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Columbus, U. - 


Bolts, 
Nuts, 
Washers, 
Turn 
Buckles, 
Bridge and Roof Rods . 
« Bol 
au.cros EXOILS 


RIAGE FORGINGS. CATALOGUB 
ON APPLICATION 


“gee PURE< ASPHALT ROOFING 


» oofing. ’ Pelt 
ver Dries Out or Cracks. Butiding Papers, Roofing Cements: Paints, Etc. 


witous J. L. PERKINS & C0., *Cutcaco” 


















Flat Head Counter Sunk Stove Bolt. 





Columbus Bolt Works, |Our Facilities 


6 
are unsurpassed by any 
firm in the United 
States for the manufac- 
ture of 


Stove Bolts, 
Stove Rods, 
Machine Screws, 
Pointed Pins, 


Cold Pressed Nuts, 


We have a large clientele 
among stove men who ap- 
preciate our high quality, 

rompt deliveries and at- 
ractive prices. Let us hear 
from you. 


Atlas Bolt & 


Screw Co., 


Cleveland,’ O. 


{2 Independent 








A UNIVERSAL REMEDY FOR Fe ae ae mar 


the — dark; —you—know —-what—you— are— 










The valuable qualities of agood roofing cement are firm adhesiveness and elastici 
ntilaiane These qualities the 

: AMERICAN SEAL BUILDERS’ AND ROOFERS' 
nized | 
y Skyl 


possesses. It will adhere firmly to Slate or Metal and will not crack orcrumble. It is 


LEAKY ROOFS. | =sraniey 


SHELF 
BRACKETS. 


E LAST I Cc Oo I L Cc E M E N T Strong, Light and All Right. 


ATLAS MPG. CO., New Haven, Ct. 





ONE 


Registers 
ano Ventilators. 


Write us. Probably we 
Can save you some money, 
100 sizes. 


Independent 
Register Co., 


158 Champlain St., 
CLEVELAND, OHIO, 





SAMSON SPOT CORD 


F > 





Also Massachusetts and Phoenix 
Brands of Sash Cord. 


Samson Cordage Works, Boston, Mass, 





tspecially recommended for repairing leaks around chimneys, dormer windows, sky- 








ting lights, scuttles, firewalls and any place that requires fixing on a roof, either Slate, Tin " r 
Shingie. bl k U d F 

Ran This Cement will answer to repair a roof when Solder can not be used. ac lamone | Nes 

my MANUFACTURED BY Twelve <okt NAR. 

«. Wm. Connors Paint Mfg.Co.| — meaais 


TROY, N.Y. yt; 


oy,N WESTERN ACENTS-J, L. PERKINS & CO., 





Awarded, 
241 Lake Street, - - = CHICACO, ILL. Cc. * H. BARNETT CoO., 


STOCKHOFF SUPPLY CO., ST. LOUIS,MO. =| 4)... niamond File Works. 








and Rasps. 
At 


International 


PHILADELPHIA. PA, 








Wwe 
MANUFACTURE 
DAILY AT 
THEIR RESPECTIVE FAC- 














NICHOLSON 








TORIES THE FOLLOWING 
BRANDS OF FILES AND RASPS: 


NICHOLSON, GREAT WESTERN, 
KEARNEY & FOOT, J. B. SMITH, 


AMERICAN, . McCLELLAN, 
ARCADE, EAGLE, 
GOLD MEDAL, x. @: 


FILE CO. 


Providence, R.1., U. S. A. 











Expositions. 
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A Postal Card from you will bring valuable, -omplete 
information in regard to the best, most comprehensive, 
strictly modern line of these goods. 


IER" AMBRICANRADIATOR COMPANY 


Buffalo, Minneapolis, 

























Denver, Detroit, London. Lake and Dearborn Sts., CHICAGO. : ss 
E A U C E T S Improved Haxtun Boiler 
Beer : dine Food, “For Soft and Hard Goal Se 
Milk Can Kewanee Boiler Company, Kewanee, if, 
Oil Can | 
Cream Separator, 









of Various Sizes and Styles. 
MF D. BY 


Tue CLARK NOVELTY CO. A 


om “The Illinois” 
“Eagle” Brand Copper Rivets and Burrs.) mMeTautic skyLicHTs 


A COMMON, 
% in. OPENINGS. 

















STANDARD FOR QUALITY. (Lake Superior Copper.) So gop. has wade to 16 sevice sot toe naan 
——MANUPACTURED BY —— Comspieee Skyfight, Cornice and‘ Finial Catalogue 

THE PLUME & ATWOOD MBG. CO., J. H. JONES, Mfr., 
29 Murray St., NEW YORK. 196 Lake St., CHICAGO, ILL. Lect Box 33. STREATOR, ILL 









Latest Improvements. 


Lowest Prices. Record Breaker 
Most Reliable and . 


Economical 


Heating... 


Largest Variety. 1902 will be a ‘de 





— — 


STEAM HEATER. 


Apparatus 


Furnaces, Hot Water and 
Combination Steam Heaters. 


A Postal Gard will bring to you full descriptive 
Catalogs, Price Lists and Discounts. 


Che Boynton Furnace Co. 








curnace. 207-209 Water Street, NEW YORK 147-149 Lake Street, CHICAGO 








7, \) — 
fy 
A EY 
Ve 
nN _ J S 
Fz > % iS 


= = 


AS 
Ng 


~ 


a) 
( 


No SN 
WIFE 


XG 
FA 


~~ 
wy 
ry 
















THE AMERICAN ARTISAN AND HARDWARE RECORD. 


) 













~ 


























\ 





Pe 


\ 











ickless Blue Flame Oil Stoves. 
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“Quick Meal’’ Blue Flame Oil Stoves are simple, durable and 
easy toregulate. Their perforated burner drums are stamped out | 
of one piece of heavy steel. Their drip cups are also stamped and ily 
drawn out of one piece of heavy brass. These parts being made | 
e of one piece makes them strong and durable and leaves no 
creases for the dirt to gather in. 


. 
z 
J 
= 
—_-s 
— 


“Quick Meal” Blue Flame Oil Stoves have only one valve for 
each burner, which makes them simple and easy for the operator 
to understand. Their frames are strong and their design attractive. 
This makes them easy to sell. Catalogues are now ready. If you 
have not received one write for it. 


RINGEN STOVE 





Osaint 
@ouls 












PY eee 








YOU CAN DEPEND ON IT. 


THE AMERICAN ARTISAN AND HARDWARE RECORD. 














The Standard Wickless | — 
Blue Flame Oil Stove | - 
For Coal Oil or Gasoline. 
The original and most successful Wickless Oil Stove. = 
That’s what it is, the “Standard”—Standard in name, the 
Standard in quality, the Standard in perfect operation. Four 
years of continued success and it still leads. It’s the Standard of = 


excellence. 


Sold by the following Jobbers: 


EASTERN JOBBERS. WESTERN JOBBERS. THE NORTHWEST. 


FP. [. Borden & Bro., Philadelphia, Pa. Cook & Van Evera Co., Chicago, 11. Farwell, Ozmun, Kirk &Co., St. Paul, Minn. 
Bugene Munsell & Co., New York,N.Y. [Morley Bros,, Saginaw, [lich. 
The S. [". Howes Co., Boston, [ass Townley Stove Co., Terre Haute, Ind. PACIFIC COAST STATES. 
F. Tiemann Stove & Hdwe.Co., St.Louis, Mo. Holbrook, Merrill & Stetson, San Francisco, Cal. 
Townley Metal Co., Kansas City, Mo. 
SOUTHERN JOBBERS. A. C. Raymer, Omaha, Neb. DOFUINION OF CANADA. 
W.B. Belknap & Co., Louisville, Ky. li. P. Borden Stove Co., Denver, Colo. The Thos. Davidson [fg. Co., Montreal, Quebec. 





“ Standard Lighting Co.., 


CLEVELAND, OHIO. 
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| Reliable Vapor Stoves and Ranges for 1902. 











Dealers who are seeking a strictly high grade line of Vapor Stoves and Ranges that are standard 
the country over, cannot afford to overlook our line. **RELIABLE”’ stoves have the NAME and FAME 
as being the best and most successful to handle. 








Pear ft 
4 é , 
‘ou 


t 
i 











There are NONE better. A few are claimed as good, None as well and favorably known. Our 
reputation will not permit of our making any inferior goods: If you wish to control the Vapor Stove 
business of your city, secure the agency of the ‘“*RELIABLE.’’ They have proved profitable and 
satisfactory to thousands in the past, and will to you: , 

Our line for 1902 is larger and finer than ever. Send for our latest catalogue. It is yours for 
the asking. 

Made by 


The Schneider and Trenkamp Company, 


Cleveland 
Chicago 
San Francisco 
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Smokeless 

Jewe Generator Steel Range ; 


Made on the plan of the steel gas range brought out 
last year by George M. Clark and Company. 






















Stood Every Test. 
 tsiesinibe Were Sold. 


Ps 


Every Record Broken. 





| Each One Sold Others. 

| = Costly than Cast Iron. ‘ 
People who had no faith in Steel Ranges till ours 

was tried, are buying them by the carload. We predict 


the same success for the GASOLENE Range. 
Write for catalog. 








A SAMPLE ON YOUR FLOOR IS SURE TO SELL OTHERS. 


George M. Clark and Company 


73 LAKE STREET, CHICAGO. 


3 National 
y Stoves 


Lorain, Ohio. Chicago: 104 Lake St. 


Insurance 


SALES AGENTS: 














BQH, 







Y 
ptttidadty, © 


an 
— 
© 
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Only 
Safe 


‘ Eugene [lunsell & Co, - - - New York. 
Gasoline F. M. Borden & Bro.,_ - . - Philadelphia. 
Stove Prescott & Co., "are meee Boston, Mass. 

Butler & Johnson, - . - - Syracuse, N. Y. 
Made fawn €©6 Pacific Stove Co., - - - Los Angeles, Cal. 
ey A.C. Barler Mfg. Co, - - - Chicago, Ill. 






Harper & Mclutire Co. rom ses 


Ottumwa, lowa. 
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1Steel Plate 
Ranges 


All convenient sizes and pat- 
terns, with or without Reser- 
voir, Hot Closet, High Shelf, 
Water|Front, Broiler. 
Ornamental or plain finish. 
Ovens 15x 21” to 30”’x 20”. 
Best value. Best selling fea- 


tures. See latest catalogue. 


The Born Steel 
RangeCompany 


Cleveland, Ohio 





APAEIFICS> P 
CoMEIFIES 2) | 


\< 


age 


Van’s 
Pat. Improved Wrought 
Steel Portable 


Range. 


For HOTELS, RESTAURANTS, 
PUBLIC INSTITUTIONS, 
BOARDING HOUSES and 
PRIVATE FAMILIES. 


All kinds of Hotel Implements for 
Culinary Purposes. 


Manufactured and For 
Sale by 


The John Van Range 
Co., 


419 Elm and 
410, 412, 414 & 416 Home 
Streets, 


CINCINNATI, 
OHIO. 
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WHITE’S 
Stoves and Ranges 


ARE THE FUEL-SAVING LINE. 



























The Best Constructions ever 


offered for the money. 


Have You 
Tried Us? 


We Use the Best Soft Coal 
Grate ever made. It is patented, 


and used exclusively by us. 


Why Can’t We 
Do Business 
With You? 


4 Q ‘J 
=F av * 
4 G 


UZ 
Sw ; 
XN 


Our Special Low Net 
Price List on our entire 
line of Steel and Cast 
Ranges, Cooks and Heaters 


can be had for the asking. 


Don’t overlook this. 








Thomas White 
Stove Co. 


QUINCY, ILL 






THE AMERICAN ARTISAN AND HARDWARE RECORD. 





Best 
Earth 


For Weight, Strength, Finish, 
Beauty, Economy, Simplicity, 
Water Heating and Perfect 
Baking. 


TheM & Dis 
Unequalled 


Hotel Ranges, Low Broiler Gas Ranges, 
Double Oven Ranges, . Double Oven Gas Ranges, 
Family Ranges, Cas Broilers, 
Combination Ranges, Charcoal Broilers, 

High Broiler Gas Ranges, Steel Laundry Stoves, 


We build the 
largest line of 


Steel Ranges in 
the World. 











Write for 
catalogue and 
discounts. 


Mi & D Range Co. 


96-98-100 Lake St., cor. Dearborn, CHICACO. 





THE AMERICAN ARTISAN AND HARDWARE RECORD,' 




















There is a STYLISH ATTRACTIVENESS about 


MOORE'S RANGES 


Which, added to their well-known record for doing good work and durability, makes them easily, 


“The Easy Line to Sell” 
JOLIET STOVE WORKS, Joliet, Illinois. 
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“Good Specialties 


are Money Makers” 
THE LINE OF 


FOR 1902 


Has more up-to-date New Patterns, with special construc- 


tions, than can be found in any other line of 


Stoves and Ranges. 
Highest Grade of Finish. Prices Reasonable. 
New Catalogue March 15th. 


The Art Stove Company 


Detroit Chicago 
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embody the latest and most 
up-to-date features. 


Our new line of stoves for 


1902 is a winner. 


Why not handle a trade- 
mark line guaranteed by the 


manufacturer ? 


Write for our catalogue and 
prices. We are certain that 


they will interest you. 





Chicago Stove Works 


Blue Island Ave. and Twenty-Second St., 
CHICACO. 
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THE REASON WHY 


The JONES Side Wall Register 
Is THE BEST — 

















Because—It has a double metal box with a ventilating air space 
between the inner and outer casing, therefore is absolutely 
FIREPROOF. 


Because —It is NOISELESS; the deflector, which divides the flow 
of air, does not RATTLE when adjusted. 


Because—It has 50¢ more capacity than any other similar register. 








Because—Every room is supplied with a Deflector and Foot-warmer. 
dee our double headers. 


Because —The heat does not make the register two colors, as is the case where part of the front is used to divide 
the flow of hot air. 


Because—Two rooms can be heated with one large basement pipe, in place of two smaller pipes—either two on 
tne first floor, or one on the first and one on the second. 

Because—By reducing the number of basement pipes 
and enlarging them, there is less loss from friction 
and radiation in the cellar; cool cellars and warm 
rooms is the result. 


Because —Less fuel is used by less loss of heat in the 
cellar. 





a vm Edt Because—A furnace can be installed with half the 
ones Negister wi inane i ha 
wall pipe connected number of pipes necessary where — = 
to second floor; al- WI ters are used; fewer elbows, angles, collars an 
so showing a No 12 . dampers, and as a result—more head room in the 
Second Floor Re- Ff =) basement 

gister and manner /£ . ° 


f connecting foot Sieecmament : ’ bs , 
piece or boot in cel- a Because—!t obviates the necessity of cutting rich and 
lar. - = expensive carpets. 

Because—tThe finish is not worn off, by walking over 
them, as is the case where floor registers are used. 


Because—It is easily cleaned. During the Summer 
months it is not a receptacle for dust and sweep- 
ings. 

















Because—Aside from being thoroughly practical, it is an ornament 
in any room. 





Because—lt assists in selling and renting houses. 


Because—It is made in eighteen (18) sizes, adapted to all sized rooms 
and in all the different finishes to match other trimmings. 


REMEMBER —It is NOISELESS. 

It is FIREPROOF. 

It is practical. 

It has 50 per cent. more capacity than 
others. 


The heat can be turned on the first or sec- 
ond floor as desired, without going to 
the basement. 














DESCRIPTIVE CIRCULAR, TESTIMONIALS 
AND PRICES ON APPLICATION. 








MANUFACTURED BY 


THE UNITED STATES 
REGISTER CO. tro. 


61 STATE STREET 
8B ATTLE Cc ia E E K, M ic on s No. 18 or No. 14 Register for First Floor 











FEE Ebb bbb bbb hhh ohhh eb oh oh ob op eh ehhh ehapobehehebebububububupopopopopebebabah 
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Ideal Knock Down Ovens 


For Casolene, Oil and Cas Stoves. 


































We are the largest makers of these goods and have the most complete line. 

It is so simple in construction that anyone can put it together in less than five minutes. All 
parts being interchangeable, yay can be made at a small expense with little or no trouble. 

The ovens are packed each in a tight woeden box, thus protecting them from dust and 
dirt and the danger of rusting. They require less storage room than the set-up ovens; are 
more convenient to handle; the danger of damage in transit is practically eliminated and the 
treight rates are much lower. In the eastern section of the country there are no carload rates 
provided for set-up ovens. 

Lined with tinplate throughout, with mica illumination. 

Improved enameled wood handles and turn key, with drop or swing door. 

All jobbers handle them. 

We invite attention to our New Century ovens. Write for circulars. 


PA. Geisel Mfg. Co. 


MAKERS OF TINWARE AND . 
LARCE POLISHED STEEL OVEN. STERLING ENAMEL WARE. St. Lou is, Mo. 


Henry & Scheible Co. 


If you could buy SUCCESSOR? TO T. E. HENRY. 
another heater for You'd still save 10 Long St.< CLEVELAND, oO. 


pee ull money by buying a 


RICHMOND 


0 = ll i EATER | on at SIZES—ALL. STYLES 
. PROMPT SHIPMENT. 
Quality and finish unexcelled. : 











Catalogue explains how durably constructed and how 
economical of fuel they are—send for it. @END FOR CATALOGUE. 











THE RICHMOND STOVE Co., Norwich, Conn. 


WESTERN BRANCHES: 
Chicago Heater & Supply Co., Chicago. Rumsey & Sikemeier, St. Louis. 





[lonogram Stoves and Ranges 


WRITE AND SECURE THE ACENCY AT ONCE. 

THIS IS A SMALL CUT. But the 
dealers who sold the Monogram Steel 
Range last season pronounced it the 






largest and best range they had 
ever had on their floor. There 


are none Better. Registers and 


Our reputation will not permit | Ventilators. 
of our making any inferior goods. FAA Full Line, Unique Designs. 


Send for our Catalogue. Quality and finish unexcelled. All styles 
of finish, from Japanned to Gold Plated, 


a Quincy Stove Mfg. Co... "usm 


The Philadelphia 
QUINCY, ILL. .% Hardware and Mal- 


C. J. WORMNEST, Agent for Michigan, } '*%!e,!ron, Works 
Grand Rapids, Mich. aes ender, 




















Gas Ranges 
Steel Ranges 
Cast Ranges 
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CATALOGUE SHOWING 


Steel Cooks Hot Plates 









Cast Cooks 
Cast and 
Steel Heaters 























4 ee 


ae ee ee 


" Entorp rise. Stove Co. 


tatty IND. 











This range sells on its 











There’s Only One 


steel range a dealer can handle on which he 


can make an argument both as regards 
PRICE and QUALITY that is the 


WILLARD STEEL RANGE 


merits at a price that 
places it within the reach of all. 


Wm. G. Willard, mi. 


619-621 N. Fourth St., ST. LOUIS, MO. 











We make largest line of cooke 
ing and heating apparatus, 
cast cooks, cast ranges, steel 
coeks, steel ranges, hotel out- 

4 fits, heating stoves, furnaces, 
A hot water and steam heaters. 





Send for catalogs. 
MILWAUKEE, WIS. 








‘Faultless Steel Ranges 


Made of malleable iron, where others are made of gray iron. 
| 
Pouch-Feed—no smoke | 
and no soot in the room 
when putting in coal. 
Can have water front. 
Only pouch-feed range 
made that way. 
Encased Copper Reser- 
voir. Can be removed. 
Water heated by con- 
tact—no “damper.” 
Asbestos lined. 
Coal and wood indicator. 


“Faultless” 
Wins— 
Are 

You 

With 

Us? 


‘‘Faultless’’ in operation and in construction. Lower closet door 
same width as oven door. Main fire-box, draft-opening and ash-pan 
door frame all one malleable piece. 

in all the world no range like this. 


Tells all the time just 
how the grate is set. 





F auttless Manufacturing Company 


617-621 Austin Ave., CHICAGO. 

















Ohio «U.S. 
sa" Ranges 


We are pioneers in steel range business; 
old in experience yet adopt modern up: 
to-date methods. Write for our catalog. 


Tinnerman Steel Range Co., 
CLEVELAND. 0. 
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COMMON SENSE CIRCULATOR & RADIATOR 


A Fuel Saver. 


Experienced Stove and Furnace men well know that the true principle of 








heating is by circulation. This is the only appliance made entirely on this principle 
Being open at both ends, the cold-air is taken in at the bottom, coming in contact 
with the heated inner tubes, passing out at the top, thereby producing a constant 


Re ee ee 


circulation of heated air, which equalizes the temperature. This can be utilized 


with anv kind of fuel. It is as easily cleaned as a joint of pipe, and does not affect 


the draft. It is made of refined and planished iron, very neat in appearance. In 


adjusting it is only necessary to move one joint of pipe. It is very compact, and 


saves a great per cent. of the heat otherwise wasted. 


A. C. Selleck, 


755-757 W. Madison St., - - CHICACO, ILL. 


For Sale by Wm. Frankfurth Hardware Co., Milwaukee, 
Wis.; C. Sidney Shepard & Co., Chicago; 
Wells & Nellegar Co., Chicago; Morehouse 


& Wells Co., Decatur, Ill. 





Steel Range 


Has the only double flue Hot Blast con- 
struction and is guaranteed to give satis- 
faction with any kind of fuel. They are 
finished in Japan and polished steel or 
Russia iron. 


CHAMPION 
STEEL RANGE CO. 


CLEVELAND, OHIO. 





We are represented by the following houses: Lee- 
Glass-Andreesen Hdw. Co., Omaha, Neb. i ames Gra Gamen S & 
Son, San Francisco, Cal.; Michigan om ting <e Lan- 
sing, Mich.; J. M. Litchfield, New York ettlesen & 
Degetan, Chihuahua, Mex.; Meera Hasaley Hdw. Co., Bir- 
mingham, Ala.; Richards & Conover Hardware Co., Kansas 
City; Chicago "Stove and Range Co., Chicago, Ill; Jacob 
Retterer, Chicago, IIl.; Corbett Failing & Robertson, Port- 
land Ore.; Palmer Hdw. Co., Savannah, Ga. 





me | orrid Zone Furnace 


will make you more money than many 
others. 

First, because it gives your customer 
satisfaction. 

Second, it is easily set up and cased. 

Third, it has points of merit that others 
do not have to point out to the customer. 

Fourth, the price is right. We give you 
your choice between a castiron and brick 
lining at the same price. 

Write for catalogue and prices on Hot 
Air Furnaces and Combination Heaters. 


Lennox " Menndacturlad Company, 


Cor. oth Ave. & Frederick St., MARSHALLTOWN, IOWA. 








Ain index at your 
fingers ends 


Bytes ony cgi ocectrarea 
lenty o xact 
be gotten almost tansentiy, No ny —y 


matter 
many records you keep, the Card System will ke — 
them better and queen. Send for Cat. N “x 


Yawman & Erbe Mfg. Co., mtutent aL 
New York Ly Pe BS Louis 


San Franca sco Cleveland 





MW. C. Thiesen, 


Willow Dake, fa., 

writes:— “HI received 19 
inquiries for mp 
tinners’ tools, and 
still thep come. 

4 wish 1 bad more 

tinners’ tools, so 

as to sell them. 
Dour paper must 
run all around the 
world the way thep 
pour in. 

Wf 1 bad any more 

things to sell W 

will know bow to 

d0 it.’’ 








THE AMERICAN ARTISAN AND BARD WARE RECORD. 





















. . Warn Air 


and 


Combination 
Heaters 


have merits that are all their own. Patented. The : fi ; 
They are made in a large variety y ay 
of styles and sizes, each adapted Keystone Joint 


especially to a certain class of fuel. used on Gilt Edge 





Furnaces is the on- 


f je R. ay Schwab ly permanent gas 


tight steel and cast 


y x Sons Co,, i joint on the 


market. 













_| for many years, 
|| under all conditions, 
by countless users, the 








MANUFACTURE EO BY THE | 
Ot eye | Remington 
tant 3 Crouse € ~*Z Typewriter 
= AME THE’ CeapING Lines of ~~ 


dma HoT WATER & Hor Air, 


Gor HEATING ALL CLASSES ‘OF BUILDING. 










has been tried and 
tested, and its 
superior merits 
proved, 

Wyckoff, Seamans 
and Benedict 

































QBS WATER ST.WX. BRANCHES. ‘Fozawe ST, CHICAE?, SF New York 
GOLUIMBYS _ OS. ST.LOUIS. | . 
1144 Madison St., 
CHICAGO. 
ake Sour. . 
P o och § Son, 2 Dew 
al Til, = Writes 
By using cur Advertising Cuts for “Please discontinue our adver 
B\ardware [P\en. GFhe best and the ita ieee teen 
cheapest. end for Circular besides, we are very thank 
Sere a 
DANIEL STERN, es 
69 Dearborn Street, 
.« CHICAGO, 
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All Cast Iron, Double Radistor. 








Weir Furnace. 





wa 3 


» Made in All Styles—For All Kinds of Fue 


| EVERYTHING IN THE HEATING LINE 


MUELLER FURNACE CO, mitwaukee, wis. 


191 Reed St. ‘nei 























Por Wooa. 





QUALITY FIRST 


IS THE PRINCIPLE FOLLOWED 
IN THE MANUFACTURE OF 


MUELLER 


FURNACES “> BOILERS 











Get Our Special Register Offer 











Ig Absolutey 
Safe. 


a ALL STEEL 
Weir Sa Furnace. 
The Heaviest Steel Furnace Made. 


Absolutely gas and dust tight. 
A great heat producer, but a fuel saver. 


MADE IN TWELVE SIZES. 


‘<The Handy Furnace Pipe”’ 


The saving of labor in putting it up really makes it the 
cheapest hot air pipe on the market. 


Manufactured by 


Meyer Furnace Co. 


PEORIA, ILL. 








Handy Pipe. 





Send for Catalogue. 


Che Shoe Dealer 


who kept only 3 or 4 sizes of shoes would be 
considered a ke yet there are retail 
furnace men who handle a line of furnaces 
that is not large enough to meet the furnace 
requirements of their city. These dealers 
should take an agency for the Floral City 
warm air and combination heaters, made 


in 15 different t for all classes of work 
and all classes of fuel. 


Monroe Foundry 
§ Furnace Co., 


Monroe, Mich. 


Emperor 
Furnaces 


For Wood 
Simple. Safe. Durable. 
The Best and Cheapest 
Line of Wood Furnaces. 


Furnished for Either Brick or Gaivan- 
ized Iron Casing. Send for Catalogue. 


Kk 09 tikem 102087, 
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REGARDING 
Boomer _Furnaces 


Boomer Steel Ranges. 


We want to state in 
strongest terms possible 
that if you want the 


ea 
Cs 


Pe ro 


Heaviest, 
Most Durable, 
Most Economical 


ol) fi 


and easiest to take care ™ 
of Furnace or Steel 
me €©Range, buy a Boomer. 


Neither time nor money is spared to make them 
the Best. Buy Boomers and save your coal 
bills. We invite investigation. 


THE HESS-SNYDER CO.,: 


_ Manufacturers, MASSILLON, 0. Boomer Steel Range. 








Kruse & Dewenter 


Manufacturers of 
Annealed Steel and Cast Iron Warm Air 


FURNACES 


427-4209 East Washington St., 
INDIANAPOLIS, IND. 


Write us for complete catalogue and prices. 


The Globe 





ho Dead Surface 


is the keynote of construction of Palmer’s world WILLIAM, A. CUNNINGHAM, 


renowned PHOENIX FURNACE. We challenge Atlanta, Ga., writes: 
the world to produce its equal. It has direct, indirect 
and reversed draft. It is made in six sizes in portable, 
brick or combination form. 

‘Please discontinue my adver- 


Welte for catalogue. tisement for a situation, as 1 
have a position bere, and the 


Fi bi Phoenix Tron Works, chain of letters is still coming.” 


UTICA, N. Y. 











v ween 


WILLIAMS & JOHNSON, ecuce “Please take out ¢ our ad. for a tinner, as we are supplied. Have been 
Farmer City, Ill., write: literally snowed with replies and want the ‘avalanche’ stopped.” va ; 


oh hh hh ft tte ttittdtaied wee tens 
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. Superior Steel. Furnaces 
. Superior Heaters 
Utica Heaters 

Imperial Sectional Boilers 

E~. Imperial Round Boilers 

Sofi Auburn Round Boilers 5 
| p Double Safety Furnace Pipe | 
Heating Contractors’ Supplies 

































We are offering special inducements to dealers unacquainted 
with our lines, and it will be to your best interests to ask for our 
catalogue and prices. | 
‘| Our Furnace Catalogue illustrates and describes our com- 
| plete line of hot air furnaces, 11 different styles, 48 different 
sizes, for any kind of fuel, for any climate and for all possible 
requirements. 

We also manufacture round and sectional boilers for steam 
i and hot water heating. If you are in the market for goods in 


this line, ask us for circulars and quotations. 


REMEMBER, we are not connected with any 
Trust, Combination or Association, and 
will quote you independent prices upon 


application. 





We have something interesting to you. Write for it. 


Utica Fleater Company 


UTICA, N. Y. 
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HERO 


FURNACE 


(Made in five sizes) 


Is the Best for a Cold Climate. 











Has deep ash pit, cup joints, corrugated fire pot and 
dome. With reversible flue, heat passes around the 
radiator twice, and saves fuel. 





Smith’s Triangular Revolving Grates 


fi have great strength. Each bar is looped separately. The 
a replacing of any bar is an easy matter. 








Always satisfactory. 
- Thousands in use. 
Suitable for hard or soft coal. 
Write us for descriptive matter. 
MANUFACTURED BY 
Will thoroughly warm a house with a 
reasonable amount of fuel and give 


; There is no furnace that will give better satisfaction 
Ch Smith C 
as. Smi ompany 
satisfaction to the user. 


than the “Hero.” 
122 Lake Street, CHICACO. 






tite. 
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Robinson Furnace Co. 


CHICACO, ILL. 
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We stand back 
of Round Oak 
specialties to 


the limit. 


If any Round Oak 
fails to perform 
properly, or there is 
a fault in its manu- 
facture, we spare no 
time nor expense to 
make it right. 

We do not intend 
that any Round Oak 
specialty shall get 
away from Dowagiac 
imperfect. 

Our system of 
inspection is the 


best we can devise— 


but, if it should 
happen, we protect 
the customer 
against loss. 

We have another 
peculiarity also—we 
treat all customers 
alike. We have 
but one price. 


Estate of 


P. D. Beckwith 


DOWAGIAC 
MICHIGAN 


Makers of Good 
Goods Only 
iB 
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THE Manufacturers’ Record, of Baltimore, Md., 
are to be congratulated on the wealth of information 
contained in their 20th anniversary number, which gives 
the story of the South’s progress during the past two 
decades, in an interesting and convincing manner. 





Boston seems to have had a hard struggle with 
her municipal printing plant. The details of the re- 
ceipts and expenditures of this experiment are ex- 
tremely interesting. We will cite only one—that of the 
towels. The service cost in the year 1897-98 only 
$130.44, but after that the yearly increase was rapid 
and significant—$167, $171, $234 and $239. 








THE era of cheap telephones really seems to have 
dawned, and it is quite possible that within a vety short 
time we shall be able to talk with our absent friends 
without. incurring the risk of bankruptcy. A new com- 
pany seeking a franchise in Utica has offered to install 
instruments in all houses desiring them, and to charge 
a uniform rate of only two cents for five minutes’ con- 
versation. This proposition throws a great light on the 
magnitude of the profits made by the telephone com- 
panies now controlling the field. 








THERE is an interesting situation in the iron busi- 
ness that is met with but infrequently. It is that 
English iron can not be imported and sold at some 
points in this country in competition with American 
iron. <A Cincinnati firm recently bought 3,000 tons of 
English iron that is to be delivered at one of the Eastern 
ports inside of 60 days. This importation of iron has 
attracted a good deal of attention all over the country. 
It is also interesting in this same connection to note 
that a pig iron firm on the Pacific coast writes to its 
Cincinnati connection that it is out of the question to 
expect to sell Southern irons in that immediate market 
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at this time, since English iron is being carried around 
the Horn ard landed on the Pacific Coast at figures 
much lower than the Southern irons could be laid down 
at, this being due to the low rate of freight that the 
English vessels charge for the iron, which is carried as 
ballast. 








Peat promises to be an humble but important fac- 
tor in the world’s economy, and in countries where there 
is no coal it is rapidly assuming a large value. Experi- 
ments with liquid fuel in Germany, Russia, Switzerland, 
Italy, Sweden, and elsewhere have not been entirely sat- 
isfactory from an economical point of view. While the 
use of petroleum for steaming purposes has its ad- 
vantages, being smokeless, always ready and a quick 
heater, the price is yet too high to permit it to come 
into common use for manufacturing purposes. Coal is 
cheaper. Even the rivalry between the producers in 
southern Russia and the Standard Oil Company has not 
brought the price of petroleum within the limits of 
practical economy. All this gives an additional im- 
portance to the development of the peat industry and 
to the invention of machinery which promises to con- 
vert the bogs of Ireland into a valuable property and 
create a revolution in the fuel markets of Europe. Me- 
chanical ingenuity has devised a process by which the 
moisture of raw peat can be expelled in a moment and 
the grass fibres of which it is composed pressed 
into bricks, which contain greater caloric properties than 
coal, wood, or petroleum. They burn with a brilliant 
flame, yield an intense heat, are free from soot, sulphur, 
and gases, and are entirely clean. 








Tue cordiality of the relations between the United 
States and Germany is shown more eloquently than by 
speeches and more forcibly than by the booming of can- 
non by the figures which show the commerce between 
the two countries during the last few years. These fig- 
ures show that the commerce of the United States with 
Germany exceeds that with any other country of the 
world except the United Kingdom, that our imports 
from Germany in the fiscal year 1901 were larger than 
those of any preceding year, with a single exception ; 
that our exports to that country in 1901 were larger 
than in any preceding year, and that our total com- 
merce with Germany in 1901 was larger than in any 
earlier year. This commerce has grown from less than 
30 million dollars in 1865 to nearly 300 millions in 
1901; or, to be more exact, from $29,878,845 in 1865 
to $292,226,329 in 1901, the total for 1901 being prac- 
tically ten times as great as that of 1865. An examina- 
tion of the details show that the percentage of increase 
in imports from Germany has been greater than the 
percentage of growth in exports to Germany, the fig- 
ures being: Imports into the United States from Ger- 
many, in 1865, $9,563,743 ; in 1901, $100,445,902. On 
the other hand, the exports from the United States to 
Germany were: In 1865, $20,315,102; in 1901, $191,- 
780,427. Thus the imporis into the United States from 
Germany are more than ten times as much in 1901 as 
in 1865, and our exports to Germany about 914 times 
as much in 1901 as in 1865. 
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News Siftings. 
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It is said the Carnegie Co. will shortly lease the 
plant of the Tidewater Steel Co. 
: 

Holmes & Williams, Stuart, Iowa, are making ex- 
tensive improvements in their business block. 

The Cuyahoga Stove Repair Co., Cleveland, Ohio, 
will shortly erect a new plant 100x125 feet in dimen- 
sions. 

The Lackawanna Steel Co. are a new West Seneca, 
N. Y., concern, capitalized at $40,000, for the manu- 
facture of iron, steel and other metals. 

The plant of the Central City Stove Works, New- 
ark, Ohio, has been purchased by Brown Bros, who will 
increase the facilities of this plant, and also the working 
force thereof. 

Among the old dealers in hardware should be 
counted Mr. R. D. Amy, of Council Bluffs, lowa, who 
has been 52 years in the trade, going through the panics 
of 1857, *77 and ’93. 


The Louisville Bolt & Iron Co., Louisville, Ky., 
were visited by fire on Feb. 18th, their loss being $100,- 
000, fully covered by insurance. This firm will shortly 
rebuild their plant. 

C. Reed and Messrs. Dunleys Bros., of Guthrie 
Centre, Iowa, have joined forces under firm name of 
Reed & Dunleys, carrying a large stock of hardware, 
implements, stoves and groceries. 

The Acme Fence & Foundry Co., New Albany, 
Ind., have changed their style to the New Albany Stove 
& Foundry Co., and have made an increase in their cap- 
ital stock, from $10,000 to $15,000. 

Renous, Kleine & Co., Baltimore, Md., brush manu- 
facturers, have been reorganized with a capital stock of 
$175,000, with N. G. Bigelow as president and Parley 
W. Clark as secretary of the reorganized concern. 

E. T. Kluse, W. Wetheread, W. F. Aldrich, W. R. 
Hampton and O. J. Holmes are the incorporators of the 
Globe Stove Mfg. Co., of San Francisco, Cal., capital- 
ized at $50,000.00 for the manufacture of a special line 
of stoves. 

Sass Bros. & C. P. Bigley of Rising Sun, Ohio, 
have sold out their interest in the hardware business to 
the Sun Hardware Co., incorporated, for $15,000. Pres- 
ident, C. P. Bigley; Percy H. Leonard, secretary and 
treasurer. 

The Art Stove Company of Detroit, Mich., has in 
the process of construction a large power house, in 
which when completed will be installed new engines, 
boilers, blowers, ete., rendered necessary by their largely 
increased business. 

J. R. Graves of the Chicago Stove Works was a re- 
cent caller at THe AMERICAN ARTISAN office. This 
firm’s new line of stoves for 1902 are already being 
shinped and they cannot supply the demand. Their 
business never looked brighter than at present. 


Herman.Von Blon, the popular hardware and stove 
dealer of Upper Sandusky, O., paid a recent visit to the 
Round Oak Stove Works, at Dowagiac, Mich., the guest 








of Mr. Gardner. Herman always was an enthusiastic 
Round Oak man, but since he has seen the construction 
of these goods he is more enthusiastic than ever. 


William B. Cochrane, Pocatello, Idaho, has invent- 
ed a screen door. fastener’ which holds a spring. door 
conipletely ‘closed, and yet permitting the door- to be 
pushed open without using the hands.. ‘The’ simple de- 
vice which the inyenter has patented to attain‘hie pur- 
pose is of stleh ¢onstruction thatthe deor can ‘be secured 
in clésed positiom at any time desired “he 

t John B. Jackson, for the past thirty years identified 
with the Chicago furnace house of Barker. & Jackson, 
died Feb. 23,9745 a. m., at his.residence; 3801 Indiana 
avenue, that’ city.’ The funeral was held at 11 ‘a.-m., 
Monday, to Rose Hill. Mr. Jackson had been“a sufferer 
for some years from Bright's disease and his death was 
due to that disease. He leaves a widow and three 
children. 

‘The A: Geisel Mfg. Co., St. Louis, Mo., send us a 
little circular describing the line of ice cream. freezers 
they are offering the trade.. These include.the Light- 
ning Blizzard, Jumbo Lightning’ and “Double-Action 
Crown.” ‘These freezers have automatic twin scrapers 
which insure an automatic, positive, continuous scraping 
of frozen cream from the side of the can. The cedar 
pails have electric welded wire hoops and the cans are 
of heavy tin plate with drawn steel bottoms. 

The F. H, Earl Manufacturing Co., Plano, IIL, 
send us one of their latest catalogues showing the Earl 
line of ladders, lawn swings, lawn furniture, wheelbar- 
rows, woodenware, iron bedsteads, wool dusters, ete. 
Their step ladders are built on correct mechanical plans, 
are milled perfectly in finish, and are securely braced. 
Their Superior step ladder is made of selected lumber, 
with eight-inch top, steps five inches wide, reinforced 
joints, anchor irons under every step, and truss braces 
on steps. When the ladder is open the legs are held 
apart by a spreader working automatically. 

The annual meeting of the stockholders of the 
Reading Stove Works, Reading, Pa., was held on ‘Feb. 
20 last in the offices of the company. The election for 
directors resulted as follows: Edgar Amole, Frank L. 
Connard, William H. Luden, W. Harry Orr, Jesse 
Posey, Robert P. Shick and Charles H. Williamson. 
Upon reorganizing, the board elected W. Harry Orr, 
president; Edgar Amole, treasurer, and William S. 
Essick, secretary. The business of the company was 
unusually large during the past year, the sales aggre- 
gating almost $1,000,000. The profits derived were also, 
declared satisfactory and a vote of confidence in the 
management was tendered. 

The Cleveland Steel Range Co., Cleveland, Ohio, 
send us their latest catalogue showing their line of 
Ideal gas ranges. During the past year this firm have 
added to their line the Gem Ideal ranges in the single 
oven form. ‘The body of these ranges is made of the 
finest cold rolled steel, handsomely finished in black 
enamel. ‘The burners are of the direct flame pattern, 
fitted with removable burner cap. Each range is fitted 
with wooden-handle stop cocks and adjustable air 
mixers. 

The Grand Ideal gas ranges have a set of top burn- 
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ers consisting of one large and powerful giant or 
heavy boiling burner and three single burners and one 
small simmering burner. Each burner is fitted. into a 
reversible top piece which is furnished either sawed 
or drilled. Each burner is fitted with an adjustable 
air mixer and solid wheel valve. 

The broilers are all fitted flush with the top of the 
range, with two lids over the boiler plate, so heat from 
the broiler, while in use, may be utilized on the top 
lids. 

The trade, in writing for one of these booklets, 
should kindly add: “Saw it in THe AMERLCAN Arr- 
ISAN.” 


ETRE Ee ANI 
DEATH OF JAMES S. LITHGOW. 


The trade will be very sorry to learn of the death 
of James 8. Lithgow of the Lithgow Mfg. Co., Louis- 
ville, Ky., which took place at 6 a. m. Friday, Feb. 
21, at his residence, 1669 East Broadway, that city, 
from infirmities incident to old age. 

Mr. Lithgow’s children, Mrs. C. O. Smith, Mrs. 
L. P. Kennedy, Mrs. W. 8S. Mitchell and Mrs. J. L. 
Smyser, were with him at the time of his death. 

James 8. Lithgow was born in Pittsburg, Pa., in 
November, 1811. He spent his youth in that city, but 
in 1833, when twenty-one years of age, he moved to 
Louisvile, and has resided here ever since. Immedi- 
ately after arriving in Louisville he obtained employ- 
ment in a tin shop, and in two years he formed a part- 
nership with the late James Wallace, and business was 
begun under the firm name of Wallace & Lithgow. This 
firm continued in existence until 1863, when Mr. Wal- 
lace died. A short time later the firm of J. 8. Lithgow 
& Co., of which the chief members of that firm were 
J. S. Lithgow, J. L. Smyser and C. O. Smith, was 
formed. The firm built a factory at Clayand Mainstreets, 
and an office building at Third and Main streets. At 
the time of the great financial panic of 1873 the firm 
was forced to suspend business, and in time to dissolve. 
Later the Lithgow Manufacturing Company was formed, 
which has been in existence ever since. It is today one 
of the strongest mercantile houses in the South.’ During 
the long period of his business career, Mr. Lithgow was 
prominent in many different enterprises. He was for 
several years president of the Northern Bank of Ken- 
tucky, at Sixth and Main streets, which in its time was 
the best banking institution in Louisville. 


Shortly after his moving to Louisville Mr. Lithgow 


married Miss Hannah Craig. 
LOIS AEE EOI LE AEE 
DEATH OF WILLIAM H. SHICK. 


The trade will learn with deep regret of the deatli 
of William H. Shick of the Reading Stove Works, which 
took place on the afternoon of Feb. 20, after 13 weeks’ 
confinement to his bed from a complication of diseases. 

Mr. Shick was born in St. Mary’s, Pa., Feb. 22, 
1835, and at the age of 17 moved to Milton, Pa., where 
he learned the stove molders’ trade. He afterwards 
worked at this trade in Philadelphia, enlisting in the 
72d Pennsylvania volunteers and serving with distinc- 
tion in the civil war. At the close of the war he came 
to Reading and assisted in the organization of the 
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Reading Stove Works, with which he was connected 
at the day of his death. From its organization he.was 
a member of the board of ‘directors. “He is survived by 
his wife and four children. 

As a tribute to his memory his fellow stockholders 
in the Reading Stove Works adopted this tribute to his 
memory ; 

The death of William H. Shick, announced ‘to the 
stockholders while in meeting assembled this 20th day 
of February, 1902, though somewhat expected, has 


come as a shock to all his business associates and friends. 

















One of the original members of the firm of Orr, Painter 
& Co., he has been associated with the firm and the 
corporation up to the time of his death. No one was 
more devoted or faithful to the interests of the insti- 
tution he helped to create and aided so largely to de- 
velop. His experience in the foundry and on the road 
made him a very helpful and useful member of its man- 
agement. His rich abundance of good nature made 
him beloved by all who came in contact with him. His 
sturdy Christian character manifested itself in his whole 
life, business as well as social. His loss will be felt not 
only by the stockholders but by all, the workingmen and 
ofticers and directors of the company. His life was full 
of charit-Lle works in our community. 

We, the stockholders of this company, shall miss his 
cheerful companionship and wise counsel at our meet- 
ings, none of which he failed to attend since its organi- 
zation. 

We wish, therefore, to record our high appreciation 
of the sterling worth, integrity and noble qualities of 
our departed friend. and associate and to tender to his 
family our sincerest sympathy in their great loss. 

We reverently hope that the Father of all mercies 
and healer of all sorrows will grant them his comfort 


and consolation in this sad hour. 
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American Hardware Manufacturers 
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Minnesota Retail Hardware Ass'n. 
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scsi .-Treas., F. N. Neudorff, St. 

x Com.. J. W. Poland, Carrol- 
mi annsteiner, St. Louis; 
Frank Mayer, Macon. 


National Hardware Association. 

Pres., R. A. Kirk, St. Paul. 

[st V.-P., John C.Koch, Milwaukee. 

2nd V.-P., Brace Hayden, San 
Francisco. ° 

Sec.- Treas., T. James Fernley 
Philadelphia. 

Ex.Com., W. K. Belknap, Louis- 
ville: Samuel A. Bigelow, Boston; P 
E. Strauss, Boston; J. D. Moore, 
Birmingham; R. M. ana Nash- 
ville; .S. Wright, Om: 

Advisory Board, W. 
Fnlledelpai ia; H. H. Bishow 
Bindley, Pitts urg; R. 
W' Shock St. Louis. 


National Retail Hardware 
Dealers’ 


ers’ Association. 
oe »W P.Lewis, NewAlban 
Geo. Hubbard, Flint 
Sec “M.L i: THis Argos, Ind. 
Treas. 0 elgeson, Milton, 


Z. T. Miller, Bloomi 
Fred Neudorff, St. t. Joseph, 
Sibley, South’ Bend, Ind.: 
: Cole, Council Blufts, la.; 3 
G. Cormick, Centralia, Ill. 


North Dakota Retail Hardware 
Dealers’ Association. 


Pres., H. N. Joy, a. 
V.-P., H. F. Emery, Fa 
Sec., C. N. Barnes, Gran Forks. 
Treas., W. H. Pinkerton, Lakota. 
wt Com., H. Harrington, Fargo. 
» Bus Jamieson, Wahpeton; Anton 
er Cooperstown; Frank Lish, 
ckinson; F. Strehlow, Cassel- 
i | Newgard, Grafton. 


Ohio Hardware Association. 
eB w. : + ardus, Mt. Vernon. 
V.-Pres. tahler, Waverly. 

Corres. Sec, tS R. Burr, Piqua. 
Fin. Sec.. Will C. [ene Columbus 
Treas., H. A ler, Ravena. 
Ex. Com., t Be Carson, Hamilton; 
Cc. D. Cussins, Columbus; C. W. 
ewell, Utica;M B. Tallmage, Mt. 
ilead; F. Rohe, Cleveland; J. 
Rohrbacher, Aires; A H. Strome, 
Wausau; Geo. B. Meyer, Cincinnati. 


Pennsylvania Retail Hdw.Ass’n. 
Pres., Geo. oore, Brownsville 
V.-P., Geo. j ‘Rudolph Pittsburg. 


sain. 


»Ind 
lich. 


Ex. Com 
ton, ils 
Mo.; I. 1A. 


Sec’y, J. F. Frye, _ eroi. 
are B. rt Maggt ne Braddock. 
Com., asselbury, Pitts- 


burg: E. E. has Greensburg: C. N. 
e, California; B. A. Maggine, 
Bes dock; C. O. Shroyer, Dawson. 


Philadel pate Hardware Ass'n. 
ff. 


u ° 
. F. Geissler. 
sec., T. B. Hendricksen. 
Treas., Edward H. Shannon. 
Trustees, Frank Schmidt, Aaron 
Sanson, |r., Lewis C. Glading. 


* Louis Stove Dealers’ Ass'n. 
Pres., F. A. Kansteiner. 

Ist V “P.. Aug. Steinmeyer. 

2d V.-P., Aug. Gruendler. 

Sec., A F. Geschwindner. 

Treas., L. J. Boehi. 

Southern Hardware Jobbers’ Ass'n. 
rete b D. Moore, Birmingham, 
1st V-P., F. A. Heitman, Houston, 
ad V -P.. Bruce Keener, noxville, 
_ C.B. Carter, Pa. Sen. 

Com.., 4 Crumiey, At- 
lant Sei QO. B. Barker, Lynchburg, 
H. Ireland, Greensboro, 

N. woke :B. F. Eshleman, New Orleans. 


Texas Cerewere Jobbers’ Ass'n. 
Pres , F. 5, tee. Houston, 


~~ 
.23 
f 


MHyHw<d 





a 


Ist V.-P., i § . Houston. 
2d V.-P., Ed oo aco 
Sec Treas, .Kobert Eikel, Houston 
Ex , Jas. Moroney, Dallas; R 
£. Be “iL ‘Weatherford: W L. Sanford 
an; A. E. Goeth, Austin. 
Wisconsin Hdw Dealers’ Ass’n. 
Pres., O. Schlafer, Appleton. 
V. V.-Pres. - L. Fi peters Green Bay. 
-Treas , C. A. Peck, Berlin. 
Be Gon J. Kornelly, Milwaukee; 
; A. Noll, 


ay Ramm, New London 


Chilton: H.L. Sieiemaen, Jancovilie. 


Jacob Olkhas, Pilger, Neb., has bought a hardware 
store in Cornlea. 


J. O. Butler, Red Cloud, 
ware to his harness stock. 


Neb., has added hard- 


The Minshall Hardware Company, Logan, Ia., was 
broken into Friday night. 


W. L. Spear & Co. have incorporated to do general 
hardware business at Geneva, Neb. 


The Humphrey Hardware Co., Lincoln, Neb., has 
incorporated with $30,000 capital stock. 

Thompson & Uptegrove, Anderson, Iowa, are get- 
ting their hardware store ready to do business. 

The Edwards & Bradford Lumber Co., Oakland, 
Neb., is putting in a $5,000 stock of hardware at Craig. 


Clarence Wingert, Wood River, Neb., will enter 
into partnership with his brother Bert in the tin and 
hardware business at Grand Island. 


Craig McCreary, Jackson, Neb., will move to Scotts 
Bluffs, Neb., there to engage in the hardware and fur- 
niture business with his brother Frank. 


‘Kenneth Richards and John Humphrey, Friend, 
Neb., have purchased a hardware store and implement 
house at Grafton and went to take charge. 


Two implement firms at Red Cloud, Neb., have 
consolidated with hardware dealers: Pope Bros. with 
W. W. Wright; Jas. Peterson with W. A. Mitchell. 


N. H. Hubbard, B.C. Warrick and T. W. Harmon 
are the incorporators of the Midland Hardware Co., of 
Camden, N. J., capitalized at $125,000, for the manu- 
facture of a line of hardware specialties. 


The W. K. Boone Co., a leading Lima, O., hard- 
ware house, are about to dissolve partnership, W. K. 
Boone and Thomas J. Morris retiring. Thomas H. 
Jones will remain and will have John F. Cover, of Ot- 
tawa, as his partner. 


W. H. Herman, who recently sold his hardware 
business at Clarkson, Neb., was visiting at Dawson, 
Neb., a few days last week. Mr. Herman has secured 
a position with Nye & Schneider Co. and will have 
charge of the business at Lynch. 


John H. Spoerl, the popular hardware dealer of 
Hamilton, O., is embarked in saddlery business. He 
proposes to make this his life work, as he is considered 
in Butler county. Mr. Spoerl is very anxious to secure 
all the catalogues and printed. matter they may have on 
all the catalogues and printed matter we may have on 
these subjects from manufacturers of saddlery, harness 
and saddlery hardware. 


Geo. M. Gray, who has made so many friends while 
secretary of the Ohio Hardware Association, has become 
a manufacturer. He has purchased an interest in the 
paint manufacturing firm of Orr, Deam Barry Co., 
who are successors to Orr & Abbott at Columbus, 0. 


.Mr. Gray has been elected vice president of this cor- 


poration and his many friends wish him the huge meas- 
ure of success to which he is entitled. While Mr. Gray 
will devote some of his time to the paint manufacturing 
business at Columbus, he will still continue his retail 
hardware business at Coshocton. 
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Meeting North Dakota Retail Hardware 
Dealers’ Association. 





Supplemental to Report in February 22 Issue. 





The fifth annual meeting of the North Dakota Retail 
Hardware Association was held in Loyal Knights Temple, 
Fargo, N. D., Wednesday and Thursday, February 19 and 
20. The attendance was the largest in the history of the 
association and the meeting most profitable to all concerned. 
In addition to the members there were present representa- 
tives from all the jobbing houses in the West and many 
members of manufacturing firms, who desired to make the 
personal acquaintance of their customers, and it was not 
long before the gathering took shape as a sort of love feast 
between seller and buyer; at any rate, the greatest harmony 
prevailed throughout the session, and before they adjourned 
both sides had ample opportunity to exchange views as to 
trade relations and kindred subjects of mutual interest. 

The dealers evidently stood in with the weather clerk, 
for Old Sol never shone brighter, and a chinook wind came 
from the warm shores of the Pacific as a first reminder 
that spring and increased business activity were at hand. 

After a few cordial words of greeting to the members, 
when he called the association to order at 10:30 a. m., 
Wednesday, President Helgeson introduced Mayor Johnson, 
of Fargo. The mayor said he was glad to once more greet 
the members of the association, which he referred to in 











President H. N. Joy, Hamilton. 


complimentary terms, and said the gates of the city had been 
taken off to give them free entry; that they were welcome 
to all the city possessed in the way of welcome, and guessed 
that as most of the members had “been there” before, they 
would not need a guide to the best there was in the place: 
that the boys must remember this was a prohibition state, 
and he cautioned them against drinking the river dry, for there 
was something else to be had for the asking “on the other 
side of Jordan,” that is to say—Moorhead. 





President Helgeson then appointed the following com- 
nii‘tees : 

Transportation—H. Harrington, Fargo; H. F. Emery, 
Fargo; C. N. Darnes, Grand Forks. 





Treasurer W, H. Pinterton, Lakota. 


Nominations—H. F. Strehlow, Casselton; I. L. Newgard, 
Grafton; W. R. McIntosh, Dottineau. 

Resolutions—H. S. Diesom, LaMoure; H. N. Joy, Ham- 
ilton; C. A. Heegaard, Mandan. 

Question Box—H. B. Allen, Jamestown; H. H. Walters, 
Casselton; O. A. Gallup, Rigeley. 

A recess was then taken till 2:30 p. m. 

Upon reassembling in the afternoon, H. P. Allen, of 
Jamestown, read an address, as follows, on “Fakes and 
Fakers, or Leg Pulling.” 

ETERNAL VIGILANCE IS THE PRICE OF LIBERTY. 

This is an old adage, and if it was true generations ago 
it is more true at the present time, and, under existing circum- 
stances, conditions are constantly changing, and, unless we 
change our tactics and quicken our pace to conform to present 
conditions, we will not be in the race. In every avocation 
of life there is a demand for the best talent, also for those 
who use that talent to the best of their ability. When Daniel 
Webster told a friend that he had decided to be a lawyer, 
the friend tried to have him change his plan by telling him 
that the legal profession was already overcrowded. But 
the reply of the great orator was, “There is always room at 
the top,” and so it proved in his case, and it is true in every 
calling. 

LOYAL CITIZENS ARE ESSENTIAL. 
Let us apply this principle to our own case and strive 
















































































































for the best we can attain. If we are. not able to win. the 
approval of the whole couritry,’we‘can at least of a prdpor- 
tion of it; surely of the community in which we live—and 
remembering that we are not held responsible for the talent 
that we do not possess. “The loyal-citizens are, just as neces- 
sary tO a great nation as great statesmen. . 
THE DEMAND FOR EXPERTS. 

From my limited experience, :‘Itam eonvinced that; some 

are not using their ability to the’ best purpose. Experts for 





Secretary C, N. Barnes, Grand Forks 


working. evil and «confidence men are as. much in demand 
as experts in legitimate business, and with too many the 
price paid decides which ‘place they take. I do not believe 
that the world is growing worse and that everything is going 
to the bad, but it does seem that the struggle for wealth 
diverts too much of the strenuous life of our own citizens. 

I do not wish you-to think, brothers of the. hardware 
profession, that I know more about “these tricks that are dark 
and these ways that are vain” than others. I have never 
attempted to work them or others, nor have I been victim- 
ized oftener than the average man, but I think there are 
few of us who will not confess that they have veen “held 
up” some time in our business career by some one who had a 
sort of hypnotic power over us. Perhaps an experience meet- 
ing on this line might be of benefit and help some of us 
to avoid the rocks and shoals that others have run against, 
and enable us to learn a lesson without the experience—for 
experience is a dear teacher. 

THEIR WAYS ARE LEGION. 

If our fakers were all of the same class and kind, we 
would soon learn to know them and be able to turn them 
down. But their ways of working are legion, and they take 
us unawares, and before we comprehend them they have 
convinced us that it is necessary for us to enter into their 
schemes—as it will prove a great success and increase our 
trade 





and, besides, if we’ do not embrace this offer, our 
competitor will be given ‘the opportunity; in fact, he has 
already become interested, but he will give us the first chance, 
as he has ben told that we are the more progressive and up to 
date. Our heart warms toward our new friend, and we 
cannot be ungrateful to one who has shown such interest in 
us and favors us in preference to others. 


HOTEL REGISTER ADVERTISEMENT. 
Some of their methods are very mild and are worked 
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year after year, without our realizing how we are sold. For 
example: A smooth man comes into your place of business 
and tells you the hotel keeper has bought a register of him 
and would like to have you take a card on the blotting pages. 
It would be a splendid way to advertise your business: and 
it’ costs you only $3. The hotel man -will appreciate“it,* and, 
he being a customer and a friend for years, the $3 and 19 
other merchants do the Same thing, and the consequence is 
that the out-of-town man gets a hundred dollars from the 
merchants and furnishes a hotel register not worth over $10. 
SELLING WRITING DESKS. 

The sarne scheme is worked in selling writing desks for 
hotel offices, with raised backs for holding advertisements. 
From $75 to $100 is collected for advertising space, while 
the desk is not worth over $10. The difference goes to the 
out-of-town promoter. 

THE PIANO RACKET. 

The piano racket is along the same line. A portion of 
the merchants are solicited to pay from $40 to $60 each; for 
consideration they are to receive tickets, which they are to 
give out to their customers at the rate of one to every 25-cent 
purchase, Each ticket is a vote for some organization to receive 
the piano. . The promoter carries off from $500 to $600 and 
furnishes a piano which can be bought for $125. 

EXORBITANT PRICES. 

I am not condemning these ways of advertising, but the 
exorbitant prices paid to outside strangers. If you wish to 
furnish a hotel keeper a register for the advertising, it is 
legitimate—but buy it for what it is worth, and the same 
with the writing desk and the piano. Buy them as you buy 
your hardware—pay what they are worth and no more. 

BEGGARS. ove 

Another class which we should discourage is the com- 
mon, every-day beggar. They come to us in divers ways 
and conditions, but they are not hard to identify. 








Ex-Pres. H. T. Helgesen, Milton. 


[here is the man who walks on all fours, the blind man 
led by the little boy, the deaf man with his poetry, the poor 
widow with the large family of small children. If they do not 
belong to your communi‘y, turn them down, for by contrib- 
uting to them you encourage a nuisance, which will continue 
so long as it pays. sj 

MINING STOCKS. 

Perhaps no one line of fakers has had greater success 

or carried more money out of the state than the venders of 








‘or 


7 Vv & 


‘" 











THE AMERICAN ARTISAN 


AND HARDWARE RECORD. 











mining stocks. They are such slick talkers and have a dozen 
specimens of very rich ore; it will yield so. niuch per tn, 
and, only think of it! you may have stock at 10 cents on the 
dollar. It will be worth. par inside of a year, no doubt, and 
the company has decided to raise the stock to 25 cents in 
the near future. There is but very little more for sale, 
but they wish to interest a few of the leading men in each 
town; so, with false representation and flattery and persist- 
ency, they work the spider and fly racket to a finish. 





J. L. Newgard, Grafton, Member Executive Committee. 


Then there are scores of ways that men part with their 
money without equitable remuneration, from the gold brick 
swindle to the inflated bladder. 


HE SOLD COUNTY RIGHTS. 


I will call your attention to but one more, which came 
under my observation within the last few months. Three 
very smooth gentlemen visited North Dakota towns, ostensi 
bly to sell an innocent little article for kitchen use, worth at 
retail, after allowing a mianufadcturer’s and a dealer's profit, 
about $3. Théy proved to be experts in their line and suc- 
ceeded in getting two or three hundred orders at $12.88 each. 
They could not deliver the article for ‘some time, as the 
factory and behind:in its: orders; but it proved *to be such 
a ready seller that they turned their attention: -to ‘selling 
county rights and .disposed of. most of North Dakota.aind 
most of ‘Minnesota at. $200 for each county right’;.- $6, affér 
the above towns had. parted with about $7,000, there. or less, 
all they have to show: are the two. or three hundred articles, 
many of which: canbe botight ‘for 25 per cent of. their® cost, 
and the cdtiity rights, which, in my opjnion, are not worth 
the paper they are written on. Sometimes the adage about the 
fool-and his money is forced upon us. 


MONEY, TO DO GOOD, MUST BE SPENT. 


Now, I do not wish to leave the impression with you 
that I consider the making and hoarding of money the chief 
end of man. If our money is to do good, it must be spent. 
It has been said the money we spend, we have, and what we 
keep we lose—and this is true when it is spent wisely. I have 
referred to several ways which I do not consider wise ways 
of disposing of money. In closing let me recommend a few 
investments that will prove more satisfactory. 


A. GOOD SAMARITAN. 

An industrious fatfmet>who had a poor crop for two 
years in succession loses his house and contents by fire; his 
neighbors and friends rally to his relief, and in a short time 
he has as good a house as before, furnished. Who will ever 
regret being one of the good Samaritans in such a case? 
Or the poor woman who makes a living by taking in washing 
and selling milk. The cow dies; who would ever feel the 
poorer by helping to buy another? Bestow your charities 
on the worthy unfortunate in your own community with 
generous hand and cheerful heart. 

ONLY STEWARDS. 

We are only stewards, and the money we control: is 
placed in our hands for investment. Let us invest it in. such 
a manner that it will bear the scrutiny of Him who gives us 
the power to achieve wealth. 

Let us not be in too great haste to get rich, but follow 
our legitimate calling and give it our closest attention, and 
by caring for it it will care for us. 

Let us not put too much confidence in,strangers who are 
dealers in stocks and patent rights. 

THE COST SHOULD BE COUNTED. 

Do not let your sentiment and sympathy overrule your 
judgment.’ Take time to consider and.ask advice before mak- 
ing radical changes in business; count the cost and consider 
both side’ of the question before embarking in new enter- 
prises, and last, but not least, join the North Dakota retail 
association, attend thé, annual meetings and ask the secretary 
to allow yoti'to write a paper for next year’s convention 

Two hours were then given up to hearing the views of 
traveling men and manufacturers, President Helgeson prefac- 
ing his invitation by saying he wanted the gentlemen to be 
frank and-if they had any grievances. to “speak right out 
in meeting.” The debate that followed was participated in 
by sellers and buyers and many points of difference were dis- 


cussed to mutual advantage and several matters of controversy 








H. Harriogion, Fargo, Member Executive Committee 


were cleared up. The remarks demonstrated the best of feel- 
ing between the respective interests and evidenced the desire 
of the jobbers to assist the association in all ways possible 
against illegitimate dealers and “catalogue” men. A feature 
of the debate was the manner of figuring the retailer’s profit 
and what should be considered a fair profit. There was a 
wide divergence in view as to the latter, but many good points 
regarding figuring the cost and what it should include were 
brought out for the benefit of those who had been doing 
business on the guess basis. 
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The following resolutions were passed by the association: 
1897 AND 1898 RESOLUTIONS ALTERED. 


Resolved, That the action of the executive committee at 
its meeting of July 10, 1901, in rescinding the resolutions of 
September 20, 1897, and February 16, 1898, and the adoption 
in lieu thereof of the following resolution be approved: 


~~ 








M. G. Evenson, Sheldon, Member Executive Committee. 


Resolved, That it never has been, and is not now, the 
purpose or the intention of the association to dictate or in 
any way to attempt to control the prices at which hardware, 
stoves, tinware or any other article of a kindred nature 
shall be sold in this state, either by foreign jobbers or by retail 
dealers, nor is it the purpose of the association to attempt 
to limit the full and free competition in the importation and 
sale of said articles in this state. The object of this associa- 
tion is, in general terms, to promote the interests of its mem- 
bers and by all lawful means to protect the legitimate hard- 
ware trade, 

At times there are certain persons engaged in the sale 
of the articles above mentioned who are objectionable to the 
members of this association. 

We do not in any way attempt to limit the right of such 
persons. to buy whomever will sell to them, or to sell at 
whatever price he choses to put upon his goods, but the 
members of this association will exercise the right, which they 
maintain they have, to refuse to purchase goods of any manu- 
facturer or jobber who persists in selling, either directly or 
indirectly to any person who shall for any reason be declared 
objectionable to this association. 


INQUIRIES SHOULD BE ENCLOSED. 


Resolved, That it would be a great convenience and 
benefit to the retail hardware trade if manufacturers and job- 
bers could enclose with each invoice of goods a copy of the 
bill of lading showing the weights of each box, crate or 
bundle. 


LOYAL TO NATIONAL ASSOCIATION. 


Resolved, That we, the hardware dealers of North Dakota 
in convention assembled, reiterate our loyalty and unswerving 
fidelity to our association and to the national association, and 


pledge ourselves to do all in our power to further the objects 
of both. 
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FIRE INSURANCE IS ENDORSED. 

Resolved, That we heartily endorse the fire insurance 
feature of our association work and urge all our members to 
identify themselves with it. 

THANKS TO MANUFACTURERS AND JOBBERS. 

Resolved, That the thanks of this association are hereby 
tendered to the manufacturers and jobbers who have com- 
plied with the principles of the association and to their rep- 
resentatives for their attendance here; for the interest they 
have manifested in the welfare of the association; for the 
many courtesies we have been the recipient of at their hands 
and for the material assistance rendered in making our 
annual program a book of value. 

THANKS TO FARGO AND ITS MAYOR. 

Resolved, That we are under lasting obligations to the 
hardware men of the city of Fargo; to Mayor Johnson, the 
genial head of its government, and its citizens in general for 
their hospitality. 

OPPOSED TO RAILWAY MERGER. 

Resolved, That if our understanding of the railway 
merger is correct, in that it annihilates competition, we un- 
hesitatingly uphold the course pursued by those who have 
and are exerting efforts to defeat its final consummation. 

THANKS TO OFFICIALS, 

Resolved, That we are greatly indebted to President Hel- 
geson and. Secretary Barnes for the efficient manner in which 
they have conducted the affairs of the association for the 
past year. We realize that we are unable to adequately re- 
ward them for the many sacrifices which they have necessarily 
made in furthering our interests, but assure them that we 





o 


H. B. Allen, Jamestown, Member Executive Commi tee. 


deeply appreciate it* and sincerely hope that fortune may 
smile beneficently upon them. 
THANKS TO GROCERS’ ASSOCIATION. 

Resolved, That the thanks of this association is hereby 
tendered to the North Dakota Retail Grocers’ Association for 
their courtesy in inviting usto join them in organizing a mutual 
fire insurance company. At the present time we are unable 
to take action as an association owing to the arrangements 
now in course of completion with the National Retail Hard- 
ware Association. As individuals, however, we are able to 
give the movement support, and should the future make 
closer relations feasible, we shall be glad to participate as an 
association. 

















TUESDAY AFTERNOON SESSION. 

The first session of the Kentucky Retail Hardware Deal- 
ers’ Association was opened at I1 a. m. by President Geo. H. 
Dehler in Liederkranz Hall. 

The president delivered an address of welcome, explain- 
ing the aim and object of the association, how the association 
was merely a plan for the hardware men of the state to get 
together and to join with the hardware men of other states 
to correct evils in the trade. 

The association had no intention of trying to regulate, 


W. P. Lewis, President N. R.. D. A. 


raise, or in any way control prices. The hardware men only 
wanted to meet for mutual protection. Also, the association 
must consider some plan for fighting the department stores 
and the catalogue mail order business. 

The report of Secretary Paul Wagner showed a most 
encouraging state of affairs. He declared that the member- 
ship was increasing steadily and interest was growing all the 
time. According to his report, the present officers and mem- 
bers of the association are: 

Mr. George Dehler, of Louisville, president; Mr. J. S. 
Ogden, of Ashland, vice-president; Mr. Charles Winn, of 
Paris, second vice-president ; Mr. Paul Wagner, of Louisville, 
secretary; and Mr. Henry Heick, of Louisville, treasurer. 

Dehler Bros., Hart Hardware Co., Wm. Hinkle, F. A. 
Henriott, Wm. Stockhoff, W. H. Hill, J. Ernwein & Son, 
Chas. Ramser, C. Noelling estate, by G. Albrecht, Jr., Fred 
H. Wobbe, J. H. Murphy, Wm. Shaber, Chas. W. Shott, i. 
C. Stirchdorfer, John Fischer, Julius Adams, Albrecht & 
Heick, L. H. Harpring, Ben F. Vogt, E. G. Heartick, H. P. 
Krauth & Son, Knapp & Co., Geher & Son, Paul Wagner, 
all of Louisville; Buchanan & Sanders, Campbellsville ; 
Johnson & Mahan, Lawrenceburg; J. L. Malin, Vine Grove; 
Geo. B. Minary, Versailles; J. T. Vance, Lexington; Van 
Deren Hardware Co., Lexington; Smith, Watkins & Co., 

Lexington; G. H. Watts, Georgetown; P. C. Sower & Co., 


’Annual Meeting Kentucky Retail Hard- 
ware Dealers’ Association. 
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Frankfort; A. Stither, Jr.. Owensboro; J. A. Greif & Son, 
Vine Grove; W. T. Chilton & Co., Campbellsburg; J. S. 
Ogden & Bro., Ashland; Winn & Lowry, Paris; M. P. 
Lancaster, Versailles; W. J. Hanlihan & Bro., H. A. White, 
T. A. Hornsey, L. P, Milward, T. B. Hay & Co., M. G. 
Thompson, Lexington; Schacklett-Thomas Hardware Co., 
Fulton; P. J. Honaker, Port Royal; Henry Brown, Munford- 
ville; P. Koeningstein & Son, Eminence; C. G. Salyers and 
O. M. Wood & Son, Carrollton; John C. Frederic, Owens- 
boro; J. M. Stone, Sturgis. 

After Secretary Wagner's address, Mr. W. P. Lewis, 
president of the National Retail Hardware Association, rose 
to speak to the meeting on the dangers of legislation now 
before Congress. One bill Mr. Lewis characterized as a 
menace to every retail merchant in the country. The bill 
permits the sending of 100-pound packages througli the mail. 
This would be a fatal blow almost to the retail dealers, be- 
cause big concerns would make an arrangement with the 
Postoffice Department by which they could ship through as 
dead matter goods to undersell the retail men. 

Speeches were also made by Messrs. J. S. Ogden, Ash- 
land; J. L. Martin, Vine Grove; A. Schacklett, Fulton; 
Sam Cord, Louisville; Ed. Stitchen, Owensboro; J. C. Fred- 
erick, Owensboro; and George B. Minary, Versailles. 

Messrs. Oldham, Malin and Schacklett were appointed 
4 Committee on Resolutions, while Messrs. Knapp, McKee, 
Frederick, Mab and Minary were selected as a Nominating 
Committee. 

WEDNESDAY MORNING SESSION. 


The principal event of the Wednesday morning session 
was the address by T. James Fernley, secretary of the Na- 
tional Hardware Association, on the results of organization. 


ADDRESS OF T. JAMES FERNLEY, 


PRIME OBJECT ATTENDING CONVENTION, 


Appearing before you today as the official representative 
of the National Hardware Association, the query arises, “Why 
have so many merchants from the various parts of your 
state left their homes and assembled here at this time?” 
This very act on your part has meant some sacrifices; the 
necessities of your own business require constant attention; 
you have not assembled without some adequate reason. This 
is also true of those who attend all trade conventions of this 
character. The members of the association I represent do not 
travel from distant homes, some one day, many two days, 
and some as much as four days, toward the seat of convention, 
for the purpose of having a good time and fraternizing with 
each other purely on a social basis; and some more serious 
circumstance is responsible for this assemblage. 


ADVERSITY BEGETS FRIENDSHIP. 


Only a few months ago, at a time of the day when our 
citizens were to be found in their homes surrounded by their 
families, the streets of our cities adjacent to newspapers and 
telegraph offices were crowded with people eager to learn the 
latest advices from the bedside of our third martyred Presi- 
dent; families who have been separated for years, oftentimes 
in different states, quickly assemble when word reaches them 
that the father or mother is near to the point of death. 

Recently in one of the financial centers of the country 
a bank, which ordinarily had but a comparatively few number 
of people pass in and out on any given day, was surrounded 
by hundreds of persons. When inquiry was made as to the 
cause, the statement quickly passed from lip to lip that the 
bank was in trouble. It is a well known fact that “trouble” 
will bring men together who, under conditions of prosperity, 
are very apt to pursue an independent course. 










































































































































AN ERA OF ORGANIZATION, 

You gentlemen today, I take it, are brought together 
because more or less “trouble” is being met in* the «conduct 
of the business, to which you have devoted your lives, and 
upon the success of which, so much to you and those dear 
to you, depends. 

It is well that you do assembie in these organizations 
and by united effort endeavor, before it is too late, to elim- 
inate from the hardware business the many evils which in 
an nsidious manner have been creeping into it. History 





T. James Fernley, Secretary N. H. A- 


will record the present era as one of organization. The 
manufacturers of the country have been combining to such 
an extent that today a large number of the commodities that 
you buy and sell, are controlled through some central au- 
thority, remote from your places of business, frequently 
manipulated by those who know little of the difficulties which 
confront those who part with their cash in exchange for 
the commodities they produce. 
ONE HUNDRED AND EIGHTY-FIVE VERSUS SIX. 

Some seven years ago the leading wholesale dealers of 
the country, realizing that the time was ripe for organizing 
the hardware business, formed the National Hardware Asso- 
ciation of the United States. Today this Association is 
composed of 185 of the leading hardware jobbing houses of 
the country, scattered as they are from coast to coast, employ- 
ing 2,500 salesmen and doing $160,000,000 2nnual business. 
Indeed, this association has within its ranks every representa- 
tive house in the country, except some six or seven concerns 
who,- for reasons best known to themselves, have not seen 
fit to co-operate with this association which I have the honor 
to represent. 

We, however, have gone on with our work, their member- 
ship in the National Hardware Association not being essen- 
tial to our success. 

PRINCIPAL OR PREMIUM—WHICH ? 

We have noted with a great deal of pleasure the forma- 
tion of associations among the retail hardware trade of the 
country. Your business is being attacked from various 
sources. Some manufacturers feel secure in selling the 
consumer direct, notwithstanding the fact that their goods 
are on the shelf of the hardware store in the very town 
where the plant of the consumer is located. Others will 
sell their product to concerns who do not buy to sell again, 
but who purchase goods with the avowed purpose of giving 
same away as a premium to those who purchase teas, coffees, 
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and other goods, and indeed, in some sections, we have heard 
of jobbers of hardware who would sell the retail merchant 
and his’ customer at practically the same price. 

ORGANIZED POWER SHOULD BE MET. 

Then, again, you have the competition of that class of 
operators who are located in some of the large cities, and 
issue catalogues offering the consumer goods at prices which 
do not yield an adequate profit. The dry goods dealer, who 
has no hardware education, is also put in competition with 
you; individual effort will not better the present condition; 
organised power must be met with organized resistance, 

JOBBERS’ INTEREST IDENTICAL WITH RETAILERS.. 

The members of the National Hardware Association are 
suffering because you are; our interests are one, and in- 
separable. Indeed, there is such a mutuality of interests that 
one cannot suffer without the other being affected. The 
commercial body in this particular is similar to our physical 
body. The National Hardware Association regrets that up 
to the present time, only such a limited number of retail 
merchants have supported their state associations, and that 
central organization, which is destined to be so _ beneficial 
to the interests of the retailer—we allude to the National 
Retail Hardware Dealers’ Association. 

In order that you may more fully understand the atti- 
tude of the’ National Hardware Association toward you, 
permit me to read a resolution which was unanimously 
adopted at our last convention at Cleveland last October: 

Whereas, The National Hardware Association, in con- 
vention assembled, have discussed the evil effects of the com- 
petition of the catalogue houses with the legitimate retail 
trade of the country, realizing as we do that this system of 
merchandising is inimicable to the interests of manufacturer, 
jobber and retailer, and in our judgment, when the entire 
system of distribution of goods through this medium is taken 
into consideration, it is not even in the interest of the con- 
sumer that such institutions should be sustained, therefore, 

Resolved, That we reaffirm the position this association 
has taken on this question, ever since its inauguration seven 
years ago, and we instruct the secretary of the association 
to use his best endeavors on all occasions to the end that 
manufacturers may be induced to refrain from selling: this 
class of houses, and, 

Further, We recommend that members of our association 
instruct their respective buyers to obtain copies of these 
catalogues, having same within easy reath, so that when they 
are solicited for orders by manufacturers they will be in 
position to quickly ascertain whether the goods offered can 
be sold to the retail merchant, and by him sold to the con- 
sumer at the prices quoted in the catalogues, with a proper 
profit by both the jobber and the retailer. 

Resolved further, That it is our opinion that members 
of our association cannot consistently furnish goods to cata- 
logue houses, and we hope that they will see it to their 
interest to refrain from so doing. 

Resolved further, That we request the president of our 
association to appoint a committee to confer with the Na- 
tional Retail Hardware Dealers’ Association on this subject, 
or any other matter relating to our mutual interests, when 
such request may reach our association from the officials of 
the National Retail Hardware Dealers’ Association, 

RETAILERS APPRECIATED JOBBERS’ ASSISTANCE. 

It afforded me much pleasure recently to read the re- 
marks of Mr. H. C. Cormick, the president of the Illinois 
Retail Hardware Dealers’ Association, and particularly did I 
note with pleasure this paragraph in his annual address: 

“In view of the fact that the members of the National 
Hardware Association are our friends, I believe it would 
be to the interest of this Association if each of our members 
would ascertain if the jobber of whom he buys is affiliated 
with the National Hardware Association.” 

I also read with pleasure the following by this gentleman: 

“The National Hardware Association have proven them- 
selves to be friends of the retailer. Conferences between this 
body and the National Association of Retail Hardware Deal- 
ers have been along this line. I regret that many of the 
hardware jobbers in Illinois do not belong to the National 
Hardware Association. Our duty in these premises is to 
discontinue indiscriminate patronage of jobbers.” 











The members of the National Hardware Association do 
not ask for any patronage at your hands because of the 
fact that they pursue a policy which they consider is honor- 
able and just. 

CORDIAL FEELINGS ESSENTIAL. 

At first it was thought, by some outside our ogganiza- 
tion, that possibly the National Hardware Association of the 
United States would attempt to control prices, or to make 
price agreements between their members. I want to assure 
you, here and now, that this has never been attempted, and 
in all probability never will be. The object of our association 
is to create more cordial feeling between the manufacturers, 
retailers and jobbers, and this object could certainly not be 
brought about through a system of price agreements. 

JOHNNY WATSON NOT A MEMBER. 

There are some people in the world who are not at 
all times big enough in their view of things, to properly seize 
the trend of events, but such are not members of the National 
Hardware Associatjon. 

We know of a man who was very small of stature, but 
very fond of sleighing. His name was Johnny Watson. He 
had an old-fashioned, high-backed sleigh, but his head was 
not tall enough to céme over the top of it. The people in 
our town used to say, if a sleigh comes along with nobody 
in it, it is Johnny Watson. 

If you gentlemen find any of the hardware jobbers of the 
country pursuing a course which is detrimental to your 
interests, you can be assured that it is not a member of the 
National Hardware Association, but it is “Johnny Watson.” 

COME OUT OF THE BUSHES. 

The wholesale trade of the country must, as they say 
on the Pacific coast, “come out of the bushes.” There are 
only two sides to this question; the retail dealer is entitled 
to protection or he is not. We must be either for the 
retail hardwareman, or for the anti-retail hardwareman. 

. THEY ARE DILUVIANS. 

- Some time since, in one of the neighboring states, there 
was a feud in which a certain family of outlaws, named 
Benton, led by Tom Benton, had their hands raised against 
other citizens. A colored preacher, in discussing this feud, 
said the Bentonites believed in Tom Benton; the anti-Benton- 
ites did not believe in Tom Benton. We used to have the 
slaveryites and the anti-slaveryites. The slaveryites believed 
in slavery; the anti-slaveryites did not believe in slavery. 
Said he: “It was just in the time of the flood, my brethren ; 
when Noah was building the Ark, there were diluvians and 
antidiluvians; the diluvians believed in the flood; the anti- 
diluvians did not believe in the flood.” 

The members of the National Hardware Association are 
diluvians ; they believe in the flood; a flood which shall wash 
away all the difficulties which beset the course of the retail 
hardware merchant. 

A FLOOD OF PROTEST. 

A flood which shall clear the channel of all nondescript 
crafts and dangerous boulders. A flood of protest addressed 
by the retailers of the country to all manufacturers who are 
aiding and abetting in the maintenance of these annoying 
obstructures in the channel through which the hardware ship 
must sail; a flood which will land your bark, as the Ark of 
old, on the top of Mt. Ararat. Then can you come out of the 
Ark, as did Mr. Noah, and survey a land which is full of all 
the good things of life. Our friend Noah, however, took 
into the Ark two of each kind and it is rather important? 
for us that he did so, or we might not be here now. 

I would suggest, however, that in our hardware ark we 
do not take any department stores or catalogue houses, but 
that we include these among the obstructions which will be 
washed away by the flood. 

PERSUASION MORE EFFECTIVE THAN COERCION, 


Trade associations, to be successful, must be managed 
by men who are enthusiastic in their work, conservative in 
their judgment, and determined in their endeavors to succeed. 
Histoty does not record a brilliant deed the hero of which 
was not enthusiastic. What would have been great accom- 
plishments, have failed of success for lack of a conservative 
course of action. Do not coerce; persuasion is more effective. 
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If the retailers of the country, through these organiza- 
tions, exercise will-power, success will be theirs. Indeed, 
man possesses .no ‘greater power, and when I say man, I 
mean to embrace woman. A woman's will, if fully exerted, 
can unhorse death from the pale horse. 

HE DIDN’T MARRY A SECOND WIFI 

A well-known clergyman has given this illustration, which 
he vouches for: A wife was on her deathbed; the end was 
so near that she had taken leave of her friends and then 
asked all to withdraw, while she said farewell words to her 
husband. Alone with him, she took him by the hand, and 
said: “John, will you promise to grant me one request, when 
I am gone?” “What is it, dear?” he tenderly asked. “I 
want you to promise me that you will be true to my memory.” 
“What do you mean, my dear?” “I want you to promise not 
to marry again.” “Do not speak of such a thing, my dear; 
such thought never entered my mind.” “But I want you to 
promise it, will you?” But his English blood was aroused a 
little and he replied “I do not think it right for you to extort 
such a promise.” With solemn tones, she asked for the 
third and last time, “I request it.” “Will you promise never 
to marry again?” With solemn tones, he answered, “No, I 
cannot do it.” She said, “I will not die, then.” She got 
well; lived many years and saw him where no second wife 
could. Her will-power unhorsed death. 

WILL POWER ESSENTIAL. 

If a woman’s will can saccomplish so much, have we 
not a right to expect great things to emanate from the de- 
termination of self-preservation on the part of the hardware 
men of this country? 

The members of the National Hardware Association are 
determined to do what lies in their power to aid the retail 
hardware merchant, and if at any time you have the know!l- 
edge of any member of our organization pursuing a course 
which is detrimental to your interests, I ask that you call 
it to my attention, either through your secretary or direct. 

The members of the National Hardware Association of 
the United States come to you with the offer of the power 
of their organization, to assist you in placing your business 
upon a plane which will make you the most happy and pros- 
perous of merchants. 

WEDNESDAY AFTERNOON SESSION. 

The election of officers resulted as follows: 

W. T. Oldham, Mt. Sterling, president. 

J. L. Malin, Vine Grove, first vice-president. 

W. S. Schacklett, Fulton, second vice-president. 

Paul Wagner, Louisville, secretary. 

Joseph C. Kirchdorfer, Louisville, assistant secretary. 

Henry Heick, Louisville, treasurer. 

Paul Wagner, of Louisville, and J. C. Frederick, of 
Owensboro, were elected as delegates, and J. L. Malin, Vine 
Grove, and Joseph C. Kirchdorfer, Louisville, as alternates 
to the convention of the National Retail Hardware Dealers’ 
Association, to be held in Chicago, March 19 and 20. 

The Nominating Committee was composed of Joseph 
Knapp, Louisville; J. C. Frederick, Owensboro; Kee McKee, 
Cadiz; J. S. Minary, Versailles; and J. W. Mallon, Lawrence- 
burg. 
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CONVENTIONALITIES. 

Wm. Belknap & Co. entertained the hardware men at 
Macauley’s Theater on Tuesday night. The affair was 
in the hands of Messrs. George 8. Cross and M. R. 
Porter. 

Wednesday night a smoker and Dutch lunch was 
tendered the visiting hardware men by the members of 
the local trade. The Dutch lunch was spread on the 
lower floor of Liederkranz Hall. There was everything 
that could be desired in the way of things to drink and 
eat, while President Dehler and Secretary Wagner, who 
were in charge, made splendid hosts. A number of 
impromptu speeches were made, and those who cared 
for more lively amusement bowled on the Liederkranz 
alleys. 
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Annual Meeting Minnesota] Retail Hard- 
ware Dealers’ Association. 





The sixth annual meeting of the Minnesota Retail Hard- 
ware Dealers’ Association was the most enthusiastic and suc- 
cessful ever held by that organization. It was held in a hall 
in the Ryan Annex, at Seventh and Robert streets, St. Paul. 

President W. H. Tomlinson, Le Sueur, called the meet- 
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ing to order at 2:15 p. m. After the roll call, Mayor R. A. 
Smith of St. Paul addressed the convention as follows: 

“It is needless for me to say to you that you are wel- 
come to St. Paul. You are all citizens of this commonwealth 
of which St. Paul is the capital. It is your home. You gen- 
tlemen are good-looking and prosperous-looking. During the 
past few years you have had ample experience in changed 
conditions. I have read the objects of your organization, 
and while they embody watchfulness over your interests both 
collectively and individually, they also safeguard the public 
interest. 

“There has been a great evolution in the hardware busi- 
ness. The first recollection I have of a mercantile establish- 
ment is that of a grocery store with a few shelves of hard- 
ware. This was arranged in bundles, and each bundle was 
tied with a sample on the outside. We who enjoy present 
comforts and look back with interest to the crudeness and 
hardships of the past, on behalf of our citizens I extend to 
you a cordial greeting and the freedom of the city.” 

A. T. Stebbins of Rochester responded as follows to the 
address of welcome from Mayor Smith: 

“It is with great pleasure, Mayor Smith, that we 
return to you our heartfelt thanks to your words of welcome. 
We have met in this city before. This is the capital of the 
state of Minnesota, which contains acres enough for an em- 





pire. It has great possibilities and extraordinary resources. 
In the north we have mines of gold and iron, and it is iron 
which is at the basis of our national prosperity. 

“Tf, like Rip Van Winkle, I should go to sleep for twenty 
years, and should wish to know the condition of the country 
on waking up, I would read the quotations on iron in the 
commercial columns of the trade papers, and then I could tell 
whether or not the country was prosperous. , 

“We have a wealth of lumber in our northern section. 
We have three great commercial cities within our borders 
which are the peer of any in America. In the south of the 
state is that paradise from whence the butter comes for 
your tables in these great cities—the best butter ever made. 
St. Paul is a great representative city; all industries have 
this as a distributive point, and the manufacturing frater- 
nity are ably represented. 

“This is the head of navigation; here transcontinental 
lines begin which reach to the Pacific. This is also the home 
of the greatest merger in railroad lines, 

“Some one has said there are no better citizens than 
merchants; they knit all interests together. If one wishes to 
start some enterprise for the public good, it is not the wealthy 
nor professional men, but the business men that are sent for. 
We have met here to get acquainted and also for educational 
purposes. To-day we have the telegraph, the automobile and 
wireless telegraphy, and there are great possibilities for the 
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next century which are indeed beyond the comprehension of 
man. 

“Within the two years of the century which have already 
passed we have seen a billion-dollar trust organized; what 
can we expect in the remaining years of the century? 

“The railroads have attempted certain things; the Gov- 

















ernor says nay; we shall uphold him in this. 
we hope to meet you here many times in the future.” 

President W. H. Tomlinson next read his annual ad- 
dress, as follows: 


ADDRESS OF PRESIDENT TOMLINSON. 


NO LONGER AN EXPERIMENT. 
It is with genuine gratification that I call this, our sixth 
annual meeting, to order. I am pleased to see so many of 
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our members in attendance, showing an increased interest 
in our work. 

Our association, the first to organize, is no longer an 
experiment; it has attained a solid footing. Composed of 
the best hardware men of the State, we have steaflily in- 
creased until we have now over 400 members. 

Our finances are in a very Satisfactory condition, and 
we are a power for good. During the year that has passed, 
everything has moved along pleasantly. There has been no 
friction between the officers and the Executive Committee, 
and under the care of our efficient Secretary, the work has 
advanced satisfactorily. We have enjoyed a prosperous year 
and none of our members has been taken away. 

“One of the many evils which we have organized to over- 
throw has been done away with, and it would seem poor 
business sagacity for any one to reorganize it in the expecta- 
tion of making it a success, with 400 of the best hardware 
dealers and many other dealers in the State to use their 
influence against it. 

REPORT OF INSURANCE COMPANY. 

To-morrow, President Hatch will give you the report of 
our Insurance Department, showing such phenomenal suc- 
cess that, with the exception of one loss in North Dakota 
in the second year of its existence, the interest on the funds 
in the treasury have paid all our losses. I must earnestly 
recommend to all our members that as soon as practicable 
they place a part of their insurance with our company. We 
do not intend to take any risks that are hazardous, but we 
want to give good, safe, reliable insurance at cost. Another 
matter of importance which I wish to bring before you is 
that of co-operative buying. I believe this plan to be to our 
interest. In buying together we shall only be imitating our 
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friends the jobbers, who do it with great success. If we 
can buy together, and save from 5 to 10 per cent in so doing, 
we can offer a strong inducement and practical argument to 
good business men to become members with us. If you 
think it advisable, a committee might be appointed to consider 
this matter. 

A PROSPEROUS BUSINESS YEAR. 

The proposition to join the National Association will come 
before you for consideration,and your decision may have great 
consequences for good or ill to our State Association. Our 
Executive Committee will report on the subject, as they have 
been requested to do, and the matter will be left in your 
hands for action. I wish most heartily to thank the trade 
papers for their uniform kindness and courtesy toward our 
association. I wish to congratulate you on a prosperous 
business year now past, and on the prospect of continued 
prosperity in the immediate future, and in the progress, unity 
and hopeful outlook of the Minnesota Retail Hardware Asso- 
ciation. 

THE DAY OF ISOLATION IS PAST. 

The present business activity realized in all parts of our 
country is not likely to continue indefinitely. Now is the 
time to prepare for the business depression which is certain 
to succeed these years of plenty, and for the solidifying of our 
organization that we may present a solid front to adverse 
circumstances, which will be simply wise business policy. 
The day of isolation in business is gone by. Business is 
becoming more and more a science. Competition grows more 
and more intense each year, and to meet these changing con- 
ditions the organization of business men upon a fraternal and 
co-operative basis becomes an actual necessity. In conclusion, 
permit me to say that the acquaintances and the friendships 
I have made with my colleagues throughout the state since 
the organization of our association, and the information I 
have received from them, has more than repaid me for all the 
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time and all the money I have expended in attending our 
annual meetings. 

President Tomlinson then announced that J. E. O’Brien 
of Crookston, who was on the program for a few remarks, 
was unable to be present at the convention, on account of 
sickness, and called on T. T. Batcheller for his paper on the 
possibilities of trade organization. As Mr. Batcheller was 
not present, the reading of this paper was held over until the 
Thursday morning session, and J. F. McGuire of J. F. Mc- 
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Guire & Co. of St. Paul was called on for a few remarks, 
as follows: 

“This summons finds me wholly unprepared, but I might 
say that right above these rooms are the rooms of the Build- 
ers’ Exchange, where the St. Paul Retail Hardware Dealers 
and Sheet Metal Workers’ Association meet, and the use of 
these rooms is granted to the members of the Minnesota 
Retail Hardware Dealers’ Association during their stay in 
the city. There is one large room and two smaller committee 
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rooms. I want you to make yourselves at home in these 
rooms. You will find the Secretary of the Builders’ Ex- 
change there. He is a broad-gauge man and will do any- 
thing in his power to help you. The rooms are yours, and 
you should use them on behalf of the city of St. Paul. 
I am glad to welcome you here. We of St. Paul are right 
glad to meet representative dealers of the State. The hard- 
ware dealers of Minnesota are the flower of Minnesota busi- 
ness men. The hardware business is most exacting, and only 
men of brains can carry it on. The detail of the hardware 
business is something wonderful. Hardware is much more 
diversified than other lines. At a meeting held in this city 
recently, at which several lines of industry were represented, 
I made the statement that the hardware business was one 
of greater detail than other lines, and to back it up I said that 
one could go into any retail hardware store in this city and 
have shown to him 500 butts, no two of which would be alike 
in style, size and finish. In order to conduct the retail hard- 
ware business successfully, a man, besides having brains, 
must be thoroughly drilled. It cannot be controverted that 
hardware men are among our best merchants. I wish to em- 
phasize to you, gentlemen, that our local associations are 
most important. We have in St. Paul a flourishing asso- 
ciation which takes in the sheet metal workers. We mect 
twice a week in the Builders’ Exchange, where we have com- 
modious quarters and live like kings. When our organization 
was formed, a couple of years ago, I did not know the names 
of half a dozen of my fellow hardware dealers in this city 
so that I could address them on the street. To-day I can call 
forty-five of my fellow hardware dealers by the name of 
brother. We have learned to know and to respect each other 
and we have found that we were all pretty good fellows. When 
we formed our association we devised a nominal agreement as 
to approximate prices for staples, such as wire cloth, poultry 





wire, nails, etc. Formerly the buyer would play one dealer 
against another and would secure his goods at low prices, 
but we find that we have sold as many goods after our 
agreement as we did before, and this, too, without cutting 
prices. Consequently we have made more money. It is not 
the purpose of our association to advance prices and we are 
taking better care of the buying public than ever before. 

“Dealers in small cities, as well as large cities, should 
get together and stick together even if you have to use glue 
to stick together. Another thing I wish to say about our 
local association is that it enables the dealer to find out about 
the willingness of people to pay, and we can weed out the 
dead-beats. We can put our finger on the men who have 
worked the hardware men. Formerly a man would come to 
a hardware store and buy goods for cash for some time. 
Then one day he would get $5.00 or $10.00 worth of goods 
and ask to have it charged. After you had taken a man’s 
good money for some time, you would not like to refuse him, 
and the chances are that he would get the goods and that 
would be the last you would see of him. Then he would go 
and work the same tactics on some other hardware dealer. 
This cannot be done now on account of the credit information 
of our association. This question of local associations is an 
important one. We of St. Paul would not give up our asso- 
ciation for anything. We are well repaid for the time and 
effort spent in maintaining our association. 

“IT see we have President J. C. Nolting of our local 
association here, and I am sure you would like to have him 
give you a few remarks.” 

J. C. Nolting, President of the St. Paul Retail Hardware 
Dealers’ and Sheet Metal Association, addressed the conven- 
tion as follows: 

“My predecessor has covered the ground. I back every 





Ss. BR. Nelson, Owatonna, Member Execative Committee. 


word he has said. Our association has prospered, and we 
always stand together. I would not see the association drop 
from default for anything. The maintenance of prices is a 
matter of understanding. Sometimes one dealer gets way 
out of line, but he is glad to come back. The association 
tends to equalize prices.” 

The following committees were then announced: 

Committee on Insurance—A. C. Hatch, Battle Lake; 

















Knute Hansen, Battle Lake; Julius Schmidt, Wabasha; O. 
F. Olson, Brandon; A. E. Anderson, Rothsay. 

Committee on Press—J. F. McGuire, St. Paul; C. 
Schroeder, Mankato; J. P. Watson, Rochester. 

Committee on Grievances—J. E. H. Heins, Renville; C. 
V. Ferguson, Chatfield; P. H. Caley, Princeton. 

Committee on Resolutions—A. C. Stebbins, Rochester ; 
C. F. Ladner, St. Cloud; J. C. Nolting, St. Paul. 





Chas. F. Ladner, St. Cloud, Member Executive Committee. 


Secretary McCracken then read his annual report, as fol- 
lows: 
SECRETARY McCRACKEN’S REPORT. 


NEW MEMBERS. 

We have gained during the year 74 new members, but 
are sorry to say that we have about 47 dealers, who have 
been connected with us at different times during our organiza- 
tion, who are in arrears for dues. We hope a number of 
those are present at this annual meeting, and will unite with 
us. In estimating the strength of our association, the delin- 
quent list is always an uncertain quantity to be reckoned 
with, but we can safely claim 400 members to-day, which 
makes our association the largest of its kind in existence. 

COMPLAINTS. 

It is the wish of your officers that we may ever remain so, 
and in this connection we most respectfully ask you to read 
the letter of Vice-President H. S. Cleveland, published in our 
program. We have had eleven complaints from members 
during the year, all of which have been satisfactorily adjusted 
either by the Secretary or the Executive Committee. There 
is one complaint, as yet unsettled, in the Secretary's hands, 
and we cannot now inform you of the result. We have re- 
ceived the following letters, with the request to read them 
to the convention : 

R. Reirson, twine. 

* Minnesota Local Hardware Association. 

Halsted Lumber Company. 

These letters bring up live issues to our association, 
and are most respectfully referred to the convention for their 
consideration. 

GIVE THE OFFICERS CREDIT. 
We are now entering upon a new year of our life as a 
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h.rdware association, with the anticipation that its close 
may be signally marked, in our work of uniting the retail 
dealers of our State in all things pertaining to our commer- 
cial interest and advancement. We have had a very busy 
year, and to the ability, discernment and the tireless energy 
of our officers and Executive Committee we ask you to give 
full measure of credit for whatever we have accomplished. 
They have been faithful to the trust you reposed in them 
one year ago, diligent at all times in duty, zealous in ad- 
vancing and guarding the principles of our association, and 
in maintaining the dignity and honor, the high standard of 
excellence in administrative ability which has ever been 
accorded to the official acts of the Minnesota Hardware 
Association. 
LINES HAVE CHANGED. 

Whatever we may have accomplished as your Secretary 
during the year has been made possible by their kindly co- 
operation and assistance, and we are pleased at this time to 
acknowledge our gratitude to them. The lines along which 
all associations are now working have materially changed 
from those first marked out to govern their action. They 
have necessarily become so on account of the changed and 
constantly changing relations between the consumer and the 
retailer, the retailer and the jobber, the jobber and the man- 
ufacturer. Each being an important factor is alike not sub- 
ject to elimination from the domain of trade, nor would it 
be desirable to have them so, were this consummation pos- 
sible. 

The central idea of future growth and usefulness will 
be, we believe, the assimilation of these varied interests into 
a more orderly and perfect whole, each having its clearly 
defined course which will in no sense infringe upon the rights 
of the other. 

UNITY OF INTEREST NECESSARY. 
We do not think you can formulate any effective action 





Jos, Mason, St. Peter, Member Executive Committee. 


which does not take into consideration this unity of interest, 
that will be in touch with advanced thoughts of the retail 
hardware dealers of the State. The reforms which have been 
made possible are so contrary to old established modes of 
bargain and sale as to be necessarily slow in adoption. There 
is an educational feature connected with this movement which 
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must precede and leaven the whole prior to its full realization. 
Our associations can move no faster along these lines than 
the concensus of an awakened opinion among retailers will 
induce them by co-operation to make our efforts effective. 
NECESSITY OF CLOSE BUSINESS AFFILIATION. 

Our work must not only be productive of results to the 
retailer, but of such a nature as to leave no room for doubt 
in his mind that association work is benefiting him. We be- 





| 
Ex-Pres, Jas. E. 0O°Brien, Crookston. 


lieve this time has come to our association and that we will 
enroll at this meeting enough new members to give us the 
majority of the retail dealers of this State. Association and 
organization are the only lines which the retail dealers have 
at their command to use in bringing about their equal right 
to be heard and respected as a body in this struggle for their 
trade rights. They should appreciate the power they hold and 
the vital necessity of close business affiliation. 

They now control over 86 per cent of the consumers’ 
trade within the State—the department store, catalogue and 
supply houses have the remaining 14 per cent. Their united 
capital invested is nearly double the combined capitalization 
of the hardware jobbers and manufacturers of the State. 
We believe they can wisely use this power under the direction 
of their State. Association that will enable them to retain 
the prestige already gained and open up new ways and means 
to benefit themselves. 

FEELING TOWARDS ASSOCIATION. 

There is a marked change of feeling towards our asso- 
ciation among dealers. They are beginning to appreciate that 
we cannot accomplish many desired reforms at once, which 
will later on surely come to us by persistent labor and con- 
stant effort, and are now willing to assist us. Every dealer 
joining adds one firm more to make our association stronger. 
This statement is self-evident, but our duty demands its re- 
iteration at this time. We want you to remember it—if not a 
member, carry it home with you; wrestle with it; you will 
find that it will not down, but very soon conviction to its 
truth will dawn upon you and straightway make you a mem- 
ber. 

A WORD FOR OUTSIDERS. 

Take home with you the other thought of where you 
stand if you are outside of the association. It seems to us 
almost beyond belief that there is any dealer within the 
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State who should not be with us. The time is not far dis- 
tant when dealers who are not members will surely be lefe 
in the background in this struggle for trade supremacy. You 
need and must have the protection of your State association, 
We have had during the year at least a dozen calls from 
traveling men entering the State to solicit trade. They have 
invariably asked for our list of members and assured us that 
it was not their intention to sell outside. As one of them 
told us, “We know that with any one of your members our 
goods will not be misrepresented to effect a sale, nor wil} 
they be sold at cost to meet competition.” 

Treasurer G. M. Evenson of St. Peter then read his 
reports, showing his receipts for the year to have been 
$1,069.09, with expenditures of $961.02, leaving a balance on 
hand of $108.07. 

On motion of C. F. Ladner of St. Cloud the reports of 
Secretary and Treasurer were accepted. 

On motion of A. T. Stebbins of Rochester, a telegram 
of sympathy was sent to J. E. O’Brien of Crookston, who was 
unable to be present, on account of sickness. 

C. F. Ladner, of St. Cloud, A. Meugh of Princeton, and 
George F. Derry of Plainview were appointed an Auditing 
Committee. At 3:50 the committee adjourned to meet at 
9 a. m. Thursday. 

THURSDAY MORNING SESSION. 

The Thursday morning session was called to order at 
9:35 A. M., President W. H. Tomlinson in the chair. The 
first. thing on the order was the roll, the following members 
answering to their names: 

Bertrand & Linderman, Sleepy Eye. 
Bosel Brothers, Henderson. 

W. H. Close Hardware Co. 

De Pue Bros. Co., Holloway. 

C. V. Ferguson, Chatfield. 
Litchfield Hardware Co., Litchfield. 





J. R. 8. Cosgrove, Le Sueur, Ex-Member Fx. Committee.* 


E. A. McGaffy & Co. 

R. Rierson, Lyle. 

Peter O. Rowe, Sacred Heart. 
O. J. Johnson & Co., Waseca. 
Revord & Holmes, Austin. 

K. Record, Farmington. 
Schroeder & Murphy, Mankato. 
Stebbins & Co.. Rochester. 












Julius Schmidt, Wabasha. 
Herman Stege, Nicollet. 
Schleck & Co., North St. Paul. 
Schroeder Bros., St. Paul. 
Schmidt & Lehrer, Springfield. 
W. H. Tomlinson, Le Sueur. 
Thos. F. Vanesek, New Prague. 
Jj. F. Vanesek, Montgomery. 
J. P. Watson, Marshall. 





Menj. F. Kernkamip, St. Paul, Member Ex. Committee. 


A. J. Newgard & Son, New Richland. 
J. L. Brink, West Concord. 

J. F. McGuire & Co., St. Paul. 

P. J. McGuire, Graceville. 

McNulty, Van Custer & Helgeson, Litchfield. 
P. L. Norman, Montevideo. 

Joseph Neubeiser, Belle Plaine. 
Nutter Bros., St. Peter. 

Princeton Hardware Company, Princeton. 
J. O. Peterson, Canby. 

Ranstad & Hanson, Battle Creek. 
Rader Bros., Heron Lake. 

How Bros. & Co., Sauk Center. 
Heins & Co., Renville. 

John Horneman, Young America. 
A. C. Hatch, Battle Lake. 

Johnson & Johnson, Gibbon. 

Christ Juni, Jordan. 

Kelley Hardware Company, Duluth. 
F. Kloepping & Co., Farmington. 
C. R. Klinkenberg, Lester Prairie. 
C. E. Krause, New London. 

Keefe & Heins, Morton. 

Theo. Lystad, Ada. 

C. F. Ladner, St. Cloud. 

C. J. Larsea & Co., Winthrop. 
Joseph Mason, St. Peter. 

Morrisee, Weiginer & Aiton, Alexandria. 
H. S. Cleveland & Co., Minneapolis. 
T. H. Caley, Princeton. 

€. H. Casey, Jordan. 

The Cosgrove Company, Le Sueur. 
Evenson Bros., St. Peter. 

H. C. Estby, Cyrus. 

Fuller & Denning, Park Rapids. 
Frank E. Hunt, Red Lake Falls. 

H. Horde, Kensington. 

Hagstrom, Lysen & Co., Lowry. 

W. G. Hopps, Rush City. 

Wm. B. Leo, Revere. 

Nils, Taarud & Co., Tracv. 

Wm. A. Barto, Long Prairie. 
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A. J. Sitz, New York Mills 

Nolting & Kernkamp, St. Paul. 

J. W. Crabtree, Herman. 

J. N. Silver, Clarkville. 

C. W. Bouck & Son, Royalton. 

Bishop & Anderson, Blue Earth City. 

Frank C. Smith, Minneapolis. 

Weisgerber & Lamberton, St. Peter 

After the conclusion of the roll call, Secretary Mc- 
Cracken stated that at the lasi annual meeting of the assp- 
ciation he had announced that he would use his utmost en- 
deavor to secure 109 new meibers during the year. Up to 
the first of the wee's he had secured 80 and since then he 
had secured 24, making a total ef 104. This announcement 
was greeted with tumultuous apylause by the convention. 
In response to further questioning, Secretary McCracken 
stated that the total membership 71 the assuciation was 504, 
and as there were only 800 strictly legitimatc hardware deal- 
ers in the state, the association now embraced two-thirds of 
the retailers of the state. 

The next thing on the program was the clection cf ¢ ffi- 
cers, and A. T. Stebbins of Rochester made a motion that 
a nominating committee, consisting of one member from each 
congressional district to be selected by the members of the 
association in that district, be selected. 

In accordance with this motion the convention took a 
recess for fifzeon minutes and the following members of the 
nominating committee were appointed: First congressional 
district, A. C. Stebbins, Rochester, Minn.; Second, = 
Schroeder, Mankato, Minn.; Third, J. R. S. Cosgrove, Le 
Sueur; Fourth, J. C. Noltimg, St. Paul; Fifth, H. S. Cleve- 
land, Minneapolis; Sixth, C. W. Bouck, Royalton; Seventh, 
H. E. Swenson, Lake Park; Eighth, unrepresented; Ninth, 
A. Sitz, of New York Mills. 

While the nominating committee filed away to a com- 
mittee room :o discuss the selection of officers, the con- 
vention discussed a grievance brought up by Sullerd Bros., 
Holstein, on which Mr. Sullerd of Holstein, J. F. McGuire, 
St. Paul, T. H. Caley of Princeton and others spoke. The 
nominating committee then made their report through Chair- 
man Schroeder of Mankato as-follows: 

President, W. H. Tomlinson, LeSueur. 

Vice-President, H. S. Cleveland, Minneapolis. 


— 





A. C. Hatch, Battle Lake, Member Executive Committee. 


Members Executive Committee for three years, J. F. 
McGuire, St. Paul; A. T. Stebbins, Rochester; C. F Ladner, 
St. Cloud. ‘he selection of a secretary and a treasurer was 
left to the Executive Committee as provided for in the consti- 
tution. 

On motion of P. H. Norman of Montevideo, the report of 
the Nominat'ng Committee was accepted 

President W. H. Tomlinson in his speech of acceptance 
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said: ‘My principal gratification is that you feel that I have 
done what I could for the association the past year. I wil! 
try to do as well the coming year as I have the past year, 
and I thank you for the honor you have conferred upon nie.” 

The question of protection from department stores was 
taken up and on this subject J. F. McGuire of St. Paul seid: 
“I wish to say that as far as I am personally concerned, I 


do not care for the competition of department stores. I will 





&. H. Loyhed, Faribault, Member Executive Committee. 


go beyond this and say that for 15 years I have been located 
next door to a department store, with a second one down 
the block and a third two blocks away. I have of course 
taken note of their various hardware sales during this period, 
and I tell customers to allow their own best judgment to ¢ic- 
tate whether they should patronize these department s:ores 


or a legitimate retail hardware house. I use this argu- 
ment: ‘When you want time you come to us. The depart- 
ment store will sell you as long as you have money. If you 


want time they don’t know you. They are there for the cold 
money. If you will carefully consider the question of qua!- 
ity of goods, extension of time and service you receive you 
will find that you do not make one cent in patronizing de- 
partment stores.’ We have to meet department store com- 
petition on some articles. Recently they made a drive on 
skates, for instance. The small dealers in the state feel the 
competition in the department stores, as people from their 
vicinity visit the city and a large amount of department store 
goods are sold to country customers. I believe a number 
of the dealers here have book accounts with some peopie 
who buy for ready cash from the cities. Then they come into 
your store with the advertisements of the city papers in their 
hands and force you down to meet these prices and then ask 
you to charge same. These department stores do not sell a3 
cheap as many think. Every little while a man goes down 
to one of these stores and buys a pair of spring hinges for 11 
cents without screws; then he will hunt up the hardware 
store. If the proprietor or experienced clerk who has waited 
on him before asks him what he wishes, he will say that he 
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is just looking around. He will look for a new clerk ane 
ask him for a few screws, for which he pays at the rate of 
5 cents per dozen. My prices on hinges, screws and all is 
“5 cents. So the man who buys his hinges from the depart- 
ment store loses money. This is a sample argument. AID 
dealers can present good and reasonable arguments against 
the department stores. 

“We dealers could buy cheaper if we only would pay 
that attention to the branch of our business that we do to 
the selling of goods, and I would advise you not to pay the 
first price offered you. Suppose a traveling man should 
come into your store and offer you an article at 90 & 40 per 
cent off. I do not need to tell you what the article is, as you 
can tell from this discount. If you do not buy at this price 
very likely he will come around later and make your price 
of 90 & 50 per cent. If you are not interested in this quo- 
tation in a week or so you may get this article at 90 & 50 & 
10 per cent off, delivered. Now the chances are th:t where 
a traveling man is canvassing the trade of a city he will sel? 
some goods to dealers at all three prices like this. All of 
which shows that we ought to be better buyers. You can 
readily see that in a case like this the man who bought at 90 & 
50 & 10 off, delivered, would have the edge over the man 
that bought at 90 & 40 per cent off. A dealer who buys at 
10 per cent off should not sell 10 per cent cheaper, but should 
make that much extra profit. Most of you dealers can go 
home and mark all your goods up 5 and 10 per cent. I 
know it takes backbone to do this, but you can do it. If 
your sales amount to $10,000 a year, 5 per cent extra is $500 
extra in your left-hand pocket. This money could he salted 
for hard times in the future. If you are able to save up $500 
for two or three years the money will come in handy. It isa 
good idea to lay away a nest egg for the time when vou get 
to be 65 or 70 years old. I would suggest that every one 
of you should secure higher prices than you do now.” 

J. H. Caley of Princeton said: “I find, as a country 
dealer, that farmers do not care very much for sentiment. 
If you do them a number of good turns they will show their 
gratitude by expecting you to do a number more. From 1o 
o’clock in the morning to half-past two in the afternoon the 
farmers’ trade is brisk and you cannot stop to argue prices. 
If you argue he is apt to get warm under the collar an@? 
you cannot sell him. Most of us in the country are glad to 
run book accounts. If you get a man to pay spot cash you 
lose him, as he runs around to see what others are doing. 
I claim we should be able to shut out the department stores. 
They should either go into the hardware business or xecp out 
of the hardware business. The ordinary farmer thinks that 
a refrigerator is a refrigeator, an ice cream freezer is av ice 
cream freezer, and a barrel churn is a barrel churn without 
regard to quality. The department store does not hurt the 
country merchant, but their prices in the advertisements 
do.” 

A. T. Stebbins, Rochester, Chairman of the Committee 
on Resolutions, then offered the following resolutions, whiclr 
were unanimously adopted by rising vote: 


Whereas, His Excellency Gov. S. R. Van Sant is hon- 
estly endeavoring to enforce the laws of Minnesota regard- 
ing the consolidation of competing lines of railroad; and 

Whereas, We believe that such consolidations would be 
detrimental to the best interests of the trade in the state as 
well as throughout the entire country; be it 

Resolved, That we heartily endorse the action of the 
Governor in the matter and express the hope that the offi- 
cers having the case in charge may be suecessful in prevent- 
ing the consummation of the railroad merger. 

Resolved, That we deprecate the practice of manufactur- 
ers and hardware jobbers of selling builders’ hardware and 
builders’ supplies generally directly to contractors, thereby 
ignoring the local dealer, and that we hereby request the offi- 
cers of this association and the National Retail Hardware 
Dealers’ Association to use their best endeavors to remedy 
this evil, believing that it can be accomplished through con- 
ference with the manufacturers of builders’ hardware and the 
officers of the National Hardware Association. 

The following committee were then appointed to take 




















testimony in a special grievance case brought up during the 
session: T. H. Caley, Princeton; W. A. Barto, Long Prai- 
rie; C. H. Casey, Jordan; P. L. Norman, Montevideo, and 
Peter Nelson, Red Wing. 

An invitation was read from J. D. Warren, of the J. D. 
Warran Manufacturing Co., Chicago, asking the members 
to call at Parlor 4 at the Ryan Hotel and have at least a 
cigar. 

H. O. Roberts, President of the Minneapolis Retail 
Hardware Dealers’ Association, said: “I think we are only 
looking at the surface in this department store matter. The 
department stores do not advertise fairly. This is an injus- 
tice to us. 

“Syndicate buying is worthy of consideration as a rem- 
edy of this state of affairs. We can go in together and get 
low prices where one man buys his goods at 90, 50 & 10 off 
delivered, and another at 90 & 40 per cent off; the one can- 
not compete with the other. The man that gets the good 
price can compete with the department stores. The de- 
partment stores harp on a few lines liks Mrs. Potts’ sad irons. 
The price of a thumb latch in a department store is 10 
cents; we can sell them for that and make money. Why 
should we reduce all hardware because the price has been 
cut on Mrs. Potts’ sad irons? This association can accom- 
plish anything it undertakes.” 

President W. H. Tomlinson said: “The question of syn- 
dicate buying is well worth looking into.” 

J. F. McGuire of St. Paul said: “The little things are 
very important. Here is a slip showing prices on a few 
articles made by legitimate retail hardware dealers in Minne- 
apolis: 

No. 2% loose pin butts, 5 cts, 7 cts, 10 cts. 

Cupboard catches, 5 cts, 6 cts, 7cts. 

Wire coat and hat hooks, 15 cts, 12 cts and 9 cts. 

Pocket Levels, 18 cts, 15 cts, 10 cts. 

A special number Padlocks, 5 cts, 3 cts, 2 cts. 

8-inch Hook Hasps and Staples, 5 cts, 7 cts. 

Common Knobs, 12 cts, 10 cts, 9 cts. 

Mortised Locks, 15 cts, 12 cts. 

6-inch Slim Taper Files, 10 cts, 8 cts, 7 cts. 

Common Door Stops, § cts, 4 cts, 2 cts. 

“This is not an antiquated list, but was made last week 
for the Minneapolis Retail] Hardware Dealers’ Associaton.” 

A. T. Stebbins of Rochester next addressed the conven- 
tion on the advantage of local organization touching on the 
value of such an association in the matter of credits. 

H. O. Roberts of Minneapolis made a motion that a 
committee of three on syndicate buying be appointed, wh» 
should also make a standard retail price on the thousand 
and one articles offered for sale in a hardware store; so that 
retailers would have something to govern them in fixing 
prices. 

C. F. Ladner, St. Cloud, Chairman of the Auditing Com- 
mittee, announced that that committee. had examined the 
books of the Secretary and Treasurer and found them cor- 
rect. The committee recommended that future reports on 
these officials should give full details both as to income and 
disbursements. 

President Tomlinson called the attention of the associa- 
tion to the question. 

On motion the convention adjourned at 12:35 P. M. 


THURSDAY AFTERNOON SESSION. 

President W. H. Tomlinson. called the meeting to order 
at 2:15 p. m. and called on A. C. Hatch, Battle Lake, Presi- 
dent of the Retail Hardware Dealers’ Mutual Fire Insurance 
Company of Minnesota, who gave the following: 


TALK ON INSURANCE. 
HE WAS ON THE MENU. 

A few days since I received the official programme from 
Secretary McCracken, and discovered that he had put nic 
down for a talk on insurance. Of course, he supposed that I 
was always loaded on that subject, but it placed me in a posi- 
tion somewhat of that of a very good and devout man who 
was a missionary in one of the Pacific islands some years 
ago. He received an invitation to a banquet from the canni- 












THE AMERICAN ARTISAN AND HARDWARE RECORD. 41 


bal king of the island. He was highly pleased and flattered 


thereby until he discovered that he himself was included in 
the bill of fare. Then it was different. 
AMOUNT OF INSURANCE CARRIED. 

When, three years ago, it was my privilege to make the 
first move in the line of our mutual fire insurance, I hoped 
for bettter results than we have attained in that time. We 
are now carrying but little over $500,000 in the State, which, 
of course, is quite an amount, but considering the value of 
the retail hardware stocks in the State, it is comparatively 
small. We hope, however, that the record we have made 
will remove all doubts from the minds of those who are 
not now with us, and that they will no longer stand in their 
own light, but will join with us. 

ELIMINATION OF MORAL HAZARD. 

A short time before our company was organized, I list- 
ened to a conversation between two prominent insurance 
men. They claimed that if the moral hazard was eliminated, 
the board rate could be cut down more than one-half. I 
know that they were right, for too often the friction of a 
$5,000 policy against a $3,000 stock originates fire. 

ALL LOSSES HAVE BEEN ABOVE SUSPICION. 

I have looked up fire insurance losses in this State of 
hardware dealers for the past five years,and find no suspicious 
fires. All our losses since we started are above suspicion. 
Most of our losses have been in North Dakota, and in each 
case the whole town burned. Our experience would suggest 
that the motto of most North Dakota towns should be, 
“United we stand, united we burn.” I do.not claim that 
there is no moral hazard in insuring hardware dealers, for 
they are all human and very much like other men. We hear 
of men helpless and despondent, men committing suicide that 
their families may get the benefit of their life insurance. 
Men may be so placed that they will commit moral and com- 
mercial suicide by setting fire to their property, but such 
cases are rare. 

WORK OF SECRETARY. 

Our policy has been to eliminate the moral hazard and 
we have been in a great measure successful. Every applicant 
has been looked up, and if the record is not right he is re- 
jected, and policies have been cancelled for the same reason. 

Our Secretary, Mr. McCracken, has handled our affairs 
in a very able manner. I am confident that but for his vig- 
ilance we would have many bad risks. His prompt and 
energetic action in the recent adjustment in North Dakota 
saved the company $750.00, for which he is certainly entitled 
to great credit. 

REPORT OF SECRETARY. 

Our report shows that the amount paid for losses and 
expenses amounted to about 40 per cent; 50 per cent went 
into the reserve, as required by law, and 10 per cent in per- 
manent reserve or surplus. Our intention at first was only 
to ask a policy-holder, on renewal, only the per cent actu- 
ally paid out for losses and expenses, but we found the 
State law compelled us to have on hand 50 per cent of our 
deposit previous. Therefore we could only allow the policy- 
holders 25 per cent. I am confident, however, that next 
December the company will have a reserve that will enable 
it to carry out its first intentions. 

BAD TINNERS. 

Most hardware dealers, and especially those of us who 
have worked at the bench, remember the old saying among 
tinners that there are only a few dead tinners not in heaven, 
and those who are in the hot place are those who tried to 
solder with a cold copper. I think, as many hardware dealers 
are formerly tinners, this saying will apply to the trade gen- 
erally—that is, if we keep our coppers hot by rustling for 
trade, by being loyal to our association, and by taking out 
and retaining a policy in our Mutual Insurance Company. 

FINANCIAL REPORT. 

We beg leave to report: 


Amount of funds on hand Dec. 31, 1901.......$11,196.03 
Disbursements : 
BN aS hide ie Aaa dkhebesehawsandawh eat daeen $2,344.98 
hens Se a a oe eee adinidalh 60.80 
ere rrr’ Cree re te see septal alk baka st 
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MI sig ithe s '8 2 eidrusels 4 lnaata tomate whee aba aRE 4.35 
I. gs cia beck ete cone hated Ars we eda ig cet aa 21.17 
REE > 55 Linus spy thw dks AS AGEN x05 Abbie es eeaelnan wee 600.00 
CN 56 5 ina anlimrdd Bia wens Pik on eee ek eens x ae 147.13 
SEY 3 lcd cctnn sarcae aor anbead bone er aee Gener 64.35 

Total 1osses OA CMPONSES «6.6 vnc ccc ccdseescvece $4,114.25 


Being a net gain for the year of $7,081.78. 
SUMMARY. 


We have written during the year................. $851,475.00 
RE COOTER DIRNE bn dvi dices eh neieegcensstvtes 316,400.00 


Leaving a balance of insurance at risk........ 

Dec. 31, 1901. 

The 50 per cent premium reserve on this amount is 
$5,282.73. 

The record for the months of January and February 
shows: 


$56,500.00 written in January premiums.............$1,078.10 
87,100.00 written in February premiums............ 1,493.24 
$143,600.00 total. ES at hen Vis ohana eles ceed $2,571.34 
ADDENDA. 
Average rate on policies written in 1900................$2.20 
Average rate on policies written in 1901................ 1.90 
Treasurer holds, in interest-bearing certificates of 
deposit, interest to the amount of.............. $11,000.00 
We have cash on hand to the amount of............ 2,196.31 
Ce CEN AOE 3.0 Vets antes auehataeness $13,196.31 
Our expenses during the year 1900 were............$2,196.61 
Our expenses during the year 1901 were...‘........ 1,769.27 
Being a saving to the company of............... $ 427.34 


Secretary McCracken supplemented President Hatch’s re- 
port by stating that in January, 1902, $50,000 insurance had 
been written and $1,300 remained for premiums. Up to 
Feb. 22, $87,000 insurance had been written and $2,700 had 
been received for premiums, with enough applications on 
hand to be written up to make February’s total over $100,- 
000. This has been the largest month the company has had. 
P. W. Lyon, of Janney, Semple, Hill & Co., Minneapolis, then 
addressed the convention as follows: 


‘“*THREE ESSENTIALS.”’ 
A POTENT FACTOR. 


It affords me great pleasure to stand here and look down 
into the faces of men who represent the back-bone and 
sinews of an organization which has already proved itself 
a potent factor in accomplishing the downfall of one great 
enemy to the common good, and permit me to express the 
hope that having engaged in a righteous warfare upon an 
unscrupulous foe, the guns may never be silenced until 
every stronghold of trade piracy is demolished, and when 
eventually the smoke of battle has cleared away the legiti- 
mate dealer may find himself in undisputed possession of 
the battle ground of commerce. 

THE THREE ESSENTIALS. 

1] have been requested to say a few words this after- 
noon on a subect assigned by your worthy secretary, 
Brother McCracken, namely: “Three Essentials.” 

The Manufacturer, the Jobber, and the Retailer, in their 
relations to one another. 

Now, the only fact which lends importance to a brief 
discussion of the subject at this time, may be, that recently 
in a sister state an organization similar to your own seri- 
ously considered. the plan of eliminating the jobber from 
the commercial arena and so-to-speak build a cut-off be- 
tween the retailer and the manufacturer, leaving the poor 
jobber high and dry wn the rocks of disaster. And some 
Eastern papers have taken the matter up, having published 
articles on the subject designed to prove beyond peradvent- 
ure of a doubt that such a »lan might be carried out to a 
successful issue. 
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A VITAL TRINITY. 

But after looking over the ground carefully, I am more 
thoroyghly convinced than ever that the Manufacturer, the 
Jobber, and the Retailer, constitute a Trinity equally nec- 
essary to the most satisfactory transaction of trade, and 
equally vital as organs in the commercial body. Now, I 
am not here to represent the jobber, but rather to consider 
the subject on a broader basis. 

IMPORTANT PROPOSITIONS. 

At the outset permit me to lay down the following prop- 
ositions which seem to me important in the consideration 
of the subject: 

First—That the Manufacturer is obviously indispensable 
to the transaction of trade. 

Second—The Manufacturer cannot ignore the jobber in 
an attempt to dispose of his product direct to the Retailer. 

Third—The Jobber is a vital necessity to both Manu- 
facturer and Retailer. 

Fourth—The Jobber will never find it profitable to cut 
out the Retailer in his effort to transact business direct with 
the consumer. 

Fifth—The Retailer is essential to the very life of trade, 
and he in turn cannot avoid the jobber in his effort to save 
the jobber’s profit, by purchasing direct from the manufac- 
turer. All three are links in a mighty chain. Break any 
one of them and you destroy a magnificent commercial sys- 
tem which has centurics of success behind it, and genera- 
tions to come will find it an indispensable tooth in the great 
gear wheels of material progress 

THE MANUFACTURER. 

The Manufacturer is the Genesis of our commercial life. 
From him emanate the finished products which form the 
basis of our trade transactions, like the vital organs of 
man’s beinz, which take the food and convert it into blood, 
sending it out through the arteries of the body, supplying 
life and action to every member; so the manufacturer ap- 
propriates the raw material; the iron from the mine; the 
timber from the forest; the thought of man’s mind, and the 
strength of his muscle; and by the subtle process of manu- 
faccure brings forth the merchandise of commerce and sends 
it down through the great arteries of our business life, fur- 
nishing thereby the very life blood to our commercial body. 

DIRECT SALES OF MANUFACTURER TO CONSUMER. 

Let us suppose for the sake of argument, however, that 
in order to increase dividends, the manufacturer conceives 
the idea of disposing of his goods direct to the retail trade 
with a view of saving the jobber’s profit, what questions 
face him demanding a solution? 

The first is, will it net him larger returns to market his 
goods direct than under the time honored jobbing system? 

Second—Will the service rendered on direct shipments, 
be satisfactory to the retail public? 

Third—A most vital question, at least so far as the 
retailer is concerned, is how much, if any, of the profit thus 
saved by the manufacturer will go to the dealer in the shape 
of a reduction in prices. And I am going to leave this last 
problem for you to figure out at your leisure, for if there 
ever was an age when one set of men were willing, nay 
anxious, to give away any portion of their profit to another 
set of men, this is it. 

INSTITUTION AT STARTING POINT. 

It will be seen at a glance that in order for the manu- 
facturer to render satisfactory service to the purchasing 
public in the absence of the jobber he must of necessity 
maintain a sufficient force of agents in the field and.a line 
of distributing warehouses at strategical points in the ter- 
ritory, otherwise what will become of your rush and tele- 
graph orders which come to Twin City jobbers daily. 
Urgent needs must have quick response. If you become 
suddenly ill you cannot send to New York for a physician, 
but are most likely to call the neighborhood doctor, and 
the retail public will never transact its business satisfactorily 
on factory shipments. 

COST WOULD BE EXCESSIVE. 

First then—will it swell the manufacturer’s profits to 

adopt the policy of selling direct to the retailer? My answer 
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is—-“It will not.” No manufacturer or association of man- 
ufacturers comprising say, five or six of the leading lines, 
could successfully maintain such distributing warehouses 
with the necessary quota of salesmen and clerks, owing to 
the excessive cost of handling the goods under such a 
method. This will appear quite plain to you when you stop 
to consider that the stock of a jobbing house comprehends 
the product of several hundred manufacturing estabiish- 
ments, each in itself supplying many lines of goods, and 
each line pays it pro-rata of the expense of transacting the 
business so that under one roof with one force of clerks and 
one expense account, the business is executed. No one line 
is heavily taxed, but all contribute to make up the great 
budget of the jobber’s expense, thus making the percentage 
of cost to handle the goods under the jobbing method much 
less than under any manufacturers’ distributing scheme 
where one-half dozen lines at most bear the entire burden, 
and the small manufacturer who could not possibly enter 
into such an arrangement must of necessity ship direct in 
small lots, thus causing the utmost discomfort to the country 
merchant. 
THE FREIGHT QUESTION. 

The question of satisfactory service is not the only vital 
point to be considered before you relegate the jobber to the 
scrap pile of antiquity. You might get your pencil and do 
a little careful figuring on some other matters, for instance: 
You must first ascertain the freight rate on small lots from 
New York, Pittsburg, St. Louis, Cincinnati, and other man- 
ufacturing centers to your town, and deduct from this the 
car lot rate on the same commodities to jobbing points like 
Minneapolis, St. Paul and Duluth, plus the local rate to 
the same point and make up your mind that “Jones” don’t 
pay the difference in freight, but you do., 

LARGE STOCKS WOULD BE NECESSARY. 

Another important matter that may concern you a little 
is the fact that under the factory shipment plan you will 
doubtless find it necessary to increase your stock at least 
25 per cent, for it is now possible on rush orders to sort 
up in three days at most by mailing your memorandum to 
your local jobber, and on telegraph and telephone orders 
your goods will be on your depot platform next day, while 
factory shipments would be at least two weeks on the road. 
Again, this excess of capital tied up in the business would 
earn you absolutely nothing when it might be employed on 
outside investments at a satisfactory profit. 

Therefore, with a possible 50 per cent advance in freight 
added to the first cost of goods, and a certain 25 per cent 
at least of dead capital invested in your business; the prop- 
Osition certainly should have no attractive features to the 
retail dealer no matter how much the scheme might com- 
mend itself as a money maker to the manufacturers. 

CREDIT. 

Another question in this connection which awaits solu- 
tion by the retailer is the matter of credit. So long as our 
commercial structure is builded largely on the foundation 
of credit, so long will man need accommodations from time 
to time to tide him over the sand bars of failure, and a 
friend in need who will reach down a helping hand betimes 
and pull him out of the slough of commercial despondency. 

Today any straightforward, honest retailer in the North- 
west who will go to his jobber in a time of financial stress 
and lay his case squarely before him, if there is any merit 
in the matter at all, can get the necessary help to weather 
the storm and enable him to sail again under fairer skies in 
the peaceful harbor of financial safety. 

RESIDENT AGENTS. 

Suppose, however, you cut out the jobber as some have 
suggested, and you do business with a resident agent, rep- 
resenting as he may, several of the leading manufacturers; 
aman, no matter how much he might personally desire to 
assist you, nevertheless cannot act on his own responsibil- 
ity in important credit matters, but must refer your case to 
the Home Office for settlement, where it will be passed 
upon, not with a view of helping you over a difficult situa- 
tion, but the question will be simply this: How can we get 
our money, and how can we get it quick? 
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STATE TREASURY WOULD BE IMPOVERISHED. 

Cut out the jobbing business and you would impoverish 
your State Treasury to the extent of moneys paid in on 
taxable properties owned by these corporations within its 
jurisdiction. 

Cut out the jobber and the inconvenience and delay in 
correspondence and the adjustment of claims and errors 
would alone be a very serious matter. 

Cut out the jobber and where will the traveler be with 
his friendly advice as to market conditions on staples? 
Many a dealer new at the business has been pilotec' over the 
dangerous rocks of failure by the clear cut advice and keen 
business foresight exercised in behalf of the dealer in whom 
he has taken a particular interest. 

JOBBERS CANNOT BE SIDE-TRACKED. 

There are but a few of the reasons which appear on 
the surface, showing why the manufacturer and retailer com- 
bined cannot side-track the obber without serious disturb- 
ance to the business atmosphere. But as the mountain 
stream empties itself into the channel of the mighty river 
which flows onward to the sea, so must the manufacturer 
ever send his product out on the high seas of commerce 
through the time-worn channels of the great jobbing cen- 
ters. 

THE JOBBER AND THE CONSUMER, 

Now, let us turn our attention for a moment to the 
jobber in his relations to the retailer and the consumer. 
The question is often asked: May not the time come when 
large jobbing houses will be led to adopt the methods row 
employed by catalogue houses, at least so far as selling to 
the consumer direct is concerned, and instead of employing 
a large force of travelers and other expensive agencies 
which are now deemed so necessary to the proper prosecu- 
tion of the jobbers’ work, be led to draw the coupling pins 
on the expense account, and running right by the old town 
of Retailerville, never set a brake until he pulls in at the end 
of the line at the new town of Consumerville. 

QUESTIONS FOR THE JOBBER. 

But before the jobber casts aside his old friend, the 
retailer, as a useless link in the chain of events, he must 
himself make some careful calculations. The first question 
to be solved is the same as that which the manufacturer 
must work out in his direct relations with the retailer, 
namely: “Will it pay larger dividends?’ 

“Ts it a safe propesition?” 

“And what are the objections to be overcome in its 
realization?” 

CASH SYSTEM WOULD HAVE TO BE INAUGURATED. 

The first stubborn fact that blocks the track is, that in 
order to consummate such a scheme successfully it would 
be necessary to throw overboard the time honored credit 
system now employed as between the jobber and the re- 
tailer, and in its place must be established the same method 
now pursued by the catalogue houses, namely: that of doing 
business on a strictly cash basis. And let me say, that the 
fond hope of the realization of this scheme exists solely in 
the theoretical brain of the man who has never had the 
sweet experience of closing a long past due account into a 
slow note, nor has never had a vital connection with a crop 
failure. 

IT WOULD BE A SERIOUS PROPOSITION. 

It is a very difficult matter for the jobber to keep in 
touch even in a nominal way, with the financial standing of 
the several thousand retailers who make up his patronage 
throughout the Northwest, but multiply this number by the 
average number of customers tributary to the ordinary retail 
dealer, and you can get some conception of the sericus 
proposition which would face the jobber in doing business 
direct with the consumer on a credit basis. But you say, 
the catalogue house operates successfully on a cash basis 
direct with the consumer, why may not the jobber be tempted 
to do this also? The answer is simply this: That the 
amount of goods furnished to Northwest consumers by cata- 
logue houses as compared to the enormous proportion 
handied through jobbing concerns, is not worth considera- 
tion here, and let me say further: That if these same cata- 
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logue houses were compelled to supply the entire demand, 
within a year they would either be out of action or trying 
to do business on a credit basis; or, what is infinitely better 
still, would be utilizing our old time friends, the retail mer- 
chants, as a medium of distribution. 

COLLECTION OF ACCOUNTS. 

But, if this was not sufficient cause to keep the jobber 
in his proper sphere of action there is yet another suffi- 
ciently potent. The account of the country merchant with 
his jobber is usually of such an amount as to warrant legal 
action in the collection of the same when the painful neces- 
sity arises, but in doing business with the consumer direct 
no one account would be large erough or of sufficient im- 
portance to justify such action, nor would such a course 
be advisable against his client. You retailers can take crop, 
live stock, or implement security on these small accounts, 
but no jobber could pursue such a method, where in many 
cases he is located hundreds of miles remote from these 
small debtors. 


CAUSED BY UNSCRUPULOUS ENCROACH MET OF CATALOGUE HOUSES. 


The Minnesota Retail Hardware Dealers’ Associatioa 
owes its birth not to any particular set of trade abuses 
chargeable to the legitimate jobbers of the Northwest, but 
the potent influence which called it into being was, |! take it, 
the unscrupulous encroachment of the catalogue house on 
the inalienable rights of the retail merchants throughout the 
country. Speaking from the standpoint of one who has 
been in a position to judge fairly for a number of years, let 
me say that it is my judgment that the amount ia dollars 
and cents of the entire sales to private parties by legitimate 
jobbers in this section prior to the origin of your associa- 
tion, sales made in many cases under misrepresentation py 
the purchaser, could never for one moment have justified 
the great outlay of both money and time consumed in its 
organization. 

JOBBER CANNOT BARTER. 

Another reason why the jobber cannot go direct to the 
consumer for his patronage is the fact that not a little of the 
business transactions of the country merchant is on a basis 
of an exchange of commodities; butter, eggs, cattle and prod- 
uce of all kinds are exchanged for the merchandise carried 
by the retailer, while the jobber in his direct dealings with 
the consumer would be compelled to ask cash or bankable 
notes in settlement. 

THE BOND OF ABSOLUTE NECESSITY. 

There is a bond that unites the jobber and the retailer 
stronger by far than ties of affection; it is the bond of abso- 
lute necessity. Bound together by common interests they 
can never be divorced so long as dependence of man upon 
man plays such a vital part in the execution of the business 
of this world. 

THE RETAIL MERCHANT'S BANKER, 

The manufacturer supplies the merchandise of trade to 
the jobber. The jobber in turn maintains great Jcpots of 
supplies in the very heart of the territory tributary to him, 
thus facilitating the distribution of goods to the dealer, who 
in turn performs the same function to the consumer; in fact, 
the retailer is simply a pocket edition of the jobber himself. 
The jobber, in a measure, is the retail merchant’s banker. 
He has a vital interest in his success. That success brings 
a smile of satisfaction to the faces of both, and his failure 
beclouds their brows alike, and may the time never come 
when the bond of sympathy and common interest which now 
binds them so firmly together is broken, but shoulder to 
shoulder may they go forth armed with a firm faith in one 
another, and in the everlasting truth and justice of the great 
God above, to conquer every foe that stands in the way of 
a legitimate profit on a legitimate bus‘ness. 

THE PIONEER MERCHANT. 

But let me not close, gentlemen, without paying tribute 
to whom tribute is due. The manufacturer and the jobber 
need no eulogy. Surrounded, as a rule, by every comfort 
which life in a large city can bestow and wealth supply, 
knowing not what hardship and sacrifice mean in the truest 
sense; but let me today sound the praises of the man who 
has the courage to cut loose from the blessings which city 


life afford to himself and family and faces squarely up to the 
hardships and privations of frontier life, and armed alone 
with the broad axe of faith in himself, and an unflinching 
purpose, hews his way through every difficulty to financial 
success. Men who stand on the skirmish line of civilization, 
fighting at all times in the van guard of commercial life, 
assailed by every conceivable foe; lack of moisture, too much 
rain, too many bugs, blighting frost and withering heat; now 
fighting the common foe, “the catalogue house’; again 
threatened, by depression in the values of farm production; 
never sure of a harvest at any time, but, like the sturdy oak, 
they stand defying the storms of life, and with a courage 
born of hardship and suffering, pluck success out of the very 
jaws of defeat. 
A WELCOME IS EXTENDED, 

Permit me in the name of the house I have the honor 
to represent to extend to you, in common with our esteemed 
St. Paul friends, a most hearty welcome, and to express the 
hope that the utmost success may attend the plans which 
may be devised, and may Divine guidance lead you in all 
your deliberations at this session of the Minnesota Retail 
Hardware Dealers’ Association. 

THE REWARD OF DUTY. 

And when this pleasant gathering will have dispersed 
after we have taken each other by the hand in friendly greet- 
ing, may we take up again the great burden of life’s cares 
and duties with an honest heart and a righteous purpose, so 
that .when the struggle is over and we all stand side by side 
before the great tribunal—manufacturer, jobber and retailer 
--it will be with the firm conviction that, having dealt hon- 
orably with one another and with the world at large, ours 
will be the reward of duty faithfully done. 

Mr. Lyon’s address was followed by applause. 

An invitation was read from the American Grass Twine 
Co., St. Paul, asking dealers to visit their plant. 

M. De Motte, St. Paul, then read the following paper 
on 

“ADVERTISING.”’ 
HOW TO WRITE AN ADVERTISEMENT. 

A professional ad. writer wrote recently. “I can’t tell you 
in writing how to write an ad., but if you will come to my 
office, I’ll show you.” So you will pardon me if I drop the 
written and attempt to show you how the trick is done. How- 
ever, I can say some things to direct your thoughts along the 
lines I purpose illustrating. 

I shan’t stop to give credit to my authorities. We all 
profit by what we see, and I have gleaned everywhere. In 
turn, let me suggest to you, don’t hesitate using whatever 
you see, for in advertising it is generally understood that any- 
thing you can learn from another and adapt to your own 
peculiar needs, is essentially original with you. Probably 
the imitations of the mocking bird who tries to sing an im- 
provement on every song he hears, as compared with the 
originality of the crows’ songs, is about the simile to use. 
Of course, I don’t decry originality, but following is safer. 

ADVERTISING AND BUSINESS. 

Now, in relation to your business. What are your ads? 
You are in business to make money. To do this you have 
to buy goods, have to sell goods, and the latter is your chief 
end. ° 

Your reputation for fairness and square dealing helps you 
in this! 

Your friendships and position in the community helps! 

Your clerks are important assistants! 

Your store and stock, and the way your goods are dis- 
played aid you! 

Your store windows sell goods by their attractiveness, 
or hinder your sales by their opposite, due to neglect! 

These are simply some of the ways of selling goods. 

NEWSPAPER ADVERTISING. 

Here comes another way, your newspaper advertising. 
Though it is not the least, I put it last. You can have the 
finest of newspaper ads. and have their effect entirely spoiled 
by your store keeping. lack of attention on the part of your 
clerks, poor goods, lack of consistency on your part, or any 
other item of bad business management. While many a busi- 
ness has been successful to a degree in newspaper reading 
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communities without a line of newspaper publicity, it had 
back of it all thé other elements of success. They used to say 
that “honesty is the best policy.” That was years ago. Now- 
adays honesty is the only policy, and a man’s ads., unless 
the honest representative of an honest business, had better 
bebe unpublished, for the will react with the deadly effect of a 
boomerang. But a good ad. is a good salesman for a good 
master. 
THE CHARACTER OF AN ADVERTISEMENT. 

So let us look into its character. 

1st. Its your ad. I have in mind a man who has been 
successful in advertising his business, but whose ads. are as 
ungrammatical as his everyday speech. You see they are his 
ads. If they were couched in the king’s best English they 
wouldn’t be. I am rather of the opinion that if you are in 
the habit of using in your conversation such an expression 
as “We ain’t got much, but what we got’s good,” you would 
better use that in your ad. than to allow some one to put the 
unnatural, though more elegant expression of, ‘What we lack 
in quantity we make up in the supreme excellence of our 
quality.” Oh, yes, it’s better to be grammatical, but don’t 
send out from the printing office an ad. that wouldn’t feel at 
home if it should stray into your store. Let me suggest here 
the great weakness of men unused to the pen or pencil. Too 
many men have a clogging up of their mental machinery the 
minute they get their cramped fingers on a pencil and write 
as they never speak. That’s poor stuff to put into an ad. 
Your ad. should be you spread out on paper. Practice writ- 
ing as you talk until you have the ability, if you don’t pos- 
sess it now. That’s the only way, and such ads. are the only 
successful ones. If some men talked the way they write they 
would be sent to a place where the state takes care of people 
not possessed of all their faculties. The first thing, then, is 
that it’s your ad., and should represent you. 

TO THE POINT. 

2nd. Of course, it should be brief and to the point. Not 
tuo brief, either. Say enough to clearly convey your mean- 
ing; don’t presume that people will understand, for they 
won't, and it will be too late in your next ad. You won't feel 
the need of lengthy editorials, some department stores use 
them, but you won’t need to; ust talk familiarly about your 
goods end their prices. 


LEADING FEATURES. 

3rd. Have a leading feature, or a leading subject for 
each ad. Have something about you ad. and its display that 
will immediately attract the eye from the other parts of a 
page; make a study of these leaders, for they will make the 
success of your ads. That’s the way to sell goods. You know 
how it is; a drummer comes into your store and says, “Good 
morning, do you want anything in my line to-day?” /And on 
general principles you say, “No.” He’s dead easy and goes 
away empty. Another comes in, and with tact, interests you 
immediately in some one thing and directly has your order 
for other things also, don’t he? That’s a leader. You do the 
same thing when you wait on a customer, don’t you? Just 
do that in your ads., too. 


SMALL ADVERTISEMENTS. 

4th. In small ads. don’t attempt too many different items, 

hut if you desire you can group around your leader several 
other kindred things which you may wish to advertise. I 
know that this suggestion seems to be contrary to the advice 
you will get from many professional writers on this subject, 
for they all say, “advertise one thing only.” Well, most of 
their talk is on magazine advertising, while what I have said 
is applicable to small newspaper ads., either daily or weekly, 
and these recommendations are from practical experience in 
writing small pulling advertisements. I know you can do as 
suggested and meet with success, so I say again, in small ads. 
you can group around your leader several other kindred 
things. For instance, when you advertise a cook stove, speak 
of kitchen tools and cooking utensils; a heating stove, stove 
boards, ash sifters, coal hods, shovels, etc.; wagons, with har- 
ness, whips, etc., garden seeds, garden tools, wheelbarrows 
and such things. Do you get the idea? Later on I will show 
you a way by which you can bring in items entirely irrelevant 
to the general subect of your small ad. In larger ads. you 
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can work in variety enough. A good way to build a large ad. 
is simply to make it up of a lot of small ones. 


OFTEN. 
5th. Often! That’s one of the passwords to successful 
newspaper advertising. Often in newspaper advertising 


doesn’t mean the same ad, zepeated; that’s not to be consid- 
ered newspaper advertising, that’s nothing but a sign. What 
de you use, a weekly paper? Have a new, smart ad. every 
week. Do you use a daily? The best would be to have a 
new ad. every day; but you might think that quite a task. 
Then better go in three times a week with a new ad. every 
time, and really that isn’t much, if you will practice to be per- 
fectly natural. 
TYPE STYLE. 

6th. Don’t use and don’t let the printer use more than 
two kinds of type in your ads. One style for the descriptive 
body of the ad., say the same as he uses for the body of his 
paper: and another for the display lines, and this he should 
have in several sizes. It is very important that this display 
type should be clear and easily read. It isn’t considered good 
to use too many large display lines. You know how it is; if 
you shout to catch attention, you don’t continue shouting, or 
you will lose it, and that’s doubly so in advertising. In this 
connection let me speak of borders also, they play a big part 
in the attractiveness of a small ad. It will pay you to watch 
the ads. in magazines for catchy make-ups with borders. You 
will find that most of these small ads. have the signature at 
the bottom, and your experience will teach you that it will 
give you a better opportunity to work a startling opening thus 
arranged than if you put your name first. 

If I were to sum up the points I have made, the one I 
should emphasize most is that of being perfectly natural and 
conversational in your advertising style. You remember old 
Polonius advised: “To thine own self be true,” and this is 
splendid advice to the ad. writer. Add the result given by 
the same authority: “And it shall follow as the night the 
day,” that you will have pulling, persuading advertisements. 

A GRANITE WARE ADVERTISEMENT. 

Suppose when you go home you should try to work out 
an ad. such as we have just outlined, say you decide that it 
should be on granite ware. Your only cut happens to be one 
of an old granite tea-kettle. Well, that will do, though it 
might be better to have several cuts in such an ad., but don’t 
let that stop you, your customers won’t know the difference, 
and you can do it another way next time. 

tst. It’s your ad.; this will have to be mine. 

znd. To the point, and brief. 

3rd. We'll make a leader out of the opening words, the 
cut and the border. Sometimes a cut alone will do this. 

4th. We have only kitchen stuff in this ad., but we men- 
tion something else as I said I would show you. 

sth. Often. Such an ad. is really intended for but once. 

6th. You'll see what I mean about type. 

SUGGESTIONS. 

Now that’s about the way I should talk and about the 
way I should emphasize my talking. Sometimes I'd put the 
bargain feature in first but as a rule, it’s a good plan to hold 
your biggest thing back. 

I consider such an ad. sufficiently brief; it could be cut 
down quite a little, but a skeleton is not so attractive as the 
full figure 

Do you think such an ad. would be lost on a page? Try 
it once and you will find that it can’t: it stands out distinctly. 

We have only one line, we could have made the special 
price features of some other kindred line just as well, though 
I think it is all right to do just as we have. Then do you get 
my way of running irrelevant matter at the bottom of the 
ad.? You can ring the changes on this. Call it a P. S., or 
put in “That Reminds Us,” or “There, we forgot to speak 
of .”” or some other very natural expression. 

Such an ad. is spoilt if run twice; it’s a story, not a sign. 
The better the ad., the less fit it is for repetition. 

THE USE OF TYPE. 

You can readily see what I mean in the use of type; the 
display type called Drew is a good. attractive black face, and 
is found in most printing offices. De Vinne is good, perhaps 
the best, and everybody has it. Gothic is good, but rather 
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commonplace. Don’t let the printer run in anything like fancy 
type. In your reading almost all of the letters you see are 
small ones; from habit people read them best. This seems 
like a sinall point, but you will find it to your advantage to 
avoid all capitals. 

H. S. Cleveland of Minneapolis then read the following 
paper: 


THE RELATION OF THE TRAVELING MAN TO THE 
RETAIL MERCHANT HAS ITS MANY SIDES 
TO CONSIDER, 
THE SURVIVAL OF THE FITTEST. 

In my opinion, the world of commerce has progressed 
more rapidly in the last quarter of a century under the help- 
ing hand of the commercial traveler than in any fifty years 
before his advent. 

The survival of the fittest applies to traveling men as 
well as business men. The majority of them are from the 
highest walks of business life, and represent the very best 
type of men—sincere, hard-working, generous, good fellows, 
always looking to do a brother in distress a good turn. 

The relationship between the retailer and the “Knight of 
the Grip” should necessarily be pleasant. Wholesale houses 
expect to employ good men for salesmen. We, the buyers, 
must appreciate that if we expect to retain the confidence 
and respect of the traveling salesmen, we must be fair and 
honorable with them. 

A DAY OF RAPID MOVEMENT. 

We have come to a period in the great commercial world 
when the loss of not having the latest daily market reports 
deprives us of many sales. We move rapidly in commercial- 
ism; a thing of to-day is a thing of the past to-morrow. 
When you lose the business, your competitor gets it. 

Where does the retailer get his information? He must 
keep posted to stay in the race. He does not get this infor- 
mation from the manufacturer, for he does little or no busi- 
ness with him, and not from the jobbers, for they publish 
changes for their salesmen only. Trade papers many times 
are inaccurate, or delayed. Where, then, do we get this in- 
formation? From the “Knight of the Grip,” our friend. 

A WORTHY CHAMPION OF THE CAUSE. 

I appeal to you, brother retailers, be fair with this man. 
He is a worthy champion of our cause; always with a smile 
and hearty hand-shake in good times and poor. He has a 
good story to tell, and usually does his best to make right 
prices. Don’t waste his time, and impose upon his good 
nature by some misleading statement in regard to prices or 
terms on goods. He is constantly on the firing line between 
the house and the customer, and his lot is not an easy one. 

THE BUYER DESERVES CONSIDERATION. 

I would suggest to traveling men that the buyer deserves 
much consideration at their hands; and in the specialty 
line, don’t try to overload us, especially when you first show 
that new article, made expressly for our locality, which you 
expect to give us the exclusive sale on, when many times 
your competitor has the same thing with which he is work- 
ing our neighbor across the street. 

GOLDEN RULE SHOULD BE OBSERVED. 

The merchant and the traveling man should both observe 
the Golden Rule, and we would then work more in harmony. 
Help the retailer to keep well assorted, but not overstocked 
in the staple selling goods. Don’t feel offended if we can- 
not give you our exclusive business. The other fellow who 
calls on us has a family and must live, too. 

The evolution of combines and trusts may lay the travel- 
ing man on the shelf, but down the ages, his labor in the 
field of commercialism will bear golden fruit. 

President Tomlinson announced the following as the 
Committee on “Syndicate Buying”: 

H. Q Roberts, Minneapolis; J. R. S. Cosgrove, Le 
Sueur, and Peter Nelson, Red Wing. 

The following telegram was read from ex-President J. 
E. O’Brien, Crookston : 

“Your message of good wishes and good will received. 
Accept my kindest thanks for sentiments expressed. May suc- 
cess attend all your efforts, and may all our hopes be speedily 
and fully realized.” 


P. H. Caley Princeton, chairman of the Special Grievance 
Committee next made a report for that committee, which 
was accepted. 

C. F. Ladner, St. Cloud, as representative of the Exec- 
utive Committee, recommended that the Minnesota Retail 
Hardware Dealers’ Association join the National Retail 
Hardware Dealers’ Association. 

A. T. Stebbins, Rochester, offered the following reso- 
lution, which was unanimously adopted: 

Resolved, That it is the sense of this association that 
the time has arrived for us to join hands with the National 
Retail Hardware Dealers’ Association, and the Executive 
Committee is hereby authorized to take the necessary steps 
to have the Minnesota Retail Hardware Dealers’ Association 
enrolled as a member of the National Retail Hardware 
Dealers’ Association. 

The Executive Committee announced the appointment 
of W. A. Barto of Long Prairie as Treasurer of the associa- 
tion for the ensuing year. 

It was decided to get out a new pink list of firms favor- 
able to the association. 

Julius Schmidt of Wabasha made a motion, which was 
carried, providing that arrangements be made whereby west- 
ern Wisconsin dealers could join the association. 

The convention adjourned at 5:20 p. m. 


BANQUET. 

_ The banquet at the Hotel Ryan Thursday evening was a 
most enjoyable affair. President W. H. Tomlinson wel- 
comed the banquetters as follows: 

“I suppose you all know by experience that few hard- 
ware men, although they are engaged in a solid business, ever 
enjoy a solid meal. The traveling men don’t have time. The 
retailers can’t afford it, and the jobbers may anticipate hav- 
ing something to eat in old age, provided they are gifted with 
keen imagination and their digestive powers hold out. This 
banquet is therefore a rare occasion. Indeed, it is so in more 
shapes than one. It occurs but once a year, and therefore 
only the fittest may hope to survive more than seventy-five or 
one hundred annual banquets. But seriously, the opportunity 
for social fellowship is a valuable and enjoyable feature of 
our conventions, enabling us to realize the brotherhood of 
useful toil. To be helpful to one another is one of the privi- 
leges of life in which there may be a healthy competition, 
without fear of encroaching upon the property of our fellow- 
men. I most heartily welcome you all to our banquet.” 


CONVENTIONALITIES. 
The Spence Specialty Co., St. Paul, were distrib- 
uting a very handsome convention souvenir in the shape 
of a “Baby” sad iron. 


J. F, McGuire of the J. F. McGuire Hardware Co., 
St. Paul, was a swell chairman of the press committee. 
He not only provided special tablets for the coterie of 
trade journalists but provided them with pencils as 
well. 

“Pop” Bennett of the Reading Hardware Co. showed 
up as large as life in the corridors of the Hotel Ryan. 
He gave away a number of pencils in aluminum cases 
and if every dealer receiving one should use same in 
writing an order for builders’ hardware to this firm the 
twinkle in “Pops” left eye would get very broad indeed. 


G. M. Gates, the popular tourist whose expense 
accounts are paid by the Thomas White Stove Co., 
Quincy, Ill., was kept busy in the corridors of the Hotel 
Ryan greeting his many friends in the Minnesota trade. 


The head tassel of the Minnesota “fringe” was 
“Grandpa” Becraft. Thursday afternoon some of the 
leading members of the association and admiring camp 
followers presented him with a handsome tri-color 
testimonial of their appreciation of “Roundoakity” in 
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general and Mr. Becraft in particular. It was a most 
affecting scene and one reflecting deep credit on the 
inherent beauty of human nature. 


The Minnesota Linseed Oil Company were repre- 
sented by E. T. Jones and O. P. Lambert, who were 
giving away an oval mirror, on the back of which was 
the representation of a can of their popular paint. 


Edwin C. McCullough, representative of the Lowe 
Bros. Company, Dayton, O., was giving away a pin on 
a card which bore the quotation “Pin your fate to Lowe 
Bros. & Company Paints.” 


W. H. Bliss, the suave representative of the Robin- 
son Furnace Company of Chicago, was a prominent 
figure in the corridors of the Hotel Ryan, where he 
greeted the many friends of this company among the 
attendance at the convention. 


The Estate of P. D. Beckwith, Dowagiac, Mich., 
are active friends of the western retail hardware dealers 
and their genial representatives are to be counted among 
the “advance guard” at the various hardware conven- 





tions. Their J. O. Becraft and G. T. Adams were 
generous dispensers of Round Oak hospitality to the 
Minnesota dealers and the handsome match box they 
were giving away as a souvenir of the occasion was 
keenly appreciated. 


Chas. Lindemann, of J. P. Lindemann & Sons, 
Milwaukee, was one of the most popular camp followers 
to be in the corridors of the Hotel Ryan. He was kept 
busy meeting his many friends among the Minnesota 
retail hardware dealers. 


T. M. Gilfillan, the popular representative of the 
Abram Cox Stove Company, Philadelphia, was among 
the camp followers at the convention. Mr. Gilfillan had 
a full line of Novelty stoves and ranges on exhibition 
at the store of Johnson Furniture & Carpet Co., 419-421 
Jackson street. 


Walter Voigt, the northwestern representative of 
the Berger Mfg. Co., Canton, O., has a large number 
of friends among the Minnesota hardware dealers and 
was kept busy in the corridors of the Hotel Ryan in 
greeting them. The Berger “Classik” metal ceilings 
are very popular in the Northwest, and Mr. Voight’s 
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line of samples in renaissance, colonial, gothic, empire 
and other styles were eagerly inspected by a large num- 
ber of dealers. 


L. H. Rounds, the genial representative of E. C. 
Atkins & Co., Indianapolis, occupied room 360 of the 
Hotel Ryan, where he had a fine exhibit of the hand 
saws, buck saws and saw tools of this company. He was 
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distributing among the members of the association a 
clever little puzzle, which showed the easy way in which 
a thick log was cut by one of Atkins’ saws. 

J. D. Warren, of the J. D. Warren Mfg. Company, 


Chicago, manufacturers of hardware shelving, occupied 
parlor 4 of the Hotel Ryan, where he showed a fine line 














of over a hundred photographs of Warren shelving in 
use in the hardware stores in all sections of the coun- 
try. He was giving away a handsome celluloid covered 
memorandum book, which gave data concerning the offi- 
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cial population of the largest cities in the United States, 
rates of postage, summary of the war revenue law of 
1898, help in case of accidents, antidotes for poison, 
fastest railroad time, population of the hundred largest 
cities of the earth, list of foreign weights and measures, 
foreign coins, etc. He also made a decided hit in giving 
away a picture of Prince Henry of Prussia, with the 
Masonic Temple, Chicago, as a background. 


Chas. Smith of the Chas. Smith Co., Chicago, is a 
thorough furnace man and made many friends among 
the Minnesota hardware dealers in attendance at the 
convention. Mr. Smith is a man of genial and forceful 
presence and is witha] a valuable source of furnace in- 
formation. 


T. J. Duffy Jr., the well known Northwestern repre- 
sentative of Black & Germer, Erie, Pa., had spacious 
headquarters at the Merchants’ Hotel, St. Paul, where 
he welcomed his many friends in the trade. 


Chas. BE. Bock, representing the Illinois Wire Co., 
Chicago, was giving away a handsome nickel plated 
paper cutter as a souvenir. 


“THE FRINGE.” 


Adams, G. E., Estate of P. D. Beckwith, Dowagiac, 
Mich. 

Becraft, J. O., Estate of P. D. Beckwith, Dowagiac, 
Mich. 

Bennett “Pop,” Reading Hardware Co., Chicago, IIl. 

Bliss, W. H., Robinson Furnace Co., Chicago, IIl. 

Bock, Chas. E., Illinois Wire Co., Chicago, Il. 

Booth, Mason, Hibbard, Spencer & Bartlett Co., Chi- 
cago, IIl. 

Burke, E. A., Hibbard, Spencer, Bartlett & Co., Chi- 
cago, Ill. 

Chaffee, H. L., Simmons Hardware Co., St. Louis, Mo. 

Clement, C. C., Hibbard, Spencer, Bartlett & Co., Chi- 
cago, Ill. 

Conner Chas. H., Fuller-Warren Co., Milwaukee, Wis. 

Cook, H. E., Wilcox Mfg. Co., Atrora, III. 

Cope, Geo. W., The Iron Age, Chicago, IIl. 

Duffy, T. J., Jr., Black & Germer, Erie, Pa. 

Filiatrault L. H., Stearns Paint Mfg. Co., St. Paul, 
Minn. 

Final, H. D., Marshall-Wells Hardware Co., Duluth, 
Minn. 

Fuller, A. R., Hunt, Helm, Ferris & Co., Harvard, Ill. 

Gerry, O. C., Sherwin-Williams Paint Co., Cleveland, 
Ohio. 

Gilfillan, T. N., Abram Cox Stove Co., Chicago, III. 

Hall, H. W., St. Paul Trade Journal, St. Paul, Minn. 

Harris, Chas., Marshall-Wells Hardware Co., Duluth, 
Minn. 

Hasty, J. Allen, Detroit Stove Works, Detroit, Mich. 

Howe, W. H., Marshall-Wells Hardware Co., Duluth, 
Minn. 

Johnston, Sidney P., THe AmerICAN ARTISAN, Chicago, 
Ill. 

Jones, E. T., Minnesota Linseed Oil Co., Minneapolis, 
Minn. ‘ 

Keller, L. A., Stowell Mfg. & Foundry Co., Milwau- 
kee, Wis. 

Lambert O. E., Minnesota Linseed Oil & Paint Co., 
Minneapolis, Minn. 

Ledwidge, M., Follansbee Bros. Co., Pittsburg, Pa. 

Lindemann, Chas., J. P. Lindemann & Sons, Milwaukee, 
Wis. 

Lynn, Frank W., Hibbard, Spencer, Bartlett & Co., 
Chicago, IIl. 

Lyon, P. W., Janney, Semple, Hill & Co., Minneapolis, 
Minn. 
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Lysett, E. A., American Steel & Wire Co., St. Paul, 
Minn. 

McCullough, Edwin C., Lowe Bros. Co., Dayton, Ohio. 

McGilvra, A. B., Rochester Stamping Co., Rochester, 
N. Y. 

Meiss, David, Minnesota Stove Co., Shakopee, Minn. 

Miller, J. R., Sherwin-Williams Paint Co., Cleveland, 
Ohio. 

Moorhead, W. J., Hibbard, Spencer, Bartlett & Co., 
Chicago, IIl. 

Nesbitt, W. L., F. & L. Kahn & Bro., Hamilton, Ohio. 

Nye, G. L., Minnesota Stove Co., Shakopee, Minn. 

O’Heir Hugh, The Janesville Hay Tool Co., Janesville, 
Wis. 

Pratt, E. C., The Hardware Trade, Minneapolis, Minn. 

Roberts, H. H., The Iron Age, Chicago, III. 

Roberts, Oliver N., Roberts Heating & Ventilating Co., 
Minneapolis, Minn. 

Rounds, L. H., E. C. Atkins & Co., Indianapolis, Ind. 
Shepardson, O. P., Hibbard, Spencer, Bartlett & Co., 
Chicago, Ill. 

Sibley, W. C., Malleable Steel Range Co., South Bend, 
Ind. ; 

Sigloh, J. F., Marshall Wells Hardware Co., Duluth, 
Minn. 

Smith, Chas., Chas. Smith Co., Chicago, III. 

Smith, O. W., Simmons Hardware Co., St. Louis, Mo. 

‘ Spence, C. H., The Spence Specialty Co., St. Paul, Minn. 
Spence, W. W., Spence Specialty Co., St. Paul, Minn. 
Spencer, H. O., Wilcox Mfg. Co., Aurora, III. 
Stapleton, J. F., Buck’s Stove & Range Co., St. Louis, 

Mo. 
Strayer, W. F., Rathbone, Sard & Co., Aurora, III. 
Torrence, J. W., Wm. Resor & Co., Cincinnati, Ohio. 
Voigt, Walter E., Berger Mfg. Co., Canton, Ohio. 
Warren, J. D., J. D. Warren Mfg. Co., Chicago, III. 

Waterman, E. B., Black & Germer, Erie, Pa. 

Wood, W. S., Marshall Wells Hardware Co., Duluth, 
Minn. 
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MEETING OF THE IOWA RETAIL HARDWARE 
DEALERS’ ASSOCIATION. 





W. H. Keating, secretary of the Iowa Retail Hard- 
ware Dealers’ Association, advises us that the annual 
meeting of that association, which was originally sche- 
duled to meet at the Hotel Savery, Des Moines, Feb. 
19th and 20th, from whence it was changed to the Kirk- 
wood Hotel in the same city, and was recently post- 
poned on account of the prevalence of smallpox in Des 
Moines, will meet in Cedar Rapids, March 4th, 5th, 
6th, with headquarters at the Grand Hotel. 

This forthcoming meeting of the Iowa association 
will undoubtedly be one of the most enthusiastic and 
successful in its history. The program of the associa- 
tion provides for a large number of papers to be read at 
the meeting on topics of interest to the hardware trade, 
and the additional time given by the postponement of 
this meeting will allow members who had papers to 
put in any additional points of value which might have 
occurred to them since same were first prepared. 





Thos. Polk, S. N. Duncan, W. H. Crowder and 
T. B. Smith are among the incorporators of the White- 
ville Mercantile & Hardware Co., of Whiteville, Tenn., 
capitalized at $20,000. 





The Southern Metal Co., capitalized at $100,000, 
are a new Orangeburg, S. C., concern. 









Annual Convention Ohio Retail Hardware 






THE AMERICAN ARTISAN AND HARDWARE RECORD. 49 


Dealers’ Association. 


TUESDAY AFTERNOON SESSION. 

The convention was called to order by Vice-President 
W. F. Bogardus, of Mt. Vernon, at 2 p. m. 

There were about 150 delegates present at the opening 
session. 

The program was opened by prayer by Rev. Dr. Wash- 
ington Gladden, of the First Congregational Church. 

The vice-president introduced J. Y. Bassell, secretary 





of the board of trade of the city of Columbus, who spoke 
the following words of welcome to the delegates: 

Mr. President, and gentlemen of the Ohio Hardware 
Association: I scarcely think it fair that it should be stated 
that you are strangers in this city. I recall the fact that 
the accouchement at which your organization came into ex- 
istence was held in this city, and contrary to the accepted 
idea of sailors and other superstitious ones, your coming was 
on the 13th day of the month and the doctors who stood 
at the bedside were thirteen in number, and notwithstanding 
all that you have progressed from day to day and year to 
year and are now on the great high seas of importance and 
prosperity; so that I feel that there is more than an ordinary 
welcome due you gentlemen. Indeed, knowing as I do of 
the hardware trade and the men engaged in it, I am reminded 
of what Mr. Miner, the author of Miner’s Institutes, pos- 
sibly one of the foremost men in this country or any other 
as a compiler of law, was wont to say that the sparks of 
all science were taken up in the ashes of the law. Now, 
knowing the hardware business as I do—its exacting re- 
quirements—I am prepared to say that the sparks of all 
science and of all vocations, it might be said, could be taken 
up in the ashes of a successful hardware man. 





It is not alone necessary that you should understand 
the way to dspose of merchandise in the ordinary 
way, to buy or to take care of it, but you must per- 
force in some measure be mechanics—a machinist. You 
stand between the manufacturer and the consumer. You are 
expected to explain all the intricacies of the various things 
you have to dispose of. You are supposed to stand be- 
tween them and the inventor and present to the consumer 
all the strong points and flaws of the invention. Indeed, 
you are supposed to stand between them and such advantage 
as might be taken of their credulity in certain things. So 
recognizing all these things as I do I say to you that we 
feel highly honored, indeed distinguished, in having you 
within our midst, and you are more than welcome. 

I am familiar with the landlord of the hotel where you 
have chosen to make your headquarters. I believe it will be 
his pleasure to conserve your wants and your needs in the 
fullest measure, as indeed I believe it would be the pleasure 
of any one,even so situated. 

I know the local committee that has in its keeping your 
comfort and your entertainment while here; and knowing 
these men—the great desire that permeates them to make 
your stay a pleasant one—I feel that we, as a representative 
of the board of trade and through them the city of Columbus, 
have but little to do but minister to your perfect pleasure, 
and I beg that you understand that we are willing to do 
anything that we can do that will make your stay more 
pleasant or your deliberations more harmonious or more 




















President W. F. Bogardus, Mt. Vernon. 


beneficial, and if you'do not see what you want I beg you 
to ask for it and we will see it is forthcoming, and we trust 
that this will not be the last time you are coming, but we 
stand with open arms, wooingly and invitingly soliciting you 
to come at any and all times when you desire to hold your 
annual meetings. I thank you, gentlemen. 
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The Vice-President: Such words of welcome certainly 
demand a word from our president, Mr. Scott. 

President Scott: Mr. Secretary, it becomes my pleasant 
duty to respond to your cordial words of welcome, and in 
the name of the Ohio Hardware Association to accept the 
hospitality that comes from the enterprising and useful body 
you are privileged to represent. 

No city in the state is so well equipped for the enter- 





Ex-Pres. 0. M. Scott, Marysville. 
tainment of the citizens of the state at large, as is this 


capital city. Famed as you are for the entertainment of 
commercial, political, religious and other organizations, you 
have besides a unique welcome for the individual. 

Here is located what is known as one of the best managed 
institutions for the blind. We, by our presence in your city, 
admit that we are afflicted with more or less commercial 
astigmatism. We hope this convention will do for us what 
you are so well able to do should any of us be stricken with 
physical blindness. It is supposed that the members of this 
association have come with ears open to.take in the delibera- 
tions of this convention and tongues ready to add to the 
wisdom thereof, But if the business ear of any member of 
this association should wax dull of hearing, and his com- 
mercial tongue slow of speech, we shall consider him a fit 
subject for your institution for the treatment of such un- 
fortunates. 

You have another wonderfully prepared mansion, with 
efficient management and capable attendants. Though its hos- 
pitality is forced upon its guests, we are sure that if one of 
our members should make a wareroom of his head and fill 
it with wheels we can leave him with you, knowing that his 
entertainment in the insane asylum will be free, generous and 
beneficial. 

There may be better men than some of us behind the 
massive grating of your most extensively patronized hostelry 
—the penitentiary. We know of no hardware man stopping 
there now, but should one of us become eligible we do not 
doubt but that he would be as welcome as a bank cashier. 

It goes without saying that your city puts on its gayest 
garb and cheerfulest face to welcome the legislature with 
all its incompetency and meanness. The more excitement it 
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keeps up and the less it does, the better Columbus seems to 
like it and the longer you want them to stay. If any of 
us get into. trouble while in your city and need care, put 
us into any of your institutions, even the police court, but 
don’t put us in the legislature. 

I will stop here and tell you a little army story. Every- 
body who has lived in the city of Dayton since the war 
knows Charley Gorman. Baker knows him well. There came 
into camp of the 113th Ohio, as we were approaching 
Savannah, Ga., a great big, tall contraband. Gorman says 
to him—Gorman is one of your big fellows whose laugh 
would shake the Union Depot—he says, “Sam, do you fellows 
down here know what the war is going to do for you?” 
“Why, Massy, it looks as though it was going to make us all 
free.” “Yes, that is what it is going to do. We are going 
to take your children and make them read; take them up 
North, and if you want to we are going to let you marry 
white women.” “That is all right, Massy, that is all right.” 
“We will take you up there and the first thing you know we 
will put you in the legislature.” “That is all right, Massy, 
that is all right, if this darkie does anything wrong he is 
willing to be punished.” 

It is said man can be judged by his appearance. Is 
it the appearance of these men that elicits such a hearty 
welcome? You may change yOu minds when you pass up 
on us by our disappearance. 

Again I thank you with the assurance that Columbus 
will never regret having this body of the oldest, choicest 
business fraternity of the state as your guests. 

The secretary then called the roll. 

The minutes of the previous session were read. 

The vice-president said the next in order .would be the 
president’s annual report. 

President Scott made the following report: 


PRESIDENT SCOTT’S ADDRESS. 
BREVITY AND BUSINESS. 


I do not propose to preface this business session with a 
formal address. Had I so desired, the secretary’s letter, sent 





Secretary Dwight Burr, Piqua. 


throughout the state, would have barred me; for in it he says: 
“This convention is to be one of business from start to 
finish.” 
I wish, however, to say something concerning the asso- 
ciation as an organization. 
ORGANIZATION A POWER. 


In this day of trusts and combinations, unorganized deal- 

















ers in any line of business may just as well “go way back 
and sit down.” 

On the fifth of this month the pension board of the G. A. 
R. met in Washington City, headed by the Commander in 
Chief, General Eli Torrance, and five other men of equal prom- 
inence, the object of the meeting being to hear and to con- 
sider various complaints and grievances of members of the 
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Grand Army and other veterans, and to take action regarding 
pension legislation. 

The committee spent some time at the pension office, ex- 
amining complaints as to some rulings of the Commissioner of 
Pensions. 

ORGANIZED EFFORT PRODUCES RESULTS. 

It is a conceded fact that the present liberal pension 
legislation is largely resultant from the influence brought to 
bear by the orgamzed effort of the G. A. R. 

Many an old soldier gets a pension, the size of which is 
largely measured by the effort of the Grand Army of the 
Republic, though he may claim that the organization amounts 
to nothing, and will not turn from this same pension, the pit- 
tance of less than two cents per week to keep it up. 

In like manner there are dealers in the state who will 
not join this body, who are being benefited by the silent, un- 
seen, unwritten and unuttered influences that have gone out 
from it. Every hardware firm in the state should become a 
member of this organization. 

INFLUENCE HAS BEEN FELT. 

In more than one case the complaint of the Ohio 
Hardware Association has caused aiuxious trembling to the 
offender. Our influence has been felt and heeded and much 
good has been done. 

The weight of mercantile organization is now being felt 
on the law-making power of the country. 

Perhaps no one will be so rash as to assert that he 
has all the lines of his business well in hand and working 
together to his satisfaction and profit. 

AN IDEAL ORGANIZATION. 

The member who complains—there are some who do— 
that there has been little accomplished and less remedied, 
should remember that it would be an ideal organizaton that 
could accomplish in eight years what the individual has failed 
to bring about in any number of years, 

The reasons for forming this organization were no 
stronger than those that exist today for its continuance. 
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NEW CONDITIONS. 

New conditions are confronting us every day. Each new 
one will hardly bear discussion, until another intrudes itself 
which can be neither solved nor evaded. 

It is gratifying to know that the molding touch of the 
Ohio Hardware Association has been felt at home and abroad. 

Other countries are recognizing, and some adopting, the 
organization thought as uttered by this association. Mercan- 
tile organization is pre-eminently an Ohio idea. We are the 
father, mother, instigators and originators of the association 
movement. 

OHIO IN THE LEAD. 


A few days ago I had a letter from Canada, asking how 
we did it. Ohio, in this as in some other things, is in the lead. 

Hubbard, of Roycroft fame, says: “Your own will come 
to you if you hold the thought firmly—and hustle.” 

My parting word as your president is—Hold firmly to the 
organization thought. 

If we fail to bring all things our way, let us be satisfied 
with the effort we have made to confine our craft to smooth 
waters. The stream is full of drift; navigation calls for an 
every-day supply of high pressure. Only a skillful hand at 
the wheel will prevent disaster. 

THIS IS THE FORUM. 

And now, gentlemen, the convention is yours. If you 
have a plan by which competition can be less keen, if you 
know how trade may be kept in proper channels, if you have 
found out how the cost of doing business can be reduced, 
this is the place to tell it, and thus throw light upon the 
leading thought of our organization—to lighten the burdens 
of business and to increase profits. 

While we are compelled to consider the difficulties of our 
business, let us not fail to mention the pleasure and profit 
it brings, nor forget that it is the hopeful man that will 


_ 





—— 
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secure the co-operation of others, and thereby gain the desired 
end. 

In closing, I wish to thank you for the honors you have 
member of the executive committee, 





conferred upon me 
called upon for several addresses, two years your president— 
you have given me abundant evidence that my services have 
been overestimated. Nevertheless for all this I am grateful. 
Henceforth I will serve in the ranks. 

Long live the O. H. A. 
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The Vice-President: We have with us today Mr. T. 
James Fernley, the secretary-treasurer of the National Hard- 
ware Association. We would be very glad to extend to him 
the courtesies of the floor. 

Mr. Fernley came forward and said: 

Mr. President, and gentlemen of the Ohio Hardware 
Association : 

It affords me a great deal of pleasure to face you this 
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afternoon as representative men of such an important state— 
I might say in many respects the most important state in 
our Union. (Applause.) 

When summoned late on Saturday to a state further 
west, I noticed in our trade paper that the Ohio hardware 
men were to have a meeting here today, and while I had 
not been favored with an invitation especially to come here, 
yet having other business in Columbus, I felt that it would 
be. of benefit to our association if I might have an oppor- 
tunity to meet you, which opportunity has been very cour- 
teously extended by your officers, for which I thank them 
in the name of the association I represent. 

The work, the aims and objects of our association may 
not be fully understood by all of you, and if I can enlighten 
you in any way on these points. I shall feel the time has 
been well spent. 

Mr. Fernley stated the number of members in the na- 
tional association; the number of traveling salesmen em- 
ployed by the jobbing houses who were members, etc. 

He said that the national association was in hearty 
sympathy with the retail hardware associations of the various 
states. He said their association had done their utmost to 
induce trade to run in proper channels. He complimented 
the Ohio association on their magnificent roll of members. 
He hoped that the time would come quickly when every 
hardware man in the state. of. Ohio and every state in the 
Union would be organized into an association. Mr. Fernley 
read a resolution which had been adopted by the Retail Hard- 
ware Association of Illinois, wherein they expressed them- 
selves as heartily in favor of supporting and sustaining the 
National Retail Hardware Association. He also read from 
the resolutions passed at the last annual meeting of the 
National Hardware Association. He said there was a strong 
tendency on the part of the retail merchant to support the 
members of the National Hardware Association. 
Continuing, Mr. Fernley said: “I think it is well that 


you should know, that such a thing as price agreements 
between the members of our association has never been dis- 
cussed even on the floor of our convention. The members 
of our association have never entered into price agreements 
with each other, and in all probability they never will. We 
feel that there is an absolute necessity of our taking no 
chances, as an organization, of success. We realize that 
these people on the outside are very apt to use, and have 
indeed .at times, the expression that we are in a trust or 
combine? In our association there is absolutely no trust 
and no combine. Our motto is, a high standard of business 
methods, and we stop right there. The object is to create 
more cordial relations between the members of the associa- 
tion. .I heard the other day of a gentleman who had a 
mother-in-law and she died in a distant city. The family at 
whose home she died, wired: ‘Your mother-in-law is dead, 
shall we embalm, bury or cremate?’ The son-in-law replied, 
‘Bury, embalm and cremate. Take no chances.’ 

“Now, we feel, gentlemen, that we ought to take no 
chances in our relations with the retail hardware merchants 
of the country. 

“T thank you for the attention that you have given me 
and sincerely hope that I will never have to apologize for 
any wrong action of a member of the National Hardware 
Association.” 

At the close of Mr. Fernley’s remarks, the convention 
tendered him a vote of thanks for his remarks. 

The president announced that the next in order would 
be the report of the secretary. 

The secretary made the following report: 

Gentlemen of the Ohio Hardware Association : 

I esteem it a great honor to present to you the eighth 
annual report of the Ohio Hardware Association. 

Under date of October 10, 1894, a call was made for a 
convention of hardware dealers of the state of Ohio, one 
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from each county having received the call. The meeting 
was held at the Neil House, this city. The firms present 
represented twenty-eight counties of the state. Those pres- 
ent decided to adopt the name of the Ohio Hardware Asso- 
ciation, and according to section 2, in the constitution, the 
object of this association shall be to promote the interests 
of and secure the friendly co-operation of the hardware 
dealers throughout the state. The next meeting was held 
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in Columbus, February 13, 1895, at the Neil House, which 
was the first annual meeting. At that time we had but six 
teen members. I had the honor of being at this meeting 
and later had the great honor of being selected your corre- 
sponding secretary. I cannot sufficiently thank the hardware 
men of Ohio for your continued marks of good will and 
confidence and can assure you that I appreciate this honor. 
Since we met in this city, eight years ago, a great many 
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changes have been made. At that time the department store 
was in its infancy, and the manufacturer and jobber con- 
fined their sales to the legitimate trade. Today, the retail 
trade is suffering from a universal business conflict, caused 
partly by the manufacturer and jobber taking from us the 
trade that rightfully belongs to us. There is a serjous con- 
troversy going on as to the cause and remedy. Grave ques- 
tions of a vital character relating to our rights are before us. 
These questions demand and must receive the highest and 
best thought of the retail dealers’ mind. 

In all that I have done under the office I have been 
holding I have sought faithfully and zealously to present our 
claims in a friendly way. 

The object of the association from the beginning was 
to promote the interests of and secure the friendly co- 
operation of hardware dealers. And, as to these vital ques- 
tions of the future, I only hope that we will go forward 
in the same spirit and with a determined purpose to stand 
up for our rights and to stand together. Without doubt 
we should have a friendly feeling for our competitor. We 
should never run down our competitor to our customers, nor 
allow our customers to run down our. competitors to us. 
Some customers will tell you they can buy nails for 10 cents 
per keg lower from your competitor, but they desire to 
favor you notwithstanding your competitor has said harsh 
things about you. The first may be true and you had better 
settle the deal at once, but always remember a man who 
quotes your competitors’ price never makes them higher 
than they really are, and that you can generally compromise 
and get a little more than his first figure. The second 
statement you need not bother with. There is no use feed- 
ing expensive “hen food” to an old “Dominecker” that sucks 
eggs. The chances are that this fellow said the harsh things 
about you himself, and your competitor had no voice in it. 
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Friendship is the one subject that a man in the hardware 
business should treat solemnly. We go this way but one 
time. What we do now will tell in the future. If we could 
come back and live this life over and correct mistakes, it 
would be different, -but we cannot. As a result we are 
banded together to promote the best interests of the retail 
dealers throughout the state, more than ever before in out 
history a power in the fullest meaning of friendship. 

To have been at the first meeting and to have met the 
other twelve members, if nothing more than this had been 
accomplished, would be enough to entitle all who participated 
in the good work to the gratitude and the plaudits of the 
retail hardware men. But great have been our achiev 
ments. We have increased in numbers until we have now 
370 paid-up members, who are representative, sterling busi- 
ness men. But as great as has been this achievement, others 
there are, and greater. 

We have about 1,400 retail hardwaremen in the state, 
and at least 1,000 of these should be enrolled with us. Un- 
expected emergencies will arise and unforseen responsibilities 
will devolve upon us, and it is a fitting opportunity for the 
statement that all emergencies will be met and all responsi- 
bilities will be faithfully discharged if we will enlist those 
who should be with us, and stand on a friendly foundation. 

The correspondence relating to our work, during the 
past year, has been large, but not so large as last year. On 
the 19th day of November, 1901, the executive committee 
met at the Chittenden Hotel, this city, and arranged the 
program for this meeting. Under date of January 28, the 
program was mailed to each and every hardware dealer in 
the state, and this was followed, under date of February 14, 
by a personal letter appealing to each one to come to Colum- 
bus. Following this a postal card was addressed to each 
dealer, calling attention to both the program and the letter. 
In all there were sent from the secretary’s office 5,000 pieces 
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of mail. The correspondence relating to the association is 
not confined to our state alone, but to the trade throughout 
the United States. I cannot refrain from saying here that 
my predecessor has done an untold amount of good for this 
association, not only as a great secretary, but as the gentlest 
and most lovable type of friendship. This is the place in 
the Ohio Hardware Association which will always be held 
by J. F. Baker. I call attention to this at this time, because 
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it is an impressive admonition to us to be friendly to each 
other and also to be firm. 

In closing we ask you to notice our growth from an 
humble thirteen to our present membership. We know that 
you have kept track of these meetings for the good of that 
which of Ohio, and its 
betterment in every way possible. We hope you will take 
up, at this meeting, the lien laws and discuss that which will 


we all seek—the hardware trade 
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confine manufacturers and jobbers and retailers within lines 
properly their own. 

We need local association in our towns. I am delighted 
to see sO many present, and may our coming together broaden 
our friendship and fellowship. 

I beg to extend my sincere thanks to our president, who 
has been to me at all times a very great help, and also 
to the executive committee for valuable assistance when it 
was most needed, and finally to the members who have always 
responded in a kind spirit to all phases of the Ohio hard- 
ware work. 

The Vice-President: The next report in order is that 
of the financial secretary, Mr. Jones. 

Mr. Jones gave a detailed report of the financial condi- 
tion of the association, stating the number of members was 
373 and the balance of cash in the treasury $418.74. 

It was moved and carried that the secretary’s report 
should be adopted. It was moved and carried that the treas- 
urer’s report be received and placed on file. 

The vice-president called for general remarks on 
good of the association. 

There being no remarks offered, the president announced 
the appointment of the following committees: 


the 


Committee on death of Herman Bahlman: O. P. 
Schriver, Otto Berger, George B. Meyer. 
Question box: A. Rothwell, Hamilton; W. B. Mc- 


Cracken, Lancaster; Justice Scheider, Marysville. 

Laws relating to hardware trade: George Hartke, Cin- 
cinnati; C. C. Johnson, Barberton; C. B. Burr, Columbus. 

Committee on resolutions: O. J. Taylor, Sidney; W. P. 
Scott, McConnellsville; John Spoerl, Hamilton. 

Nominating committee: John T. Baker, Dayton; H. C. 


Wiseman, Springfield; C. E. Kirker, Manchester; and four 
others to come. 
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Mr. Wiseman moved that the committee on nominations 
be increased to members. 

Motion carried. 

The president stated that the additional names would be 
given out tomorrow morning. 

It was moved and seconded that the committee on nom- 
inations be instructed to report two tickets of candidates to 
hold office for the ensuing year, but not necessarily two 
candidates for each office. 

After some discussion, it seemed to be the opinion of 
the members that a little friendly rivalry would do no harm. 
The motion was carried. 

It was further moved, seconded and carried that 
committee be empowered to have the tickets printed, and 
the expense to be borne by the association. 

The president announced that the members would be 
entertained in the evening by the Euterpean Glee Club, and 
after the entertainment a smoker would be given, and the 
ladies would be provided with theater tickets. 

An invitation was received from the Hallwood Register 
Co., to the delegates to visit their factory. 

It was moved and carried that the association 
visit the manufactory if they had time. 

Mr. Baker: If there is nothing else before the house, I 
would like to speak for a moment on a little matter that 
I was told, when I came to Co- 


seven 


the 


would 


came to me as a surprise. 
lumbus, last evening, that one of our members, who is well 
known to you all, was forced to leave Cleveland and go to 
California on account of his health. I refer to Mr. Davidson. 
Mr. Davidson, you remember, gentlemen, was the man at 
Cleveland who did everything in his power to make the meet- 
ing at Cleveland a success. He worked early and late, and 
he was the man who really made our stay at Cleveland as 
delightful as it was. Now I learn he is in California for his 
health. Now, I don’t know. of anything that would cheer 
up a man who has to-leave home, on account of his health, and 
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go far away from his friends—I don’t know of anything 
better to brighten some of the dark hours than for him to 
hear from his friends. Therefore, I submit this to you. I 
would like to ask you to pass it unanimously: “Whereas, 
This Association having learned that our fellow member, 
Mr..H. P. Davidson, of Cleveland, has found it necessary to 
take up his residence in California on account of his impaired 
health, 
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“Therefore, Be it resolved that the secretary be directed 
to send Mr. Davidson our kindliest regards, and to say that 
it is the earnest wish of every member of our Association 
that his entire recovery may speedily follow.” 

The resolution was unanimously adopted. 

On motion, the convention adjourned until nine o'clock 
to-morrow morning. 

WEDNESDAY MORNING SESSION. 

The President called the convention to order at 9:30 
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a. m. The following names were added to the committee 
on nominations : 

" Fred. Neile, Cambridge; W. A. Remy, Mansfield; L. F. 
Stahler, Waverly ; Theodore Weld, Marysville, who, with John 
F. Baker, Dayton; H. C. Wiseman, Springfield; C, BR. Kirker, 
Winchester, comprise committee of seven. 

In the absence of Mr. Rothwell, who was first on the 
programme, the report of J. P. Duffy, the chairman of the 
committee og National Association, was called for. 

Mr. Duffy made the following report: 

The by-laws of the National Retail Hardware Associaticn, 
as you were told last year, prohibited the Ohio Hardware 
Association from becoming members on account of the Ohio 
Association admitting to membership jobbers. 

Mr. Duffy stated that the committee attended the last 
meeting of the National Retail Hardware Association and en- 
deavored. to arrive at some plan by which the Ohio Asso- 
ciation could become a member of the National Association. 
He said that the result of their visit to the meeting of the 
National Association was the adoption of a resolution by the 
National Association, as follows: 

“Resolved, That any states whose local hardware associa- 
tions accept as members others than retail dealers the Na- 
tional Association will permit such state associations to work 
in harmony with us, but will accept as members only such 
members of state associations as are legitimate retail dealers, 
and their representation shall be the same as other states.”’ 

The committee recommended, Mr. Duffy said, that the 
Ohio Association’ endorse the resolution and would urge the 
retailers to become members of the National Retail Associa- 
tion, according to their by-laws and regulations. He also 
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recommended the election of two delegates to the next annual 
meeting of the National Association; also that the retailers 
of the Ohio Association be assessed an additional dollar on 
their dues to pay the National Association dues. 

Mr. Bogardus: Mr. President, in conjunction with Mr. 
Duffy, the Chairman of the committee, and Mr. Scott, the 
President of the Association, I met those men in Chicago, 
and after a talk we were admitted as members, according to 
the report of the committee. That the National Retail Hard- 
ware Dealers’ Association is a power there is no question. 
That they can become a greater power if we will join them 
is no question. This bill that has been before Congress a 
number of times, authorizing and encouraging post parcels 
to be distributed through the postoffice, permitting stores in 
the great cities to become retail stores in our country with 
the assistance of “Uncle Sam” to carry their goods here and 
there in direct competition to the retailers, is a thing that the 
National Hardware Retail Association can stop if they all 
join together. That it should be stopped I think goes without 
question. These questions that are large and a single asso- 
ciation could not handle are questions that we have to leave 
to this great association. The fact, gentlemen, that the whole- 
sale hardware association were very glad to consult with the 
National Retail Hardware Association ought to be a matter 
to convince us of their importance and of their power for 
good to the retail dealer. 

It was moved and carried that the report be received and 
placed on file. 

Mr. Meyer: Mr. President, I move that the Ohio Hard- 
ware Association join the National Retail Hardware Dealers’ 
Association. 

The motion was seconded. 

Remarks followed by Messrs. Meyer, Rothwell, Duffy, 
Bogardus, Kehnost, Fouts and Baker in favor of the motion. 

The motion was unanimously adopted by a rising vote. 
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It was moved and carried that the nominating committee 
be instructed to select two delegates to attend the Nationa! 
meeting. 

The President: We will now hear the address of Mr. 
Rothwell on “Stoves.” 

Mr. A. Rothwell addressed the convention as follows on 


the subject of “Stoves:” 
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STOVES. 
A WARM SUBJECT. 
that 


written upon, and he who sells them often finds that 


The subject assigned me is one volumes might be 
“stoves 
are rather a warm subject in more ways than one.” For it is 
a usual occurrence for him to receive cheering and happy greet- 
ings from his customers and friends, especially during the first 
cold snap of winter. 


History informs us that even before the time of Christ 
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the early inhabitants of the old world used braziers, in which 
they burned charcoal, for the purpose of not only heating the 


room in which the apparatus was, but by means of hollow 
walls the heat was conducted to, other apartments of the 
building. 


It is generally conceded that the Franklin was one of 
the first of American stove products, but some of our English 
brethren contend that our own Benjamin got his ideas from 
their open fireplaces. 

IMPROVEMENTS IN STOVES. 

The old six (6) plate box heater, for wood, was first 
made in Ohio about the year 1830, and as there were no 
foundries west of the Alleghanies the patterns were shipped 
to Maryland to be cased. The old high oven step stove soon 
made its appearance, and as various foundries were springing 
up in almost every section of the country, we find that in 
the year 1860 many Ohio towns could boast of their foundries 
making stoves, however, only in a limited manner. The dealer 
of to-day occasionally runs across one of these old relics and 
no doubt it soon finds its way to the old scrap pile. 

The ancient type of both heating and cook stoves have 
been supplanted by the modern steel range, gas range, base 
burner or air-tight, and it can truthfully be said, “that no 
household article has:had the many improvements and the 
vast amount of money expended on it as the kitchen stove or 
range. 

THE STOVE INDUSTRY OF TO-DAY 
Is quite an important factor in the iron and steel market, 
being one of the largest consumers. Some of our stove foun- 
dries of the present day cover acres of ground, employing hun- 
dreds of skilled mechanics, and the owners of which are 
sparing neither time nor money to make the American stove 
far superior to any heating or cooking apparatus in the world. 
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STOVES ARE ESSENTIAL TO EVERY HOME. 

Stoves are, nowadays, essential to every home, and the 
dealer should impress his customers that the peace and happi 
ness of the entire household depend upon the kitchen stove 
or range, for it is said “the way to the average man’s heart 
is through his stomach.” 

Living as we do in such a progressive age, and with manu 
factures of stoves keeping up with, and in many instances 
ahead of, the procession, it seems hard for the ordinary hard- 
ware man to keep thoroughly posted on round flues, square 
flues, hot or cold blasts; slide drafts, down drafts or screw 
drafts; simplex or duplex ; base burner, air-tight or sixty-hour 
heater. 

MURMURINGS OF DISCONTENT. 

The relation of the manufacturer to retailer has been, up 
to a few years ago, pleasant and profitable; but as conditions 
have changed, certain rules have been adopted by the manu- 
facturers, which have caused some little murmurings of discon 
tent from the retailer; the latter holding that he is compelled to 
stand the brunt of all complaints and losses. Owing to severe 
competition in his special district, he is not getting profit 
enough for the amount of work necessary to conduct his 
business; caused to claim damage for breakage from trans- 
portation companies; compelled to meet price on same make 
of stoves sold by cross-road groceryman, who does not carry 
a line of goods on his floor, but simply sells from catalogue. 
The Department Store, likewise; of late makes his business life 
troublesome. Personally, I can say that some of these griev- 
ances could be amicably settled if we, as retailers, would keep 
up with the times, and do as our manufacturer does, who is 
not content with being a member of a National Association, 
but likewise has his eastern, western, southern, Ohio valley, 
and in many instances local associations for his protection and 


welfare. 


FEATURES OF THE STOVE BUSINESS. 
Permit me, if you please, to enumerate a few of the pleas- 
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ant and unpleasant features of handling stoves. How pleasant 
it is, after having driven some ten or twelve miles in the 
country, especially on a cold day, to look after a sick stove 
(one that the good housewife claims will not bake on the bot- 
tom, can’t do a measly thing with it, is thoroughly disgusted 
and makes her complaint in such tones that every customer 













in the store has heard her, says she has tried and tried to 
bake and she won't try again), to find when you look at the 
job of setting up this stove that the pipe is too far in the flue, 
or that the chimney is too low; open grate in the same flue, 
or the good lady did not know that the damper should be 





J. W. Brown, Washington Court House, Member Executive 
Committee. 
turned up for baking. Then it is that you wonder whether some 
people have any sense. 
PLEASING INCIDENTS. 

Now that gas ranges are being used extensively it is 
advisable to not only inform your customer that the pilot is 
for lighting the oven burners, and that it is practically use- 
less to light burners by holding a match in the air mixer. 
And we often find that the reason Mrs. Brown’s stove does 
not work satisfactorily is because she wants a range like her 
next door neighbor. Another very pleasing incident is to have 
a customer bring back to you a bundle of castings that will 
not fit his stove, simply because he gave you the wrong 
number. But then a stove is such a simple proposition, and 
should work anywhere, consequently the dealer should be 
content, always be courteous, for he will undoubtedly receive 
his reward in the bright hereafter® 

The President: We will now hear from W. P. Bo- 
gardus, Chairman of the Committee on Lien Laws. 

Mr. Bogardus read the following 


REPORT OF THE COMMITTEE ON LIEN LAWS. 
NO INHERENT RIGHT TO OWNERSHIP OF LAND. 

In presenting the report of the Committee on Lien Laws, 
we beg leave to submit the following: There is no inherent 
right in man to the ownership of land. When our fore- 
fathers came to this country they took what land they wanted, 
and held it, because they were stronger than the ones whom 
they had dispossessed. Men have never been willing to put 
labor on land unless they could reap the benefits of such 
labor. So when the possession of land was recognized as 
right, and such ownership was protected by law, then, and 
then only, was there hope for the development of the pro- 
ductive capacity of the land to its highest degree. So, from 


THE AMERICAN ARTISAN AND HARDWARE RECORD. 


t 


“the time when man’s mind runneth not to the contrary, man 
kind have recognized the rights of property in land, and have 
made laws to protect those rights. But as civilization ad 
vanced, jt was found to be wise to limit the ownership of 
land by surrounding it with certain restrictions, that ex- 
perience has taught were for the public good. No man, 
therefore, has an unrestricted ownership of his property. 
There are many liens placed on property, which public policy 
demand and which we all agree are just and equitable. The 
government demands a certain portion of every man’s goods 
that it may be able to organize so as to protect him in the 
ownership of the balance. The city takes another part, that 


the citizen may have the advantage of schools, streets, sewers, 


. lights, and police protection, and such other things as we get 


in our towns and cities. In certain cases as high as 25 
per cent, 
STATE TRIES TO ENFORCE COLLECTION OF DEBTS. 
The state undertakes, by laws, to enforce the collection 
of debts, and to assist a man to take possession of another's 
property upon his failure to meet his obligations. The law 


certain 


says that men, in their business relations, shall d 
things. The law interferes if a man wants to pay more than 
8 per cent for the use of another’s money, and declares the 
contract void, as far as the interest is concerned, and allows 
only 6 per cent to be charged. The law says that if you go to 
a hotel and stay, and leave without paying your bill, you 
shall be arrested and, possibly, imprisoned. The law of 
“eminent domain” permits a railroad company to pass through 
your land without your consent, and men who have no in- 
terest in you determine how much you shall receive for your 
land. Sentiment, memories, associations have no influence, 
and your property may be divided so as to nearly ruin it 
for occupation. 

And yet, with all this, the state is not a debt collector, 
but a power we all have joined to make to conserve the peace, 
and protect the interests of the individuals composing the 
State. 

THE URBAN MOVEMENT. 

Mankind are tending more to the centers, and, as a conse- 
quence, towns and cities are rapidly increasing, and as they 
increase conditions change, and the demand for new laws 
and new restrictions arise. All of these restrictions to the 








J.C. Carson, Hamilton, Member Executive Committee, 


ownership of land were not put on in a day. The laws now 
on our statute books were not all put there yesterday. They 
are the development of centuries of experience and necessity. 
And as our experience increases and our necessities develop, 
new laws must be made to meet and cover the new conditions. 
We talk of laws to compel great corporations to make 
public, at stated times, the condition of their business, their 
receipts, their expenditures, their profits. The law now 
requires banks to make such an exhibit. 
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THREE KINDS OF LIEN LAWS. 

There are three kinds of lien laws. First—The lien of 
usage or common law lien. It refers to personal property 
and makes the possession of the property absolutely neces- 
sary to the enforcement of the lien. Second—The lien of 
equity. An equitable lien is a right, not recognized in law, 
to have a fund, or specific property, or its proceeds, in whole 
or in part, applied to the payment of a specific claim. The 
possession of the property is not essential to the enforce- 
ment of the lien. Third—The statutory lien. A law passed 
for the protection of those that, in good faith, render real 
estate more valuable by improving the same. The statutory 
lien is based on usage and equity. 


A PRINCIPLE RECOGNIZED BY THE COURTS. 


For ninety-nine years the courts have recognized the 
principle as just and equitable. So we come to the question, 
Have we a right to ask the owner of property, when he im- 
proves it, to see that the material furnished, and the labor 
used to enhance the value of his property, shall be paid for. 
But some say that would interfere with the right of con- 
tract. A man should certainly have the right to get his 
improvement made as cheap as he could. We submit that no 
man has a right to get material and labor for nothing. 
Every man has a right to his wages. A community is never 
made rich by the losses of the individuals composing that 
community. Individuals must, in a condition of civilization, 
surrender some of their rights for the public good. Again 
the question, Is it for the public good to have such a law? 
With such a law, material and labor would have to be paid 
for. But, say some, the owner would not get his work done 
as cheap. Better for the community if he did not. And the 
contractor would be restricted and annoyed in his work. 
Better to have the contractor restricted than to have the 
material man and laborer go without their pay. But if the 
contractor has already received his pay, the owner certainly 
ought not to have to pay twice for the same work. The fact 
that a man has a contract creates a confidence in him, which 
he had not before, and the consequences of a false con- 
fidence in an unworthy contractor should not fall on those 
who had no hand in framing it. Therefore, the contractor 
should be compelled to state the fact that he has already 
received his pay for the contract when he hires his men and 
orders his material. 

RESTRICTIONS THAT SHOULD BE PLACED ON CONTRACTORS BY LAW. 

Why should material men and labor have a lien any more 
than others? Because the material and labor go to make 
an improvement that adds to the value of the property, and 
therefore to the tax duplicate, and hence to the income of the 
state. The needs of the building business require that material 
be charged during the course of construction, and it is fair 
that the law should provide that those who are to be benefited 
by the use of the material and labor should be made to pay for 
it. The law should restrict the contractor in such a way 
that he will be compelled to pay for material and labor. But 
our objector says that will interfere with the right to con- 
tract. Well, why should the owner and contractor have all 
the rights and privileges, and the material man and laborer 
have none? Why not divide so that justice may be done to 
all? As it now is, the material man and laborer have no 
claim on the owner of the property. If the contractor is 
honest or worth it, the sub-contractors can get their pay. 
If he is neither honest nor worth it, the material man and 
laborer go without their pay. To get around and over this 
difficulty is what we want. So your committee submitted 
to the Union Association of Lumber Dealers, while in con- 
vention in Cincinnati last January, an additional section to 
the lien law, which they expect to submit to the Legislature 
for action. The section is as follows: 


ORIGINAL CONTRACTOR SHOULD GIVE STATEMENT. 


The original contractor shall, whenever any payment of 
money shall become due from the owner, part owner, lessee 
or his agent, or whenever he desires to dray any money from 
the owner, part owner, lessee or his agent on such contract, 
make out and give to the owner, part owner, lessee or his 
agent, a statement, under oath, of the number and names of 
every sub-contractor or laborer in his employ, and of every 
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person furnishing material, giving the amount, if anything, 
which is due, or to become due, to them, or any of them, for 
work done or materials furnished; and the owner, part 
owner, lessee or his agent, may retain out of any money then 
due, or to become due, to the contractor, an amount sufficient 
to pay all demands that are due, or to become due, to such 
sub-contractors, laborers and material men as shown by the 
contractor’s statement, and pay the same to them according 
to their respective rights; and all payments so made shall, as 
between such owner, part owner, lessee or his agent, and 
such contractor be considered the same as if paid to the 
original contractor. Until the statement provided for in 
this section is made, in the manner and form as herein pro- 
vided, the contractor shall have no right of action or lien 
against the owner, part owner, or lessee or his agent, on 
account of such contract; and any payments made by the 
owner, part owner, lessee or his agent, before such state- 
ment is made, or without retaining sufficient money, if that 
amount be due, or to become due, to pay the sub-contractors, 
laborers or material men, as shown by the statement, shall 
be considered illegal and made in violation of the rights of 
the persons intended to be benefited by this act. 

It was agreed that it was a good section, and the only 
question that arose was as to its constitutionality’ The 
Michigan courts have recognized it as good law, but we will 
never find out what the courts of Ohio say until we try. 


SUGGESTION OF THE COMMITTEE. 


Your committee would therefore suggest that a committee 
be appointed to look after and secure, if possible, the passage 
of a proper lien law, and would recommend that every hard- 
ware man in the state make it his business to call the atten- 
tion of his senators and ‘representatives to the necessity for 
the passage of such a law. 


It was moved and carried that the report be adopted. 

Mr. Bogardus: Mr. President, the secretary of the 
Lumbermen’s Association is here, and would it be proper to 
extend to him the courtesies of the floor? 

The President: We would be glad to hear from him right 
away. 

Mr. Smith, the secretary of the Lumbermen’s Association, 
came forward and addressed the association at some length 
in favor of the passage of Bill No. 102, now pending before 
the Ohio Senate, being a bill to amend the present lien law 
of the State of Ohio. He said he did not agree with Mr. 
Bogardus that certain clauses of the Michigan law should be 
incorporated in the bill, as such had been practically declared 
unconstitutional by the Supreme Court of Ohio. 

Mr. Bogardus argued in favor of the clauses referred to 
in the Michigan law being inserted; that the Supreme Court 
of Ohio did not always adhere to its former decisions and its 
legality could best be determined by having them incorporated. 

It was moved and carried that Mr. Wirt, the author’of the 
bill now pending in the Senate of Ohio, be invited to address 
the convention on the bill in the afternoon. 

» Mr. Bogardus was appointed as a committee to wait on 
Mr. Wirt. 

The President: We will now hear the report of the Com- 
mittee on Insurance, Mr. G. V. Guyton, Chairman. 

The Secretary: I am requested by the chairman of this 
committee to read his report. 

The secretary read the report as follows: 


REPORT OF COMMITTEE ON INSURANCE. 

To the Hardware Dealers’ Association of Ohio; gentle- 
men : 

Your committee appointed by the president to consider 
the question of mutual fire insurance, and to bring forward 
a plan for the organization of such an insurance company 
within our association, submits the following report: 

Your committee is of the opinion that it is advisable to 
organize this association into a company for mutual protec- 
tion against losses from fire, etc. 

The rate of premium collected upon hardware risks by 
the stock fire insurance companies is out of all proportion to 
the fire loss from such risks, and must yield a handsome 
profit to the companies. There is, of course, some reason 
why hardware risks should be rated fairly high; the character 
















of the merchandise in the stock of such a business is such 
that, while fire itself does very little serious damage, the 
water that must be thrown to extinguish even a small fire 
will ruin the salability of shelf hardware and make of a very 
insignificant fire an almost total loss. Again, many hardware 
dealers carry also large stocks of builders’ materials, finish, 
etc., rope, cable, rubber and leather belting, paints, oils, tur- 
pentines, alcohols, etc., which wares are often kept in the 
same building with the shelf goods, or in warehouses but 
so slightly detached from the main building as to be a con- 
stant menace to the safety of the whole stock, for it cannot 
be denied that such stocks make hazardous risks. General 
stores in country villages carrying hardware as a part of 
their general stocks are another element in this problem as 
presented to any insurance company, stock or mutual; such 
stores are usually located in places where there is no fire 
protection, or where there is very slight fire protection, and 
burn with alarming frequency, the resulting loss being total, 
as a general rule, and always a material part of the loss is 
in the shelf hardware department, where the water thrown 
ruins the wares for future salability; upon the polished sur- 
faces of cutlery, tools, etc., oxide of iron rapidly makes its 
appearance, and the article, while still as serviceable as ever, 
is ruined as an article of merchandise. 

It is a maxim with insurance experts that mercantile 
risks and extra hazards always burn; that such risks may 
escape the flames for many years, but that sooner or later the 
fire is sure to arrive. With them, therefore, it is simply a ques- 
tion of getting such a rate as will compensate the companies 
for the loss that is bound to occur, and show a balance of profit 
for dividends to stockholders after the loss is paid. It is 
no more than fair to say in this connection that your com- 
mittee has. not approached this question with any fixed 
opinion that the stock fire insurance companies are all com- 
posed of fools or rogues, but that your committee has as- 
sumed at the outset that much is to be learned from their 
practices. It is true that the fire companies, by combination 
where possible, get the best rate they can; but it is also true 
that there is much competition in the business, and competi- 
tion always places a very definite limit on extortion. It 
is simply a question of profit, and your committee are look- 
ing in the direction of this profit—that this profit may be 
saved to the members of this association. It is a part of the 


. true history of the fire companies that their business results 


in some years in a net loss; that is, that the fire loss is 
greater than the amount of premiums received. It is also 
true that most fire companies make a dividend every year 
to their stockholders, whether the premium receipts have 
paid the losses or not, but it is from their banking business 
that the extra money comes—from the interest received upon 
their surplus and accumulated assets, which surplus comes 
from the premium receipts of favorable years, of course. It 
is the constant endeavor, therefore, of the fire companies to 
keep the -ultimate balance on the right side of the ledger, 
and the stockholder satisfied. To accomplish this their rates 
must be high enough to yield a comfortable margin of profit 
averaging one year with another, and any plan of insurance 
to be successful in operation must have for its foundation the 
same principle. 

The conclusion of your committee upon this point is 
that our association should organize upon some plan whereby 
the members are in the positiohi of the stockholders of a 
stock fire company; that the rate to be charged for protection 
be such as to safely cover the losses of average years, with 
a large loading to cover contingent liabilities; and that after 
the settlement of the current year’s losses and expenses the 
excess premium charged be returned to the insured as a 
rebate or dividend in cash. Proper provision’ should be 
made in such a scheme for the settlement of losses contested 
or held up for the various reasons bound to occur now and 
then, and also to provide for the equalization of net losses 
and dividends from year to year; for this purpose the crea- 
tion of a permanent surplus or safety fund would be necessary 
out of which the excess losses of one year might be paid, and 
to which the excess earnings of a more favorable year 
might be added. 

There are two plans upon which mutual fire insurance 
associations may be organized under the laws of Ohio, one 
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way produced in section 3634 of the revised statutes, and 
one way in section 3686. 

Section 3686 is as follows: 

Any number of persons of lawful age, residents of this 
state, or residents of an adjoining state and owning property 
in this state, not less than ten in number, may. associate them- 
selves together for the purpose of insuring each other against 
loss by fire and lightning, cyclones, tornadoes or wind storms 
on property in this state; and may make, assess and col- 
lect upon and from each other such sums of money, from 
time to time, as may be necessary to pay losses which occur 
by fire and lightning, cyclones, tornadoes or wind storms 
to any members of such association, and the assessment and 
collection of such sums of money shall be regulated by the 
constitution and by-laws of such association. An association, 
formed for the purpose of insuring against loss by fire and 
lightning, cyclones, tornadoes and wind storms, may insure 
farm buildings, detached dwellings, school houses, churches, 
township buildings, grange buildings, farm implements, , farm 
products, household goods and furniture in such buildings, 
und other property not classed as extra hazardous. 

It will be observed that a company organized under 
this section of the statutes is strictly limited as to what class 
of risks may be insured and may only insure persons who 
are members of the association, the language of the statute 
being “may insure each other.” In the case of the state of 
Ohio versus The Monitor Fire Association, it is decided by 
the Supreme court: 

“These sections authorize such assessment to be made 
on members as may be necessary to pay losses which accur 
to members, and to pay incidental expenses; but any plan 
contemplating a profit or dividend is unauthorized. * * * 
An agreed annual deposit in advance cannot take the place 
of the assessment levied upon each member to pay 
neaes «6S CUS 

Thus, it will be seen that, if organized under this sec- 
tion of the statutes, it would be beyond the legal power of 
the company to issue policies to any persons not members 
of the association; to collect an annual premium in advance 
from its policy holders; or to make any profit or dividend 
to the members of the association. 

As it is a part of the contemplated plan of our associa- 
tion to insure dealers not members of our association, it 
will be necessary to organize our company under section 
3634 of the revised statutes, which is as follows: 

“Sec. 3634. * * * nor shail any company on the plan 
of mutual fire insurance be incorporated until not less than 
five hundred thousand dollars of insurance, in not less than 
two hundred separate risks, no one of which shall exceed 
$5,000, have been subscribed and the premium thereon, for 
one year, paid in cash, aggregating not less than $10,000 in 
cash, each subscriber agreeing, in writing, to assume a lia- 
bility to be named in the policy, subject to call by the board 
of directors in a sum not less than three nor more than five 
annual premiums. And the same liability shall also be 
agreed to in writing by each subsequent subscriber or appli- 
cant for insurance, who is not a merchant or manufacturer. 
And each subscription before incorporation shall be accom- 
panied by a certificate of a justice of the peace of the town- 
ship or city where each subscriber resides, that the subscriber 
is, in his opinion, pecuniarily good and responsible to the 
extent of the contingent liability agreed to be assumed. 
Mutual fire insurance companies organized under this act 
may thereafter charge and collect in advance upon their 
policies a full annual premium in cash, but such policies shall 
not compel subscribers, insured or assured, to renew any 
policy nor pay a second or farther annual premium. Any such 
company must in its by-laws and in its policies, fix by a 
uniform rule the continngent mutual liability of its members 
for the payment of losses and expenses; and such contingent 
liabilities shall not be less than three nor more than five 
annual cash premiums as written in the policy; but such 
liability shall cease with the expiration of the time for which 
a cash premium has been paid in advance, except for liability 
incurred during said time; but nothing in this section shall 
apply to association for the mutual protection of their mem- 
bers against loss by fire heretofore or hereafter organized 
as provided in section 3686 of the revised statutes,” 
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Under this section of the statutes our association may 
organize an insurance company for the purpose of underwrit- 
ing the fire losses of the members of our association and 
outsiders also, confining the kind and character of the risks 
to be assumed within such limits as may be desirable by the 
constitution and by-laws of the company, fixing the premium 
rates at such amounts as be considered sufficient to 
safely cover losses and expenses, providing for a cash sur- 
plus or safety fund, and for the repayment in the form of 
rebates to members of the excess premium, if any remain 


may 


after the losses, expenses, and fixed charges of the year are 
provided for. 

The details pertaining to the organization of such a com- 
pany should be referred to a special committee appointed for 
the purpose with full powers in the premises, and with au- 
thority to employ such expert assistants and legal talent as 
may be necessary to carry out the plan of organization de- 
cided upon. Accordingly, your committee leaves this branch 
of the subject with the simple recommendation that a mutual 
fire insurance company be formed within our association for 
the purpose of underwriting the fire losses of the members 
of the association, and of such other hardware dealers as 
may apply for policies of insurance upon our plan and at our 
terms. 

For its information your committee made some inquiry 
as to the experience of existing mutual fire associations, and 
it was after learning how very satisfactory has been the busi- 
ness of such associations that the recommendation above 
made was decided upon. 

One of the successful associations of the kind contem- 
plated by our association is the Ohio Millers’ Mutual Fire 
Insurance Co., of Canton, Ohio. In a letter written for the 
chairman of your committee, Mr. William H. Clark, secre- 
tary and treasurer of that company, says: “Our company 
has been unusually successful in every particular, its present 
net premium charge being only one-half of the basis rate.” 

And in a note appended to the sixteenth annual state- 
ment of this company, being the year 1901, the company 
says: 

“During the whole course of its business, to and includ- 
ing the 31st day of December, 1901, the company sustained 
losses by fire aggregating $527,314.05, none of which remained 
unpaid at that date. For the same time rebates or ‘dividends’ 
to' its policy holders amounted to $437,385.31, considerably 
more than half of which was rebated during the last four 
years.” 

The last statement of this company shows that the net 
assets, consisting of cash in office and banks, stocks and bonds, 
collateral loans and deposits and assessments are $275,459.27, 
added to which the face value of premium notes, $696,343.96, 
makes the total gross assets of the company $971,803.25. 
The actual liabilities of the company is the legal reinsurance 
reserve, $45,896.66, leaving the company net assets of $925,- 
956.59. At the end of the year 1901 the company had at risk 
$5,555,.337-50, and the losses for the year were $97,102.90. 

Another successful company of this sort is the Lumber- 
man’s Mutual Insurance Co., of Mansfield, Ohio. The 
last annual statement of this company exhibits net assets of 
$245,343.41, with liabilities of $26,274.24, which is the legal 
reinsurance reserve; treating the contingent assets as a liabil- 
ity, the company has a net cash surplus of $60,987.08. The 
company at risk at the close of last year $2,081,476.74 in 
1,152 policies, and the total expenses of management last 
year were $37,934.80, which amount includes the year’s losses— 
$11,545.46. From a lumber dealer, resident at Lima, your 
chairman learned the following facts: The old board rate 
in Lima was 2.5 per cent, which rate was later reduced to 
1.6, the present rate. The net rate of cost to this member of 
the Lumberman’s after his rebate was received last year was 
about 1 per cent, and this gentleman’s experience in his 
company has been very satisfactory ever since he has been 
a member. A copy of the by-laws of this company is at- 
tached to this report. 

Your committee would recommend, therefore, the organ- 
ization of our company upon the cash premium plan, whereby 
the premium shall be paid each year in cash, and the addi- 
tional liability required by the statute written in the policy; 
that no member be personally or individually liable for losses 
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or expenses or indebtedness of the company to any amount 
beyond the liability above assumed; that the premium charged 
be the regular premium charged in the same place by the 
stock fire insurance companies; and that the excess premium, 
if any, be rebated or paid as a dividend to the policy holders 
after the close and seitlement of the current year’s business, 
provision being made for an adequate surplus. 


It was moved and carried that the report be adopted. 

Mr. Bogardus: Mr. President, I was in Cincinnati and 
heard the report of the Lumbermen’s Association. Their re- 
port showed that they had made a saving of 25 per cent. last 
year—25 per cent. of the amount of money they paid for in- 
surance was returned to them in the shape of rebates. Now, 
if we can do as well as they have done we will have the 
dollar left to join the National association. 

Mr. Carlson: Mr. President, in order to get this matter 
before the association I move that the President at this ses- 
sion be empowered to appoint a committee to go ahead and 
organize an insurance company for the Ohio Hardware Asso- 
ciation. 

The motion was seconded and unanimously adopted. 

The President: I will appoint the insurance committee 
this afternoon. 

On motion the convention took a recess until 2 p. m. 

WEDNESDAY AFTERNOON SESSION, FEB. 26, 1902. 

The proceedings opened at 2 p. m. 

The president called for a report of the Grievance Com- 
mittee. 

Mr. Bogardus of the committee said: 

“There have been six cases of complaint during the past 
year. All of these have been amicably settled but one. 

“Another case we had, which was a very stubborn one, has 
been settled. We had a telegram this morning to that effect. 

“We congratulate the Association on the happy termination 
of the case. 

“The committee wish to bear testimony at this time to 
the faithful work of the Secretary in connection with the Com- 
mittee on Grievances. The Association will see by the cor- 
respondence in the case about to be submitted to you what 
a large correspondence is necessary to be done to get a settle- 
ment in cases of grievances. Your committee submit the 
case above mentioned and ask the Secretary to read the cor- 
respondence.” 

At this time the presence of Senator Wirt was 
nounced and he was asked to address the convention on the 
subject of the proposed lien law before the legislature. 

Senator Wirt of Mahoning County addressed the con- 
vention. He said: 

“Gentlemen: You probably all of you are aware of the 
chaotic condition of the lien laws in the State of Ohio to- 
day. I happen to be aware of it from two standpoints—one 
as an, attorney, having had to try and enforce what if any 
lien law we had in the state, and the other as a builder, being 
connected with one of the largest lumber institutions in my 
section. 

“Six years ago, I believe, the legislature of the State of 
Ohio undertook to repeal a portion of the lien law—practically 
all of it—and to re-enact another one. 

“At the risk of being a little egotistical, I desire to say 
that I condemned the law at that time, and told my clients 
that I did not believe it could be enforced in this State. The 
courts were resorted to with the result, as most of you are 
aware, that the law was declared unconstitutional, or parts of 
it. 

“Now that is the condition we find ourselves in to-day. 
We don't know whether we have got any law or not. 

“Every one of you, when you furnish material, are abso- 
lutely in the hands of the man you are trading with and have 
got to rely upon his honesty, or, if he is not honest, on the 
ability to recover from him on execution. I believe we have 
gone as far in this State as it is safe to-day to go, and to -day we 
have before ovr legislature a lien law, which has been intro- 
duced in the Senate and is now in the hands of the judiciary 
committee, and I hope that it will be reported back the early 
part of next week and passed by that body. 

“IT believe that we have got an act here that will furnish 
a practical protection to all of the men in the building and 


an- 





furnishing business to-day. We have in this bill to-day that 
which I had been very anxious to have—there has, to my mind, 
always been too much machinery in protecting, not the head 
contractor, but the material man, the subcontractor and the 
laborer. I believe that when the notice is served by the mate- 
rial men, the subcontractor and the laborer, upon one of 
the contractors, and that notice is placed upon the records 
of the county, that that should be sufficient to give 
to every person who took those steps a lien upon the prop 
erty and upon any money that remained in the hands of th, 
owner or contractor. 

““Now with that done, it seems to me that it gives to you 
a full and complete protection. 

“T believe it is as well and complete as it can be made and 
enforced in this state. I thank you.” 

Mr. Bogardus: Mr. President, after the remarks of the 
Senator it seems to me impossible for:us to get anything 
more under our present constitution. You know our con- 
stitution was made a good many years ago, and it needs chang- 
ing; we cannot change it. We have got to do the best we 
can under our present constitution. 

Therefore, I move you that this association endorse the 
action of the Lumbermen’s Association and do all they pos- 
sibly can to push through this Bill No. 102, endorsed by Sen- 
ator Wirt of Mahoning County. 

The motion was seconded and carried unanimously. 

Mr. Bogardus: Mr. President, I move a vote of thanks 
be tendered to Senator Wirt for coming here and addressing 
us at this time. 

Motion seconded and carried. 

The President: We are now ready to hear from Mr. 
J. H. Smith. 

Mr. Smith read the following paper on “The Traveling 
Man:” 


“THE TRAVELING MAN.” 


ALL KINDS OF TRAVELING MEN. 

This is a hard snbject to handlz on paper or as individ- 
uals. Traveling men are of varied temperaments, qualifica- 
tions and physique. Some are short and jolly, some long and 
lean, some dyspeptic and irritable and others a happy medium. 
The young man on his first trip and the old veteran: the 
one who knows it all and others who are willing to admit that 
the buyer knows a little. Some know when to quit, and 
some, like the gurgling brook, go on forever. The one who 
can tell when a customer is in the humor for a little chat or 
a good story: and there are some who would tell a story when 
it should be easy to see that the listener’s mind was on other 
things and his looks said plainly, “Ring off; you bore me.” 
There are some who are always in a hurry to get through 
with a customer, which is commendable as a rule, for the rea- 
son that both the salesman’s and buyer’s time is! valuable. 

BUSINESS BEFORE PLEASURE. 

Oftentimes the hurry is not out of consideration for the 
buyer, or because the salesman wants to make a train, but 
to meet some friend for a game of billiards or possibly poker. 
A salesman who is anxious to get through business to engage 
in some amusement will not succeed. If there is time for 
amusement after business has been attended to properly, it is 
all right; but remember the old adage, “Business Before 
Pleasure.” If any one man possessed all the good qualifica- 
tions, he certainly would be a jewel. Traveling men, like men 
in other positions, are humaf and have their weak spots. 
When a salesman holds his position year after year with the 
same firm, he may rest assured that he possesses some of 
the good qualities necessary to be successful. 

NO SUMMER VACATION. 

It is not a summer vacation to sell goods on the road, 
as some without experience think. Especially is this true 
with the salesmen who visit inland towns. The country is 
well criss-crossed with steam and electric roads, but there are 
still many good towns that must, be made by driving. Some- 
times this is a delightful change from railroad travel; but when 
the thermometer bobs around zero or the mud is axle-deep, 
driving until near midnight all alone and not knowing what 
minute you will break an axle, burst a belly-band or be dumped 
in a ditch, is no cinch. I have had to substitute a rail for 
a wheel more than once, load the wheel in the vehicle, strad- 
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dle a horse and go until I found a blacksmith shop, which 
was usually in the next town. Most all who drive much have 
had balky, runaway, kicky or the back-you-in-the-ditch kind 
of horses to deal with. I would rather have a horse go down 
the pike at a two-forty clip than have one back all over the road 
at a snail’s pace. You can pull with some hopes of success, 
but you cannot push on the lines hard enough to hold a hors 
straight. It is on such occasions as these that traveling men 
think of their mothers, wives or sweethearts. After making 
a long and often hard drive, if you are rewarded with a good, 
fat order, it eases things wonderfully, but if you drive ten or 
twelve miles over bad roads and are given a reception that 
discounts zero weather, and do not even get a chance to offer 
some of the wonderful bargains you have up your sleeve, you 
are liable to think harsh things. 

MERCHANTS SHOULD TREAT TRAVELING MEN WITH CONSIDERATION. 

Some merchants do not appreciate traveling men as they 
should. Good salesmen are always gentlemanly: and court- 
eous, and it does not cost anything for the merchant to be 
equally so. I might add that it always pays any merchant to 
treat a salesman who is a gentleman, with consideration, and 
at least have a talk with him even if he does not know of any 
goods he is needing. Traveling men must be well informed 
about the goods they sell. They must be posted on the mar- 
ket and are often posted as to the future prospects of the mar 
ket. They are always ready to impart any information to a 
customer that they think will benefit him. I am well aware 
that merchants can’t always give arf order, but they can treat 
the salesman so he will go away with a good friendly feeling. 
Cold-blooded merchants soon become known to the traveling 
fraternity and many a time they miss a good thing because 
the traveling man does not love them. If the list of hardware 
items was short as it was in the early history of our state, 
when our worthy President was a boy, it would not be neces- 
sary to have representatives yisit the trade. 

NEW GOODS. 

In those days, the local blacksmith made the hasps, hooks 
and staples, eye-hinges and many other articles in the hard- 
ware line; but now the hardware dealer sells anything from 
a harness needle to an automobile, and new goods, new de- 
signs and new finishes of hardware are of monthly occurrence 
and it is necessary for the merchant to know of these goods. 
He cannot always come to an intelligent conclusion by reading 
a description from a circular, but must see samples or talk 
with someone who can inform him of the merits of the 
article. It is much less expensive to have one-man call on 
hundreds of merchants than for the numerous merchants to 
visit the manufacturer or jobber. Hence, the necessity and 
economy of the traveling man. I recall a story of a merchant 
who went to the city to buy some goods. Naturally, the job- 
ber was glad to see him and wanted to show him that he was 
a good fellow, so he offered him a cigar. The visitor asked the 
price of the cigar and was informed. He then asked the price 
of gimlets and when he got the price he said: ‘Well, seeing 
it is the same to you, I will take gimlets.”” That man had an 
eye for business. 

EMPLOYERS SMOKE STOGIES. 

Traveling men are expensive. Some a great deal more so 
than others. This has been and always will be a serious 
problem with employers. Sometimes a salesman stops at a 
$4 per day hotel when there is one as centrally located and 
as good, but not so stylish, for a less rate; sometimes they 
ride a few blocks when walking is good; sometimes they 
smoke ten-cent cigars, while the employer smokes stogies; 
they drive two horses and take a driver, when one and do 
their own driving is cheaper; there is a town fifty miles away 
where the hotel is better, or possibly they have a best-girl, and 
it only costs a few dollars extra, and they can get back the 
next morning early, and so they go and the firm foots the 
bill. I am glad to say thaf all of our salesmen are married 
and do not make these side trips, but I have known some who 
did. I am personally acquainted with a man who travels in 
the same territory in Michigan that I made some years ago, 
who made a uniform charge of fifty cents for all meals. 
Other men traveling for the same firm had meals charged at 
prices ranging from twenty-five to fifty cents. The manager 
of the house called the “Fifty-Cent Man” to account and 
wanted to know whether he always had to pay fifty cents 
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for his meals. He said, “No, I often get a meal for twenty- 
five cents, but it is worth fifty cents to eat it.” The manager 
had nothing more to say. 

FIRM IS JUDGED BY ITS REPRESENTATIVES. 

A firm is judged largely by its representatives and to a 
great degree is dependent on them. If a salesman misrep- 
resents an article or willfully misleads a customer, his employer 
is the one who suffers. A salesman of experience would not 
do a thing of that kind, but some new, ambitious youth some- 
times only thinks of the one order in sight. I think I can say 
without fear of contradiction that hardware salesmen, like 
hardware merchants, are as a rule of the highest type of 
business men. There is no more elevating or honorable busi- 
ness or one where it takes men of large caliber to make a 
success than the hardware business. A great many men think 
they are well qualified to sell goods on the road, but it often- 
times takes: but a short while for them to find out that they 
can‘t make expenses. I heard of such a man, who got an idea 
that it was easy. He started out with samples and a good 
supply of expense money, which soon disappeared. He had to 
send for more money, but had no orders. The firm sent him 
more money and told him they expected some orders. After 
he had been out for two or three weeks, and still had sold no 
goods, he wired for more money. The firm wired him to send 
his samples home. He sent the samples and then wrote them to 
know how he was going to get home as he was out of money. 
They wrote him, saying, “‘Enclosed find some feathers, make 
yourself wings and fly home.” I hope no hardware salesman 
will have to resort to wings, because it is hard to get the right 
flop. 

OUR MOST IMPORTANT INDUSTRY. 

The iron industry, which includes hardware, is without 
doubt the most important industry of the present age. It is 
the barometer that indicates the condition of the industrial 
and financial world. When the iron industry is in a healthy 
condition every other branch of trade flourishes, but let the 
iron market slump and it is certain that every other industry 
will almost immediately suffer. Reports from the iron produc- 
ing sections show a most healthy condition at the present 
time. Every mill is sold up for at least six months ahead and 
some for the year. Hardware dealers know how hard it was 
to get goods the past year, and I anticipate a shortage in a 
number of lines this year. Many manufacturers have been 
behind on orders: for nearly a year, and are still unable to make 
prompt shipments. 


Mr. Rothwell: The next question, “Should stove dealers 
furnish repairs for stoves purchased from catalogue houses ?” 

Cries of No. 

Mr. Rothwell» Question, “Do you handle paints and oil, 
and, if so, is it profitable?” 

Mr. Fuhr: Handle a good paint and keep a good stock 
and you can sell it. 

W. B. Scott: If you get a fair profit on your paint, and 
get the cash when it goes out, it ought to be a desirable 
product to sell. 

Mr. Rothwell: Question,’ “Is it desirable to handle agri- 
clutural implements in connection with hardware ?” 

President: Read the next question. 

Mr. Rothwell: Question, “Does it pay hardware men to 
handle ready-made harness?” 

The President: Now talk about harness and imple- 
ments. 

Mr. Sporle: I think it does. I think the first stock of 
harness I put in amounted to $1,000, and before the season 
was over we bought over $3,000 of harness and never ad- 
vertised them. I think it is a good, profitable business. 

I don’t think I made any money on implements. I 
handle implements because it brings in other trade. I have 
a man who attends to that department. I don’t think there 
is any money in the implement department. 

Mr. Cummings: It depends entirely on the farming 
community around you. If there is a good farming com- 
munity, you can sell implements. There is a good profit in 
implements, a good profit in plows, as well as the castings 
connected with them, 25 or 30 per cent. 

Mr. Carlisle: It depends largely on location. There 
used to be a good business in implements at Cambridge, but 
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the implement business has practically dropped out. The 
coal interests have destroyed the implement business. 

Mr. Rothwell: Question, “How do you figure your per- 
centage of cost, and what is it?” 

Mr. Riddle: Mr. President, it seems that in figuring 
costs it is really much higher than some of us think. If 
you think the matter over carefully, I think you should 
not only add the rent of your store, but the freight and the 
insurance and everything else of that kind as a part of the 
cost of doing business. 

Mr. Riddle also said that it was difficult to get the 
freight back in case of fire, where you have not added it! on 
to the cost of your goods. 

“There is another thing you want to take into account 
in the cost of doing business, and that is your time. It is 
worth something, and the real cost of doing business should 
include also some compensation for the work you do. It has 
been discussed in the wholesale hardware associations as to 
whether the amount of capital should not also be included 
as a part of the cost, to show what the profit is above the 
interest on the money invested. You would probably be 
surprised to find what a small amount of profit there is in 
the grocery business above the cost figured in that way, or in 
the hardware business. I don’t think it would exceed 3 per 
cent on the sales.” 

Mr. Bogardus: I would like to know how a man is going 
to figure the cost of his goods when they come in. You can 
not, tell what the cost of your insurance is. You cannot tell 
what your other expenses are. I would charge it up to ex- 
pense, and at the end of the year, when you invoice, add your 
expense and strike a pro rata. That is about the only way 
you can get at it. We cannot put the actual price on the cost 
of the goods when they are delivered. You don’t know how 
much coal or gas you are going to use, and the various other 
things. 

A delegate: How can he determine the rate of expense 
or per cent? 

Mr. Bogardus: At the end of the year I figure up my 
expense account. I kno whow much it costs me to sell a 
certain number of goods, and I approximate. The only way 
I can arrive at the cost of doing business is at the end of the 
invoice—to figure how many goods I have sold during the 
year; what the gross profits were, and then I find out what 
the net profit is; then, on the invoice for the coming year, 
I put on a certain expense—what my conscience and compe- 
tition will allow. 

Mr Rothwell- The nevt question. “Whose fanlt ic it 
that your competitor is not a friend?” 

Cries of “Your own fault.” 

Mr. Rothwell: Question, “Are there any objections to 
the female drummer? If so, please state them.” 

fhe President: They don’t come often enough to suit me. 

Mr. Costello: I have no objections to the female drum- 
mer, because I have a female clerk. The only objection is, in 
that regard, the drummer is always coming around and talk- 
ing too much to my clerk. The question ought to be added 
there, “Is there any objection to a female clerk in a hardware 
store?” 

Mr. Puhr: Do like I did—marry a clerk. 

Mr. Rothwell: Question, “What do you think of ex- 
tending credit to the man who is good pay, by law, but very 
slow by friendly dunning?” 

President: I will say that depends on the size of the 
profits you get on him altogether. 

Thereupon the convention adjourned till 9 o'clock 
Thursday morning. 
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The banquet was given in the dining room of the Great 
Southern Hetel, which was given by the Association, each 
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delegate sharing in the expense. About 350 banqueters were 
in attendance. There were five tables the full length of the 
dining room and one table across the room at one end. This 
was the speakers’ table and was occupied only at one end 
by the following gentlemen: 

Adam Strome, Warsaw. 

W. R. Pomerence, Coshocton, O. 

Daniel Stern, Chicago. 

Frank E. Thompson, New York. 

W. P. Lewis, New Albany, Ind. 

W. P. Bogardus, Mt. Vernon, O. 

G. V. Guyton, Ada, O. 

F. B. Willis, Ada, O. 

Geo. K. Nash, Columbus, O. 

O. M. Scott, Marysville. 

James Kilbourne. 

H. C. Wiseman, Springfield, O. 

Geo. M. Gray, Coshocton, O. 


Eighth 


Annual Contention 


Ohio Gardivare Association 
Banquet 
Wednesday Ebening, February 26 


nine o'clock 


Great Southern Gotel 
Columbus 


1902 


James B. Carson, Hamilton, O. 

J. W. Brown, Washington, C. H., O. 

H. G. Woodward, Sidney. 

Henry F. Rahe, Cleveland, O. 

At the conclusion of the menu President O. M. Scott, 
acting as toastmaster, introduced the speakers for the evening. 
The first on the programme was Governor Geo. K. Nash of 
Ohio. 

The Toastmaster: Gentlemen, it affords me great pleas- 
ure to introduce to this association Hon. George K. Nash, 
the Governor of Ohio. 

THE GOVERNOR'S CONDITION. 

Mr. Chairman and gentlemen, on yesterday I was 
walking on the street with a friend. I got a little short 
of breath, as frequently hapBens under these circumstances, 
and it seemed to inspire my friend with a conundrum. He 
said: “Nash, what does a fat man do when he gets on top 
of a hill?” “What does a fat man do when he gets on top 
of a hill?” I give itup. What does he do?” His reply was: 
“He takes off his hat and pants.” 

That is about the condition I am in to-night, after par- 
taking of your splendid dinner here, and I am really not in 
a condition so I can make what your programme calls for— 
an address, and I am not going to try to do it, but if I did 
not appreciate the kindness with which your toastmaster in- 
troduced me and the heartiness of your reception I certainly 
would be ungrateful, and I desire to express to you my heart- 
felt thanks for this kindness. ; 

There is a good many things in the state of Ohio of 
which I am proud, and one of these things is that our state 
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has the honor of having organized within her borders the 
first mercantile association in the United States of America, 
and I am proud that she has such an association as the one 
which is now before me. I know that the object of your 
coming together is in part te benefit yourselves and benefit 
your business, but I also know that the social features con 
nected with your organization are fully as profitable to you 
as the business feature. (Applause.) I believe that when 
a body of business men in the state of Ohio—the one which 


Mena 


Blue Points on Galf Shell 
Ouren Olites 
Consomme a la Chatelaine 
Celery Gherkins Radishes 
Broiled Dake Superior White Fish, Lemon Butter 
Fried Soft Shell Crabs. Sauce Tartar 
Fillet of Beef Pique aux Champiquons 
Chicken Salad eu Mayouaise 
Hanilla Ice Cream Fancy Assurted Cake 
Cream Cheese , 
Waters Cuttee 
Cigars 
I now see before me—come together annually as you do 
that you are getting better on account of association. You 
are better citizens. You are made better business men, and 
that the state of Ohio in the body of her citizenship is bet 
ter on account of this association of vours. 
PROUD OF HARDWAREMEN, 


I cannot tell you anything about the hardware business 
and I am not going to try to do it tonight. I look upon you 


Post Prandial 


Toast Master. 9. Y. Bassell 


Gokeruor Geu. K. Nash - Address 
Gou. F. B. Willis - Address 
Cul. James Kilbourue . Address 
G. C. Wiseman - - - Address 


as a part of the splendid business citizenship of the state of 
Ohio. I am proud that our state has such a citizenship. I 
know that you are always in favor of everything that is 
good in the state of Ohio. I know that such citizens as 
these before me tonight are always in favor of sustaining 
peace and law and order in our splendid state. I know 
from what you do as citizens our state is constantly made 
greater and better than she has been in the past. 
Gentlemen, I congratulate you upon this association. 
I don’t wish to detain you long at this late hour, but I 
express to you in closing my most sincere wishes for a 
more prosperous future in all your business relations. I 
hope as citizens of this state that God will always bless you 
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and yours with the best gifts which he has for good citizens 
Gentlemen, I thank you. (Applause.) 

The Toastmaster: I will now introduce Honorable F. 
B. Willis, Hardin county. 

LARGE MOSQUITOS. 

Mr. Willis: Mr..Toastmaster and Gentlemen—I am a 
little put out at least to know whether the “fat man” was 
intended to refer to me. I am inclined to think it was. But 
I want to say to the Governor that that occurrence that he 
mentioned with the fat man is nothing at all to the times 
we have up in the northwest part of Ohio. Now, I live 
up there in the vicinity of the marsh where they raise cab- 
bage, radishes, onions, beets and all that sort of thing, and 
disturbances, and I live up in a section where they have 
great big mosquitos, and I will say for the information of the 
Governor that in the part of Hardin county in which I live 
the mosquitos are so large that if you go out in the woods 
you will see those mosquitos sitting around on the trees and 
bark; so that I say to him that the incident that he mentions 
in connection wth the fat man is nothing at all compared 
with the experiences we have in the northwest. 

KNOWS NOTHING OF HARDWARE. 

Gentlemen, I am not fully aware why I should have been 
invited to address you this evening, because I know nothing 
at all about the hardware business, but I may be permitted 
to say that I consider myself highly honored in being al- 
lowed to meet with this distinguished company, and I want 
to say that I am glad to be here, because I think that an 
organization of this kind is a comment upon the growing 
sentiment and feeling of confidence and honesty among 
men. I think a good many times as I contemplate the mag- 
nitude of our industrial system, when I read the reports of 
our great clearing houses—the New York clearing house 
settling hundreds and millions of dollars of debts in a day 
and perhaps only 5 per cent of that business is done by the 
actual exchange of money, when I know that you men are 
doing business in the state of Ohio by means of the tele- 
phone and the telegraph—in other words, when I know that 
the very foundation of business success in this state at the 
present time is the fact that the business men of the state 
are honest and have conldence in each other, I say when I 
think of that fact and when I know that business men repre- 
senting that high ideal of integrity are represented in this 
meeting tonight, I say that I am extremely glad that I am 
here, and I feel that I am honored to be allowed to sit in 
this presence. 

VALUE OF CONSERVATIVE CITIZENSHIP. 

Then there is another reason, gentlemen, why I believe 
in your association, and that is this fact, and it is the only 
thought that I shall try to impress upon you in what I will 
say—I believe that the business men of the state of Ohio 
and of this country are the best representatives of what I 
may please to call the conservatism .of the American habit 
of thought. Gentlemen, I would have you to think that 
the conservative man has made the United States and Ohio 
what they are. I would have you to remember that it is 
the plain, plodding, conservative common sense of the 
American people that has framed our political institutions. 
It is not the radical reformer always; it is not a silver- 
lipped Patrick Henry; it is not the agitating Samuel Adams 
that always saves the country. After those men have done 
their work there comes a time when the great conservative 
men must come in and have their say. It is not sufficient 
that evil shall be uprooted. It is not sufficient that the 
weeds shall be pulled out. We must plant good, healthy, 
prosperous plants in the place of those weeds and there is 
where the conservative man does his work; and it is a well 
recognized fact of history that it was the conservative ele- 
ment of our American civilization that framed the constitu- 
tion of the United States. It was the conservative element 
that sat there in old Independence Hall, under the mag- 
nificnt leadership of such men as Washington and Hamilton 
and Madison and shaped the political institutions that we 
have enjoyed up to the present hour. Yea, it was the con- 
servative thought of this country, represented by the solid 
business men of this country, that after that constitution 





was adopted, went ahead and established this government 
upon the rock of national honesty. It was that same con- 
servative common sense of the American people that rallied 
around the name of Gen. Jackson when he said “the federal 
union, it must be preserved.” That was the plain conserv- 
ative sense of the people. It was the same idea that lifted 
up the hands of Abraham Lincoln and held them aloft dur- 
ing four years of awful civil war. There were those who 
criticised Mr. Lincoln because he did not move fast enough 
in this direction or that direction, but the conservative 
common sense of our people sustained him, and so it has 
been to the present hour; and I say to this company of 
business men of the state of Ohio, that I think it is a very 
high compliment to know that the business men of this state 
and this nation are the great depository of conservatism in 
this country. You yourselves are now and have been the 
strongest rebuke against mere theories, against mere fads. 
You are content to hold fast that which is good. You are 
not ied away by mere ideas—mere airy nothings. You 
demand a solid reason for things. You want to hold fast 
to that which experience has taught to be safe and sound. 
And, gentlemen, I wish to propose to you my sentiment 
for the evening—long may this association live; long may 
it prosper, and may it*ever cherish two sentiments of integ- 
rity and conservatism. I thank, you, gentlemen. (Ap- 


plause.) 

_ The Toastmaster: We will now have a song by Mr. B. 
W. Payne. 

At. the close of the song Mr. Payne was loudly ap- 
plauded. 


The Téastmaster: It affords me great pleasure to intro- 
duce to this association Col. James Kilbourne, a better man 
than whom never tried to be governor of Ohio. 

HE FELT LIKE THE LITTLE GIRL. 

When, some time ago, invited to be one of the speakers 
at this dinner, my first impulse was to decline; not that I 
did not appreciate the compliment of the invitation, or am 
not interested in the purpose of your organization, but 
because at the time I was very tired of making public 
speeches. I never was fond of it, and the result of my 
etforts in that direction during the campaign last fall be- 
tween my friend here, Governor Nash, and myself, was so 
far from ercouraging that my feelings about making a 
speech could have well been expressed in the words of the 
little girl in declining for the second time to take a piece 
of cake. 

SHE DECLINED IT. 

She was inordinately fond of sweet thirgs, and when 
she went to her first party, her mother, solicitous about 
the credit of her child and her family, cautioned her espe- 
cially about exhibiting her fondness for cake. On the little 
girl’s return home, her mother questioned her as to her 
behavior, and she said, “I did just as you told me, mamma. 
The first time they asked me if I would have some cake, I 
said, a small piece, if you please; and the second time they 
asked me, I said, no, I thank you.” “That’s right, my 
daughter,” says the mother, “that’s just what I told you 
to say.” “But, mamma, they asked me a third time, and 
you did not tell me what to say then, and so I said what 
papa says.” “And what does papa say?” “Take the damned 
thing away.” 

AN EXCEPTION TO THE RULE. 

But thinking of my early connection with the hardware 
trade and the cordial reception received at what I believe 
was the first meeting of your organization, I decided to 
make an exception to the rule I had determined upon, to 
make no speeches this year, and to take the five minutes to 
which, with most excellent consideration for your own feel- 
ings, the committee had limited me 

CHILDHOOD DAYS. 

Some one has said that the happiest recollections of life 
are of the days of our childhood, when we hunted for the 
wild red strawberry and the yellow buttercup. This is 
but an illustration of the fact that there is a peculiar and 
most lasting interest in the recollections of our earliest 
efforts in any of the pursuits of life. 









CAME FROM A HARDWARE FAMILY. 


I am a son of one of the earliest, if not the earltest, 
hardware mercharts in the state. From my earliest recol- 
lection the hardware store was the source of the family 
revenue, and an ever present element in my life. I was 
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bern in the room directly over it, and from the time I was 


able to walk was in it almost daily and, in a sense, giew 
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up in it. It was there I received the first money I ever 
earned, except that received as a soldier in our army. It 
furnished the means which sent me to college, and enabled 
me to marry and begin housekeeping. } 

AN OLD MAN, 

I, therefore, have for a hardware store a respect and 
affection which neither time, nor interest in other occupa 
tions has destroyed; and while I am getting along in years 
and am called, by such an eminent authority as the mayor 
of our city, “an old man,” I dream to this day of the old 
store, selling locks and pocket knives, and weighing out 
nails and strap hinges with as much zeal and earnestness as 
when a boy 

HAPPY DREAMS. 

And I am glad to say that such dreams are happy ones: 
they are recollections of happy days. Those were days ot 
hard work, but happy work, because while the work was 
in one sense not always clean; while it was work that would 
sometimes soil the hands and clothes, it was never work 
that soiled the soul. 

A CLEAN MERCHANDISING BUSINESS. 

I believed then and, with an experience of over half a 
century, believe today that there is no cleaner, better or hap- 
pier merchandise business than that «{ the hardware storc. 
It is a safe business. While tie prefits were never inord: 
nately large, and while I understand they have been growing 
smaller since my day, I believe from my knowledge of the 
business that any honest, intelligent, industrious hardware 
man, who will give his entire attention to his business and 
will not be tempted into speculation, either in his business 
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o1 outside of it, is more certain of success than those in any 
other occupation whatsoever. A number of satisfactory rea- 
sons could be given for this opinion, but I will not consu 
your time, as [ assume you are all hardware men of the 
kind described and know the facts as well as I do; besides, 
I do not want to overstep the five-minute !imit which the 
committee has imposed upon me 
GOOD WORDS FOR THE DRUMMER 

There are many things concerning the hardware trade 
and men connected with it about which I could speak, bur | 
am going to take the minute or two which remain to me to 
speak of a class of men who have become necessary to the 
business, retail as well as wholesale, and for whom I hay 
that “fellow-feeling which makes up wondrous kind.” 

COMRADES. 

It is difficult for me to say which made the greatest 
impression on me, my first work as a clerk in a liardware 
store (I can remember many of the incidents as well as if 
they were of yesterday), or my first experience as a drum- 
mer selling hardware on the road. The hardships of the lat- 
ter were much the greater of the two, and possibly cn this 
account my early.impressions as a drummer are the nwwst 
firmly impressed upon my mind. At any rate, I shall always 
have for the hardware commercial traveler a feelinz of 
friendship and comradeship which can only be compared to 
the feeling which exists between those who have served as 
comrades together in the army. 

HIS WORK IS A NECESSITY. 

All of us here, merchants or manufacturers, whether 
engaged in the hardware business or any other, know the 
important part sustained by the commercial traveler in the 
mechanism of that great engine, Trade, on the smooth werk- 
ing of which the prosperity of our country so largely de- 
pends. His work is as necessary for success in our busi- 
ness as the service of scouts is essentiol to the safety of an 
army. 

Most of the merchants and manufacturers who have 
been successful have been students in this school—drum- 
mers in their line of business—and owe their success as 
much, if not more, than to anything else, to the knowledge 
of men and methods acquired by faithful work “on the 
road.” 

A VALUABE SCHOOL. 

[Instruction and experience in that school is as impor 
tant for them as instruction in professional schools is for 
those who would be lawyers, doctors, or preachers, and that 
man is a markel exception to the rule who has achieved 
a notable success as a merchant or manufacturer who has 
not had the tra‘ning of a commercial traveler 

A LIFE WORK 

But commercial traveling is no longer merely a school- 
ing for higher commercial life. Its work has so developed 
and has become of such importance that men of the highest 
ability, men whose qualities of mind would make them con 
spicuous in any calling, choose it as their life work. In its 
highest walks, art and skill and brains and courage and tact, 
are as necessary to success as in the professions, and is 
as well paid, or should be. I was four years in the army; 
I have spent more years than I care to tell with the labors 
and cares of a manufacturer; I think I have fairly won the 
little of fame or fortune acquired by either, but I am entirely 
sure that I never so fully earned my pay for any services 
as when a drummer on the road. 

IT SEEMS LONGER 

Of the hardships of the life, of its weariness and worry, 
its trials and tribulations, its fatigues, its disappointments, 
I would not speak at length on such an occason as this. 
They are perhaps no greater and no less than are found in 
many other occupations. Probably, however, to the younger 
men who constitute so large a part of the army of com 
mercial travelers they appear greater. It is with them as it 
was with the married man, whom a young bachelor, contem 
plating matrimony, asked if he thought it were true, as some 
people said, that married men lived longer than unmarried 
ones. He replied: “I don’t know about that, but it seems 
longer.” 
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UNNECESSARY DELAYS. 

What some of these trials are I know very well through 
my Own personal experience. One of them which made a 
lasting impression on me is the unnecessary delay to which 
travelers are at times called upon to submit, waiting and 
watching the moments slip by while anxious to close their 
business in time to catch their train, which failing to do, 
may mean a day lost, while the customer, the merchant, who 
has made an appointment with you, or has sent word that 
he will see you presently, calmly continues his political argu- 
ment or chat with personal friends. The recollection of 
such experiences, while a traveler, has led me, as a manu- 
facturer, to make it a rule to assume to have—no matter 
how occupied—a previous and imperative engagement. with 
every commercial traveler who calls upon me on business, 
whether he calls by appointment or otherwise, or whether I 
know him or have never heard of him or his house before 

VALUE OF ORGANIZATION, 

But I have already taken up too much of your time, 
and will close with a few words only on the value of an 
organization like yours. I understand it is not formed for 
the purpose of controlling prices or limiting production, 
which would be contrary both to the law of the state and 
good morals, but primarily to bring about improved meth- 
ods, and greater efficiency and the abolishment of practices 
injurious to all. 

Associations of this character are helpful in many ways 
besides those which I have indicated. The mingling to- 
gether as friendly associates on occasions like this of men 
who are rivals and competitors in business, the forming 
of personal attachments through such associations, tends to 
soften the asperities of business life, to call attention to 
those ways in which we can assist each other to our mutual 
benefit, and to remind us that while in one sense we have 
our separate purposes in life, and are going in different di- 
rections, yet, in another sense, we are all in the same boat 
and sailing for the same shore. 

TWO EXILES FROM ERIN. 

And here, owing to the fact that things frequently sug- 
gest their opposites, Iam reminded of the story of the two 
Irish friends. They had been friends in the “Ould Coun- 
try.” They wanted to come to America, but all the money 
they had between them would only pay the passage of one. 
They drew lots for which one should go, with the under- 
standing that the lucky one should, when he could, send 
back for the one left behind. The one who was successful 
in the drawing came to Chicago, got work at once, saved 
some money, invested in land at a lucky time, and made 
his pile. He immediately, sent over to his friend in Ireland 
the money to pay his transportation to Chicago. The latter 
did not wait to notify his friend of his coming, but started 
at once. He had always lived in the country and on his 
arrival in New York, was greatly impressed with the many 
things he saw which were entirely new to him. 

IN STORIES THEY SERVE DRINKS ON OHIO TRAINS. 

He took the emigrant train to Chicago, and at a little 
town in the northern part cf this state, where. the trains 
going west from New York and the trains going east from 
Chicago pass each other, a culvert had been washed out by 
the train, and the two trains were delayed while it could be 
repaired. Our immigrant got out of his car and walking 
up the platform, whom should he meet but his old friend, 
who was going to New York in the best style. They rushed 
into each other’s arms, and the new comer immediately be- 
gan to tell of the wonderful inventions the had seen in this 
country. His friend asked him if he had ever seen a Pull- 
man vestibule train. He said he had not, and his friend 
said, “Come with me.” He took him into the dining car, 
punched the button, and when the waiter came, ordered 
some whiskey. They drank first to old Ireland, and then 
to various other patriotic toasts, as Irishmen will when 
meeting after long separation, and after awhile, through the 
fatigues of the journey and the man; drinks, they both fell 
asleep. 

QUITE A WONDER. 
When the culvert was repaired, the two trains started 
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on their way—one going to Chicago and the other to New 
York. The jar of the train in starting awakened our two 
friends, and the immigrant looking out of the car window 
and seeing that the car was in motion, and looking down 
and seeing his friend sitting beside him, and having been 
convinced that nothing was impossible in America, he said, 
“I was tellng you about the wonderful inventions I saw in 
New York, but this beats them all. Here we are, you and 
I, sitting side by side in the same car; you going east and 
I going west.” 
ALL IN THE SAME CAR. 

And so, my friends, here you are tonight, competitors 
in business, in one sense going in different directions, and 
yet, in another, as mutual interests bind you, all sitting in 
the same car. Here we are, men of different political and 
different religious views, yet all true Americans, all equally 
desiring the welfare of our common country, all equally 
united in seeking the welfare of our fellowmen. 


Col. Kilbourne was followed with a song by Geo. M. 
Schad, which was encored. 

The Toastmaster introduced Mr. H. C. Wiseman as the 
next speaker. Mr. Wiseman addressed the association as 
fcllows: 


FAVORED IN ITS FRIENDS. 
It is not given to many Hardware Associations to be so 
iavored as is this one to-night—in the friends who have 
gathered with us, and to whom we do honor. Men, deep 
in matters of state and high in political preferment, are not 
always at hand, with time to spare, and the gracious inclina- 
tion to give of that time to the greeting of representative 
hardware men, assembled from all points of the compass, 
at what we are pleased to call pur annual dinner. 


STILL ONE OF US. 

It is-peculiarly fitting that we have with us to-night a 
gentleman who in his time and in that which we represent 
was as well known, perhaps, as any other in the state, and 
who, in a manner now a deserter of the ranks direct, is still 
engaged in contributing to all of us the manufactured prod- 
ucts with which we are familiar, and which still leaves him— 
one of us., 

AN INSPIRATION. 

There is peculiar pleasure, too, in responding to his 
greeting, when with it all there comes the added gratifica- 
tion that_perhaps he has not altogether lost sight of one he 
knew, almost in boyhood days, as well as in the after years 
of his life. 

To know Col. James Kilbourne in those days was an 
inspiration to any young man—a hardware man so thorough, 
so full of business, so well posted—that few men in the state 
were counted his equal. 

He has ever been that inspiration for younger men, for 
all with whom he is associated, and will continue to be to 
the end. 





THE DAYS OF CARLOAD ORDERS. 

I remember well, some twenty-five years ago, when the 
entire Hocking Valley was a great bee-hive of industry— 
possibly most of these gathered with us can recall those 
splendid days, and I am sure all of us whose homes were 
within a radius of a hundred miles or less of this city. 

Those were the days of carload orders—carloads of 
shovels and picks and handles—carloads of barrows, of nails 
and of glass—of everything that made prosperity in that 
wonderiul section. : 

This magnificent trade was controlled at that time al- 
most entirely by Columbus houses—of which the house of 
our friend and his associates was head and front. 

A HUSTLER FOR CARLOAD ORDERS. 

When large orders were in sight, and they were more 
than enviously kept track of—it was the policy of Col. Kil- 
bourne—trusting only to his own good pencil and order 
book—to take the first train out and secure them. 

Very little ground was left for those who followed to 
tramp over—and so it is that he who has addressed us has 
not only been through long years of the hardware trade, but 
knows well, too, the woes of the traveling salesman. 











In those days the splendid firm of Maccracken & Winter 
—or, as the sign then read, “W. B. Maccracken’—of the 
beautiful little city of Lancaster, was sponsor for what the 
speaker may now know of hardware, and half the pleasure in 
life was in seeing and knowing such men as our friend, and 
watching as best we could the clever, busy methods that 
sent them on their way with the joy that comes to all men 
of success. 

The impressions of boyhood days and younger manhood 
follow all through life—no matter what the circumstances of 
the after years. 

OUR IMPRINT. 

How few of us realize the stamp we are leaving, with a 
footstep here and another there—and whether it be for good 
or for naught, and how few of us there are who have not 
carried with us in the long years of the every-day struggle 
bright memories of some one, or two or three good men in 
whose footsteps we should have liked to have followed. The 
pity is that more of the younger men—employes learning the 
business, in the time allowed in these busier days, cannot 
come in closer contact with men who leave impressions and 
whose influence is for good, for there are many such men, 
and the necessity of traffic as we see it now are adding to 
their number rather than taking from. 

A LOVER OF MEN. 

Col. Kilbourne, as long as I have known him, has al- 
ways been a lover of men, a controller and commander of 
men—and these have largely grown up with him—loving and 
respecting him as well. Leaving a splendid jobbing and 
retail hardware business, quite a number of years since, to 
take active charge of a manufacturing business, in which we 
held previous ,interest—the hardware trade family lost him 
for good and for all and the manufacturer gained an ally and 
associate whose business, whose name, and whose territory 
is world-wide. Wherever on this broad earth a shovel lifts, 
a wheel turns, or a load of dirt is in the dumps—the name 
of the Kilbourne and Jacobs Company is known and her- 
alded—without fear of the accusation of flattery—a synonym 
for all that is broad, strong, progressive, and almost ever- 
lasting. 

AN IDEAL BUSINESS MAN. 

I am told that in all the years of their existence, such is 
the universal good feeling prevailing, that nothing approach- 
ing a strike or labor trouble of any kind whatsoever among 
the hundreds of men employed has ever been suggested. In 
this as in all else it is the man at the head—an ideal busi- 
ness man. 

HONORS. 

Honors have come, as they do to such men—political 
honors, positions of trust, social honors, the honor and 
friendship that comes from an entire city’s community. It is 
true, and I know he will not censure me for making the 
statement—that but a few years since there were some six- 
teen or seventeen chairs that bid him sit down in welcome 
as director, chairman, treasurer, or what not—and why 
forty-eight hours instead of twenty-four were not put in his 
calendar at that time I cannot see. He will pardon, cer- 
tainly, when I say it for the example that some of we 
younger men may follow—for the possibilities that open up 
to the hardware merchant of to-day. 

HARDWARE MEN ARE AMBITIOUS. 

Hardware men, and to a man, are bright, clever, intelli- 
gent, well-read, and A@mbitious. It takes a good man to 
belong to the craft—and there are fourteen hundred hard- 
ware establishments in this state. Who can say what may be 
in store for many of us? Many there are who have already 
risen in and beyond the ranks—and there are more who will 
always be there, and content to be—looked up to and hon- 
ored, under any conditions. 

A TRIBUTE TO EX-LIEUT.-GOV. MARQUIS. 

Ohio has given other of our merchants to places of pre- 
ferment—men whom we do well to follow, too, in so far as 
we can. What one of us has forgotten that splendid citizen 
—that kindly gentleman—in the person of ex-Lieut.-Gov. W. 
V. Marquis of Bellefontaine? Every young man’s friend, 
every older man’s companion, full of good words and works, 
always with a helping hand, ever with a good, warm spot 
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in his heart for those in trouble, and ever in the memory of 
those who knew him best—the members of the Ohio Hard- 
ware Association. 

A NESTOR AMONG HARDWARE MEN. 

Of those in the ranks we recall that man, who is a won 
der to all of us, William Bingham of Cleveland, who at an 
age approaching 8&5 years has, before the morning is through 
with, gone well over the floors of the monster establishment 
of which he was the founder, and for over fifty years the 
head. And that Dean of all the hardware trade of the city 
of Columbus—Mr. J. S. Abbott—who, if memory serves me 
rightly, is the senior of Mr. Bingham by several years. Such 
men as these keep young in the labor of love they make of 
their business. We call to mind the presence in our midst 
two years ago of Mr. J. H. Kauke of Van Wert—a man be- 
yond his four-score years and still in active business—whose 
talk at the time was full of lessons for the younger men of 
this association. 

BUCKEYE PRODUCTS. 

And so it is and has been all over our beautiful state; 
Ohio is great in hardware as she is in statesmanship. She 
has given us everything to be proud of—and if in her states- 
men, her jurists, her otherwise eminent men—she has given 
us our Ewings, our Shermans and Sheridans, our Corwin 
and Thurman and Ranney, Chase, Stanton and Grant; our 
Hayes, Garfield, Harrison and McKinley—so, too, has she 
given us some of the greatest business men in the world— 
men of great mercantile interests, great in mammoth dry 
goods establishments, great in splendid hardware interests, 
great in finance and in electrical development, in railroading, 
in engineering—and wherever we go in the large cities of 
the world, there is to-day to be found an Ohio colony. 

A MOST INFLUENTIAL SOCIETY. 

As an instance, the Ohio Society of St. Louis is one of 
the strongest and most influential among the state organiza- 
tions in the west, numbering among its members men who 
have developed national reputations as politicians, lawyers, 
merchants and manufacturers. At the banquet given in that 
city it was said, “The invasion of a state by the Buckeye 
brigade means progress with a big ‘P.’” They bring with 
them the hustling ability, push and vim which have made 
their native state one of the greatest commonwealths in the 
Union. The credit for the great change in the state of Mis- 
souri in recent years rests largely with Ohioans, who are 
quick to see and sieze opportunities. The Society of itself 
is purely for the fostering and keeping up of state pride, 
which might be and sometimes is called the cardinal sin 
of the average Buckeye. 

PIVOTAL OHIO. 

Wherever we turn and whatever the direction, Ohio 1s 
the pivot, and Ohio’s Governor, our Governor Nash, is the 
central, pivotal man of interest. 

In giving us him she does honor to all of us, whether 
we be here or scattered in the Ohio colonies or societies of 
the world. 

If, in closing, I offer you my theme at the last rather 
than at the beginning, it is only that its subject matter was 
before us, and with us, and that the best might be at the 
last—where the good wine cometh—I offer you—“The Ideal 
Business Man!” 


The Toastmaster: We will hear from Mr. W. P. Lewis, 
the President of the National Retail Hardware Dealers’ 
Association. 

Mr. Lewis said: 

Mr. President and gentlemen of the Ohio Retail Hard 
ware Dealers’ Association: It is a surplussage for me to 
say that I appreciate the privilege of being your guest this 
evening I come here representing the National Retail 
Hardware Dealers’ Association. I came here for the pur 
pose of bearing an invitation to this body to join the 
National Retail Hardware Dealers’ Association and I dis 
cover upon my arrival that you have accepted the invitation 
before I had the pleasure of presenting it. How pleased 
I am that this is the fact I shall state tomorrow in execu 
tive session 


We live today in a period of startling commercial evo 
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lution. The manufacturers are banded together for the pur- 


pose of controlling the output and regulating the prices of 


our principal commodities. The jobbers are banded to- 
gether of the purpose of securing accessions from these 
manufacturers so that they shall be placed in a position to 
do a profitable jobbing business, and at last the retailers 
have awakened and organized for the purpose of informing 
the commercial world that they too are an element to be 
reckoned with in the distribution of the world’s commerce. 

The principles which underlie the organization of the 
national association are unassailable and in theory they are 
recognized and adopted by both manufacturer and jobber, 
but unfortunately in practice they are frequently outra- 
geously violated, and we sometimes occupy the position of 
a woman who was the life of a rural politician. Upon one 
occasion she said to him, “John, I wish you would forego 
the responsibilities of state for a day or two and go and 
grub the potatoes in our garden.” He said, “Certainly, 
Mary, I will do it.” He went and grubbed and in a few 
minutes he returned and exhibited a coin all covered with 


” 


earth. She washed it off and it proved to be a quarter. 
He went back and grubbed a little while longer and he 
came in with another coin. After 1t had been washed it 
developed to be a half a dollar. “Now,” he said, “Mary, 
I am tired; suppose you go and grub and I will take a little 
nap before I do any more work.” And he laid down to 
sleep. When he awoke all the potatoes had been grubbed, 
but Mary had found no more coins. 

In the city of Brooklyn not long since one of our 
foremost political orators said in a speech before a reorgan- 
ization meeting, commenting upon a speech of Mr. Cockran, 
that he was always brilliant, sometimes logical, but that he 
never permittedfa cts to interfere with his periods. 

I came here this evening with no periods, but I have three 
facts which I desire to emphasize to this body. The first is 
that the aggregate capital employed by the retail hardware 
dealers throughout this country exceeds by far the aggregate 
capital of the jobbers in the hardware business. I have to 
say that the influence of the National Retail Hardware Job- 
bers’ Association is established beyond all question. I have 
to say also that there is absolutely no reason in my judgment 
why this body should not belong to the National Retail Hard- 
ware Association. I am pleased to know that you are now 
members of the association. 

In the northern part of the state of Indiana there was 
a load of hay being hauled up a hill, and when they got 
midway of the incline the rope which held the load of hay 
dropped and the load slid off the wagon and the boy who was 
driving commenced figuring to put the hay back. The farmer, 
in front of whose house the accident happened, came out and 
said, “Come in and get some dinner and you can put on the 
hay just as well after you have had dinner, and it is a very 
hot day.” The boy said, “No, Pa will not like it, I will put 
it on now.” The farmer says, “Come on and have some din- 
ner and after dinner you can put on the hay,” and perforce 
he took the boy in to dinner. He eat his dinner and after 
the dinner was over he started to readjust the hay. The 
farmer says, “Why don’t you sit down on the porch and rest 
a bit? You haye eaten a hearty dinner; it is a warm day, 
I think you will have plenty of time to get home.” The boy 
says: “No, no, Pa will not like it, I better go and put the hay 
on.” “Well,” says the farmer, “where is your Pa that you 
are talking so much about?” “Why, why, he is under the 
hay.” 

The retail hardware dealers have been under the hay, 
but we are coming out from under the hay and the seed is off 
of our coats, and by the influence of the National Retail 
Hardware Dealers’ Association the time is speedily coming 
when that condition which means fair and proportionate 
profit alike to the manufacturer and jobber and the retailer is 
soon coming to pass, and then our victories will be those of 
fairness, diplomacy and peace. I thank you. 

The Toastmaster announced that the convention would 
convene the next day at 9 A. M. 

THURSDAY MORNING SESSION, FEBRUARY 27TH. 


President Scott called the convention to order at 10 a. m. 






The first item on the program was an address by C. W. 
Jewell, on the subject of “Honorable Success.” He said, in 
part: 

There are two kinds of failures in the world. Bradstreet 
says that failures are of two kinds, first, those caused by 
those who fail dishonorably—dishonorable because they ought 
to have been cured; and a second class of failures, caused, 
not by the faults of those who failed—honorable because 
Bradstreet says they could not help it. 

Last year there was in business in these United States 
1,201,862 firms and incorporations. Of this number, 10,648 
failed. Bradstreet gives as the first eight causes dishonorable 
failure; the first in the list, incompetency, which amounted 
to 19 per cent; inexperience amounted to 7.8 per cent; lack 
of capital, 30.3 per cent; unwise credits, 3.6 per cent; specu- 
lation, 2.3 per cent; neglect of business—and that means dis- 
sipation largely—1 per cent; personal extravagance, 3 per 
cent; fraudulent disposition of property, 4.4 per cent. Now, the 
second cause—the honorable cause of failure—is specific 
conditions, 16.4 per cent; failure of others, 1.3 per cent; spe- 
cial and undue competition, 10.9 per cent. Now there is one 
other thing I wish to say, that o1 per cent of all the failures 
in the United States were those worth less than $5,000 capital. 
After a man gets to be worth $5,000, according to Bradstreet, 
the chances of his failing are only 3 per cent. Inexperience 
kills seven per cent of the business men. Now, the ordinary 
university or college would not permit the strongest and best 
young. men of the community to go into their football team 
unless he was thoroughly trained, and yet we expect business 
men to go into business and succeed without training; and 
I want to say this to you, that it is not the new men who 
fail. Last year was a year of heavy increase in the number 
employed in business, and yet the failures increased only 
one-fourth. 

There are two elements in business, and only two. The 
first is the element of profit; the second the element of suc- 
cess. After a man has done business one year in one com- 
munity he can tell very nearly how much it costs to do busi- 
ness. He can tell very nearly how many goods he can sell. 
Then it behooves him during the second year to sell more 
goods, with the same expense. 

In a farming community, where I am placed, you can cut 
the price all you please, and you could not sell another joint 
of stovepipe to save your life, more than that community 
demands. 

Someone has said that you are not to cut your price; 
I believe that, yet I don’t do it. The church committee, the 
preacher of the gospel, charitable institutions, and forty-nine 
other things come to you in a year with this plea—we want 
a special price. I grant some of them. If that item amounts 
to $2,000 in a year’s business, you have taken $200 out of your 
expense account. 

Now, the question comes how to succeed honorably. 
What is success? The world terms success the attainment 
of wealth. That is the world’s idea of success. My topic 
is honorable success. It may be the accumulation of dollars; 
it may be failure, as we have shown; it may be just the eking 
out of an existence. I have been taught—but I did not get 
this from Bradstreet—that ninety per cent of all business men 
fail; that five per cent get rich, and that five per cent die 
in the harness. I am not here to vouch for that statement, 
but it is told largely as a fact. So, then, if we are honorable 
and die in the harness, it is greater wisdom than to gather 
gold and die in dishonor. 

I believe a business man has a right to expect success 
just as much as a farmer has a right to expect a crop of 
wheat when he sows. 

The president announced that the next item on the pro- 
gram would be an address by F. A. Powers, on the subject 
“Some Hardware Don'ts.” 

Mr. Powers addressed.the convention as follows: 


SOME HARDWARE DON’TS. 
SUGGESTIONS FROM EXPERIENCE. 


I have no inspiration to talk upon especially new topics, 
or make any startling disclosures regarding old ones, neither 
does my imagination allow me the privilege of “seeing 











things in the dark.” The suggestions offered are simply 
those picked up from an experience of some years, and my 
purpose will be fully satisfied if in any way they are found 
helpful. Realizing, as I do, the many difficulties besetting 
the ordinary retail hardware merchant, I am moved to criti- 
size some of the hindrances which stand in the way of busi- 
ness success. 
LARGER CAPITAL IS NEEDED. 


The time is past (in Ohio, at least) when a man with a 
few hundred dollars, without previous experience, can start 
a hardware store and become opulent before he is bald- 
headed. The evolution of trade demands more capital in- 
vested, and a better business training than was required even a 
tew years ago. Competition is much sharper, expenses as a 
rule are higher, and the percentage of profit much less. We 
have the catalogue ‘houses on one side, and the jobbers on 
the other, both bidding for our customers’ trade, and the 
poor retailer often feels he is “between the devil and the 
deep sea.” We might adopt some of the methods of the cat- 
alogue house and the department store with profit to our- 
selves. We don’t want to adopt all of them if we expect 
“honorable success.” 


A CATALOGUE HOUSE STOVE. 


Last fall one of our customers, whom we have accom- 
modated with long credit on our books more than once, was 
tempted by the alluring price quoted to order a cook stove 
from one of the eatalogue houses. The stove itself is well 
described in the soliloquy of Shakespeare’s Richard IIL: 
“Cheated of features by dissembling nature, deformed, un- 
finished, sent before my time into this breathing world, 
scarce half made up.” It never was a real good stove and 
was not piously inclined. In its travels it fell among bad 
friends and when it reached its purchaser it was “all broken 
up” by its treatment. Don’t think I “nearly cried my eyes 
out” with sympathy for the fool and his money that had 
parted. 

WILL DEMAND REFORMS IN THE FUTURE. 


To protect our interests and defeat the piratical prac- 
tices of unscrupulous competition, we must look to the manu- 
facturers and jobbers to assist us. Some manufacturers who 
are claiming not to sell the catalogue houses, are selling 
jobbers who supply them regularly, and they know it. “Oh! 
wise and upright judge,” tell us the difference. They can, 
if they wiil, dictate the price goods shall be sold at, or cut 
off the supply. By and by, when this hardware association 
shall have grown to its desired strength, we may demand 
some reforms for our better protection, and if not granted, 
refuse to hold up the hands of manufacturers and jobbers 
who do not assist us. 

NAPOLEON UNDERSTOOD HIS BUSINESS. 

Napoleon has been called a genius; Emerson says he was 
a man who understood his business. His “business” was 
successful until Wellington proved himself the better man- 
ager. Have confidence in yourself and your business; you 
must have both to succeed, but don’t think you are the only 
oyster in the soup. “Pride goeth before a fall and a haughty 
spirit before destruction.” Business conceit has injured more 
than one merchant. A little of Job’s humility tempered with 
some of Saul’s zeal, is better than having a surplus of either. 

ADVERTISING IS ESSENTIAL. 

Don’t think you can run your business successfully with- 
out advertising. @ust which kind is the most effective and 
profitable is something of a problem. Most of us have 
theories upon the subject which we have tested with more or 
less success. 

SHOW WINDOWS SHOULD BE UTILIZED. 

It is surprising how few hardware merchants realize the 
value of their show windows for advertisin purposes. 
When properly cared for, they can be made to pay big divi- 
dends for the labor and expense given them. Don’t waste 
the valuable space they occupy by neglecting to wash the 
windows and changing the displays often. Don’t think be- 
cause many of the goods you sell soil your hands and 
clothes, that your store must be kept exceptionally dirty. 
It may look like business to have your goods in such dis- 
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order that you must paw them over to find what your cus- 
tomer wants, but it is not good business, and there is no 
excuse for such slovenly methods. The old adage that “goods 
well bought are half sold” is not more true than the modern 
one, “goods well displayed will sell themselves.” With the 
improvements now offered for displaying goods, the added 
expense is but slight compared with benefits received. 


DON’T ACCUMULATE JUNK. 

No one but a “mossback” should be contented with 
sampling goods upon the original package. Don’t accumu- 
late old stock. A little care and extra effort will often dis- 
pose of an article of slow sale at a profit. The bargain table 
can be used to advantage with this class of goods, and when 
better methods fail, use the “old junk pile.” 

A SYSTEM SHOULD BE USED. 

Have some system of keeping your catalogues and price 
lists so you can readily refer to them, and use the system. 
Except in cases where lists and discounts are used as a 
convenience, don’t neglect marking plainly the cost and selling 
price of every article for sale. If there is anything that will 
make a fellow with a short memory “warm under the collar” 
when he is in a hurry, it is failing to find the price marked 
and compelling a customer to wait until the invoice is 
hunted up. 

JOBBER GETS THERE “A LA BEDBUG.” 

Don’t turn down” the traveling salesman with a rebuff. 
He is our best price and trade reporter, and it is an excep- 
tion when he is not a gentleman. If he and his mission 
were not actually predicted by King David in the roth 
Psalm nearly three thousand years ago, and his peculiarities 
are aptly described. Listen! “Day unto day uttereth speech, 
and night unto night showeth knowledge. There is no speech 
nor language where their voice is not heard; their line is 
gone out through all the earth and their words to the end 
of the world.” When the jobber’s salesman who visits you, 
denies that he solicits orders from your home manufac- 
turers, don’t disbelieve him, because he is probably telling the 
truth. It is another representative from the same house 
that calls upon your trade, and like the traditional bedbug, 
the jobber “gets there just the same.” 


YOUR COMPETITOR'S RIGHTS. 


Don’t “blow” against your competitor. He has both a 
moral and legal right to conduct his business according to 
his own methods, however much they may differ from yours. 
Your criticism will but advertise him and his business. It 
is much better policy to be on friendly terms and speak 
well of him. Make friends, for the more you have the 
greater will be your influence; but don’t slobber over them, 
for “a wet mouth accomplishes nothing.” 


DO NOT BE PESSIMISTIC. 

Don’t be pessimistic. Notwithstanding our trials and 
tribulations, there are a good many rays of sunshine in our 
business, and our lives and the lives of others can be made 
happier and better by looking upon the bright side of things. 
“I have been young, and now am old; yet have I not seen 
the righteous forsaken, nor his seed begging bread.” 

[he president: I cannot say to this convention how 
gratified I am for the splendid attendance at this convention 
this morning. It certainly shows the way the wind blows 
in the future of this organization. There are a number of 
new members, and we would be glad to hear from them as 
to what they think of our organization. 

Several delegates who had recently joined the association 
made remarks, in which they expressed themselves as highly 
pleased with the association. They said that they had been 
well repaid for coming to the meeting; many said they were 
sorry they had not joined the association before. 

Mr. Guyton moved that a vote of thanks be tendered to 
the gentlemen who had given their time to addressing the 
convention on the various subjects. 

The motion was unanimously carried 

The president called for remarks from W. N. Lewis, the 
president of the National Retail Hardware Dealers’ Associa- 
tion, who was present. 

Mr. Lewis addressed the convention, in part, as follows: 
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Mr. President and gentlemen, I thank you for this in- 
vitation to address you. I am particularly glad to know of 
the action that your association took yesterday afternoon, in 
determining to become members of the National Association. 

The necessity for a national association is not questioned 
in the minds of those who are at all familiar with association 
work, and the necessity for a strong financial condition of 
the national is also well understood. 

Mr. Lewis detailed at some length the means that had 
been pursued by the National Association to raise funds. He 
called attention to the Manual issued by the National Asso- 
ciation, from which considerable revenue was expected to 
be derived. 

Mr. Lewis related several instances showing the power 
that the National Association possessed in settling grievances 
and adjusting business relations between the ‘manufacturer, 
the jobber and the retail dealer. 

In conclusion, he said: 

So I say you have not made any mistake by joining the 
National. The only people in the state of Ohio to-day who 
are making mistakes are the men who are in the hardware 
business and don’t join your association. 

On motion, the convention took a recess until 2 p. m. 

THREE GOOD YEARS. 

The past three years have been good ones for all classes. 
The Manufacturer, Mechanic, Farmer and Merchant have all 
had better opportunities for making money than usual, and 
I think, as a rule, have been making hay while the sun shone. 
I think, that while the sun has possibly passed the noontime, 
that it will not be dimmed by any serious reverses to business 
during this or the coming year. I trust my prophecy will 
be true, and that for many years we may enjoy continued 
prosperity. Lack of confidence is the cause of many panics. 
People hear rumors of a shortage of currency or the wheat 
crop, or some other dire disaster, and get scared. Contra- 
dictory reports are circulated, but they are like the tramp 
who hesitated at a gate on account of a big dog that was in 
the yard. His pard said, “Go on in, Bill, he won’t bite you. 
Don’t you see he is wagging his tail?” Bill said, “Yes, but he 
is growling, too, and I don’t know which end to believe!” 


SUCCESS IS DEPENDENT ON HARD WORK. 
Success in anything is dependent on plenty of hard work, 
constant watchfulness for leaks on account of bad debts and 
bad stock, careful attention to your customers’ wants, and 
persistent hustle, remembering that— 
“The man who whispers down a well 
About the goods he has to sell, 
Will never reap the shining dollars 
Like one who climbs a tree and hollers.” 


The Secretary: I am requested to announce that the 
Columbus Varnish Company of this city has offered to give 
your ladies a tally-ho ride around the city. If they will re- 
port to Mr. Davis, he will give them the proper directions. 

The President: We will now hear from the Grievance 
Committee. 

The Secretary read the correspondence relating to the 
grievance submitted by the committee which they had not 
been able to adjust, and the matter was considered at length 
by the association, in executive session, and acted upon. 

The President announced the appointment of the follow- 
ing committee to organize an insurance company for the 
association : 

W. P. Bogardus, Mt. Vernon, 

G. V. Guyton, 

M. B. Talmadge, 

Chas. S. Johnson, 

C. W. Jewell. 

The President: We will now hear a report from the 
Question Box Committee. 

Mr. Rothwell of the committee read the following ques- 
tions from the question box: 

Question No. 1. “Where does hardware begin and where 
does hardware end?” 

The President: I know where it began: it was when 
“Old Time” took the scythe and killed Abel. Cain did it, 
but it was Old Time just the same. 









Mr. Rothwell: Undoubtedly the object of the inquiry 
is to see what constitutes hardware, in other words. 

Mr. Carlson: I think the inquirer can get that informa- 
tion from the Simmons Hardware Company. 

The President: The next question. 

Mr. Rothwell: Question No. 2, “What is our percentage 
of expense to gross sales?” 

Mr. Jewell: I don’t know whether this is a home secret 
or not. I don’t know that my answer would do anyone any 
good. I don’t run just a hardware store, but I run a job 
shop, too, and I pay $1,650.00 each year for what I call pro- 
ductive labor. I call it expense. It is all charged up to 
expense, the same as horseshoeing or blacksmith bills. With 
a close, conservative estimate, allowing that $1,650.00 to be 
called expense rather than productive labor, my expense has 
been for three years within a fraction of one-tenth of one per 
cent of II per cent. 

The President: Any further remarks? 

Mr. Rothwell: Question No. 3. “Do you figure freight as 
merchandise, or do you charge same separately?” 

Mr. Bogardus: Mr. President, it is absolutely impos- 
sible to figure your freight on each item and charge it up 
to expense. Better add it to expense. 

Mr. Rothwell: The next question—“Why should not 
stove manufacturers conform themselves to six and seven 
inch stove collars?” 

Mr. Fouts: I believe they will if you ask them. I hada 
case like that, and they complied with my request. 

THURSDAY AFTERNOON SESSION, FEBRUARY 27TH. 

The President called the convention to order at 2 p. m. 

Telegrams were read from the Secretary of the Ken- 
tucky Association, sending greetings and hoping the Ohio 
Association would join the National. 

President: Is there any unfinished business on hand? 

Mr. Baker: While you are not busy I would like to 
introduce a resolution in behalf of several of the gentlemen 
who have been here with their wives, that the thanks of this 
association be tendered to the local dealers of Columbus for 
the courtesies that have been extended to the ladies who have 
been present with their husbands. I would like to incorporate 
also, for the many courtesies that have been extended to us 
as members. 

The resolution was unanimously adopted. 

The President: We will now listen to an address by 
Hon. F. B. Willis, of Hardin County, who will entertain 
us on the subject of the “Tron Industry.” 


Mr. Willis addressed the convention as follows: 


ADDRESS OF HON. F. B. WILLIS. 


THE IRON INDUSTRY. 

Mr. Chairman, I very much regret that I was unable to 
be present yesterday, but some important business detained 
me in the hall of the house of representatives. 

I am glad to meet with you again this afternoon, as I 
was glad to be with you a little while lasttevening. I am glad 
to meet with a company of progressive men that are living 
in a progressive age, such as this is. I am especially glad 
to be able to speak to you for a few minutes, because I know 
that you are men whose affiliations and whose work will 
qualify you in the highest degree to judge of some of the 
elements of progress that I intend to speak about in the few 
minutes in which I shall occupy your time. 

The thing that is most apparent to everyone, I suppose, 
when I speak of progress and advancement, is the progress 
and the advancement that has been made in an industrial 
way. 

I remember that one of our leading publications that is 
represented here, I believe is called the “Iron Age.” It strikes 
me that that was a very appropriate name, because in no 
department of improvement and development have the ele- 
ments of advancement manifested themselves more than in 
the development and growth of the iron industry. 

A WONDERFUL AGE. 

I say that this is a wonderful age, in an industrial sense, 
but there has been progress in a good many other ways, un- 
less we become too materialistic in our views. I want to 
invite your attention briefly to some of those things. 








Gentlemen, I would have you to think that while we have 
been making unheard of advancement industrially we have 
been also making advancement in what we might call inter- 
national morals. I have been struck a good many times by 
the points that have been brought to my attention in the study 
of international law. If a man believes that the world is 
going down and that it is getting worse, that men are get- 
ting more cruel and are becoming less honest, and if he 
wants to disabuse his mind of that idea I don’t know of 
anything that would do him any more good than the perusal 
of a few pages of international law. I care not whether you 
take up the study of the usages of war or the usages of 
peace, the story is the same all the way through. You go 
back to the earliest times of which we have any record of 
international dealings, and trace the international institutions 
down to the present time, and I say the story is everywhere 
the same. It is progress it is advancement; it is betterment 
all the time. And as an evidence of that—and I take it that 
this point will not be out of order before a company of busi 
ness men, because the business interests of this country de 
mand that we shall have peace. To be sure, in times of great 
international strife; in times of war; in times of crisis, it is 
possible that some of us will win a good deal, but it is more 
than likely that most of us will lose a great deal. I say 
that the business interests of this country demand that we 
shall have a permanent condition of peace; and in that con 
nection I think it is appropriate to say that you and T have 
lived to see the time that was pictured in the inspired vision 
of fhe poet and prophet when he says that, “The drum shall 
throb no longer and the battle flags are furled and the prop 
erty of man is the federation of the world,” and the time 
that the prophet sees way off yonder in the future when “they 
shall beat their swords into plowshares and their spears into 
pruning hooks; when nations shall not rise up against na- 
tion, neither shall they make war any more.” 
WAS IT TOO DANGEROUS. 

I say you and I have lived to see in some degree a reali 
zation of that thing, and I think one reason of that fact is 
not simply because people are getting better morally, but 
because of the advancement principally in the iron and steel 
business, if you please. War has become too dangerous a 
thing. Why, there was a time when nations and men went 
to war as a mere pastime. There was not much likelihood 
of a man getting hurt when that man was clothed all over 
in a coat of mail and had his shield, and the other fellow 
was clothed in the same way, and they went out with corn 
cutters and hacked and hacked each other, and the only thing 
they would do would be to dull their corn cutters. They 
were in just as good shape as they were in the morning 
They used to fight simply as a pastime; but I say because 
of the development, and principally in the power of’ the civ- 
ilized people of the earth to work in iron and steel, war has 
become a very dangerous thing. Nations no longer fly to arms 
over some fancied insult. They exhaust all the means of 
diplomacy and international courtesy and everything of that 
kind, because when one of these big guns forty feet long 
that our great steel manufactories turn out, when one of those 
guns is loaded witha thousand pounds of powder, and when 
they put in a bullet about that high (indicating) and that 
big around, and touch the blame thing off, why, somebody is 
pretty likely to get hurt. It is a dangerous thing and a very 
destructive thing in the economic sense to have war any 
more. The development of inventions that have been made 
in an industrial way have contributed very largely to bring 
ing about wha we hope is a permanent condition of peace. 

A MATTER OF SATISFACTION. 
It ought to be a matter of satisfaction to everyone to know 
that in that international development our country has played 
a leading part. It is not so very many years ago that our 
nation was not heard of. It was scarcely heard of beyond the 
confines of our own country. They did not know our flag: 
they did not know our method of doing business; they did 
not care anything about it; they did not consult us. When 
the great nations of the earth wanted to do anything of an in 
ternational character or form trade agreements that would 
shut out this branch of commerce or that branch of com 
merce, they did not even say to us, “by your leave.” They 
went ahead and made whatsoever arrangements they wanted 
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to, and yet all that has been changed within your memory 
and mine. Our country, which 75 years ago, in an inter- 
national sense, was the poorest, now sits at the head of the 
council table of the nations, and when they meet in their 
great international congresses our country is there. (Ap- 
plause.) Our country is there to propose policies and to say to 
the other nations what they shall do and what they shall 
not do. We are not in a condition any longer that we have 
to take the insults or the back-talk of anybody, and I think 
that that is a matter of congratulation simply in a business 
way,—looking at it from the materialistic standpoint. 
ACCOMPLISHMENTS OF LAST HUNDRED YEARS 

Gentlemen, I am sure that in the active pursuit of the 
business in which you are engaged it has occurred to you 
many and many times that when we come to talk of the 
actual wares that you are handling in your stores, when you 
come to talk of the things that are being made in the great 
steel plants of this country and of other countries, surely 
you must agree with me when I say that there has not been 
anything like it seen since the beginning of time. Gentlemen, 
have you ever thought that when it comes to industrial de 
velopment, more in the way of advancement and invention 
have been accomplished in the last hundred years than was 
accomplished in all the years and all the centuries that had 
elapsed from the beginning of historic time up to the begin 
ning of our national history. Do you doubt that proposition? 
Let me cite you to some facts. When George Washington 
sat in the presidential chair, have you thought of the fact 
that the means of locomotion, the means of transporting 
wares from one place to another were practically no better 
than they were in the days of the Caesars? Have you ever 
thought that the grand and glorious men of that period 
the men whom I had occasion to say something about last 
night—Washington, Hamilton and Madison—have you ever 
thought after all, what a gulf there is between their life and 
ours in the way of the tools of commerce that we have to use? 
No man in that time had ever seen a rubber boot or a rubber 
shoe; no man had ever seen a sulky plow; and no man had 
ever seen a wire nail; no man had ever seen a hatchet—such 
as you sell in your store, the most common thing that we 
buy and sell and lend to the neighbors every day. 

TREMENDOUS RESOURCES. 

I undertake to say that there can be found nowhere else 
upon this planet a country that is blessed with such tre 
mendous mineral and agricultural resources as we have in this 
country. We will look at our farm—we have a million acres 
here in the Mississippi valley—the biggest and the best farm 
the eye of man ever rested upon,—a farm which the chief 
of the United States Bureau of Statistics says is capablé of 
supporting a population of four millions of people. Leaving 
out the Chinese empire, the United States of America have 
more than double the coal area of all the balance of the 
world put together. 


PRODUCTION OF WHEAT. 


The speaker then referred to the great production of 
wheat and flour and the surplus we have for shipment abroad. 
He referred to the great balance of trade in favor of this 
country. He said “the day is not very far off when you will 
see the handwriting on the wall, when the United States of 
America is able to produce iron and steel. more cheaply than it 
can be produced in any other country on this planet. I want 
you to know that the people of this country are going to 
demand, sooner or later, that the iron and steel business be 
not protected by the government to the extent that it has 
been protected before. There is a great economic problem 
that I say you hardware men ought to be thinking about 
You ought to be formulating some policy upon that point.” 

The speaker said there was no good reason why this 
country should not control the trade of Central America and 
Mexico, by making the kind of goods they demanded, instead 
of attempting to educate them to use something different 

In conclusion, he said he wanted to leave with the con 
vention as the closing thought that the iron industry of this 
country was the very center of all industry of this country 

At the conclusion of Mr. Willis’ address a vote of thanks 
was tendered him by the association. 

Secretary: I have a resolution which has been presented 
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reading, “Resolved, That the Secretary be directed to extend 
the thanks of this Association to the Hallwood Register Com- 
pany of Columbus for their kindness in giving us the use 
of their excellent cash register during the sessions of this 
convention.” 
On motion, the resolution was unanimously adopted. 
President: We will now hear the report of the Nom- 
inating Committee. 
The Secretary read the report as follows: 
For President, 
W. P. Bogardus, 
of Mt. Vernon. 
For Vice President, 
L. F. Stahler, 
of Waverly. 
For Corresponding Secretary, 
(One to elect.) 
D. R. Burr, 
of Piqua. 
C. C. Fouts, 
of Middletown. 
For Financial Secretary, 
(One to elect.) 
W. C. Jones, 
of Columbus. 
W. P. Scott, 
of McConnellsville. 
For Treasurer, 
(One to elect.) 
H. A. Waller, 
of Ravenna. 
R. B. Hubbard, 
of Ashtabula. 
For Executive Committee, 
(Four to elect.) 
J. B. Carsn, 
of Hamilton. 
Geo. V. Guyton, 
of Ada. 
C. D. Cussins, 
of Columbus. 


M. B. Tallmadge, 
of Mt. Gilead. 


C. W. Jewell, 
of Utica. 


S. J. Caldwell, 
of Mansfield. 


A ballot was taken, which resulted in the selection of 
W. P. Bogardus, president; vice-president, L. F. Stahler; cor- 
responding secretary, D. R. Burr; financial secretary, W. C. 
Jones; treasurer, H. A. Waller; executive committee, J. B. 
Carson, C. D. Cussins, M. B. Tallmadge, C. W. Jewell. 

For president, Mr. Bogardw® received 99 votes, as did 
Mr. Stahler for vice-president; D. H. Burr received 67 votes 
for corresponding secretary, and C. C. Fonts 33, W. C. Jones 
received 83 for financial secretary and W. P. Scott 18, H. 
A. Waller received 58 votes for treasurer and K. B. Hub- 
bard 41. For executive committeemen, C. W. Jewell received 
74 votes, M. B. Tallmadge 72, J. B. Carson 71 and C. D. 
Cussins 70. 

The Nominating Committee reported the selection of the 
following delegates to attend the annual meeting of the Na- 
tional Retail Hardware Dealers’ Association: 

W. P. Bogardus, Mt. Vernon; J. B. Duffy, Greenville. 

As alternates: F. A. Powers and G. M. Gray. 

On motion the report of the Nominating Committee was 
adopted and the delegates declared elected, who had been se- 
lected to attend the National meeting. 

The following committee was reported by the Nominating 
Committee to form a fire insurance company: 

G. V. Guyton, Ada; O. M. Scott, Marysville; W. B. Bo- 
gardus, Mt. Vernon; G, M. Gray, Coshocton; J. B. Duffy, 
Greenville; W. M. Cumrine; C. C. Fouts, Middletown; Geo. 
B. Meyer, Cincinnati; Henry Rahe, Cleveland; Fred. Haber- 
man, Marion. 

On motion the report of the committee was adopted and 
the delegates named were selected to act on the Insurance 
Committee. 








The committee appointed on memorial reported a reso- 
lution of condolence to be spread upon the minutes, on the 
death of Hermann Bahlman, president of the Krause & 
Bahlman Hardware Company, of Cincinnati, O., and that a 
copy of same be forwarded to the family of the deceased. 

The resolution was adopted by a standing vote. 

The Committee on Resolutions reported as follows: 

“The decision of the committee was to reaffirm the reso- 
lutions of 1898, and pass them without any change.” 

The report of the committee was adopted and the resolu- 
tions passed. 

The outgoing President, Mr. Scott, expressed the hope that 
the members of the association would stand by the incoming 
officers in the same way they had supported the outgoing offi- 
cers, and thanked the association for all the kindness shown 
him. 

The new officers made the following remarks: 

Mr. Bogardus: Gentlemen, the honor of being the 
President of an association like the Ohio Hardware Associa- 
tion is no small thing, and I certainly am obliged to you for 
your kindly feeling towards me, and if anything I can do to 
advance the interests of this association it shall be done. I 
suppose you understand that you represent here the oldest 
business of the world. I don’t know whether you have thought 
of it in that light or not, but from the time of Tubal Cain 
up to the present there have been manufacturers of iron, and, of 
course, buyers and sellers of the finished product; so I think it 
is a business we need not be ashamed of. I don’t see anything 
in the future but great success for the Ohio Hardware Asso- 
ciation. I thank you, gentlemen. 

Mr. Stahler: Mr. President and fellows of the association, 
I thank you heartily for the honor conferred upon me. TI also 
feel very proud of the interesting convention we have held. Tf 
see among us eight of the original thirteen who formed the 
association, and I think it indeed very nice that they have 
shown their appreciation and have made it a point to be among 
us. Again, I thank you. ; 

Mr. Burr: Gentlemen of the convention, I don’t know 
how T can express my thanks to you for this honored position, 
but T appreciate the fact that vou have given me a hard job—a 
iob that will take a considerable effort on my part to success- 
fully follow my predecessors. Mr. Baker and Mr. Gray. I 
wish to say to you. however, that I will use my best endeavors 
to follow in their footsteps. I thank you. 

Tt was moved and carried that the association hold its next 
convention in the city of Columbus on the 4th Tuesday of 
February, 1003. 

The convention then adjourned sine die. 


PRESIDENT BOGARDUS. 


W. P. Bogardus. the newly elected president of the 
Mhio Hardware Association. was born in Huntsbille. 
Pa.. Ane. 26, 1841. and received his education at Wvo- 
ming Seminarv. at Kingston, Pa.. then at Oberlin 
College. In 1862 he helped organize the Mount Vernon. 
0.. hardware firm of Bogardus & Co., of which he is 
now sole proprietor. Mr. Bogardus was one of the 13 
who organized the association in 1894 and has served 
as vice president for two years. 


SECRETARY BURR. 


Dwight R. Burr, who was elected secretary of the 
Ohio Hardware Association, was born in Columbus, 
0., Aug. 9, 1872, and received his education in the 
grammar high schools of that city. He was city bill 
clerk for Kilbourne & Jones Co., hardware jobbers, of 
that city, from 1890 to 1900, when he located in Piqua, 
Ohio, forming the firm of D. R. Burr & Co. 

OHIO CONVENTIONALITIES. 


™ The Smith Bros. Hardware Co. favored all of the 
attendants with a magnificent portrait of the lamented 
McKinley, which souvenir was highly prized. 
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The accompanying picture shows the handsome 


display of the Joliet Stove Works, where Mr. Chas. P. 








Thomson will be readily recognized in the white man. 
The Ethiopian who is dispensing punch is “Bill.” 


Mr. McKibben, the enterprtsing representative of 
the Peters Cartridge Co. and the King Powder Co., Cin- 
cinnati, was a prominent camp follower at the conven- 
tion and had several pictures of the factory of his com- 
pany adorning the corridors and convention hall. 


One of the pleasantest events of a social character 
of the Ohio convention was the monster theater party 
tendered the Round Oak family in Ohio by John A. 
Howard, representative of the Estate of P. D. Beckwith. 
Almost the entire orchestra floor of the Grand Opera 
House had been reserved and all enjoyed the perform- 
ance. John Howard was voted a popular host. 

There are smokers and smokers, but for a success- 
ful smoker the Columbus hardware trade bear the palm. 
After the concert at the Board of Trade auditorium 
everybody and his friend wended his way to Schenck’s 
hall, where a most thoroughly enjoyable evening was 
spent. The program commenced at 10:30 and the 
program was so inviting that it lasted till the wee small 
hours of the morning. Pipes, tobacco, cigars were in 
abundance. Kalteaufschnitt was served in abundance, 
and the amber fluid washed down the edibles. The 
program was furnished by Bernard Payne, who sang 
several selections. A. Frohlich of the Frohlich Glass 
Co. of Toledo, O., rendered several violin solos, ac- 
companied by A. Preston, pianist. Geo. Schad rendered 
several songs with his famous bass. 

The program was completed by witticisms by Bar- 
ney Bernard and Kolb & Gill of the Fiddle Dee Co. 
This smokey which was thoroughly bohemian, was 
tendered by the local dealers, the committee in charge 
being composed of E. L. Harris, C. A. Kraft and Albert 
Zetler. The entertainment committee was composed of 
F. O. Schoedinger, C. D. Cussins, and V. W.~> Payne. 
The local committee of arrangement was composed of 
QO. L. Davis, C. B. Burr and W. C. Jones. 


A portion of the Cincinnati contingent arrived on 
Tuesday night by special car, in time to attend the 
smoker. Among the party were W. S. Todd of Wm. 
Resor & Co., E. H. Suydam of Cincinnati Mfg. Co., 









AND HARDWARE RECORD. 


Harry Bahlman of Kruse & Bahlman, J. H. McKibben 
of Peters Cartridge Co., Otto Burger of Bode Hardware 
Co., Wm. Rendigs of Rendigs Hardware Co., O. P. 
Shriver of O. P. Shriver & Co., A. J. Wentworth of 
Rogers, Brown & Co., S. D. Baldwin of Whitman & 
Jarnes, W. D. Robertson of Tower Mfg. Co. and A. 
Boebinger of Boebinger Hardware Co. 


E. C. Atkins & Co., Indianapolis, Ind., were rep- 
resented among the “fringe” by their Mr. Cox, who was 
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PULL 
giving away an attractive puzzle showing a man sawing 
a log with an Atkins saw with neatness and dispatch. 
The rendezvous of the Ohioans appeared to center 


around parlor B, which was the headquarters of the 
P. D. Beckwith Estate, where John A. Howard and 
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H. L. Mosher kept open house and dispensed that hos- 
pitality for which the Round Oak people have become 
famous. They presented each of their visitors with a 
handsome match box as a souvenir of the occasion. 
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The J. M. & L. A. Osborn Co. occupied parlor R, 
which was handsomely decorated with flowers and 
plants. Their headquarters were in charge of E. C. 
Howard, E. C, Sheets and F. G. Merrick. They had 
quite a number of attractive souvenirs, including look- 
ing glasses and note books. 


C. H. Miller and John Burger, of the Champion 
Steel Range Co., entertained their many friends. 


One of the most prominent exhibits ever made in 
any hardware convention was that made by the Joliet 
Stove Works in the main rotunda of the Chittenden 
Hotel, comprising 17 different samples of the products 
of the Joliet Stove Works. The exhibit was handsomely 
displayed, the floral decorations being artistic, compris- 
ing palms and a huge variety of potted growing natural 
flowers. The exhibit was in charge of C. P. Thomson 
and C. F, Spicer. The display comprised two Moore’s 
Oaks, two Moore’s air tights, three Moore’s steel cooks, 
five Moore’s premium range, two Moore’s steel range 
and three Moore’s Merit range. 


On the seventh floor, near the entrance of the 
convention hall, Mr. T. C. Read, the popular Ohio rep- 
resentative of the Art Stove Co., received his many 
friends and showed the latest productions of this enter- 
prising company. They displayed a twentieth century 
steel range, a superb Laurel steel range, a ruby laurel 
steel range and a magnificent example of hard coal 
base burners which they call the Brilliant Laurel. 





“THE FRINGE.” 


Baddely, B., Allerton-Clarke Co., New York, N. Y. 

Bahlman, Harry, Kruse & Bahlman, Cincinnati, Ohio. 

Baldwin, S. D., Whitman & Barnes, Cincinnati, Ohio. 

Bassett, H. D. Barron-Boyle Co., Cincinnati, Ohio. 

Berger, Jno., Champion Steel Range Co., Cleveland, 
Ohio. 

Bigsby, C. L., Garry Iron & Steel Co., Cleveland, Ohio. 

Brainard, J. C., Johnston & Jennings Co., Foundry De- 
partment, Cleveland, Ohio. 

Brinkerhoff, N. M., The Kilbourne-Jones Co., Colum- 
bus, Ohio. 

Burger, Otto, Bode Hardware Co., Cincinnati, Ohio. 

Cadot, J. S., Home Stove Co., Indianapolis, Ind. 

Cox, N. E., E. C. Atkins & Co., Indianapolis, Ind. 

Durry, The Kilbourne-Jories Co., Columbus, Ohio. 

Erk, Edward H., Van Cap Hardware & Iron Co., Colum- 
bus, Ohio. 

Fett, John, The Arras Cream Separator Co., Bluffton, 
ton, Ohio. 

Frame, J. C., Indianapolis Stove Co., Indianapolis, Ind. 

Gagee, S., The Kinnear & Gager Co., Columbus, Ohio. 

Hall, James L., The Kilbourne-Jones Co., Columbus, 
Ohio. 

Hargraves, E. H., Cincinnati Tool Co., Cincinnati, Ohio. 

Harker, Mr., Admiral Lamp Co., Marysville, Ohio 

Hertenstein, M., M. Hertenstein & Co., Columbus 

Hoag, E. R.. Acme White Lead & Color Wks., Detroit, 
Mich. 

Holloway, J. M., American Steel & Wire Co., Chicagc, 
Ill. 

Howard, E. C., J. M. & L. A. Osborn Co., Cleveland, 
Ohio. 

Howard, Jno., Estate of P. D. Beckwith, Dowagiac, 
Mich. 

Hess, Frank E., Hess, Snyder & Co., Massillon, Ohio. 

Jackson, Ward B., Van Cleve Glass Co., Cleveland, 
Ohio. 

Johnston W. R., Reading Hardware Co., Reading, Pa. 

Keys, W. A., The Kilbourne-Jones Co., Columbus, Ohio. 
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Krauss, Frank M., Portsmouth Stove & Range Co., 
Portsmouth, Ohio. 
Kurtz, E. B., The Kilbourne-Jones Co., Columbus, Ohio. 
Lindemuth, Byron, Rollman Mfg. Co., Mount Joy, Penn- 
sylvania. 
McKibben, J. H., The Peters Cartridge Co., Cincinnati, 
Ohio. 
Mersick, F. G., J. M. & L. A. Osborn, Columbus, Ohio. 
Miller, C. H., Champion Steel Range Co., Cleveland, 
(nic 
Meyerhofer, W. H., The Deming Co., Salem, Ohio. 
Moran, Thomas J., The Peninsular Stove Co., Detroit, 
Micon. 
Mosher, H. L., Estate of P. D. Beckwith, Dowagiac, 
Mich. 
Meyrs, Chas. M., Corrugated Elbow Co., Cincinnati, 
Ohio. 
Palmer, F. H., Cleveland Window Glass Co., Cleveland, 
Ohio. 
Pipp, N. H., Columbian Enameling & Stamping Co., 
Terre Haute, Ind. 
Read, T. Choate, Art Stove Co., Detroit, Mich. 
Rendigs, Wm., Rendigs Hardware Co., Cincinnati, Ohio. 
Riddle, J. Q., Lockwood-Tayler Co., Cleveland, Ohio. 
Robertson, W. D:, Tower Mfg. Co., Cincinnati, Ohio. 
Saybolt, A. Jr., Detroit Stove Works, Detroit, Mich. 
Scott, Frank B., May & Fiebeger, Akron, Ohio. 
Seeds, R. L. M. Hertenstein & Co. Columbus, Ohio. 
Sheets, E. C., J. M. & L’ A. Osborn, Columbus, Ohio. 
Sherwood, J. Morgan, Caldwell Mfg. Co., Rochester, 
N.Y. 
Spicer, Chas. F., Joliet Stove Works, Joliet, Ill. 
Sosenheimer, H. L., The Berger Mfg. Co., Canton, 
Ohio. 
Stern; L. M., The National Paint & Varnish Co., Cleve- 
land, Ohio. 
Stokes, H. R., F. & L. Kahn & Bros., Hamilton, Ohio. 
Sykes, A. L., The Union Selling Co., Cincinnati, Ohio. 
Snydam, H. H., Cincinnati Mfg. Co., Cincinnati, Ohio 
Shriver, O. P., O. P. Shriver & Co., Cincinnati, Ohio. 
Stern, Daniel, THe AMERICAN ARTISAN, Chicago. 
Taylor, Jno. G., The Michigan Stove Co., Detroit, Mich. 
Thompson, Frank E., The Iron Age, New York, N. Y. 
Thomson, Charles Power, Joliet Stove Works, Joliet, Ill. 
Todd, W. S., Wm. Resor & Co., Cincinnati, Ohio. 
Torrance, H. P., Acme White Lead & Color Wks., De- 
troit, Mich. 
Turner, H. N., Acme White Lead & Color Wks., De- 
troit, Mich. 
Verry, George, Devoe & Reynolds Co., Chicago, IIl. 
Weldon, Jas. W., Michigan Stove Co., Detroit, Mich. 
Wentworth, A. J., Rogers, Brown & Co., Cincinnati, 
Ohio. 
Wilson, H. L., Acme White Lead & Color Wks., De- 
troit, Mich. 
Zollinger, J. W., C. Emrich, Columbus, Ohio. 


6 


CHICAGO HARDWARE BOWLING LEAGUE. 





The latest scores in the Chicago Hardware Bowling 


League are as follows: 
Won. Lost. Pet. 


Hibbard, Spencer, Bartlett & Co... .45 9 .833 


Vaughn & Bushnell Mfg. Co....... 42 12 778 
Geo. B. Carpenter & Co........... 37 17 .686 
Orr & Lockett Hardware Co........ 26 28 481 
a RE rey eee rey Pe 6 9 400 
Crerar, Adams & Co.............- 18 36 .333 
C. Sidney Shepard & Co........... 18 35 333 
Bi, Cima: Gk Sees a's we 18 36 .333 





The Bickford Heating and Engineering Co. are a 
new Tiffin, Ohio, concern, capitalized at $25,000. 





LARGE HARDWARE JOBBING HOUSE. 


The accompanying cuts show some of the features 
of the large hardware jobbing house of Farwell, Ozmun, 
Kirk & Co., St. Paul, Minn., now in the forty-third year 


of its existence. 
The illustrations shown of the main building and 
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Main Building and General Offices. 


general offices and warehouses will give some idea of the 
enormous stock carried and the general arrangement 














Warehouse No, 1. 


and facilities for shipping and storing goods. The 
store proper, with the general offices, occupies half a 


block and is six stories high, with a cemented cellar 


under the entire building. The boilers, engines and 
electric light plant are located in this cellar, which is 
also used for storing a shipping stock of nails! barbed 
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Warehouse No. 2. 


wire and sheet iron; the bulk of such goods, however, 
being handled from the company’s warehouse No. 2, 
a separate structure almost as large as the principal 
one. Private railroad tracks run to the main build- 
ing and both warehouses, giving them the very best ad- 










vantages for receiving and shipping goods in carloads. 
The different buildings afford a total of 450,000 square 
feet (about 10 acres) of floor space. As the freight 
depots of all the railways centering in St. Paul are not 
more than two blocks away, the firm is enabled to ship 
goods nearly to the close of the shipping hour. There 
are more than three hundred people employed, sixty of 
these as salesmen. The trade of the house extends over 
a large territory, their traveling salesmen being found 
from Wisconsin, Illinois, Missouri, Arkansas, Indian 


Cutlery Department. 


Territory and Texas, west to the Pacific ocean. 

Among the many prominent lines carried, in addi- 
tion to what is known regularly as hardware, are cut- 
lery and silver plated ware. ‘T’he company controls the 
well known brands of Henry Sears & Sons’ Pocket 
Knives and Queen Shears and Razors, having pur- 
chased some time since the stock, brands, good will, 
ete., of Henry Sears & Son, Chicago, for many years 





Sales Department. 


the foremost house in the cutlery trade in that city. 
The stock was moved to St. Paul and the manufacturing 
and selling of the Henry Sears & Son line have since 
been conducted by Farwell, Ozmun, Kirk & Co. with 
much success. 

This firm are northwestern distributors for the 
goods of the Favorite Stove & Range Co., Piqua, Ohio, 
a line which was added only a year or so ago, but has 
been phenomenally successful. 
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They make paint on an extensive scale, owning and 
operating one of the largest and best equipped paint 
manufactories in the Northwest. The brands of mixed 
paint, viz., Gilt Edge and Monogram, being highly con- 
sidered. 

For nine successive years this house has exclusively 
handled Crawford bicycles throughout its large terri- 
tory. If better wheels were made they would be selling 





Buying Department. 
them. They also carry a large and complete line of 
cycle sundries. This department has had an unpar- 
alleled boom since “its inception, on a line that many 
jobbing houses have given up. 





Sporting Goods Department. 


A large floor space is devoted to sporting goods 
and fishing tackle, everything in this extensive and 
varied line being carried, the aim being to secure the 
latest novelties and most satisfactory articles. 

The great and growing demand of the past few 
vears has brought this firm’s line of building hardware 
distinctively to the front. The house is wholesale 
Northwestern representatives for Yale & Towne Mfg. 
Co., Stamford, Conn., a complete stock of their goods 
being carried, as well as the goods of other well known 
manufacturers. 

R. A. Kirk, the president and treasurer of the com- 
pany, became identified with the house Jan. Ist, 1883, 
taking charge of its financial and general management. 
Mr. Kirk is well known to the hardware trade of the 
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Section of Packing Room. 


United States from his connection with the National 
Hardware Association,-having been elected president of 





Section of Shipping Room. 
that body at its last meeting in Cleveland, in November, 
1901. E. B. Kirk is assistant treasurer, having a gen- 
eral supervision of the financial matters of the firm. 





Section of Sample Room. 


The board of directors are Messrs. R. A. Kirk, 
F. W. Hurty, C. H. Bigelow Jr., F. B. Platt and C. D. 
Maclaren, all of these gentlemen being in charge of 
important branches of the business. 

The house issues at short intervals one of the most 











complete illustrative and descriptive catalogues of gen- 
eral hardware extant, which will be furnished the trade 





Section of Sample Room, 


on application. When writing for same, kindly add: 
“Saw it in THE AMERICAN ARTISAN.” 


_—_—_—_——- ----@-<-  —___ ———_ 


EXHIBIT AT BOSTON SPORTSIIEN’S SHOW. 


The Peters Cartridge Co., Cincinnati, Ohio, have 
a very attractively arranged space at the Boston Sports- 
men’s Show. 

It is draped with maroon cloth, and the most con- 
spicuous object there shown is a magnificent painting, 
consisting of an officer’s felt hat hung over a belt con- 
taining cartridges, to which is attached a holster con- 
taining a Colt army revolver. Beneath the holster is 
the wonderful world’s record target made by Capt. C. 
S. Richmond, of Savannah, Ga., which is made up of 
100 shots counting 918 points. This target was shot at 
a range of 50 yards, and the location of each shot shown. 
Beneath the target on a table is an open box of’ Peters 
cartridges, while scattered about are cartridges and ex- 
ploded shells. The whole is reproduced in colors, and is 
marvelous in its effect. So realistic is the painting, it 
seems as though one could pick the revolver from its 
holster. This target was made’ with Peters cartridges, 
and as a souvenir of the event the company had this 
painting made. It is 36x18, mounted on a green mat 
and framed in a beautiful gold frame, surrounded by 
electric lights. A miniature reproduction of the picture 
in colors is presented to visitors, and is beautiful enough 
to be highly prized. 

On each side of this painting are two fac-simile 
record targets made with Peters cartridges. One is 
the full size target of Capt. Richmond ; the other repre- 
sentsea 50-shot pistol record of the United Ste‘es, made 
by Thomas Anderton at Walnut Hill, Dee nber 7th, 
1901, which scores 476. Both targets are u 4 Standard 
American targets, and were shot at a range of 50 yards, 
one with Peters 44 calibre factory-loaded cartridges in 
a revolver ; the other with Peters 22 calibre cartridges in 
a pistol. 

The exhibit is in charge of T. H. Keller, the eastern 
representative of the company, assisted by T. H. Keller 
Jr. and several other gentlemen. 
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BUSINESS CHANGES. 





NEW FIRMS. 

El Paso, Ill.—H. Johnson is a new dealer. 

Bismark, IIl.—Brown Bros. contemplate opening a hard- 
ware store. 

Erie, Ill—James Riordan will open up a hardware store 
about March 1, 

Dublin, Ind—Ed Morgan, Jr., has embarked in the agri- 
cultural business. 

Webster City, Ia—J. P. Clagg & Son are about ready to 
begin business. 

Allendale, Ill.—Will Shaw, of Mt. Carmel, will embark in 
the hardware and implement business. 

Mt. Sterling, Ill—Briedenberg Bros. propose to open a 
store at Clayton. 

Upper Sandusky, Ohio.—Johnson & Campbell are hand- 
ling farm implements, etc. 

Ceylon, Minn.—Falb & Stanhope are open for business. 

Jonah, Tex.—The Jonah Hardware Co. have incorporated 
with a capital of $10,000. Incorporators, J. M. Barrington, 
A. J. Johnson and C. M. Gatins. 


CHANGES. 


Lanark, Ill—S. I. Newcomer has sold out to Harry Good. 

Cresco, Ia—The Anderson stock of hardware has been 
purchased by V. E. Strayer. 

Mahomet, IIl.—E. J. Riseing is succeeded by Fred Scott. 

Elkhart, Ind.—J. A. Riley & Son succeed cS. Swank. 

Almira, Wash.—Rolfe Bros. will add a stock of hardware 
to their business. 

Fulton, S. D—A. E. & E. A. Jackson succeed H. H. 
Holmes. 

Freeport, Ohio—G. W. Young, of Smyrna, succeeds E. 
M. Knox in the hardware business. 

Sac City, Ia—W. S. Young succeeds E. McMillan & Co. 
in the hardware business. 

Cresco, Ia.—V. E. Strayer succeeds Anderson & Gunder- 
son. 

Decorah, Ia.—Miller & Webber are succeeded by J. J. 
Sobolik. 

Byesville, Ohio.—J. L. Nicholson and J. S. Secrest suc- 
ceed J. A. Hoopman in the hardware business. 

Burns, Ore——C. H. Voeghtly has disposed of a half in- 
terest in his business to C. EL Kenyon. 

De Smet, S. D.—Miller & Davis succeed E. H. Couse 
& Co. 

St. John, Wash.—J. V. Stubbe is succeeded by M. R. 
Davis and S. Hughey. 

Marshfield, Wis.—The Marshfield Hardware Co. is suc- 
ceeded by Geo. Lang, Otto Schatman and Emil S. Kliner. 

Waco, Tex.—The Central Hardware Co. is the new name 
of the firm of Woody, Quicksell & Co. 

Voss, N. D.—Rudolph Hlubeck has entered into the hard- 
ware business with his brother, Adolph. 

New Richland, Minn.—A. A. Newgard has purchased a 
half interest in the store of Ole Hanson at Milnor, N. D. 

Heron Lake, Minn.—Ira Bradley has purchased the in- 
terest of W. J. Murrah in the store of Murrah & Wilkinson. 

Titonka, Ia——W. F. Durston has sold his hardware store 
to C. E. Durston and C. H. Edmunds, who will continue the 
business. 

Orangeville, I1l—S. & H. Wagner have dissolved, and 
hereafter the latter will conduct the business. 

Riley, Kans.—Wilson & Anderson, Aztell, Kans., have 
purchased the store of William Noble, and will put in a full 
stock of hardware. 

Waupun, Wis.—Howard Bros.’ hardware store will be 
conducted by W. C. Howard in the future. 

Wautona, Wis.—The Bendixen Bros. are succeeded by 
Wooster & Jones, who will continue. 

Elgin, Ill—Nish Bros. have disposed of an interest in 
their firm to John Bateman, formerly of the Elgin Milling Co. 

Victor, Ia—Chas. Raffensperger has purchased the inter- 
est of his partner, James Kempf. 

Doon, Ia.—J. C. Kennedy and W. W. Wilcox succeed 
3erg Bros. in the hardware business. 
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Advertising Department. 


Our readers are invited to seud in copies of their adver- 
tisements in the local press for criticism. All communications 
should be addressed to the “Advertising Department” of 
THE AMERICAN ARTISAN. 





The accompanying advertisement of M. Lackey, 
Latimer, Iowa, is too general in character and would be 
decidedly improved if Mr, Lackey would describe some 
of his special lines. Among the minor details of this 


000000-0-0-00-0-00-0-0-00000000-0 


M. LACKEY, 


(Successor to Wm. Senf.) 


Hardware, Stoves, Tinware, 
BICYCLES AND FENCING. 


The largest and best selected stock in Latimer. If you are going to build 
give us an opportunity to igure on your hardware bill. We can save you 


M. LACKBY, 


LATIMER, IOWA, 


0000000000000000000000000 


advertisement which are open to criticism is the display 
of Mr. Lackey’s name in two different styles of type. 


Hanson Bros., Upland, Neb., have a well worded 


advertisement, which would be improved if more space 
were given to the description of their Sandwich and 


Yow To Make Money Easy. 


We are pleased to let every farmer into the secret of how it is done, 
Farmers having to buy corn are pained by the prices asked by those for- 


tunate in having it to sell. But you must have it. All you can dois 


to make it go as far as possible. 
And then there is the farmer who would like tose]! some more corn at 
the present prices if only sure he could spare it. 
Right here is where we can be of help, by advising vou without fur- 


ther delay. . 


Buy a Good F'eeda Grinder. 


Those -who: have experimented and should know, claim a saving of fully 
twenty per cent im favor of ground feed, and better results from feed- 
ing besides. And you can saye or sel] 100 duehels or more of -corn 
by making the small investment. 

Think this over and come in and see us about it. We have the Sand- 
wiechand Sterling Geared Sweep Grinders. High Grade and Low 
Priced Machines of large apacity,.and if you prefer some other-kind, 
weuld be pleased to order # for you. 


And Here is the Place to get It. 


And anything else youneed in Hardware Stoves and Tinware Imple- 
ménts, Wagons, Bilyyiex, Harness, Blankets, Robes, Paints and Oils, 
Tubulat wells, wind Mills, Pipes, Fittings, Ete., Eet 


Yours Respectfally. 


HANSEN BROS, 


; Upland, Nebraska. r 


BSESTSASPAEBESESSRAESBEAIRZSEBEE TEE: 


Sterling Geared Sweep Grinders. They might also 
utilize their space with advantage by showing a cut of 
one of these grinders. 

The advertisement of M. S. Bellows, Cairo, Neb., 
is a mere enumeration of the goods he carries. While 


the type display is good, the advertisement presents no returns. 


reasons why the people in Cairo, Neb., should trade with 
him. It would be improved if the prices and special 


W.S.Bettows 


DEALER IN 


Shelf and Heavy 


Hardware 
Furniture and 
Undertaking Goods. 


CAIRO, NEB. 


merits of some of Mr. Bellows’ specialties should be 
included in this announcement. 

H. J. Lee, Westpoint, Neb., has a small advertise- 
ment which is objectionable in a variety of ways. In 
the first place, the typographical display is very poor, 























H. J. LEE 


Dealer in 


Shelf and Heavy Hardware, 


HARRISON BROS., Paint. 
WEST POINT. NEBRASKA. 





too many fonts of type being used. Then, again, this 
advertisement tells nothing about Mr. Lee’s business and 
gives no reason why he should be patronized instead of 
his competitors. 

jtraff & Son, Bedford, Iowa, have a well displayed 
and convincing advertisement. The point they make 
that their lines of shelf and heavy hardware are kept 


complete with new purchases every day, is a most ex- 


Hf Comfort is What You Want 


















Our furniture gives comfort to every purchaser. We keep no other kind. 
Beside the comfort it gives, our furniture wears well and the prices are low. We 
want your trade for 1902, and will have it if satisfactery prices and good goods 
are worth anything to you 





All kinds of the very  Ourlinesof shelf and 
best makes. of COOKS heavy HARDWARE are 
and RANGES. Calland kept complete with new 
inspect goods. purchases every day. 








UNDERTAKING Receives careful and considerate attention by Mr. George 


}GRAFF & SON 











to go into further details as to the lines of cooks and 
ranges they handle, the furniture they carry, etc., their 
present advertisement should certainly bring them good 








Heating and Ventilating. 
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The Penn Radiator Co., Corry, Pa., will shortly 
double the capacity of their plant. 


Levi Aldens, Geo. S. Aldens and Chas. E. Aldens 
are the incorporators of the Aldens Plumbing & Heat- 
ing Co., Passaic, N. J., capitalized at $10,000. 


Hiram Thompson, E. L. Chaney and Joseph L. 
Brindley are the incorporators of the Thermograde 
Valve Co., Syracuse, N. Y., capitalized at $10,000, for 
the manufacture of steam valves and heat controllers. 


The Fowler Radiator & Mfg. Co., Johnstown, Pa., 
have sold their entire business, good will and franchise 
to the National Radiator Co., who have organized with 
Samuel B. Waters as president and John H. Waters as 
secretary and treasurer. 


John Grossius’ Sons, the furnace manufacturers of 
Cincinnati, O., have purchased the building at 409 
and 411 East State street, near Broadway, Cincinnati, 
0. A building which is 50x148 feet, 4 stories high, to 
be entirely remodeled and refitted for their exclusive 
use. Besides furnaces they will also manufacture a 
number of heating specialties. 


At their recent meeting the British Institution of 
Heating and Ventilating Engineers elected J. Nelson 
Russell as president, F. Dye and E. Taylor as vice 
presidents, E. Taylor as secretary, and J. W. Russell, 
F. Dye, E. Taylor, L. F. Pearson, E. W. Mayner, C. 
Mason, J. Naylor, J. W. Greenall, W. Yates, G. Crispin 
and A. B. Simpson as counsel. 

Prince Henry of Prussia proved himself to be a 
thorough sailor in his voyage across the Atlantic on the 
North German Lloyd steamer Kronprinz. He inspected 
every part of the ship and showed great interest in, and 
thorough familiarity with, the heating apparatus. He 
went so far as to say to some of his American ac- 
quaintances, “I can make my living as a steam fitter.” 


-® 





HEATING A PLUNGE BATH TANK. 





fo THE AMERICAN ARTISAN. 

I would like to know the best and cheapest way 
for heating a plunge bath tank 40 feet long by 60 feet 
wide with a depth of seven feet at one end and three 
feet at the other. This tank is half underground, and 
is to be used for bathing purposes. The water is to be 
of a temperature suitable for swimming. 

A Montana TINKER. 

Livingston, Mont., Feb. 20, 1902. 





RELATIVE COST OF HEATING. 





To THE AMERICAN ARTISAN. 

We are desirous of getting some unprejudiced in- 
formation in regard to hot air and steam heating. Our 
banking office is 16 feet wide, 80 feet deep and ceilings 
are 14 feet high. What we would like to know is, how 
will the consumption of fuel in the average hot air 
furnace compare with the consumption of coal in the 
average low pressure steam boiler in heating this room. 
The conditions for heating with hot air are not favor- 


able on account of the length of the hot air pipes and 
lack of elevation. We are told that we could heat our 
building with steam with 25 to 33 1-3 per cent less coal 
than with hot air. 7%. 1. %.” 

» Mich, Feb. 25, 1902. 








THE MONARCH X WARTII AIR FURNACE. 





Kruse & Dewenter, 427-429 E. Washington street, 
Indianapolis, Ind., are manufacturers of the Monarch 
X annealed steel warm 
air furnace, shown in 
the accompanying cut. 
The radiator is made 
upon an entirely new 
plan, having revertible 
flues, the heat and 
smoke passing through 
two openings each side 
and down to the base 
of the radiator and 
then back again to the 
top before entering the 
smoke flue, thereby 
preventing a loss of 
heat. The furnace is 





Monarch X Annealed steet constructed _through- 
Warm Air Furnaces. out of annealed steel 


plates, and is absolutely gas-tight in every part. The 
fire box is lined with fire clay tile or with our hot-blast, 
cast-iron linings for soft coal. It has a patent revolv- 
ing grate, by whose use the ashes are thoroughly cleaned 
from the entire grate surface, which allows the oxygen 
to mix freely with the carbon. 


—————____—__e-@o—_—__—__- 


The Muskingum Valley Steel Co. is the new style 
of the Curtis Sheet Steel & Corrugating Co., Zanes- 
ville, O. 


T. Parkinson, C, W. Turner and F. A. Parkinson 
are the incorporators of the Wagoner Hardware Co., 
of Wagoner, Ind. Ter., capitalized at $30,000. 


The stockholders of the Southern Handle Mfg. 
Co., Burlington, N. C., have elected Geo. W. Anthony 
as president, J. W. Murvas as vice president, and J. C. 
Holt as secretary and treasurer. 


Chas. Morrill, 277 Broadway, New York, sends us 
a circular describing the Pearson “Cyclone” spike puller. 

The clutch of the jaws on the spike is automatic 
in action, being the familiar toggle joint. The jaws are 
held in place by two pins, thus permitting them to be 
easily taken off and sharpened if necessary. 

The frame is cast steel. The jaws are forged from 
the best properly tempered Swedish steel. The other 
working parts are of the best tool steel, and the tubing 
is of the best heavy gauge bicycle tubing. 

All parts are interchangeable, being made on ex- 
pensive machinery, especially designed for their manu- 
facture. 

One of these circulars will be forwarded the trade 
on application. When writing for same, kindly add: 
“Saw it in THe AMERICAN ARTISAN.” 
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Tinshop. 


TIN ROOFING. 








L. 8S. BONBRAKE, 





Continued from page 75, issue of Feb. 22. 
EAVE TROUGH AND ROOF GUTTER 


can be made in the shop to meet an emergency, when 
10 foot lengths are not in stock, and in a very good 
length, too, by a small expenditure of cash for a 30 inch 
beading rod, and of effort in gouging out a half circle 
in a plank, Fig. 9, to fit the rod and in making two 
iron staples, to be driven into the plank over the rod. 
Care must be taken not to have the staples bind too 
































Plank Fig 9 
~ 
—— ~ 
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Fig 10 Rod & Staples 


tight, and that the beading rod has a good, deep groove. 
not less than 3-16 of an inch. The staples should be 
281% inches apart, so as to admit a strip 28 inches long, 
the usual width of galvanized iron, and length of roofing 
plate ; 20x28 plate is frequently cut up for eave trough 
into 20 inch strips, using 914 inch girt. This, however, 
while giving 5 feet gross through to the sheet, will not 
bear inspection when working under specifications, as it 
is 34 of an inch short of standard in girt, and a contract- 
or could refuse accepting same after the work had been 


YQ Size of Sheet 20x28 


ft 
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executed ; hence, in order to get the full ten inch girt, 
with the least waste, some shops have the sheets cut as 
shown by Fig. 11, giving two strips 10x18 and one 10x20. 
This will give 56 inches gross length, however, if the sheet 
is cut through the center from A to A, the proper girt 
will be secured, with length the same; it can be beaded 
with the tool shown above, and has the advantage of 
equal length with one seam only to solder, instead of 
two, when the strips are cut the shorter lengths. 
A BRACKET HANGER. 

as shown by Fig. 12 can be made of hoop iron, and of a 
gauge suitable for the purpose intended, i. e., it does not 
require as heavy iron for a 314 inch hanger as for 6 or 
? inch. The strip “A” is formed in the roller after the 
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hole “C” has been punched or drilled, after which the 
hook “B” is formed, the end being turned down % inch 
to receive the back edge of the trough, the front left 
straight, as shown; the strap is then riveted to the brace, 
which completes the shop work on it. In hanging the 
trough a bracket is placed at each end of the roof, se- 
cured to the facia board by means of wood screws, one 
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Brace 
Bracket Hanger 


above the back hook B and one engaging both the strip 
A and the bracket at “C,” the bracket at the outlet being 
lower than at the opposite end providing for the pitch. 
A line is then stretched from the bottom of one hanger 
to the other and as many more placed in the inter- 
mediate as is deemed necessary. The trough is then 
laid in the bracket, using care to have its back edge en- 
gage the hook. When the strip at the front is formed 
over the bead as shown by Fig. “13,” the hook at back, 


Fig 13 


Wood 
Screw? 















and the formation over the bead will keep the trough 
in shape and position, its advantages are an unob- 
structed flow, strength, and the avoidance of nailing 
through a metal, slate, or shingle roof. 
A SLIP JOINT 

for eave trough is convenient in barn work, or where 
long stretches of trough is used. They save work in 
cutting, riveting and soldering, and if the last fold is 
not closed too tight the lengths are easily connected, and 
a solid, safe union made, and are especially recom- 
mended when galvanized iron is used. 

Fig. 14 shows the blank sheet with the bead edge 
cut away, allowing the first fold of the slip to be made. 


Fig 14 
Blank for Slip Joint 
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If a two inch strip is desired the cut from A to A should 
be 414 inches ; however, if an inch slip is to be made, the 
cut will be only 214 inches. This latter will answer 
every purpose and save material. 

Fig. 15 shows the blank with the first fold made, 
and fold edge A, which should be malleted down tight, 

















and the slip strip then bent or formed back upon itself 
at the dotted line “B,” forming the slip groove as shown 
by Fig. 16, after which two strips of the same gauge, 
three inches wide, or one strip of equal gauge is inserted 
in the groove, using care to have it well up against the 
back fold A when the fold is pressed together; the 
whole is then passed through the rolls, the strip pulled 
out of the groove, the edge beaded and it is ready for 


Fig 15 
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use. If the strip has a tendency to stick in the groove 
spread the trough and it will slip out readily. 
Fig. 16 shows the slip folded for left hand trough ; 


Fig 16 a | 
The’? ; 


Slip Blank 2s Fold Slip 





Left Hand Trough 


Bead Edge | 


if right hand is wanted, turn the sheet over with the 
bead edge from you, fold in the same manner, and you 
will have it. 














ROOF GUTTER 
is faced in a diversity of styles, the most prominent 
being O G, half round and plain straight face. The 
latter, more extensively used, is shown by Fig. 17. 
The girt or size of the gutter must be determined 
by the length of rafters and roof, or work required. 
Approximately a 14 inch roof gutter will equal in car- 


Fig 18 
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rying capacity five inch eave trough, which is large 
enough for any ordinary building; in fact, four inch is 
more commonly used on medium dwellings; however, 
it is all important that the gutter be abundantly large, 
and that the back edge B extends up the roof so that it 
will be several inches higher than the level of the bead 
at “A,” in order to prevent danger of overflow into the 
house, caused by water backing up, capillary attraction, 
or other means; and the butts of shingles should not 
come nearer than an inch to the line A; all the metal 
above the first row of shingle nails is useless; nails, in 
short, should not be driven through the metal at all, 
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as the expansion of the metal will work the holes larger 
and if not high enough, leakage will follow, whereas, if 
solid metal extends above the level of the bead line 
“A” overflow will go over the bead and off the roof 
without damage to the interior. 

THE GUTTER 
is usually laid over the third or fourth course of shin- 
gles; and with outlets, end pieces and all soldering com- 
plete, and roof irons to support the gutter face nailed in 


, Roof lron 
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place, Fig. 19, it may be slated or shingled over and the 
roof completed. 

In the case mentioned with a shingle roof already 
laid, if the roof is less than one-third pitch and the 
workman cannot push the edge of the gutter under the 
second row of shingles at least two inches, it is suggested 
that the better plan will be to cut the nails and draw 
out a row or two of shingles, as will be required to get 
the gutter down. It will be necessary to take out shin- 
gles at the valleys in order to connect same with mitred 
gutter. The nails can be cut easily with a broken leaf 
from a spring, if sharpened; a tool better yet is de- 
scribed on page 26, Fig. 7, Dec. 14, THe AMERICAN 
ARTISAN. 

With shingles out of the way the gutter may be 
laid as described, except at the valleys. There the metal 
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Fig 22 


forming the valley should be cut through square with 
the gutter at a point that will allow of an inch being 
formed at right angle with itself, and come again, or 
about a half inch edge formed on the gutter as shown 
by Fig. 20. The valley edge is then seamed over the 
gutter, Fig. 21, when the whole is malleted down, mak- 
ing a solid seam, as shown by Fig. 22. If the roof is 
very steep and there is danger of the water dashing over 
the gutter at the valley, a splash strip may be inter- 
locked or soldered on the bead (Fig. 23). 

In re-laying the shingles over the gutter, the last or 


Fig 23 








Valley Guar 


bottom row may be nailed by driving the nails between 
the shingles of the row above, as at A, Fig. 18, and cov- 
ering the nail heads by slipping a strip of tin over the 
heads and under the shingles, shown by dotted lines B. 

If any part of the gutter rests upon the curved 
shingles mentioned by the correspondent, that part of 
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the gutter bottom should be curved to conform, as at 
“C,” Fig. 17. Yet if the curve is concave and of slight 
radius, the gutter may be flat and the space filled in with 
a wood strip. The extreme bottom edge will rest on 
the singles at any rate, and it will simplify the work on 
the four mitres. 
THE COST 

of this work can be ascertained more satisfactorily by 
finding the exact pitch of the roof, the measurement 
from the center of the valley out, at a point where the 
bottom edge or face of the gutter will rest, the amount 
of roof surface to be drained into the gutter, which will 
determine the girt or size, and suggest that you send 
this information to some one of the numerous eave 
trough manufacturers, advertising in THe AMERICAN 
ARTISAN, asking them for a net price on the proper and 
sufficient amount of material required to complete the 
work, delivered f. o. b. 
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KNOCKED DOWN METAL SKYLIGHT. 





The Galesburg Cornice Works, Galesburg, III., are 
the manufacturers of the metal skylight shown in the 
accompanying cut. This skylight be shipped 
knocked down, the two ends wired together with a bun- 
dle of bars and a box of glass. 


can 


When it is taken on 
the roof to set up on the curb, no tools are required 
except a hammer. There is no cutting, no soldering and 
no putty, as everything fits. When the skylight is put 
up the wood curb should be leveled on top and flashed 
up on the outside of the top edge with tin, with bars 
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END FORMER. 
The accompanying cut shows the popular end 
former for closing the ends of eave troughs in corruga- 
tions manufactured by G. E. 
Dowagiac, Mich. 
It is carried by most of the 
leading jobbers’ and tinners’ 
supply houses. The trade 
should write Mr. Bishop for 
circulars, ete. When writ- 
ing kindly add: “Saw it in 
THe AMERICAN ARTISAN.” 


Bishop, 





End Former. 
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DESIRES VENTILATOR COWL PATTERN. 


7O THE AMERICAN ARTISAN. 

Would like to have some of the craft furnish me 
with a pattern for a cowl for a ventilator. 

J. CORMICAN. 
1902. 
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Brooklyn, N. Y., Feb. 
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NOTES AND QUERIES. 





TAPS. 
From Louis Nigg, Dyersville, Ia. : 
Where can I buy extra taps for nuts that will fit 
in a brace? 
Ans.—American Screw Co., Providence, R. L.3; 
Armstrong .Mfg. Co., Bridgeport, Conn.; Billings & 
Spencer Co., Hartford, Conn. ; Butterfield & Co., Derby 











Knocked Down Metal Skylight, Showing Metal Frame Uncurbed, Ready for the Glsss. 


for condensation gutters which lead the water outside. 
The finished skylight can be erected in 20 minutes. 
This firm is having a large demand for these skylights 
and will be pleased to send a descriptive circular to 
the trade on application. When writing for same kindly 
add: “Saw it in THe AMERICAN ARTISAN.” 
ROUND BALL PATTERN. 

To THE AMERICAN ARTISAN. 

Would like a pattern for a round ball 18 inches in 
“TINK.” 


diameter. 


———., Wis., 


Feb, 19, 1902. 





Line, Vt.; S. W. Card Mfg. Co., Mansfield, Mass.; J. 
M. Carpenter Tap & Die Co., Pawtucket, R. I.; Cham- 
pion Blower & Forge Co., Lancaster, Pa.; Cincinnati 
Tool Co., Cincinnati, Ohio; Cleveland Twist Drill Co., 
Cleveland, Ohio; Fairbanks Co., 311 Broadway, New 
York; Frasse Co., 19 Warren street, New York; Geo- 
metric Drill Co., Westville, Conn.; Hartford Machine 
Screw Co., Hartford, Conn.; Hart Mfg. Co., Cleveland, 
Ohio; Charles E. Herrick, Northampton, Mass.; Hol- 
royd & Co., Waterford, N. Y.; J. M. King & Co., Water- 
ford, N. Y.; Morse Twist Drill & Machine Co., New 
Bedford, Mass.; Pratt & Whitney Co., Hartford, Conn. ; 
Queen City Supply Co., Cincinnati, Ohio; D. Saunder’s 
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Sons, Yonkers, N. Y.; Standard Tool Co., Cleveland, 
Ohio; Walworth Mfg. Co., Boston, Mass.; Wells Bros. 


& Co., Greenfield, Mass.; Wiley & Russell Mfg. Co., 
Greenfield, Mass. 
MICHIGAN CHARCOAL BURNERS. 
From M. H. Cochran, Iowa City, Ia.: 
Would like the address of parties burning charcoal 
in Michigan. 
Ans.—F. Wittig & Co., Milwaukee, Wis. 


STOVE MANUFACTURERS IN OREGON. 
From D. Moore Co., Hamilton, O.: 

Would like the address of stove manufacturers 
located in Oregon. 

Ans.—Northwestern Stove Foundry Co., Salem, 
Ore.; Montag & Cleave, Portland, Ore. 

CLEVISES. 
From F. A. Turner, Caro, Mich.: 

Where can we buy clevises? 

Ans.—You can buy clevises from the Cleveland 
Hardware Co., Cleveland, Ohio; Hapgood Plow Co., 
Alton, Ill.; Jas. L. Haven Co., 56 Plum street, Cincin- 
nati, Ohio; Kruse Kross Klevis Co., Higginsville, Mo. ; 
Platt & Letchworth, Buffalo, N? Y.; Racine General 
Mfg. Co., Racine, Wis.; Racine Malleable & Wrought 
Iron Co., Racine, Wis. 


HOUSE RAISING JACK SCREWS. 
From Alexander Burgess, Mulvane, Kans. : 
Where can I buy house raising jack screws? 
Ans.—Illinois Iron & Bolt Co., Carpentersville, Ill. 


+. 
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ITEMS. 








The Enterprise Enameling Co., Bellaire, Ohio, are 
to put up an additional plant, 100x108 feet, in which 
they will put their stamping machinery. 


The Marietta Sheet Steel & Tinplate Co., Marietta, 
Q., are erecting a sheet steel and tin plate plant at that 
point which will contain four hot mills, and will cost 
in the vicinity of $150,000. 


James D. Fleming, for several years manager of 
the Chicago branch of the Lalance & Grosjean Mfg. 
Co., which he left to take an advanced position in thier 
New York office, was elected treasurer of the company 
at their annual meeting held Feb. 13. 


The Lansberry Mfg. Co., 216 South Pennsylvania 
street, Indianapolis, Ind., manufacture all kinds of 
experimental and special machinery, and give special 
attention to inventors’ work. They make punches, 
dies, and special tools to order, and solicit machine, 
repair, wood and metal pattern work. 


The Lyons Specialty Co., Lyons, Ia., send us a 
littlecircular describing Woodside’s “Everlasting” chim- 
n¢y cap. The caps are made of cast iron and fit any 
chimney. All caps larger than No. 7 have extra wide 
end flanges, across which grooves are cut, for the pur- 
pose of breaking off part of the flange to make shorter 
caps. The holes in these flanges are filled with thin 
blanks which can be easily punched out. This cap is 
especially adapted for use in connection with any patent 
revolving cowl or ventilator top. 
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The Columbian Enameling & Stamping Co., Terre 
Haute, Ind.,send us an interesting catalogue describing 
their lines of high grade enameled wares, which include 
the Columbian, Copenhagen, Topaz, Dresden, Amethyst 


and Crescent. Their Columbian ware is triple coated 
gray and white marbleized. Their Copenhagen triple 
coated is a beautiful line of blue and white marbleized 
ware, porcelain-lined inside. The topaz triple coated 
ware is pure white inside and the white ground outside 
is beautifully marked or marbleized into a contrasting 
color of light bluish-green. One of these catalogues 
will be forwarded the trade on application. When 
writing for same kindly add: “Saw it in THE AMER- 
ICAN ARTISAN.” 


TINPLATES AND FOREIGN MATERIAL. 








A remarkable new situation has appeared in the 
tinplate trade of the Southern Principality, and it is 
one which is certain to have far-reaching effects. As 
is well known, for some time past the German steel 
manufacturers have been making a severe onslaught 
upon the British market with their semi-raw material 
in the shape of steel tin bars and billets for rolling 
down into finished material at English ironworks. Hith- 
erto the competition has been mostly confined to ma- 
terial for transformation in our native works into sheets, 
bars, hoops, etc. Now, however, the German prices have 
got down so low, and the conditions which they are of- 
fering to native consumers have become so favorable, 
that the tinplate manufacturers of South Wales have 
commenced to patronize the newcomer in quantities. 
The results to the tinplate trade are not yet very ob- 
vious, the change not yet having extended over a sutffi- 
cient period to test the point, but lower prices for tin- 
plates before long should be the natural corollary. 
Meanwhile it appears that contracts have recently been 
closed between tinplate makers and representatives of 
German firms for the supply of thousands of tons of 
steel bars for sheets and tinplates, and at a price that 
cannot be touched by Welsh makers, the difference be- 
ing anything between 12s. and 15s. per ton in favor of 
the German bars. There had existed among steel mak- 
ers and others in Wales a belief that the Germans in 
sending steel to this country were only doing this in 
consequence of pressure exercised upon them by the 
German bankers, who had advanced money in large 
sums for work, extensions and other purposes, and who 
were now compelling makers to realize stocks. Unfor- 
tunately, circumstances do not now tend to verify this 
view. The German competition seems likely to be much 
more prolonged than had been anticipated. Instead of 
terminating with this year the foreigners, it is now 
stated, are entering into contracts for supplies over the 
first quarter of next year, and in some cases even be- 
yond that period, while the tonnage offered is of greater 
volume than ever. In the Midland district of England 
alone it is estimated that the quantity of German ma- 
terial imported during the last few months amounts 
to at least 20,000 tons, chiefly for sheet manufacture, 
some firms consuming as much as 1,500 to 2,000 tons 
per week, and this is only a sample of what is going on 
elsewhere. To the Welsh tinplate manufacturers who 
object to the high prices of native material the conti- 
nental steel importations are a godsend. But to the 
Welsh steel manufacturers the case is far from different. 
If the continental supplies continue, the situation means 
serious loss of custom, and the Siemens tin bar makers 
in particular are greatly affected, and threats to close 
the Siemens’ steel mills are heard in certain directions. 
It is to be hoped that this extreme course will be 
avoided. Meanwhile the position is one which tinplate 
buyers should watch in expectation of possible im- 
portant developments.”—Mining Journal. 
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“698,846. 

693,920—Pump far handling heavy oils. Frank O. 
Sterrett, Henry, Ill. 

693,846—Washing machine. Henry P. Dennis, 
Albertus D. Potter, and John H. Ellis, Peoria, Ill. 

693,828—Grate. Franz Burger, Fort Wayne, Ind. 

693,829—Fuel-Feeding mechanism for furnaces. 
Franz Burger and Henry M. Williams, Fort Wayne, 
Ind. 

693,862—Stove. 
Mich. 

693,913—Percolator. 
chie, Tex. 

693,839—Faucet or cock. Alfred Clarkson, Fall 
River, Mass. 

693,951—Chimney-cap. Alexander T. Cox, Scran- 
ton, Iowa. 


Henry H. Holden, Port Huron, 


Joshua C. Seney, Waxaha- 





A MERGING OF FORIULA. 





A commercial traveler well known in the cycle 
trade on both sides of the Atlantic adds this to the 
collection of jokes on newly made, happy fathers: 
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698.828. 


The hero is the manufacturer of the wheel which 
the narrator sells. Being compelled to go away on 
a business trip about the time an interesting domestic 
event was expected, he left orders for the nurse to wire 
him results according to the following formula: 

If a boy, “Gentleman’s safety arrived.” 

If a girl, “Lady’s safety arrived.” 

The father’s state of mind may be imagined when, 
a few days later, he received a telegram containing the 
one word: 

“Tandem.”—Denver News. 


WIDE. 








“You say Miss Pinkerton is accomplished ?” 

“Why, I never met a more accomplished girl. She 
knew just a little about every subject I introduced.”— 
Detroit Free Press. 
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THE ONE EXCEPTION. 





Edith—I would never marry a profane man, would 
you? 

Mary—M’m—well, I wouldn’t want to marry one 
who didn’t swear by me.—Philadelphia Bulletin. 
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693,846. 
_ 693,920—Pump far handling heavy oils. Frank O. 
Sterrett, Henry, Ill. 
693,846—Washing machine. Henry P. Dennis, 
Albertus D. Potter, and John H. Ellis, Peoria, Ill. 
693,828—Grate. Franz Burger, Fort Wayne, Ind. 
693,829—Fuel-Feeding mechanism for furnaces. 
Franz Burger and Henry M. Williams, Fort Wayne, 
Ind. 
693,862—Stove. 
Mich. 
693,913—Percolator. 
chie, Tex. 
693,839—Faucet or cock. Alfred Clarkson, Fall 
River, Mass. 
693,951—Chimney-cap. Alexander T. Cox, Scran- 
ton, Iowa. 


Henry H. Holden, Port Huron, 


Joshua C. Seney, Waxaha- 


A MERGING OF FORMULA. 








A commercial traveler well known in the cycle 
trade on both sides of the Atlantic adds this to the 
collection of jokes on newly made, happy fathers: 
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New Patents. 












































693,828. 


The hero is the manufacturer of the wheel which 
the narrator sells. Being compelled to go away on 
a business trip about the time an interesting domestic 
event was expected, he left orders for the nurse to wire 
him results according to the following formula: 

If a boy, “Gentleman’s safety arrived.” 

If a girl, “Lady’s safety arrived.” 

The father’s state of mind may be imagined when, 
a few days later, he received a telegram containing the 
one word: 

“Tandem.”—Denver News. 


WIDE. 








“You say Miss Pinkerton is accomplished ?” 

“Why, I never met a more accomplished girl. She 
knew just a little about every subject I introduced.”— 
Detroit Free Press. 


THE ONE EXCEPTION. 








Edith—I would never marry a profane man, would 
you? 

Mary—M’m—vwell, I wouldn’t want to marry one 
who didn’t swear by me.—Philadelphia Bulletin. 
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Nails. Johnson, E. J. & Co....... ...e eee. 112 
Old Dominion [ron & Nail Works105 | La Crosse Steel Roofing Co....... 95 
Union Horse Nail Co............. 105 | Osborn, The J. M. & L. A. Co....112 
Nail Pullers Perwins, 5. Be B GO cascwceccts 1-94 
Smith & Hemenway Co...........108 
Oil Stoves wo epma 
Chath, Oak. Wee . ‘ Blacklock Foundry.......-++-+.++. 101 
Satlenst Waser Stove & Mic. i pi Schreiber & Conchar Mfg, Co....106 
Ringen Stoye Co. ......... 0000 000. 8 Sash and Spot Cord 
Schneider & Trenkamp Co........ 5 ~ 
Standard Lighting Co............. 4 Samson Cordage Works........... 1 
Paints. Sash Locks. 
Buckeye Paint & Varnish Co..... 98 is 
Canton Steel Roofing Co..... ..... 96 Harlev Burglar Proof Ventilating 
Dixon, Jos. Crucible Co.. . 98 SAG Ci shiv cescagates< ceed 106 
La Crosse Steel Roofing & Cor. Co. 95 Saws. 
Paper. 
ae ok ne 
Bradner-Smith & Co.............. 95 Disston’s Henry Sons.... ......... 1038 
Patents. 
Cullen, Orlan Clyde. ............+. 105 Sew Sets. 
Sena 93 | Disstcn’s, Henry Sons............. 103 
eee 103 
Plyers and Nippers. : 
bites... 198 Smith & Hemenway Co........... 108 
Polish. Screw Drivers. } 
Buckeye Paint & Varnish Co..... 98| North Bros. Mfg. Co.............. 106 
Hoffman, Geo. W.........-......- 98| Smith & Hemenway Co........... 108 
Nickel Plat : 
i os a serrate’ o's OF rooney? Wax — 
ugers and Diggers. 
PN MI « tbicin cat ten cooesbionnt 96 essay daar nn 
Radiators. Shelves and Counters. 
American Radiator Co.... . ....... 2] Warren, SS eee 
Ra eae 16 
Sporting Goods 
Razors. Peters Cartridge Co..............+ 107 
Peery sce is sane al 103 | Stevens, J., Arms & Tool Co...... 1123 
ca Drop Forge & Tool Co ....103 
: Skylights. 
Refrigerators. 
Sesthern Bane 6 Burton, W. J. & Co...... s-cccccee OF 
efrigerator Co......... 101/ Canton Steel Roofing Co.......... 96 
Registers. Friedley & Voshardt.............. 97 
Canton Steel Roofing Co.......... 96 Garry Iron & Steel Co............. 95 
Fanner Mig. Co.. en ee Gerock Bros. Mfg. Co............. 96 
Henry & Scheible Co..........-,.. 14|J0meS JH... ans 
Independent Register Co.......... 1|L8 Crosse Steel Root & Cor. Co. os 
Philadelphia Hardware & Malle- Silverplated Ware 
. able Iron Works................. 105/ Rogers, S.L. & G. H 110 
United States Register Co,....... 18 ne “te gr aaa 
Roofing. ee 
Midb @ Conger ...-ccccace soso. og] eet Werts.. icesesetiotae 
eer 97 Stove Boards. 
Canton Steel Roofing Co.......... 96 | Michigan 1 
Costeight Metal Resfiag Co......211} 00 te Co....100 
Ge. 5. TE, OG octane coer ecece 96 Stove Bolts. 
Garry Iron & Steel Co............ 95 | Atlas Bolt & Screw Co............-. 1 












Stove Casters. 
Independent Register Co........... 1 
PUNE FET Gnies ds chee deccctcce 94 

Stove Lining. 

OUD, Ti ccs a. ccnncs nbee costes 

Bridgeport Crucible Co..... ...... 99 
Williams Stove Lining Co......... 99 

Stove Patterns. 

Cope, Geo. W. Pattern Works.... 99 
Gobeille Pattern Works........... 99 
Mersfelder, W. L...........-.-... 99 
Weller Pattern Co................ 99 

Stove Polish. 
TNR, ccanddcacncs ceiees sice 98 
Dixon, Jos. Crucible Co........... 938 
Nickel Plate Stove Polish Co. .... 98 
_, 4 ee 98 

Stove Pipe Radiators. | 
ee gs are 16 
Stove Repairs. 
Bn, os ccd seetiannbaecen 99 
SENN Bi inns bane cosheh oleh aedee 99 
Dust, Wm. L. Stove Repairing Co 99 
Stoves and Ranges. 

Ast SeewO CO oes cece c6.o000 cc cesces 11 
Beckwith, Estate of P.D.... ...... 22 
Born Steel Range Co.............. 7 
Brand Stove Co............- eccooe 15 
Champion Steel Range Co ........ 16 
Chicago Stove Works............. 12 
Enterprise Stove Co............... 15 
Joliet Stove Works..........--.... 10 
M. & D. Range Co.... a6éébee Oe 
Quincy Stove Works.............. 14 
Richmond Stove Co...... ........ 14 
Ringen Steve Ce..... cccccccccevsce 3 
Schneider & Trenkamp Co........ 5 
Tinnerman Steel Range Co........ 15 
Van John Range Co............... 7 
White, Thos. Stove Co............. ~ 
Wianl, Wid. Bice cece covestes es 15 
Stove Trimmings. 
Atlas Bolt & Screw Co..... .....+.. 1 
Columbus Bolt Wks.........+++... 1 
Fanner Mig. Co.......+++ seesees + 94 
Tacks. 
yg OS ee 





Tape Measures. 
Lukfin Rule Co...... cesceosseeeeesL1L 


Tinners’ Tools and Supplies. 
Berger Bros. Co ........ssceeceeee lil 
Double Truss Cornice Brake Co,. 94 
Lufkin Rule Co............+.+-eeL11 
Parkins, J. Lo..cosc cccccscccsccces 1-111 
Stanley Rule & Level Co.,......... 103 
Swaine, F. J. & Co..... ee 

Tinplate. 
American Tin Plate Co.... ...... 96 
Illinois Roofing & Supply. . 97 
McClure & Co.. és mone 
Merchant & Dac: OR Toe 
Osborn, J.M. & L. A...... “112 

Tinware. 
Cooney & Geiger.. ...... . 90 
National es & Stamping 

Co.. ebhee nes -100 
Typewriters. 
Remington Typewriter Co........ 16 
Vapor Stoves. 
Clark, Geo. M. & Co.. deinen & 
Geisel, A, Mfg. Co.. tr RS 
National Vapor Stove & Mig. Co. 6 
Ringen Stove Co.. steal eis 3 
Schneider & Treakamp Co heoesb oe 5 
Standard Lighting Co ...........+- 4 
Twin Burner Vapor Stove Co..... 7 
Ventilators. 

Berger Bros. Co.........0+e+00++++ 111 
Berger Mig. Co.... ..scceeseeseecees 97 
Burton, W. J. & Co........++ ++ - 97 
Garry Iron & Steel Roofing Co.... 95 
Globe Ventilating Co..........++.. 112 
Fam BroBeo...ccccccccesccccccsess 96 
La Crosse Steel Roof. & Cor. Co.. 95 
Powers Bro. ... oe cess cece cocece lll 

Wagons. 

Shipman, Bradt & Co......---...+ 104 
Washing Machines. 
Brammer, H. F. Mfg. Co....... «++ 100 
Clark, Quien & Morse .. seene 0 
Randleman & Sons ............. ++, 100 
Wire Mats. 

United States Wire Mat Co....... 107 
Window Screen and — 
Kees, F. D.. Sone bete ..108 































DANISH WEST INDIES. 


“THE Danish West Indies” is the title of a mono- 
graph by the Treasury Bureau of Statistics, which will 
appear as a part of the forthcoming issue of the Monthly 
Summary of Commerce and Finance. It describes the 
islands included in the recently ratified treaty of the 
United States and Denmark, by which the islands of St. 
Thomas, St. John and St. Croix are to be transferred 
to the United States. Those islands, it shows, lie off 
the eastern coast of Porto Rico and are in fact a mere 
extension of the marine elevation of which Cuba, Jamai- 
ca, Haiti and Porto Rico are the principal representa- 
tives; while they also form a connecting link between 
the Greater and the Lesser Antilles. St. Thomas, the 
best known of the group, lies 38 miles due east of the 
northeastern extremity of Porto Rico; St. John lies 
12 miles east of St. Thomas; while St. Croix lies about 
50 miles south of St. John and St. Thomas, and 60 
miles southeast of the southeastern point of Porto Rico. 
Two small islands already belonging to the United 
States, Vieques and Culebra, which were obtained 
through the cession of Porto Rico, lie directly between 
Porto Rico and this newly added group. 

The islands are small, with a comparatively small 
producing capacity, their chief importance being by 
reason of their harbors which they offer and their value 
as a strategic as well as general commercial standpoint. 


St. Croix, the largest of them, is about 20 miles long and 
from one to five miles wide, with an area of about 80 
square miles and a population of about 20,000. It is 
also the most productive of the islands, a considerable 
area being devoted to the production of sugar cane 
and tropical fruits, and agriculture being the occupa- 
tion of a large proportion of the population. 

The introduction of steam and electricity within 
the past few years have reduced greatly the importance 
of St. Thomas as a point for the distribution of com- 
merce, since now all of the islands in the group are 
visited by regularly plying steamships, and the trade 
sunplied by this process, instead of being compelled to 
rely upon the supplies formerly drawn from St. Thomas 


as a distributing point. 


~*> 
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FREDDIE’S LOGIC. 


“Mamma,” asked a Kansas three-year-old, “are 
we going to heaven some day ?” 

“Yes, dear, I hope so,” 

“T wish papa could go, too,” continued the little 


fellow. 


was the reply. 


“Well, and don’t you think he will?” asked his 


mother. 


“Oh, no,” replied Freddie, “he couldn’t leave his 
business.” —The Capital. 
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Trade Report. 


WIRE NAILS. 
Wire nails are quoted at $2.20 in single carload lots, 
and $2.25 to $2.30 in smaller lots. 





CUT NAILS. 
The price of cut nails remaining at the figures of 
last week, $2.20 to $2.25 in small lots, has not caused 
any extraordinary demand. 


" BARB WIRE. 
Painted barb wire is quoted at $2.80 to $2.85 in 
single carload lots, and $3.10 to $3.15 for galvanized, 
with 5 cents extra for small lots. 


PLAIN WIRE. 

Plain wire in small lots from stock is quoted at 
$2.20 base. . 
CORDAGE. 

Manila rope, on a basis of 7-16 inch and larger, is 
quoted at 13c per pound; sisal rope on the same basis, 
from 9c to 914c; with a rebate of 4c allowed on large 
quantities, 


WHITE LEAD IN OIL. 
White lead in oil is quoted at 6c per pound, in 
lots of 500 pounds or over; in lots of less than 500 
nounds, 614c¢ per pound. 


LINSEED OIL. 
City raw linseed oil is quoted at 63c to 65c, accord- 
ing to quantity. 


BARS. 

Very little new business is being placed, though the 
inquiry for future delivery and specifications against old 
contracts are both heavy. All the mills are sold up 
for periods varying from two to four months, and one 
as far as August. We quote 1.75c to 1.85c for iron, 
Chicago ; steel, 1.65c to 1.75c; out of store, 2c. 





SHEETS. 

Sales are not active and there is no improvement 
on the shipments from mills. Independent manufactur- 
ers report that business is of good proportions and that 
the outlook is promising. We quote No. 27 black from 
store, 3.30c to 3.40c, and galvanized 70 per cent to 70 
and 5 per cent, 


STRUCTURAL STEEL. 
Manufacturers of structural steel are sold further 
ahead than in any other branch of the trade, and there 
if difficulty in placing new business for delivery in 1902. 
The scarcity will seriously curtail building operations 
in this city, many new enterprises having been put un- 
der way in the last few weeks. We quote mill ship- 
ments, carload lots, as follows: Beams, 15 inches and 
under, 1.75¢; 18 inches and over, 1.85¢; angles, 6x6 and 


under, 1.75c; over 6x6, 1.85c; plates, 1.75c; base, tees, 
1.80c; zees, 1.75c; lots from store, angles, 2.10c, min- 
imum; tees, 2.15c, minimum; beams and channels, 244 


cents per pound, minimum. 


BILLETS. 

A few inquiries for billets are reported, but as mills 
have none for sale these were withdrawn. We quote 
Bessemer billets, $31 to $33: open-hearth, $33 to $35. 

MERCHANT STEEL. 

Toe calk steel has been advanced to 2.25¢ minimum 
figure for large contracts, with regular advances for 
smaller quantities. There is a heavy inquiry, but mills 
are not soliciting new trade. We quote mill shipments, 
Chicago delivery, as follows: Smooth finished tire 
steel, 1.95c to 2c, which can be shaded on carload lots; 
open-hearth spring steel, 2.25e to 2.50C ; sleigh shoe, 
1.65¢ to 1.80c, flat sizes; concave and convex, . 2c; 
cutter shoe, 2.40c to 2.60c; machinery steel, 2.15¢ to 
2.25¢e, base; plow steel, 2.50e and upwards, according 
to quality; toe calk, 2.25c to 2.35c; out of stock, 2.40e 
to 2.60¢; ordinary tool steel, 6c to Te: specials, 13e and 
upwards; less than carload lots, 5 per cent to 10 per 
cent higher; cold rolled shafting, carload lots, 55¢ off, 
Chicago; less than carload lots, 50 per cent off, Chi- 


Te nes 
cago. 


RAIL AND TRACK SUPPLIES. 

Track supplies are in good demand, but manufac- 
turers generally are sold for two or three months ahead. 
We quote as follows: Standard rails, $28; light sec- 
tions, $34 to $36, according to size; out of store, $40 
to $44; splice bars, 1.70c to 1.80c; spikes, 2.10c; track 
bolts and hexagon nuts, 2.80c to 2.90c; out of store, 
2.90ce to 3c; square nuts, base, 2.65c to 2.75c; out of 


store, 2.75¢ to 2.85c. 


COPPER RIVETS AND BURRS. 

In view of the condition of the copper market and 
the development of lower prices, the trade are watching 
closely the market for copper and brass sheets, etc., but 
thus far there has been no further decline in these 
goods. A reduction, however, of about 10 per cent has 
been made in the price of copper rivets and burrs, of 
which, it is understood, manufacturers have a large 
stock on hand. 


= —_ — -e- 


THE IDEA OF IT. 


There are a thousand things in your store that will 
furnish the theme for a readable, interesting, attractive 
advertisement. Take one article or one class of articles 
at a time and describe them as accurately as possible. 
Tell just exactly what you see about them that makes 
them good and desirable. Certainly when you hought 
them you had some idea that for a particular reason 
that particular thing would sell. That’s the idea to 
put into the advertisement.—Good Advertising. 
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tati 
uotations. 
METALS. 
FIRST QUALITY BRIGHT 
PLATES. 
Per Box. 
tC $7 50 
x 9 00 
1c 9 00 
x 10 50 
Cc 750 
x 9 00 
x 10 50 
xx 12 00 
13 50 
{Cc .. 20x28 15 00 
[IX ..-20x28 18 00 
iXX . 20x28 21 00 
COKE PLATES. 
Cokes, 180 Ibs........IC 20x28 9 50 
Cokes, Ibs.,......IC 20x28 9 80 
Cokes, 216 Ibs........1C 10 10 
Cokes, 216 Ibs........ IX 20x28 11 60 
PIG IRON. 

Lake Sup. Charcoal.. @$21 00 
Local Co ‘e Fdy No. 1.. @ 18 00 
Coke Fdy No. 2.. 2 18 00 
Local Coke Fdy No. 8.. ® 17 00 
Local Scotch Fdy No. 1 @ 19 00 
Local Scotc No.2 ® 18 50 
uthern Coke No. 1.... @ 16 65 
uthern Coke No. 2.... ® 15 90 
uthern Coke No. 8.. @ 15 40 
outhern Coke No re @ 14 90 
ern No. 1 Soft..... @ 16 40 
leuthems No. 2 Soft..... 15 55@ 15 90 
Southern Gray Forge.. m 14 90 
Southern Silveries....-... a ® 17 65 
ackson Co. Silveries.. % 18 50 
Ohio Strong .Softeners.. » 19 00 
Alabama Car Wheel.. b 21 00 
Malleable Bessemer..... D 19 00 





BLACK SHEET STEEL. 








in. 3-16in. Nos. 8 and 10.per Ib. $3 40 
o. 12 rib, 3 45 
. 850 
. 810 
. 810 
3 20 
. 330 
. 84 
. 850 
SMOOTH STEEL. 

per Ib. 
Wood's Smooth Steel, 15-17 $3 30 
+ Tive 3 40 
» ve “ 99.00: 3 50 
“ - i) 22-24. 8 60 
7“ Lad ii) 25-26. 2 70 
” ” ine RARE: 3 80 
“sg ” OO csed esse 3 90 

PATENT PLANISHED SHEET 

STEEL. 
Patent Pastehes Sheet Steel. 

outs ” $10 20, ““B’’ $9 20 


s 


GALVANIZED IRON, 


Walvanized Iron.............. 70@70-54 
SOLDER. 

Guaranteed K&%...... meeenocondel 18%c 
Commercial (&%.......++. — 
SHEET ZINC 
600 Ib. Casks, base......... 6%<c per lb. 
COPPER 
GORE. nis ad Aetna teiinncionte base, 20c 


TIN PIGS AND BARS. 
Banca, pigs, per .. ccecece gE 


straits pigs, perb........28 
straits in bars,per B....28% 


LEAD. 


American Tso: Cc 



























HARDWARE. SHOT DOOR AND SHUTTER. 
Deve shot, = smaller than B, Ives’ Patent Door............+- 50& 108 
a b bags, ya, = 1 35| Wrought Barrel, Standard list... 708108 
Dest , Mast ond arger ‘sizes, -— Wrought Flush.. Sia adi rd ii : 40858 
eee ee weeee , s 
QuoraTions. © |ainsnacep espe | Bp tnt 
ot ags, per bag..1 60 
(The quotations given below rep- STOVE AND PLOW. 
resent the current hardware prices. ANVILS ND nn cn dine whteens pesees meat 508105 
They are not given as manufactur-| : Stove list December 28,1890 ....75&10 
er’s prices, and manefacturers renton, 70 to 80 Ibs........ 10c per lb 
Trenton, 81 to 150 lbs......... 9c per | 
should net be held responsible for TIRE 
them, Manufactu etim: Common, list Dec. 28, ’99....... 5&5 
Sales Gniaes Mekiad @hen dheoe AUGERS AND BITS. Eagle Philadelphia ..........---- 7245 
gu Snell’s Boring Mach. Augers, ...65&10¢| Norway ........sese.seeceeseeeecees 75% 
quoted for goods; they are not al- | et or its, 12-inch twist... 60&5« 
ways selling at the price quoted, but | jenn attern Auger Bits..508&10s 
goods are being sold at the figures usself Jennings! Augers and a BOLTS AND ing ee 
printed below by manufacturers nd sit "Augers, ‘LHommedieu. ......156 Common Carriage Bolts, new list, 
jobbers.) n Bits.. “a wee fF Fe Vere 
Climax Bits . ..608&10s | Machine Bolts, with H. P.or C. P. 
|) ee rrr 65@7% 
AWLS. Machine Bolts, with C. & T. Nuts 
ADZES—CcCARPENTERS’. Brad, handled apn & -" : PON Pek wna ck eget aE 
Hunt's 254 Brad, Saneen, assorted i to4 — nawptinnae = veces to GaNOS 
+ hast ggthegemgnenpnetonebent: 13%6| Pog’ Baw" -- per gr. 1 10| Machine Bolts, Blanks.. et 
Cc Seale came ses oboe onenans ih Mae actegs esnreeel pergr. 40/Bolt Ends, with H. P. or 
White's ArtON’s......+...e vee 124% | Peg, shouldered........... pergr.110/ Plain Nuts... ............... 10% 
Ship Bari Hee ee tee ee ween tees eee ees 12344 No, 1, Scratch, nquaies,. . per gr. 450 Bolt Ends, with C. & T. Nuts.. 5 _ 65% 
Winco AItON’S.... ceocee sees ceeee a No.5, Scratch, socket. . ..perdoz. 1 15|G. P. Coach Screws.. . . T@5% 
> ee et ee ee Cone Point Lag Screws......... T5@54 
Se cddutndstbthtinteicanaccodal 254 AXES — “y= rs oS ee a 
orge Set crews an 0) t) s. 
AMMUNITION spac eapiapaaoaies perdoz 575 | biow Bolts and Guard anes. 
oot quality........ “ 09 | Washer Head Coach Screws... 70@5% 
CAPS, PERCUSSION—per 1000— Boeed axes, add..... a 50 
4 BORING MACHINES, 
B 1, Waterproot,110..oeuon.n Qe] Peerage cam Patt. 2200 | pegnt, without Auger. $275 
SDs ditndadinsaninndtaiilpahcantiveieal GES) PEM Recwccescscesses “ 12 
Hand— ; BOXWOOD RULES. 
EE . 40 4 $11 00 ) 
CARTRIDGES. White's... .00-erreeee 7 Oe PR Oe. covsccoaceasa ane 
Peters Rim Fire 50&3<| White’s “ 12g | 5. 18... ..2. eee ee eee 600) Ne 
Peters Cent Fire, Sei & Rifle sass “ = ; u se 4 
Peers ant Fire, Military and AXLES. << eapeacdahest< 450 list 
P eters Bank” Ctgs, except” Common iron, loi bet ox) oo signe 10 00" 60s 
Band #2 gu Sdaitional ioe | Concord ron long arm a bed. OM | re BS | 
Peters Blank Ctgs. 23 cal... eat - -eaaey caauate bed Serene ong arm, 6%] pagaaes. new wees 35 @5¢ 
eters Blan c h sh : seckedion 
Peters B B Caps, Round bail... $1 18 Short shape on shove, on. per. -s 2” Dein 8 Steele... seessee sees: oes 
ha B FB cape. Cos Conical ball....$1 90 Welded — on gbare. ex. per. lb d 16 RACES 
atent, stee' 7 to 14.. B . 
U: Mt. rox Cent. Fire, 0 Oa aie: eee Half Patent, steel, N — 19 to 22... 10] Barber's &105 
Winchester, Cont. Fire, Military, | Extra, coach shape, 1% & smalicr | Eotmmon Bal, American éi @sa1 4 
eee ee ewe eeee t off d’ ” pen i@ 10< 
U-M.C Blank Ctgs. 38& Sical..  10%| Exit i - y mabe Fray’s Genuine Spoffor 
U.M.C. Blank tgs. 88 cal ..50-10-105 Exira, conch shape. 136 15, ber. set, = Fray’s No. 508 to 522,.........50@10s 
U. M. C. B B Caps, Round Ball. 10x National Wrought Steel Tubu- 
UMMC: BB Caps, Con: Ball, $200 net | Seandaed Fem’a to 5) and Spe BRACKETS. 
U. M.C. Rim I aaa) cial Farm (al to AS) less than Cast Iron Plait .-0. oo00 0+ ooo SONS 
U. M. C, Cen ten sets.. et .-20%] Wrought Steel . «++. 70810 @ 754 
Overten sets...... ......c.cscs00. NO Be 
PRIMERS 
ane wi BEAMS—SCALE. BROILERS. 
is is cccnnescioed 
Peters Primers.. 1 10/ Seale o Beams, List Jan. 12, 82.. Dis. os snc oben dueninen ee 
a OU peeejegerspeesse eS eT ee ee ee 
Winchester Primers... .. tee eens 08 BUTTS. 
BELLOWS. Bright Butts, Nos. 800, 808, 804 
aan... ‘oes * .. W&5s abs, 808, 810, 814, 816. 818, 820, 
atnndh id wetibuatn oz. $6 85 
suBLLS. Molders’, 10 in.......... = doz. 9 00 Bright Bx Baits, Nos. 826, 828; 829, 
Fetes J Empty Paper Sheila, 10 848, 844, arty » Saas Say OE 
and l2gauge. League......... 
.— Tepeuge- Paper Shells, 16 — Bright Batts. Nos. 892, "922%, 
Peters New Victor Nitro sheils..... 15¢| Ordinary Goods. .... ...++-+. -» 10854 | J ined ‘Butts, Nos. 160, 40, 
I a nee een Sbigiae| High Grede nae Ce a 708, 
Peters Loaded Sh: — League BEDOG 525050 case S000 Rsanccccvees 70&10< = 710, TL ae 
and Semi-Smokeless .......... > TWh ccc ce cccccvecces cesses Ox 
ries New My aah Se Loaded ee See ibe10g DOOR 
mok: 
Ideals Lo ed with Kines Smek ~ Of] Abbe’s Gong ice anges gg ce CAGES—BIRD 
DN >.) diana addeduneee 40&10&1 Home, R. & E. Mig. Co.’s...°: 55&10, Enameled nante aon aes 
0. M. eee Clee, 6 2081 er and Pull, Sargent’s. 20&10&10g Brass.... a esce 5s 
cetiunidietsecnenl i saat CASTERS. 
tees Hand Bells, Polished oveita BOS Bad... 00 code cece cocccecccccefeccs MOS 
White Metal.. Sg 10 Plate Casters.......+++ +20. +0000 658155 
Nickel Plated .. e pret Martin’s Patent (Phoenix).......... 5 
Silver Chime...... K@335 &105 CHAIN. 
MISCELLANEOUS American Coil Chain, Less than Cask 
Te, inatnnnin oh anna b. 2Xc Bs: 
hibee end ened taes is, 516 % 7:16 % % 
“Toaded ’ “Siiciis, ¢4085s| Steel Alloys.Church and School 516 ho 505 450 485 435 £10 
eee} Smokeless | Wilmot & Hobbs Mig. CoGong...708| .% oe ip, 
Winchester: PETES 40&10&10&54 Less than cask lots add cc 
BEVELS. 4. Tr. German Coil, list July 24, ’97 10854 
= Stanl me conrnbeeren 
GUN WADS—per 1009, —) Nee poate : 90x] German Halter Chain, list July, meine 
Peters Gun Wads...............20&54 “Western Standard: 100 pair 
U. M. C. Gun Wads............. 2O0&54 BLOCKS. Oi 62, Straight, with Ring.....29.00 
Common Wooden édiinnccae 6%—8-2, Straight, with ... 33.00 
POWDER, Eddy Steel Tackle Biocks.. 66 2-8&5%| §%2—10-2, Straight, th ring. 86.0 
, Tr rioocs. 
King’s Quickshot Powders; Kegs $4 00; BOLTS. A aa or yt per — ae 
ié -Sn = ~hedbones ecmpaar: gpa aseagiay ETC. than Straight L 
King’s Semi-Smokeless.......... T W onand Fancy ‘Ohains 
— s Smokeless.......... 25, 20 & 10) Common, new lis . 65% ton 508108 
Go kenga Powder, K Norway Iron, $3°00, list Oct. 7, “ig4 Jac = Chain, ‘is july 10 "93: 
pipont “smokctes, cporet © | wait adi in jan, 96.0080 | OR nee enee nso pe arty 
aibcstgberecdpetarescem POS, 20 & 10c,| Machine, list Sept. 20,°99....... 70854 _-Teesheporaentanantoat 10855 
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Diba GIR e sive ced dn tsiacest 60@ 10% EGG BEATERS. TR i acndnnss o0tecenn 80&10 HAMMERS. 

Gal, Pump Chain........ lb. 44% @4%c | Standard Co.: Ballast or Stone Forks.........- 40&54/ FR. Plumb’s A. E. Nail. ...40&10&54 

Covert Sad. Works: No. 10 Cast Handle Dover pr gr $9 50| Tanners’ Forks..........-+++++.. 40&54 | Engineer’s and B. S. ML, tenses 608 
Breast, Hitching and Rein No. 15 Extra Heavy Steel. | |Shaving Forks........+-.+-++-- concag| Ractintet’s Hammers .. One ea 

CREB onc vc conc ctvcvcccoseccess Handle per gr ...... ....++-- Potato Scoop Forks.............---40% S& ee a a ose : 
" ° > . ...-per gross. 5 25 

Covert Mfg, Co.: Rival Pet Bl .... ccc cccceecccee ~* 00] Oyster Forks...........+++sseses 40&54 
Beans... sevrcqoccceccccce cess 5&2 | Taplin Mfg Co i cae 8 
Sides SES Ae 35828 > 0. 50 Small F Family size prgr 7 00 oe eget ~ Rg HANDLES—IRON, WROUGHT OR 
| RISE gee A 35&2¢| No. 100 Regular Fam size prgr 750) Forks...... 0... ...ccceseee sone eees erates 
Rein...........0ssecee sees -- 85828 | No. 102 Regular Family size Steel Tar or Asphalt Rakes.....-.- 654) No.0. . +. per dos 9 9) Oo 
RIT ices sashacbetsosctent = ot 00] ASPhalt Hoes... ...++-000+ see00 eas Ho. 3. . war 

Oneida Community: ~ 152 an Family poi Two Tine Hay Forks, Std.Size.65&10¢ a : “paataeenl tiniest a : He : 
Eureka Coil & Halter.......... 40& 54 Rodel pr -.. aye 94 00|3 Tine Hay Forks, Std. Size. 0&5&108)ND 4! «(1B 
Niagara Coil and Halters...... 40@5¢ | L yon’s Standard on per doz.. 1 75|4 Tine Hay Fork, Std. Size...663%@10s pesnse tan Soe lat., perdoznet $1 10 
Niagara Cow Ties. 458&5@45810&5s | Wonder (S. S. & Co.) per gr... 7 50|S0cket Four Tine Hay Forks. .66%&54| [Mpannes store door.....  -»-- mgs 
Am, Coil and Halters... .40% new list Socket Four Tine Manure Forks...70%| Chest and lift...............--.dis 50 
Am. Cow Ties.......... “35&5@40&54 Socket Four Fine Spading Fe ores nance Wood—- 

WieeGeedeCo:  —~S«stéS(R Re PT. WAR Lf tet cotter eee eees Saw and plane.............. dis 40&10« 
Dog Ch TR 60& 108 ENAMELED STEEL WARE. (Three Tine Hay Header sod Hammer, hatchet, axe,etc. “ 40&10% 
Uriversal Dbl-Jointed Chain 506 Royal (N. E. & S. Co.)....70 to 70&10¢| Baler Forks.. 67% &2%e = awl... pei Der Rro. 2 25 

Peerless (L. & G, Mfg. Co.).. .708&10s | Four Tine Hay Header and Baler yoy Lt . ia 
CHALK Agate Nickel Steel Ware......-. 50&20¢ Forks..........+. feet eee 6634s Socket firmer higel oo s+ sees 4+ 5 
Grain or Barley Forks..... 70&10& 104 | Socket framing chisel, . 
Blue.... per gross 58c Pearl Agate Ware..........---+ 50& 20% < ng 

weet nese eeseeeees Bt Blue and White Ware..........80&10g | Four Tine Manure Forks.. .70&10&5s File........... ceseneeees DOF RTO, $1 60 

Sitiniudslndiee ache th-enee 48c pa Five & Six Tine Manure Forks70,10&54 Auger, assorted pence cocece 
TR ceccsccirericose, Gap ae mune Ware Gee Meter Hoe, take, fork, €t¢.ccccce..s.. 808 

i: e+. ee a er | 10&54| Spading Forks.............. W&10&54 Cross Cut Saw— 

CHALK LINES. Rosas Steel Ware............+- -—~ Potato Digging Forks.............. CBs! atkine’ No. 1.......... per pair 2éc 

In 20 Ft. Hanks: Stone Picking Forks............... oe ae mr 18¢ 
No. 12, Twisted..... perdoz. $0 22 Garden Hoes................75&10&56|  “* No. 6.........000.. ” lic 
No. 1, Braided... “ 24 FASTENERS, BLIND Meadow and R. I. Hoes... 75&5&2}66| GlMAX-- 5 - os evesseeerees . - 

CHISELS Zimmerman’s.. .. ......0++++ sees 50&10s | Sunbeam Meadow Hoes..... T5&5& 4s peenateaeds 
Ne 2 sates aie: Mortar and Street Hoes....75&10&5¢ 
Witherby.” ts <span Siti 70% Planter Hoes, Regular Pattern. 70&30s HANGERS. 
TOBACCO TROGB occ 00 0000 ccceso 75&204| Hangers.. eT ee 
CLAMPS. FAUCETS. Cotton Hoes.......... 70&10&10&5 &2¢ 
No, 25 Adjustable... .......50&10 to 60* | Standard sactel es elas aig | Rough Fin. Shank Cot. Hoes 75&12}4¢ HATCHETS. 
Carriage Makers....................005/B. & £.B Cotton Chopper Hoes... .75&10&7}4% 
RRedilich? s Wood Faucets. Ladies’ Cotten Hoes...... 75& 10&7344 Americas Axe and 
CLEANERS. Red Cedar ........ Malleable Rakes, ..........++++.++. vi 3 — 
ee doz.$0 45|Cherrv. Toy Ladies’ and Boys’ Hunt’s... 
per oz. $0 45 Cher iceanoomeces Net Prices. oes. ae 10810t0 TOROS pase. .. Y40&106t040&10 
CLEAVERS. Metal Key......... Weeding "‘Hoesand Rakes.,..... 15&54 | M U as as hee es &5s 
OID _...dis 40|Self Measuring Potato Hooks..............----.20&58|C Hammond & Son. 
ae ay “ Enterprise, per doz. $36 00....... 40%| Hop Hooks.............. ..60810&2%¢| Fayette R. Plumb.... 
Cork Lined.. -- 0&5@70&10&54 | Stee] Garden Rakes..............-. vhs 4 
CLIPPERS. Metallic Key, ‘Leather oe 10% Steel Garden Rakes senencee blank 70% 
Bi. Hotchkiss Horse Ci Red Cedar... - SO@50&54 aa a LR HAY AND STRAW KNIVES. 
.- per doz 2 $18 00 - os. ° 

M. wapeerangecuaingy aay TY Special Mortar Hoes...... 40810&2%5| Fehtning Patterns... 21795 

PN ininnss cducdeciccsis ad 18 80 West's om. bavaguth ant ‘Shut Harpers’ No. 7 ‘Mortar Hoes, .. 65% sit it's 

Ne a a a low oe Key.. --50&10%| Truck Hoes....... .-BOS108 25 

honor le eet John Semmnete Peerless Tin Key. 408 _ ea 65% HINGES. 
*H. Hotchkiss woes Come “Boss Tin Key ....... 50s|Special Hoes................ 75&10& 2 
No. 1.. -\ ..perdoz 960| “ ** Victor Metal Key. .50&10s| Hoe Down Hooks........... 75 &10&25 BLIND AND SHUTTER. 

No. ee tnicminius “- OW “ Duplex Metal Key....60¢| Warren Hoes..............+0000+ 60&54 | Surface Gravity Locking Blind: 

SE “  4oso| “ *“ Diamond Lock........ 404 | Laid Steel Edge Hoes........ 25, 5&2 eters Rasonal: 1586 Te ares 

NO. 800........c.cc00005. “ 1890] ' “ IXL Cork Lined. ...50% is diltMampenetais — 

BO, FEB .0 00. ..cccescccccce “ 4500] * “ Reliable “ “ ,.50&10s GAUGES. Doz pair........ 9.75 81.70 3.40 

- - Cama? © © ..ccce 70% a oteets a Mosties Shutter: Di — 
“ “ “ “ arking, Mortise, etc..... new list xie,&c.)_ . 
Ente Mig. Cos MILLS. “ “ <aaege “ PY aeaoeie _e Stanley R. & L. Co.’s Butt & On eeeveeeeeenns 1% 2 256 
r. Mig. Co., list Jan. 17, 98... 25 | eagle 505|""Rabbet Gauge ie et eae $1.60 5552S 
rn Nee tgahaibs Bos} * Perfection “ee oy oy igeaamlallglee 758 Mortise Reversible Shutter, (Buffalo, 
te ** seadies hen: (00QO0KEg | 2° HE Hs COB...00+ seer eeverreees ones 
No. ssitene to cennas 1% 2 
Star, Metal Plug n new v list... - MWS Do i 
CORKSCREWS. “ae i065 60 5S 
Howes........ 25 & 22 as sand wreeuny ae! vive GIMLETS a .. 108 
steeecees North’ s Automatic Bli id Fi t » 
Humason & Beckley has saganel 40& 10s McKenna, B ET 60s} No 2, tor Wood Bus 0 ixtures, 
Empire... Burglar Proof, wocccy cece cece 354 
te - Improved, 4 and K inch....-+++- 354, eee 10% 
ee oed'sese-d net | Self Measuring: Reading’s Gravity.............. 75&108 
Wiltiamson’s Regular. reeeees 355| Enterprise, per doz $96.00........ 40% GLASS CUTTERS Sargent’s, No. 1, 8,5.......... 66% & 105 
on’s Forged Worm, .. 35%] Lane’s, per doz. $96.00... ...408108 | woodward..... 0... cccseeee 88% &105 Sargent’s, Nos. 11 & 18......... 70&10¢ 
J 
566 cektaee. National Measuring, per doz. gox| Red Devil...-....-.+.-. per doz. $2.25 Waapterile ~~ ~ 
a & Stevens’ List: Bonney V. & T. Co.....---+.++. 40&105) Acme, Lull & Porter......... 75&10 
rass (full Assortment)...... Cit 
ent) net price FILES AND RASPS. GLUE POTS Stenger 8 came! Locking, Non 
DOOR CHECKS. Great Wester®. ... coc ceccce cece T5&54 Tinned ee denne sy onaridany oy 
ides ctvsschacnnsewtsdé ones cca 80g | J. B. Smith........ 2. --seeeeeeeee T&S) ec Le eon Shepard’s Noiseless, Nos 0,8 my 55 
ESE ey er ee B06 | Arcade........0. ceceeeeeeeteeees toner ceate Se9e eensneg ms 10% 
SARE den th cSuacks chew See nmccll 305 |K. & F T5856 GLUE Biager, Gravity Locking, Hee 1. 
| doz. PL Sa hecnces teas neescenee ee ee i ..° ss i lee ates tei a eee 
Per eee McClellan... ........-+:-+...-. -. 9585p | Eagle, Liquid........---+-.+. +++ 405 ae <~ non. 1,888 TMS 
cs Saseiees ditutiecsens 70, 10854 | LePage’s. Liquid— oot Genie Sams 3.8 a 
DRILLS AND DRILL STOCK. | Nicholson ............+.++++ e008 RE  —ecedne tg bem 74% 


Common Blacksmith’s Drill I econ sak cube 80@B0S10g| List “B’.... 22... eee cere cerns 83 < 
mnt tet nee tere ewes cons $1 60 Black Diamond...............70&10s REMI” «cinatanes iqgqachesd stein 

Beach Drills, Stearns’ .....5 O& 6 09/ nisston’s...... “"a5& 5¢|B Amber, bulk............ perlb 9%c 

acenaeelr'y Sabteting, none os re A White, bulk............. per lb 12%c 

east! Millers Falis ot eee H. S. Amber, bulk........per lb 17c 
osetia’ per doz. $25.00 net for No. 12 FILE HANDLES. 


G dell Automatic Drills,$9 50 to $22 00 


@ DRILLS—BIT STOCK. 
Standard List........... 60& 5<@60@ 10x 


DRILLS—TWIST. 


Standard List............... 60@60& 
Straightened taper shanks to 1% in. 


Nicholson File Co.’s “Simplici- 
ty” File Handles, per gross 


eTerrrerrrrrrT Terre rrrers 


FORKS AND HOES. 


Coke and Cottonseed Forks... ..40&5¢ 
Eee 40&108 
Barn or Ice Forks............+.. 





85 to $1.50; Fraser’s.. 


GREASE, AXLE. 

‘ eee .. $9.50 gr 
Baum’s Castorine. Meaaieitannetdens Net 
GRINDSTONE FIXTURES. 
Stowell’s. oese eee 


Shepeed’s Double Locking, Nos. 
ppennauininditeden tant 70& 104 

éhamatae Gravity Locking, ie 75 
&7 4S 

Steamboat Gravity Locking, —. 10 
5&7HS 
Pioneer, Nos 060, 45 & 5%. .75&7% 
Empire, Nos. 101 & 108...... W&7%s 

W. H. Co’s Mortise Gravity Lock- 
ing No, 2 coe 108 

Stanley’s Stee] GravityBlind Hi 

POF GOS. SOtS.... ..ccccccccee : aot 


GATE. 
Clark’s or Shepard’s—Doz, sets: 








Reading Hasdware Co. seenniensnenl Net 


EE ea eeapre ee 
Hinges with Latches $2.10@2.35 


a 
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Hinges only........- 1.60 1.80 2.90 
we ettsnes. onl aeage as 80 70 . KNIVES, DRAWING. NAIL SETS. FRESSES — FRUIT AND JELLY 
ew tandard List...........000- 
With Latch........ ++ doz....@$1.55| Adjustable Handie woe ae Qctages.. deste sqpnncsiee per gross, $4 00| Enterprise Manufacturing Co 258 
Without Latch........ doz....@$1.25| Watrous................00+ sia thetes K a as ee Pe we 
Reversible Self-Closing: re eal Sontaleln Folding. seeeteers oe nurled handle, cup point, gro ..$7.75 
ee, eka Cantelo’s Folding... ..+. 0+ +++ 0+ 
quiltbont 8 2 eae S| eens = BOK NUT CRACKERS. Hay Fork, S ; a cee 
estern: Vv e,doz $1 60@$2 
With Latch.......... doz. $1.40@1.75 KNOBS. No.12, wood bottom .........-.-$1 88| Hot House, Awning. ie srete “ “4 
Wrightsville Hidwar - doz. $0.95@1.30 spanned FGiothes Li ‘ine. 
sville ware Co Base, | Screw . 38 
Shepard’s or Clark’s Nos. 1 & 2.. — — sr th ey penne iv. 1 60 a. apanned Side. . sees Be tr 
Sh av Clark's, No.3....88& s| Door, Mineral.........--. 3 —— 70c rd or Steel. orsccs igh (Auger Mortise): i 
epard’s or Clark’s, No, 8....55&5%/ Door, Por. Jap’d.......-++- ion. Ge Maliabie iisainers oa ..508& 105 Common Sense, 21 Zin. n. - per des. yc 
no oe ommon Sense, Pat.. “ me 
SPRING LADLES. same list .... arcapnd Popes Empire, 2in...... ..-... “ 28c 
Readi 
Holdback, Cast Iron, gros.....-- $9.00 ~ ty sree eeeeee ores Net 
Non-Holdback, Cast Iron, gros. .$8.00 Sargent's. ce receeeeees Net PADLOCKS. F eee 
J. Bard sley . . , Sergent Dog Colla ox No. 8 or No. 7, 2% wheel, 
Tie pe Le ee 
Rn bt ng......19%]  LANTERNS-TUBULAR. _ [Sargent Wrought Steel and Brass. 30s Fox No. 9, iif wheel. « 
Bommer Spring Hinges .. ...... 40% | No. 0 Berger’s “Bail Lift.” — for plated Finish... 25c per doz 
Bommer Ball Bear. Floor Hinges.40%/ doz. $9 50...... &56 xtra for Anti-Friction Bronze 
Chicago Spring Butt Co.: No, 6, Berger's “Bail Lift,” PINCHERS. PRON s ince Diverse ices 10c per doz 
a de laiee pakdpe peek oii Galvanized, doz. $10 50... .40&10&5¢ | C ’ 
Floor tii ings. 40%|No 2 0 arpenters’, wrt. - from, pol. 
Garden oe seanrantoes cooeresnd Naor $i Bail Lift,’* per re pincisattie er weet RAZORS. 
eene’s Saloon Door .....--- ‘ “i 
Reene's Sate ¢. 3 Eee Ber, er's “Cold Biast,” Beseas\* PEE Wecese cece 10; | Fox Razors No. 42....per doz, $20 
Hoffman Hinge & Foundry Co. No. O'Bey er's Dash Board, Jap- wo: Ste ee ae 00 
No. 70 & 80 foldback Butachatle Plain Globe, per doz. PIPE =. 24 00 
noe “ * . scoun 
Cemece Mis. Co.: ee iit @ 0, Bet 4 ee yet — ie same Rantankarus.............. “ 
Se eee icone eoicc806| SIE BD esecacsteeceeteserre 608054] ,,18t March @, 1900, 
Payson Laat Co.: no °, Ber ers Dash Board, Jap- % to ¥%, black.. ae oes - Soka REGISTERS. 
n= foc CRS rere ee 50& 108 anned, Bisin Globe, per doz Pot r ‘black ... sheeeges nets Weseel 2 List Sept. 1, 1901. 
0 A, Falv © sepecce lack 
Ideal, No. 10. “Detachable, per 0 NS. 2, Berger's Dash Board, AoB108%4 % é to 10, galv... ‘i s lato Japenned “an ee ) 
cuned ull’s Eye, per doz. st Fe ruary | aaa Me gs FO SAAS mclege 
Clover Leaf, Ho. _» er gr. ey 50.. 1% and  plain............50&2% | White Japanned Registers, Ven 754 
Gover Lov’. aa gr. $8.7B) $17 50... -+0e0sesenevereees 40810854 | 1% ang andes, P ain.... ee onan by! + Japanned Registers, Vent- | > 
New Idea, Doubie ‘Act’g, per gr.11.00 Hr and over, pla IAEA 50&2% | Bronzed Finishes in I ° 
BULL’S EYE POLICE. and over, gal ease sega, ae Gold, Sil n Imitation of | g 
Slier tube eye ilver, Copper or Bronze 
sin. flash light, per doz, . er tubes. BOREL | sie einia ca + wees AOS108 % TS 
WROUGHT IRON i - Fay + Der 8. «. PLANES. Electro-Plated a tee ks 5, S085 J 
Scrap and T Hinges, list Mar. 15, 1901: : Stanley P! i opper or Oxidized Silver 40&10s | = 
Light Nicee Minges.«.- 0o-ses 708204 Standard Batley Place pas donald ps se White Porcelain.......... Be : 
Heavy Strap Hinges... 810820 LEMON SQUEEZERS. | __ prigrs ann wippen. ae Ertan cesenicy 
Light T Hinges... ay PLIERS AND NIPPERS. | = coccreccace es SOMME 
y i ommon, per No. 0 $5 00; 
Extra Heavy inges No. 1 $6 50; No. 2 $10 00. Swedish Se Cutting Pliers a 
Hinge Hasps.. cal a “End RIVETS AND BURRS. 
Cor. Heavy Strap........7 Wood, Porcelain lined, No. H agonal ** c 
Cor. Ex. navy, tA Deothntete sas ove 6ebnne per doz. $1 60 alls Gompaund a coppered Iron See. Peer | 
Screw Hook and Strap: Boss Tinned Iron ...... er doz. 110 U.D.F Pits nners Rivets.. seiiep tisene <a 
. $e 2 ‘ts RecA aE Ib. sc oe Fecesiain Lined, per i 
° n . coven cccedite OHEC os e00ee 2 M 
BB to 96 im... ...-eees oes cece Ib.8 c fenning’s S 8 ‘Star. seeeeeeeees ‘per doz. 1 8 Common Pe ee ae eee ROOFING SUPPL 
Screw Hook one aye ing eee .. per doz. 2 50/ Stanley’ s Wooden on, new list. ....... gan 
% to 1 inc = asap sssseedb. tc Dinsten’s. en, new ied be EAVE TROUGH. 
sank bedeuetede qhenelis . T%C ‘ ones 
pmo As "Tb: 9tgc LOCKS Galvanised Eave Trough. ia “tiene 
ouble Bead Galvanized Sli 
Plate ee 38s POCKET LEVELS.) m Rave Treagh rat Sys TRIO 
aymaker-Barry Co........... 90 Stanley’ uble Bead Ga vanized 
MISCELLANEOUS— suent & So Co. no ARE 40, 408105 ey’s Common, new list........40¢| Joint Eave Trough..... TARTS 
At KEY... ee eeeescecececenecs net 
Hoffman’s Stee) Spring Butt Hinges Kondine Herding Go. seeeereees 30&105 POACHERS, GUTTERS. 
Hoffman’s OffsetRefrigeratorHinges est. ales latches . sages + SERIO Buffalo Steam Egg No. 1 per doz. Roof Gutters, Galvanized .%R10R7%5 
Seonethndpeese sens utcauly Ak MEORN 
PIPE. 
CABINET 
. : ~ Round Pi G 
Eagle..... pe, Galvanized, 
HOLLOWWARE. . -esasbiaetie sssuebiceds aS POLISH. a... °F TS 70-10-24 
Eagle and Corbin trank.....2."1a0g” peeret neon 1 ~ ae ehepapemnenns 
Stove Hollowware Ground..... 5O& 108 eS U. S. Metal P soe ee  TOS1OS 
Maslin Kettles..............--- 708108 PADLOCKS. boone Leman Fests. © an. 
Wilcock's...... sensese sees secs oe 108 $4.50; 4b b baxes, p ar doz. $1.55 VALLEYS. 
Russell & Irwi seccse Ge 610. S. Liguid, § os. cane, por dos. 25 | Valleys, in Rolls, IC and 
Slaymaker ia atsesesieee 4 be if Eiauid, Boz. can Cans, per doz. Valleys, in Sheets, IC ge om 
HOOKS. Bohannon’ ‘obrass. Fetabive OOROERS 30% Pride us “Bar Metal Pol- Lp Ree ng eee 708 
OS : poled net |_ ish, per doz, $1.60, yal Valley Galvanived Iron, Sheets.60&20% 
Picture, No. 299.. e281 E "33% Universal Past Per BT..++.- 00} Valley Galvanizek Iron, Rolls ..60&20s 
Bush, he cae . $7 00 Eaveka; Eagle Leck Co ......« 40% Burnishine Tieaid bey doz. 1% 
Bird cag a n er myer tee Chit dviabste wetiecsbadtl 88% &10s | Burnishine Liquid 1 pt. 275 . HOOKS. 
othes line . «ones «ee SOR10& 108 POLISH— ashing Hooks...............++ 
Grapling......0+++++ceees cee evesee MALLETS Dixon’s — Wrought Conductor Hooks. ....... bos 
Cel i “i ‘i eae ee hone Black eee wane per gross, fs a eee ome 
a Fiber Head Sterns..............-.- 30x | Dixon’s Fine Plumbago... net ~ CUT-OFFS. 

Cotton, v. & B... 254 Lignaswvi Massie seoesasanecs soseen-avid oo Dixon’s Graphite Plumbago “ 16c Kuehn's G a aa cal 0s 
e} and picture...........0. 00+. cm shabiedainddsienden 
Wire, Coat and Hat, Gem.....--.. net| Tinners’. Hickory and Ap- Renae CORN. Acme Tin....--.......: TT apaelon 
indestructible pecobent Sventpoechaedl 4g) Plewood, per dos. ........ Tc@$1 50) pound Centennial Tin, new list....7/. 608 

ee pk coun ceet a t $2 005 Peed or Qeneen, Let. par don, NO eee 
00. “*eeeeee . 
ied MATTOCKS. Square, 2 Qt............ per doz., 1 20 RAVE TROUGH HANGERS. 
Fish hooks, American.........++++. 50s Eave Fe h Hangers, S 
Regular list, ......... 000 cee .s+e0 + ION POST HOLE AUGERS AND DIG-| and Double Bead, foe Single 154 
. GERS. Eave oe Hangers, 4.7 a 
OWE teen's P and Double Bead, Wire.......... 205 
HOSE—RUBBER BS, LAWE. Hurela’ Pecloction Post | - "aage , 
Cheap «++ All sizes 2 25| , Digger. per doz.. ELBOWS. 
Com tition sosehgeebdasndal dis 70&10s|~..4... alleizes 9 ome Atlas, per doz ssocee eet 
Stand oe CE eee oo Good... ..0+sse0es a all eines, $8 F ae #4 - a a § 0 One Sisco | Copdacter Eibows, 
NY’ Rabter C ig’ 77° pg GK | High Grade. ...4.25 50 its 'S. POWDER. wary Aron ~yuapgnophont 80s 
Banter. u ni 3s atid... 608105 Pennsylvania and Continental 00 decent Adjustable ei Fey -tevedsces 50x 
xtra POETEOTITIOTIIO ETT Tt 50s Genuine Philadelphia wo price Duck PREPARED ROOFINGS. 
styles ++ Ni. 0&4 aa tA, f ete ce cces se cece eens ABC 
style A, A. (all stee steel). “2 leoaess | RE oN ting, 1 Ib eac "75c| imperial 2-ply Tarred Roofing 
aye E E. te Wie raha O54 fie, 1 lb each....... 3 ae Hes o spoons 20 13 per sq. 
IRONS—SAD AND rOLISHING. Drexel. sehen egencem, yaa IN KEGS. r —-~ St pale ade oe 
. c Mo cconskactatd ' 
ise Sette, fie. » eh naish halt whens i Dewey's pe paikeons esieaiiusll Net ao Duck, 6% Ib kegs.. sesececee$2 50 ROPE Pp 
Mrs. Potts’ No. 60:... osccsriah MEMOIR, “taipeupp svtersens Net puices pine Ib kegs... seace eeccceee 12% Meio. 068 inch diameter and <n 
Mrs. Potts’ No. 65 oo seen B5C | Clippers... 0000+. +1" a eibei0s| Ride, Bib hegen 2 25 18K 
" KOGS.... see ceceeseeee 4 00 Sisal? 7-i6 in. and larger..10%¢ 











= | 


OCHS BRAS 


Zz 
Zz 


THE AMERICAN ARTISAN AND HARDWARE RECORD. 





SASH CORD. 


Braided, Drab.. ee |) 
Braided, White. common.. lb 19 





Cable Laid Italian . .-lb, ‘A Ic, B 6c 
Common India lb 9c@9¥4c 
Cotton Sash Cord, ‘twisted... 16c 

atent Russia............ lb 12%@138c 
Cable Laid Russia.. ...... lb 18% @l14c 
India Hemp, braided........ Ib 14@15c 
India H amp twisted........ Ib 10@12c 
Patent India, twisted......-.-. Ib 10@12c 
Pearl Braided, cotton ......lb 17@18c 
Massachusetts, white.... ....lb 22%c 
Massachusetts, drab.......... lb 20%c 
Eddystone Braided, cotton ....lb 18c 
Harmony Cable Laid Italian.... lb 18c 
Ossawan Mills: 

Crown, Solid Braided, wttte. lb ite 


Sepced, Giant, white.. ......lb1 


Peerless: 
Cable Laid Italian...... 
Cable Laid Russian. . 
Cable Laid India.. 
Braided India........ 











Phoenix, white.........-++ «++. Bt 
Samson: 
Brai , , Drab Cotton ...... lb 82%4c 








rai Italian Hemp.. .... lb 824%c 
ed, Linen 49c 
Braided, White Cotton, Spot. ‘Tb.28%c 




















18¢ | Wilkinson’s Hedge 





SCYTHES. 
REN con dues S0ehdhe0 dg éequeece 
I on dcendnie dan0 
Grain Clipper, Blood’s 
Hollow Clip.... ....... 
Silver Clip? pedsace 6u0sce cece secs 
Honest Dutchman.... .....-.-.. 
SHEARS. 
7 8 9 in. 
a $16.00 $18.00 $20.00 gro. 
Good...... 18.00 15.00 17.00gro. 
Cheap 5.00 6,00 7.00 gro. 
steht ‘Trimmers, oe nomi 
est Quality Jap......-.- 
Ya Oe O08 105 
eee Cts Bin cane gece cscs 
- Nickel ...... iBeeacy 
Tailors’ Shears......-...... 


Acme Cast Shears........... toesoase 
Heinisch’s Tailors’ Shears. — 


Wilxinson’s Sheep........ 1900 list, 50s 


SHINGLES, METALLIC. 
Eastlake I. C. Tin Shingles, 


Silver Lake: painted, pr “4, poagscocegecng secs 4 25 
A quality, Drab, *. seescese: Seebe 154| Eastlake I. C. Tin Shingles, gal- 
A quality, White, 85c oe Lt venised, r square.. .$6 00 
B B quality: Sree oe geseosccenmok i Octago 5 ~~ l. Cc. Tin an 
CS, BOC. 22 nce sees hing! es, pain r gquare. 
italien Hemp, ac Loghepeees qeckes 154} Oct "Fiated “pore Tin Z 
Linen, 57%c.. ----15%| Sh oR ~ -- MN pr sq....$7 
SASH LOCKS. 
twee, P noqeoass SIFTERS. 
eT 
? N 1 Eclipse. eee -pergr $15 00 
— = ade loepene ae . Ne : — Net Hunter s Genuine........ per gr $16 00 
Payson’s Perf , 
Payson’s Signal r— list). desancibe Net 
SKATE SHARPENERS. 
ep Sk&te Sharp., Eureka, per doz $2 00net 
’ teSha ureka, per doz ne 
ates Band... ssetveseewore cose et Washer Cutters, Woodard’s. 
Atkins’ Cross Cuts.......... .. Net POT GOD. +++ eee cone ec cccccce 50 net 
rr maw — ay, Milt and ‘Drag... ++ 5h 
tkins’ One-Man Saw............. e 
Atkins’ Circular Sha and In- SLATE. 
serted Tooth......-...s.e.seeeee GENUINE NO. 1 BANGOR. 
Atkins’ Bands over 2 in. wide...... 
Atkins’ Bands under 2 in. wide. at ass ers 
AGier wil. Siulay and and Drag. . $3 50 pr sq. Ss $4 50 pr sq 
tkins’ Cross Cu ob obeseens 
Atkins’ One Man.........+++.. * 4&1 dati 16x 8 











20x1' 
Atkine’ =| Seema dos tog 18x12 16x10} $4 25 pr sq americas ——_— Rat and 
Atl ee, — — 5 pes 060s cece sees +4 —_ > $8 75 per sq. 16x 9 No. 1, Detroit Marty Pattern, 
Atkins’ Butcher Saws. ...-:., 4080s) 14x 8 iow we pede 
Disston Circular Solid and In- x 7 No. 2, Detroit Marty Pattern, 
Disston Cross Cuts..272022..27""Net| GENUINE NO, 1 BANGOR RIBBON. ak -Letmabathes cnetage 9 
Disston Narrow Cross Cuts.......-. Net Detroit P Marty’ Patiera Mouse, ; 
Biston Muley, and Brae We )Bats} 8 ran. He pede th age ie, 
ens enee 3 50 DOT GOB oo oc 90000000 ccscces 005eGihe 
Disston Woodsaw Rods......... . “2 20x12 anne ino( Digsscnd Jeo Mouse Teape, per 
Disston Handsaws, Nos. 12, 99, _ ; 16x 8 Diamond joe Rat Traps, per ‘doz. $1.00 
oe ee West's secee ~ erty enen Rat and use Traps. 
Disston compare, aie hee See si SNAPS. neg alee $13.50 
Disston Butcher Saws and Blades. ‘i German so-so sess 40@10&10% No, 8 Rat, per doz. 88.60; case 
ne Ge Cf ne ak OS on sdnwesadecpenbess ot. 
SAW FILERS es haw sheeadde 85& 25 ae. aS euse, per doz. $2.75, 
High Grade .......+++++seeeee- SPU ade cken bene td or 00 doz 
ockey... * Schuyler's Rat Killer, No. 1, per 
DNs schhiledsn enecien heen sued 45&28 ro, $30.00; No. 2, pergro. $000: 
Yankee. deeapess -- B5&28 ouse, No, 3, $18.00............+- 
Yankee, | > Sap 5 05 Seapeae 30& 
W. &E. T. Fitch Co.: ont FLY. 
SCALES. a Reon ied w -7 | Sobeor Acme........ ‘ass 
Lc didesvasteees - = ’ 
= yt hos ngeama NTL MGM <os aces coos acs 20sec Harper, Champion or or Paragon. = Pa 
Platform, 4 Ib. by % oz..doz.. .$5. 1 Perfect ......00-++++++++ - 
2 Platforms, 8 lb. by % oz. doz = Clipper... seeees 
Union Platform, Plain.....$1.7 Cham plon.. 
Union Platform, Striped.. $1. 3 Secu TWINE. 
Chatillon’s Eureka................. 254| _ Victor a Flax Twine— 
Chattilon’s Favorite, eal Oneida Tssasscali 6505810 BC B 
Belouse Scales, Hou Le piieelos --BOK) Solid Steel --- ~~~ gee io@eok10&10e| No. 9, % and % Ib. Balls...20¢ 2c 
Tee Gonlect, Postal, lee &e......50% Sargent’s Patent Guarded. . .663% &10% No i Y% ond = pals -- ite ate 
“The Standard” Portables weit: 40&54 ot 24, 7 and \% ib. Balls.” _ *"14c ie 
The Standard” R. R. and Wagon 40s SOLDERING FURNACES. No % Ib. Balls...18¢_16c 
Chalk Line, Cotton, lb. Ba :1is18@20c 
Gems tin reservoir.........$6 00) Cotton Wrap.,5 lb. Balls to lb 16 to 20c 
SCREWS. Gems copper reservoir..... 8 50 ory He mp. 1s lb. Balls alesis 
POU. 6 0000 occece geccccee ng Reape 
en ae Sa Gein Gas Fo & Lambert No.i Fire-Pot 6 00|8-Ply Hemp, 1 1b. Balis........ 12@15c 
Bench, Iron.. perdoz, 40¢|Clayton & Lambert’s Special 8-Ply Hemp, 1% Ib. Balls ............. 
Bench, Wood, “Beech. per F den. $3 50 DeNDL dicechetidstcebatouwese 50/2, 8,4 and Ply Jute, % 4 Ib. Beie.. = 
Hand, Wo0d...........ssssceses bes Mason Line Linen, ge. 
° attress, and 
COACH, LAG AND HAND RAIL, SPRINGS, DOOR. i ttehl adics chats aneebtaameed 
Coach and Gimlet Point, Star (Coil) list Oct. 95........... ‘met | WO0l.-..-++eeeerereene er sree vas 546 @6c 
list Sept. 20, 1800.................. Torrey’s mn. Per doz. 
Hand Raii, list Jan. 1, 1871... TPA FF 
Warner's No, 1..............-...met 75 VISES 
nee panne EN RR ys <psece accossscosvanes 50% 
Jack Screws.......0cccccccec cose ceesd SQUARES. PRED. 06 G00 cons cose seve cosesees - 
354 
ers Steel and irom...... ........... 408 
MANUFACTURERS’ CIRCULAR PRICE | Nickel plated...........-....... 50x 
squares and bevels, . 208 
‘ OEE: adccccegecse cocsd 254 
Fist Head Steel. +++. 90&54/ Bemis and Call, i edkcide widen 
Round and Ova! Head Sicei.. ..86&106 | Winterbottom’s try & mitre 
Flat Head Brass --85&104 | Starrett’s 


Round and Oval Head Brass. «d 











Flat Head Steel, Japanned.. 


Gimp Tacks . 


25 Lace Tacks . 


Trimmers’ Ta 





2 BO 
15s renley'e s Rosewood Handled, Toe 
is 


new 


Looking Glass Tacks 0& 105 
Bill Posters’ and Railroad Tackgom ioe 
Hungarian Nails 


STAPLES. 


Séedcwese per lb., 
bate te deneee per lb., 4c 


STAPLE PULLERS. 
Russel! Staple Pullers..per doz., $8 75 


STOVE PUTTY, 


10 & 25 pound Cans.......per lb., 5c 
500 pound Kegs............ "per Ib., 4¥ec 
STROPS. 

RAZOR. 
Emerson...............++-.00 to 60&5¢ 
xc dcdenesccce sete duc 20, 10&5% 
TT anaes on soem ‘état ditunis 
Tower & Lamont........ per doz $4 00 
50%|04 Combination.......... perdoz 3 75 

TACKS, 

List Jan, 15, 99. 
Carpet Tacks, American....... 90& 105 
American Cut Tacks............... 908 
Swedes Iron Tacks............. 205 


POR ee TED eee ee eeee eee eeee 






Bsooe cate ve 


Common and Patent Brads....80&10« 
Trunk and Ciout Nails............. 
TRAPS. 
GAME. 
Oneida Pattern ...... REGAN 
Newhouse.. sees .- 508 
Hawley & ai anata bs 
ST Mt ttcn one's cnc cm. eeebbail 
Star (Blake Pattern) . *ssaio@ ieee 


MOUSE AND RAT. 
Mouse, Wood, Choker, doz. holes 


toceeee tsee eees 


St 
Miller’s ‘Fay. uae 
NE akan, Gneh SH00 44 ds scented 





9% &10c 





TROWELS. 


Disston Brick and Point! 
Disston Plasteri vans 
Disston ‘Standar 
den Trowels.. 

or “weno Steel" 
els 

Peace’s Plastering... — het . 


Rose Brickand Plasterin, 204 
Woodrough & McParlin Fi'sPting 20% 


Brand” and Ga- 
.83%4 
Garden’ Trow- 


WASHERS. 


LEATHER, AXLE— 
ee ee --Sonsens 855 
&10@85&204 
“1K we inch. 
20c =. 25c per 100 
IRON OR STEEL, 


Size bolt 5-16 Ly % % 
“a lots lee wm 68 30 $3.00 $2.30 $2.60 
ots less than one k dd 
Ib; 5-lb boxes add Moto list and 


CAST WASHERS, 
Over % inch, barrel lots per lb 


WELL WHEELS. 


8-in., $1.90,. 


in, $1.90... ..10in., $2.20 


Tat sos vececceld-inn,, $5.50 


WIRE AND WIRE GOODS. 


. and Ann., 6 to 9, 70&1 
- and Ann., 10 to 18, ptt 


- and Ann., io 8 Bdin@taie 


Bit. and Ann, 


Cop’d and Galv., wy: to 9,. sty 


— d and Galv., 10 to 1s, 


Annealed wae on Spools. - — 
Brass. ‘and Copper “Wire = 
i catite <i nnsehonck o0des 
Brass, list Feb. 28, S RRRRSIRE 1 | 
Copper, list Feb. 26, acted wake 
Cast Steel Ditinthtel onan. seeeeea 50s 
Stubs’ Steel Wire, $6.00 to £..... 405 
BRIGHT WIRE GOODS. 
NT a Toc inne Kea’ oes 854 
WIRE CLOTH AND NETTING. 
Geiventned are Netti nade 
creen Clot -- - Biicas 
Light Hardware Gra “i 
8 “eo Plain (Be list) sq od 
full rolle. 1%c 
2-8 oe Galv ‘(8c list) sq ‘ft. 
PF UND daths. dad 6Gdnaindianll Xe 
WRENCHES. 


Agricultural. 
ase lots.. 
Acme....... 







Coe’s Genuine... 0&0 
Coe’s ‘‘Mechanic’s’’. “iia 


Alligator.. 
sens & Call's: seats rma 
MORRO Bans 00 c00e cccceces 5 & 
Adjustable $ Pipe.. ei a 
Briggs’ Pattern.............. 30& 108 
Combination Black..... ..... 5a 
Combination Bright.... .... .... 405 
Cylinder or Gas Pipe...... ...... 55s 
Extra Heavy ML ERENOG doen abdont 454 
ES Sy rrr 505 
No. $ Pipe, Bright.. .. 556 
Bindley Automatic. coee cock 
Boardman’s.. oe seeeeee -OBKE 
Donohue’s Engineer. eeeecesius 40&1 
Shia, wollen 09 08640pb0 ‘np sees 50&108 
SE UR 560 decec on dcts cvcessos 30 
MEE Dcuastcens 69 e860 seedachs cd 705 
Knife Handle, Machinists’ W) 

40& 10% 
oe -0&5a¢ 
Less than case lots.. 
roved Pipe (W. & B.). 





Solid Handles, P.S. & 
Soveenson...........00. 
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Wants and Sales. 








For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
@nder this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


BUSINESS CHANCES. 
PATENTS Sc0 NW. Wastington, D.C. 


Consulting Expert in Patent 
Causes, U.S. and Foreign Patents. Send for leaflet 
on ‘‘Rejected Patent Applications.” Honest work 
but no “Something for Nothing’’ offers. 














For Sale—My hadware and harness business; 
small town and small expenses; stock invoiced 
$2,000 in Jan. Business highly profitable for its 
size; careful investigation invited; expect to go to 
eet. No trades. C. F. Troeller, seruner 

owa. 





For Sale—Hardware and general store; stock 
4,000. Furniture stock $1,200; a double store; 
in eastern part ef South Dakota, a R. R. Station, 
population 400; the best farm country in the state. 
ell improved and a lively business town. Ad- 
dress *‘ improved,” care of THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, Ill. 9 





Farm for Hardware—Will trade 320 acres of 
choice land within one half mile of a thriving 
village in North Dakota, having good schools, 
electric lights and water works; for stock of hard- 
ware,etc, Will take $3,000 in stock, balance 
long time at 6%. Address, A. G. More, Wimble- 
don, North Dakota. 9 


For Sale—In one of the most promising villages 
of Michigan; stock of general hardware, inventory- 
ing about $4000; tin and plumbing shop (tools 
and stock), $500; established business and only 

lumbing shop in the town of 2000 population. 

ill sell either or both, for cash only; good reason 
forselling. Address, Lock Box 158, East Jordan. 
Michigan. 8 








For <p | stock of hardware, stoves, tin- 
ners’ tools and tinshop stock, harness and sad- 
dlery, hardware, robes, blankets and whips, farm- 
ing implements, buggies and wagons. Whole 
stock will invoice about $5,000.00. In a good 
rich, dairy and farming country in north central 
Illinois. The only implements in town. Will 
sell either line or all and good building. Will 
rent (“7-~3 4 Would consider a trade on farm 
land for part if I could sell building with stock. 
Address “A Bargain,” care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago, Ill. 8 


For Sale—Set of tinners’ tools and machines. 
P. S. and W. make, in first-class condition; 50 per 
cent list. Address * P.G.,” care of THE AMERI- 
CAN ARTISAN, 69 Dearborn St., Chicago, Ill. 8 








For Sale—Hardware and general merchandise 
store in a good farming country. Good business. 
Stock from $600.00 to $700.00. Address, ‘Box 
F.,”’ care of THE AMERICAN ARTISAN, 69 Dear- 
born St., Chicago, Ill. 8 


Partner Wanted—To join me in purchasing 
established manufacturing business. Articles 
made from tin and sheet steel] and sold to farmers. 

ood profit and investment secure. Can use 
either silent or active partner. Have had 15 
ears’ experience. Address “ P. A.S.,”’ care of 

HE AMERICAN ARTISAN, 69 Dearborn anes 





_Chicago, Ill. 





For Sale—$6,000 stock of stoves, tinware, roof- 
ing, spouting and plumbing, paints, oils, etc.; 
No. 1 stock, no dead stock, old stand, good loca- 
tion, Central Ohio city of 10,000 and good country 
trade; sales 1901 over $17,000; for further partic- 
ulars. Address ‘‘C. O. D.,” care of THz AMERI- 
CAN ARTISAN, 69 Dearborn St., Chicago, Ill. 7 





For Sale—A clean stock of hardware, fixtures, 
and tinners’ tools; all told invoicing about $3, 
in a live town surrounded by the best farming 
country in North Central Iowa; town has good 
schools, churches, etc., water works, gas lights; 
best reasons for selling. Address, A. Glines & 
Son, Rockwell, Iowa. 7 


For Sale—Well established hardware, tin and 
stove business, together with a well paying tin- 
shop; also in good location for selling farming 
implements; with or without property; good reason 
for selling. Address, Chas. Cammerer, 38 Valley 
Street. Dayton, Ohio. 7 





For Sale—One set of P., S. & W. tinners’s tools; 
have been used but a short time and are in good 
shape. Address, E. S. Donaldson & Co., Green- 
wood, Wisconsin. 9 


Wanted—A competent man as foreman and 
inspector in our mounting department. Must 
understand range, stove and furnace mounting. 
The Richmond Stove Company, Norwich, Conn. 8 





For Sale—A 10-foot new Robinson Pattern 
Brake with lot tinners’ tools, machines, roofing 
and slater tools, etc., for $600.00. ‘‘W.H. J., 
gs of Illinois Roofing and Supply Co., 23 Lake 

t. ~ 





For Sale—20 in. Peck Stow Bar Folder, 20 in. 
Peck Stow Grover, 30 in. Wright’s Folder. All 
in very good condition for $25.00. R. Z. Tracy, 
Irving Park Station, Chicago, II). & 





For Sale—Part of a set of tinners’ tools and 
machines; will sell part or all cheap for cash. 
Address, W. A. Brouillet, Conrad, Iowa. 7 


Wanted—Second hand 30-inch squaring shear; 
must be in good condition and cheap. C. G. 
Schlegel, Kenesaw, Neb. 7 








For Sale—One full set of tinners’ tools (except 
squaring shears) and one pipe cutting’and thread- 
ing outnt, 4% toZinches:cheapforcash. Address, 
Chas. Keil, Sherburne, Minn. 6 


For Sale—A %-H. P. Pierce Gasoline Engine, 
Electric Sparker and Batteries, complete; in run- 
ing order, for $835.00 cash. Address, Wm. Matt, 
Fort Dodge, Iowa. 7 








Wanted—8 foot Robinson or Keene cornice 
brake. Geo. E. Roesch, Aurvra, Ill. 6 


For Sale—A National Cash Register; good as 
new; also a few second hand tinners’ tools; write 
os list and prices to Edward F. Cords, Elkader, 

owa. 6 








For Sale—Two pair Hulbert’s mosis Double 
Seamers, good order, for $12.00; one Newtown’s 
Circular Shears. for $8.00; roofing tongs, turning 
machines, etc., for 50 per cent off list; will trade 
for 20-inch square shears or foot power press. 
Graves Sheet Metal Works, Kansas City, Mo. 6 


HELP WANTED. 


Wanted—Tinner; young, single man, not afraid 
of work; with some experience at hot water heat- 
ing; German prefered; state experience and wages 
qapectee. ddress, H. Wehmhoefer, meeener, 

inois. 














Wanted—Immediately, three first class stove 
mounters. We want mounters who have been 
used to mounting steel ranges as well as cast 
ranges. ood wages will be paid. Culter & 
Proctor Stove Co., Peoria, II! 


We want a young tinner who can do a good 
job in any of the ordinary branches of tin work; 
especially hans and gutter work; he need not be 
an experienced furnace man, for if he is willing to 
work under instructions we will give him a good 
chance to learn the heating business with a prac- 
tical furnace man; steady job to right man with 
prospect of advancement. J. F. Tate Co., Win- 
terset, lowa. 8 





Wanted— March Ist, a good tinner; one who can 
aaee bikes; a steady job toone whois sober and 
willing to work. O.J. Williams, New Richmond, 
Wisconsin. 8 





Wanted—A first class salesman, who is familiar 
with the jobbing trade, inthe middle West, to 
sell galvanized wareand shipping oil cans. We 
want a sober, honest, energetic man, who can 
give unquestionable references. Fred T. Brosi 

ompany, Quincy, Ill. 8 


Wanted—A tinner at once who is steady, hon- 
est and willing to work and can do inside and 
outside work. Must also give references. State 
wages and language spoken. Rumsnell Bros., 
Sioux Falls, S. D. 8 


Help Wanted—A good, smart boy to learn the 
hardware and tinners’ business, on or before the 
1st of April. German preferred or one with about 
a year’s experience. good chance to work up. 
Address, Julius Schroeder, Glidden, Wis. 


Wanted—Good, sober, all-around tinner and 
one who can put up windmills. German or Hol- 
lander preferred Give reference and wages. 
Address, Feldman & Siebring, Holland, Minn. 8 


Wanted—A tinner who can do al! kinds in and 
outside job work. Do hot air, furnace work, etc. 
An all-around man. A married man preferred. 
A rmanent job r -—eeee Address, Box 
1.000. Wellington, Kans. 8 


A good position is open to a sober and steady 
wood attern maker. One who can build patterns 
from the ground up. Must do his own designing, 
carving and drawing. Southern Stove Works, 
Evansville, Ind. 8 


Wanted—Immediately; a tinner and plumber; 
a good, steady, reliable man who understands 
both. Good wages and steady work the year 
around. 8 Manley Bros., Harvard, Ill. 


Wanted—Stove salesman for Nebraska. One 
with established trade and a hustler. Address, 
“Box E. T.,” care of THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill. 8 


























Wanted—As tinner, a sober and industrious 
young man; that has had from one to two years’ 
experience at the tinners’ trade will do, provided 
he understands roofing, spouting, etc., has some 
pnewienye of pump work, and can do ordinary 
inside job and repair work. He will have a good 
opportunity to get further knowledge of the trade. 
Answer stating wages, what knowledge he has of 
the trade; also sen references. A.Glines & Son, 
Rockwell, Iowa. 7) 





Wanted—At once a good, live young man; one 
who can work in tin shop, and good salesman in 
store, one who is not afraid of work; must be 
strictly sober and honest; steady job to right man; 
one with some knowledge of as preferred. 
Address, G. W. Huber, Olin, Iowa. 9 


Wanted—By March Ist to 10th, a good plumb- 
er, hot water and steam heater, with some knowl- 
edge of the tinner trade; applicant must bea sober 
and industrious workman; reference preferred. 
Address, M. G., Lock Box 655, Bluefield, W. Va. 9 


Wanted—Tinner, who understands bicycle re- 
pair work. Steady job at good wages for the right 
man. Address with reference. . P. Olmsted, 
Wayne, Nebr. 3) 


Wanted—By April Ist., Tinner; must havesome 
knowledge of plumbing and furnace work. Stead 
job forag workman; must be sober or ne 
not apply. Ullery & Jones, Gibson City, Ill. 9 


Wanted—A good, sober, reliable tinner;a steady 
all the year around job for a satisfactory man. 
State wages wanted, and give references. This 
city offers unusual educational advantages for 
man with family. G. L. Miles, Grinnell, lowa. 9 


Wanted—Mounting room foreman; with stove 
works in vicinity of Chicago. ee eae 
Foreman,” care of THE AMERICAN ARTISAN, 6 
Dearborn St., Chicago, Il. 9 




















Wanted—Stove salesman to represent Chicago 
house in Iowa, Nebraska, Illinois, Indiana, Texas 
and Pacific Coast States. Address ‘ Box G. F.,’’ 
care of THe AMERICAN ARTISAN, 69 Dearborn 
St., Chicago, Ill. 9 


Side Lines—Liberal commission, quick sales to 
tinners and hardware dealers; only experienced 
salesmen with established trade need apply. State 
territory covered. Address ‘* State,”’ careof THE 
AMERICAN ARTISAN, 69 Dearborn Street, 
Chicago, lll. 9 








TINNERS’ TOOLS. 





Good Side Line—On commission, sold to hard- 
ware and stoves and tinware trade. Address B. 
J. W. & Co., Mercer, Pa. 8 





Wanted—Second hand combination lever 
peach and shears. N. J. Everett, 54 Lincoln 
ark Boul., Chicago, Ill. 13) 








Wanted—Good, steady man to follow-board 
stove ~~ also make flasks. Indianapolis 
Stove Co., Indianapolis, Ind. 8 


a 








Wanted—Good tinners and cornice men. Ad- 
dress “‘Employer,”’ care of THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, Ill. 8 


Wanted—First class stove pattern fitter. To 
right man good wages and ey | ay eer 
Pennsylvania Stove Co., Ellwood City, Pa; 8 


Wanted—Salesmen to handle, as a side line a 
new ice cream freezer., Liberal commissions to 
right men. Address, stating references and 
full particulars of present employment; to “* Enter- 

rise,’ care of THE AMERICAN ARTISAN, 69 

earborn St., Chicago, Ill. 7 


Wanted—A good, sober, industrious tinner to 

work in a reaper factory; young man of good 

habits and a good workman can securea oteety 

a Address, 206 Lagonda Ave., Springfiel . 
0. 














Side Lines—Liberal commission; quick sellers 
to hardware and furniture trade. nly experi- 
enced salesmen with established trade need apply. 
Stateterritory covered. B.S. Co.,859 Rose Bidg., 
Cleveland. Ohio. 7 


Wanted—Two or three first class warm air fur- 
nace tinners and installers; must be strictly first 
class, sober men, or applications will not be con- 
sidered. The Stanton Heater Co., Martin’s 
Ferry, Ohio. 7 


Wanted—A good tinner and plumber combined; 
a stead ne to the right one. Address, Chandler 
& Stapleton, Spirit Lake, Iowa. 7 


Wanted—A good, sober and reliable man to do 
all kinds of plumbing, wind mill and pump work, 
and also hot water heating; a man that is not 
afraid to work; state wages answer to The Clark 
Supply House, Noblesville, Ind. 7 


Wanted—A good all around tinner and plumber; 
good wages and steady job for many years; if you 
want such a jobin a good town and can fill the 
bill write, Lock Box 22, Sheldon, Iowa. 7 

















Wanted—First class furnace man capable of 
selling and putting up furnaces. Would prefer 
man of middle age, willing to take interest in an 
established business. References required. City 
has 70,000 inhabitants. Good opening for proper 
man. Address, H. G. Roetzel & Co., 518-515 
Sycamore St., Evansville, Ind. 68 


SITUATIONS WANTED. 


Position Wanted—By an honest and steady 
oung man of 21 years as either clerk or book- 
pow or both, in a hardware or general store; 
have had some experience. State wages paid. 
Address, Box 14, New Rome, Minn. 9 
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Situation Wanted—By a first class tinner and 
furnace man; have had 20 years’ experience; can 
do plumbing, can work from plans and epeceacer 
tions; married man; want steady job. Address, 
P. O. Box No. 698, Shelbyville, llls. 9 





Wanted—A position; by a practical hardware 
man, tinner, furnace, steam and 


sota; can taxe chargeof either lines, or wi)! consider 
artnership, it you have a No. 1 opening; can 
urnish best of references. Address ‘Ajax,’ care 
of THE AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill. 9 


Wanted--To correspond with firm weing a 
No. 1 tinner, plumber and furmace, steam, hot 
water heating; also bicycle repairer, first class 
salesman of bicycles; licens plumber under 
the laws of the States of Michigan, Wisconsin, 
lilinois, lowa and Colorado;can figure from plans 
tor all work; Western States preferred. Address 
“ West,” care of THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Ill 9 














Wanted—By practical iron molder, a situation 
as foreman; has had many years’ experience in 
heater and stove plate work, also in bath tubs, 
laboratory and sinks, Alreference. Edward 
H. Green, 618 N. Bond St., Baltimore, Md. 8 


Situation Wanted—By young man 28 years of 
age, in retail hardware store; sober and good 
habits, and willing todo eqyens around store and 
shop. Have had 2 years’ experience in store and 
shop; can make stove pipe and do repair work and 
some plumbing; I am studying sanitary plumbing, 
heating and ventilating in The International Cor- 
respondence School, Scranton, Pa.; can give refer- 
ences if required. Address, Lock Box 29, Birm- 
ingham, Mich. 7 








Hardware Clerk—Tinner and furnace man of 15 
years’ experience; wishes job traveling for some 
reliable stove, furnace or wholesale house. Ad- 
dress ‘** XX.,’”’ care of THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill. i 


Wanted—Anyone who requires the services of an 
experienced stove and furnace man; one who is 
compétent to take charge of asales department, 
or manager of a foundry is invited to correspond 
with *“ xperteace, care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago, Il. 7 


Situation Wanted—By jong first class tin and 
sheet iron worker; expert on heating and ventila- 
ting; good hardware clerk and book-keeper; best 
reference, etc. ddress ** Expert,” care of 
THE AMERICAN ARTISAN, 69 Dearborn Street 
Chicago, Ill. 


SPECIAL NOTICES. 


Three Lessons Free 


in Sheet Metal Pattern Cutting. Complete 
course $15. $1 per month, Course when com- 
pleted will enable you to cut anything in the sheet 
metal line and includes 100 plates, 13x18 in., 
which alone are worth more than price of course. 
Send for sample plate and full information. 
HOME INDUSTRIAL SCH( OL, 8 


P,. 0. BOX 100. Canton, O. 























WANTED. 
Superintendent for stove concern, w.th knowledge 
of mouldings mounting, nickel plati ig and general 
finishing of stoves, both cast and steel. Must 
have executive ability to manage men and get 
work out to advantage. State e: perience, age, 
references and salary expected. Address box 
“ Sim ” 

care of THE AMERICAN ARTISAN, 69 Dearborn 
St.. Chicago, Ill. 8 


| WOULD LIKE 


to sell shep rights on a potestes article in which 
there is good profit and for which there is great de- 
mand. Sells from $1.50 up; made of galvanized 
iron; can be made in ony good size tin shop and 
worked intoa good, big business. Good chance to 
buy state rights—but write quick. 6 


“Mm,” P.O. Box 744, Milwaukee. 
WANTED. 


competent man to take 7 of acornice shop; 
in one of the larger towns in Illinois; must be able 
to take off plans and estimate on work; send pro- 
posals to 

ii wt ” 


care of THE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago, Ill. State age; whether married or 
single, and wages wanted. 7 


WANTED. 


T.nners to increase their means 
by soliciting subscriptions for 
THE AMERICAN ARTISAN. Liberal 
commission. Write for particulars 
to Jue AMERICAN ARTISAN, 69 
Dearborn St., Chicago, III. 23 











’ r hot water 
heating .engineer; in Wisconsin. lowa or Minne- 








FOR SALE. 
Hardware business and good will of trade; long estab- 
lished. $9,000 to $10,000; town of 50,000, central southern 
N. ¥. On four trunk line railroads; is special opening for 
wholesale and retail! business. Advantageous terms will 
be made with an immediate buyer. Address “ Hard- 
ware Business,”’ care of THE AMERICAN ARTISAN, 69 
Dearborn Street, Chicago, Lil. 7 


MONTAGUE COHEN 


39 PARADISE ST., 
LIVERPOOL, ENGLAND 


Can accept the agency for a 
few lines of American manufact- 
ure in British Isles and Continent- 





aleEurope. Will give prompt 
attention to same. Can furnish 
references. 14 
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SPECIAL NOTIGES. | Steam Heat end 


Open Fires. 
French Lick Springs 


In the Indiana Highlands on the 


“Monon Route 


Hotels Open all the Year Round: 
| Two Trains Daily from Chicago, 


Through Sleeper from Dearborn 
Station, 9 p. m,. 
Send for booklet. 


City Ticket Office, 232 Ciark St. 
PRANK J. REED, G. P. A.. Chicago. 











[EXON ’SsiLica (GRAPHITE DAINT 


FOR TIN OR SHINCLE ROOFS AND IRON WORK. Tin roofs well painted have not re 
IT IS ABSOLUTELY WITHOUT AN EQUAL. 


If you need any paint it will pay you to send for circular. 


JOSEPH DIXON CRUCIBLE CO., Jersey Cit, N. 1. 





quired repainting for 10 to rs years. 





FOR THE 
STREET 


What “M. & M.” 
Lamps Do 


They give a whiter, stronger, 
steadier light than the electric 
arc. Operate easily, safely, satis- 
factorily. Save money—actual 600 
Candle Power at a cost of one-half 
cent an hour. Think of it! 

The money they save adds to 
your profits. Everybody likes 
them but the gas and electric light 
companies. Write for circulars, 
GOOD AGENTS will find this a 
splendid proposition. They sell 
fdst on pure merit. 


Acorn Brass Works, 


Dept. 4, CHICAGO, ILL. 








FOR THE 


What “M. & M.” 
Lamps Save 


The Barrett Hardware Co., 
Joliet, Il1., write: 


“Gasoline and supplies for six 
‘“*M. & M.” Lamps cost us $45.46 
last year, an average of 60 cents a 
month per lamp. We believe we 
had as good a light as though we 
had six electric arclamps at a cost 
of $360.” 


No wonder that over 30,000 
“M. & M.”’ Lamps are in daily use 
all over the United States—they 
kill big gas and electric light bills. 
’Twill pay you to investigate. 

Write for circulars to-day. 


Acorn Brass Works, 


Dept. 4, CHICAGO, ILL. 





Bic Four Route 
(phicago. a 


South and Southesst 





W. P. DEPPE, W. J. LYNCH, 
G.P.&T. A | 


A. G. P. & T. A. 
CINCINNATI. 








§ G TUCKER, wu. N. A., 234 Clark St., Chicage 


Se. Lewis, New York 
Indianapolis, To AND 
ia The East 





Th e South ern Raitway 
Te Mobitesss OnioR aitroad 


through its Land and Industrial Depart- 
ment invite prospectors, investors, man 
ufacturers and homeseekers to investi- 
gate propositions in all lines, 

Come and see what splendid opportun- 
ities the South affords. Reading matter, 
maps and detailed information sent free 
upon application to 


M. V. RICHARDS, Land and °1 
Washington, D.C. aah meer noe 
W. L. HENDERSON, Agent, La 
e trial Dept., St. Louis, Mo. ont ge mand 
1, F. OLSEN, Agent, Land and I 
225 Dearborn St.., Chicago. neaatetel Bagh. 











































SHEET 











Lowest Prices, RESERVOIR COPPER—COPP 


PHILADELPHIA, 517 Arch St. NEW YORK, 245 Water St. 


COPPER 


Cold Rolled—Patent Leveled—Smooth Soft 


ROOFING AND CORNICE 
° MERCHANT & CO., Incorporated. 


CHICAGO, 46 So. Clinton St. 
























WORK 


ER NAILS — Unexcelied Quality. 


BROOKLYN, 584 Flashing Ave, 














PLECKER’S CORRUCATED EXPANDING CONDUCTORS. 


Made of Galvanized Iron in Ten-Foot Lengths without a Cross Seam. 






Will not burst when full of ice. 





Morse, - Peoria, tl. } 











Patented July 30, 1901. 


THE ELECTRIC CITY GUTTER 
FORMER. 


New in Principle. Mechanicai in its Operation 

Price 50 per cent. less than other machines 
of equal capacity. See our “M Fore- 
ing Bar” before placing your order. Best de- 
vice ever invented for forming long length 
gutters. Will pay for itself in a very short time- 

We guarantee them to be exactly as repre- 
sented in every way. Send for booklets illus- 
trating and describing our Gutter Formers, and 
improved Cornice Brakes, with douDle edge 
on front leaf. 


J. L. PERKINS & CO., 

241 Lake St., Cuicaco, Western Agents, 

THE DOUBLE TRUSS CORNICE 
BRAKE CO., = = BuFFALO, N.Y, 





No. 230. 


Draft Register Screw and Plate 


COMPLETE 





MANUFACTURED BY 


The Fanner Manufacturing Co. 
CLEVELAND, OHIO. 








Willis Manufacturing 
Co., Galesburg, Ill., 


For a copy of their NEW CATALOGUE (Just 
Issued) of CORNICE ORNAMENTS 
and STATUARY. 


Also send in Architects’ Details for Estimates. 





PERFORATED METAL 


‘THE ROBT-AITCHISON PERFORATED METAL CO. 


1303-305 DEARBORN STREET. CHICAGO,ILL 











ess 2 8 ee 


m J.K. SCHICK, Fairbury, Ill., writes: 






with more than ten times the value & 
of its cost.” g 
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EAVE TROUGH 2":.. 
CONDUCTOR PIP 


Mitres 
Send us your Orders. We can save you money. Prompt shipments guaranteed. 


Cut Offs 
La Crosse Steel Roofing and Corrugating Co., = - La Crosse, Wis. 






























































| ‘ re 
| = 
7 | ” 
GARRY IRON & STEEL 
ROOFING COMPANY f Trough : 
CORRUGATED Losedunee = 
= Pipe : 
2 
HOS CMSDICMCMG amc  & ; 
CLEVELAND OHIO : Kuehn’s : 
: : = Corrugated : 
| SOMETHING NEW = Rain Water : 
FOR HARDWARE MEN Cut-Off - 
Readner Smith & Co. Everlasting Steel u Ss : 
BARN DOOR 
LATCH Hangers : 
Paper [Paners, and HOLDER | § Mitres 
Leet le, Teblearin o ge ey no a 
CHICAGO. 7 a : Steel . 
' 4 Rrerineting a age has a steel handle on Roofin 2 
We are --y new manufacturers of the Wood- + a = 
BUILDING, fade for for 7 8 Fund 10 inch a wer a Steel ' 
WRAPPING, y We ABs rpg oy sey hae ge and a age | 
WRITING, Heteor which will hold your Barn Door open or Cei | i ng i 
LYONS SPECIALTY CO. : 
NEWS, Sole Mirs., LYONS, IOWA. Corrugated : 
Iron and : 
. ’ 
Pp ap Q ff j | Roofing Slate [eee : 
All Grades : 
Manufactured and Sold by Supplies 
Send for Catalogue. AULD & CONGER 
CLEVELAND, O. 
WRITE FOR PRICES. : Th 
e 
- ° . 
A No. 10 Fire Pot } Roofing Slate f Milwaukee : 
aie pa Mag yp Co orru gati n g * 
terial and labor has been : a. 
used, and that we. will Cc O : 
refund your money if it . 
pa gee so 0am Jobbers siciThe trade Journal is an, adver. : 
t facto rice, or from any other. It is read exclu- 1 
nage a ship direct upon — yy -——- ¢-p A | - Milwaukee [ 
rocsipt 5 es faclurer who places an advertise Wis. : 
ur talogue is free; 1 ment in a trade journal has the 
ne ig Shank oly Tro worth dollars by people who could use his goods [ausummcaueseussuussnezsas 





to you. 


Clayton & Lambert Mig. Co. 


DETROIT, MICH., U.S. A. 






«* Retbing quepae t mint can make ’ 
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NO DANGER 





cause them to fall. 
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RRELL & FOWLER - CLEV'D O 


© 


The Canton Stee! Roofing Co., : : : Canton, Ohio. 


trouble or annoyance from falling plaster where our Steel Ceilings are 
used; leaking water resulting from accidents in rooms above will not 


Constructed of best material throughout, joints perfect, each piece 
fitting the other, making ceiling perfectly fire and dust proof. 

Easy to sell. Always satisfactory. 

Write for Catalogue of designs and prices. 








Don’t Overlook Us 


FOR YOUR 
Calvanized fron Cornices, Window Caps, Finials, etc. 
Metallic Awnings, Skylights (that are water proof), Dairy 
Supplies, Tanks, etc. 

Best Bottom Milk Can Hoop Made. 

Special attention given to work 

on all kinds of Sheet Metal. 
Write for catalogue and prices. 


B.T.Wood, ‘cern wis.” 

















Iwans’ Perfection Wire 
Conductor Pipe Hanger. 


t Hanger Ever Invented 
Why It Is eo bi.d § ; 
Ast. It holds pipe one inch from building to permit painting. 








Look Here! 2d, It looks ornamental. 
Free! Freel Brd, ft can be used for frame or brick buildings. 
. Itcanbeu or round or corrugated pipe. 
100,000 5th. Itcompletely encircles the pipe, holding it firmly on all sides 





Samples by Mail. 


6th. It is strong and durable. 
Write at once, . 


7th. It is cheaper than any other hanger. 
8th. yr Sones can put up more pipe in less time than with any 
other hanger. 

The henger cam be tightened as desired by giving the eye 
twist. For 2-inch corrugated pipe 2% inch hanger is required. 
Other pipe runs uniform. 

Also Manufacturers of Ilwan’s Chimney Top. 


Write for Discounts. 


Mfrs. of Hardware S ties 
© Iwan Bros., 












Patent Pending. 





Streator, lll. 
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WILL C. HENNING, Berlin, Wis., Writes: 


** Please discontinue my advertisement in the AMERICAN 
ARTISAN. It has done the work. I have had eighteen 
answers to same this week.’’ 
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This mark means 
the best tin roof. 


It is the trade mark stamped on 
every sheet of the best roofing 
tin. MF tin has been more than 
fifty years the English standard 
for best roofing—is the Ameri- 
can standard—the world’s stand- 
ard now. MF roofing tin re- 
sists every unfavorable weather 
condition. 





makes the best, the driest roof; 
lasts longer than any other form 
of roofing; costs no more than 
a roof that burns, or melts, or 
freezes, or breaks. Ask your 
roofer, or 
write { W. C. 
to { Carnegie Buildings | Piitsture’ - 
for illustrated book on roofing. 
AMERICAN TIN PLATE COMPANY, 
New York. 
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Better Every Way 


A keen observer has remarked: 
“When we seek the cause of great success we find that every- 
thing has been done which was necessary to insure success.” 
This is impressively true of the Berger Manufac- 
turing Co., to whom belongs exclusively the honor 
of originating and placing upon the market com- 
plete Classified Designs of Metal Ceilings. Each 
design follows a definite and established form of 
architectural or decorative art; and each individual 
detail, whether of field plate, border, cove, filler, 
sidewall, dado or wainscot, is fully in accord with 
the artistic motive selected, hence 

























insure success. You can share the benefit of suc- 
cess by handling “Berger’s.” 
May we have your inquiries and estimates? 


The Berger Mfg. Co., 
Canton, Ohio. 


New YorK OFFICE: 210 E. 28rd St., New York, N. Y. 
PHILADELPHIA OFFICE: 1218 Filbert St., Philadelphia, Pa. 
NEw ENGLAND BRANCH: 176 Federal St., Boston, Mass. 
WESTERN BRANCH: 19-21 South Main St., St. Louis, Mo. 









» ~~ 
SPECIALTIES: Roofing and Siding, Spanish Tile, Eave 
Showing one of the field combinations in Gothic design. Treagh, Conduntor Pipe, Faagers, Ste. 


TIN PLATE 
SOLDER 
GALVANIZED anp 
BLACK SHEETS 


We make favorable contracts and deliveries. 


W. J. BURTON & CO. 


| 164-166 W. Larned St., DETROIT, MICH. 


Art Metal 
Ceilings 


For Interior Decorations. 


Write for Catalogue and Prices. 
Estimates Furnished on 
Special Work. 


SPECIALTIES: Steel Ceiling, Zinc and 
Copper Ornaments, Statuary in Bronze, Zinc and 
Copper. Crestings, Finials, Capitals, Galvanized 
Steel Horses for Merry-go-Rounds, Copper Plated 
Ceilings in Antique Finish, etc., etc. 








Coke Plates Charcoal Bright Plates 
Terne Plates Galvanized Iron 
Eaves Trough, Conductor, Roofing, Siding 


We have a large stock and can make immediate shipment 


ILLINOIS ROOFING & SUPPLY CO. 


23 Lake Street, CHICAGO 








& 
194-202 MATHER: St. 0, lit 
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“I FIND MY ADS. IN YOUR ,ESTIMABLF JOURNAL HAVE 


0. C. Jamison, Homer, IIl., writes : sxovcuT Good RETURNS. 
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@ introduced. The price is right. 





Every Box of Black Silk Stove Polish 


has this trade mark to insure the purchaser's receiving the genuine 
Garticle. This is the blackest stove polish ever made, and the one that 


M@has gown into popular favor with lightning like rapidity wherever 


























BLACK EACLE 
THE WONDERFUL BENZINE PASTE 


THE FINEST POLISH IN THE WORLD FOR 
SAMPLE STOVES 


QUICKEST, BLACKEST 4¥0 BEST 


Nickel Plate Stove Polish Co:, Chicago 


SENT FREE 


TO STOVE DEALERS 


This New Patent Prepared Dry Stove 
Polish—it Mixes Quicker—Shines Quick 
and Easy—Black and Brilliant Water- 
proof and Rustproof—Keeps any length 
of time—Never Spoils—Cheapest Polish 
in the Market—1 Box will do as much 
work as 15 lbs. of paste—Size. of Box, 
10%Lx8% Deep, 6 in. Wide. 

















Address Department A. 8-14 HADDON AVE., CHICAGO, ILL. 


Buckeye Brand White Lead 


is ground in pure linseed oil. It is put up 
in 12%, 25, 50, 100 and 500 Ib. kegs. Its 
merit is recognized by painters everywhere. 


Buckeye Paint & Varnish Co. 


TOLEDO, O. 


Common Sense 
Flue Stop 


Excels in every point for Simplicity, Dur- 
ability and Ease of Adjustment. Abso- 
lutely soot-proof. A perfect flue stop. 


J. K. Schick, Fairbury, 1. 
P.O. Baer cee rise ctot cohame or 


he~@merican Artisan or | shall haee to engage a stenographer.” 




























Lewis D. Wynn, Sterling, Ill. 









LS INFALLIBLE 
are aenys 


IN PASTE, LIQUID OR POWDER 


FOR ALL KINDS OF METALS 


Best, Cheapest. Goes Farthest. 
rinks. y makers for eve . Sold 
by the Jobbing trade. Sample free by all 


GEO. W. HOFFMAN, Merce. 


. Wash INDIANAPOLIS, IND. 
RANCHES: 1 Pack Row, New Yorx Crrv, 


GRANCHES: 1P 
219 E. Madison St., Cuicaco, ; 608° Mont- 
gomery Avenue, SAN — abs a 


Locations for Industries. 


Manufacturing is rapidly developing 
along the lines of the Chicago, Milwau- 
kee & St. Paul Railway. Industries on 
a large scale now extend to the Missis- 
sippi River with indications of reaching 
the Missouri. Machinery and all the 
higher classes of manufactured goods are 
now being exported from this business 
territory to all parts of the world, 

The Chicago, Milwaukee & St. Paul 
Railway Company's 6,600 miles of rai!- 
way, exclusive of second track, connect- 
ing track or sidings, traverses eight 
states, namely: 


dakota | Minwesota | MORTHERN 


pt At A 1OWA WISCONSIN 


















Fast 
nn Frais missourt | ILLINOIS 














which comprise a territory full of nat- 
ural resources and advantages. This 
railway is geographically well loccted 
in relation to the great markets and dis- 
tributing centers. Beyond its lines is a 
vast an — developing territory ex- 
tending to the Pacific Coast, 

The Company gives unremitting at- 
tention to the development of local traffic 
along its lines and, with this. in view, 
seeks to increase the number of manu- 
facturing plants on its system, either 
through their creation by local enterprise 
or the influx of manufacturers from the 
east. It has all its territory districted in 
relation to resources, adaptability and 
advantages for manufacturing. Specific ' 
information furnished manufacturers in 
regard to suitable locations. Address, . 


LUIS JACKSON, 


Industrial Commissioner C., M. & St. P. R’y. 
660 Old Colony Bidg., Chicago, lll 











s) 


4. R. West, Gas City, tn4., 


writes: “Please discontinue ad. 
for Tinner, as ! am overwhelmed 
with applicants, and have had a 
man at work some time.” 























j/se ses es 





THE AMERICAN ARTISAN AND BARDWARS RECORD. 














REPAIRS« 


Pot —~ Pate 1 Stove Patty, 
Stove Knobs, Etc. 


Wm. T. Dust Co., 


toOTOVES 





23! Brush St., DETROIT.: 








Mica Stove Rods 
Stove Putty Stove Bolts 
Salamander Crates Knobs 

Wall Crates Hinge Pins 


Water Fronts 


Stove Lifters 

Stove Scrapers 
Stove Polish 
Champion Fireciay 


Tallor trons 


Mi. Brucker 


Manufacturer and 
Jobber of -- 


Stove and Range Repairs 


Office, Foundry and Warerooms 


325-331 N. Lincoln St., 


CHICACO, ILL. | 





REPAIRS For at 
STOVES 4nd 


RANCES. 


A. G. Brauer, 





316-318 North Third St., 


ST. LOUIS, MO. 





Champion Stove Clay 








The only Stove Lining made of crucible ma- 


terials. 

Packed in 234 Ib., 6 Ib., and 10 fb. pasteboard 
boxes and also in bulk. 

Order it from your jobbe-:. 

The best and most refractory lining made. 


BRIDGEPORT , CRUCIBLE CO. 


BRIDGEPORT, CON, 











DO you WANY 


STOVES 


AND 


HEATERS 


that are easily sold and STAY 
SOLD. We have been very suc- 
cessful in designing patterns for 
such. 


TGobeille Pattern Co. 


CLEVELAND, OHIO. 














PATTERNS 


UP TO DATE 
Wood -nd [etal for Stoves, Ranges and Fure 
naces to Order. 
MERSEFELDER, 
400 East Pearl, CINCINNATI. O. 


ww. Le 








THE Geo, W. Cope 


STOVE PATTERN WORKS, 


Randolph and Fitwater $ts. 
DETROIT, 


MICH. 











THE NEW YORK 
CLIPPER 


Contains a Reliable 
of all the Events in 


THEATRICAL Wap 
WORLD OF. SPORTS. 


ED WEEKLY. 
eseea Vaan SINCLE COPY, (Octs. 
For Saie by all Newsdealers. 
SAMPLE COPY FREE. 
Address NEW YORK CLIPPER, 
NEW YORK. 














Incandescent 


Gas Fuel. 





Prices and Samples 
Free by Mail. 


Williams Stove Lining Co., 











a Brick Stove 





Prompt Shipment and 


Best Quality Cuaranteed. 


Taunton, 
Mass. 








EDWAKD BAUMAN, LIBERTYVILLE, ILL., WRITESS «Discontinue my a8 


vertisement 





in T= AMERICAN ARTISAN, for I have so many letters that it keeps me busy to answer them all” 
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We are ready to hear from you! 

Lines more complete and better than ever before. 

lf you desire full information regarding our up-to-date 
goods, write any of our branch offices at once. 


DO NOT DELAY. 


NATIONAL ENAMELING & STAMPING CO, 


————— BRANCH OFFICES ———————- 
NEW YORK BALTIMORE CHICAGO MILWAUKEE ST. LOUIS 





















(Incorporated 1888) DAVENPORT, IOWA. 
MANUFACTURERS OF 

The Original Improved Brammer Washer. 

The Original O. I. C. Pendulum Washer. 

The Original O K Rotary Ball Gearing Washer. 

With Gold And Copper Bronzed Hoops And Castings. 
Others imitate. The superiority 

WE LEAD. of our Washers is too well known, 
and dealers will not be misled 


by similar machines. 
Quotations and particulars will be sent on request. 


Gerock Bros. Mfg. Co. 


1252 MANCHESTER AVE., 
ST. LOUIS, MO. 


Zinc and Copper 
Ornaments. Steel 
Ceilings. Skylights 
and Ventilators. 


Catalogue on application. 











IN). Hosterman § Son, marsdficld, Wis., write 


‘*You may take our ad. out of THz ARTISAN as 
we have bought a kit of tools. We received 8 or 10 
replies to the ad. and think your paper all right.” 








Gee Whizz. 


gine sees, and adjustable.) 

Washes one minute what it 
takes any fea machine 10 ur 15 
minutes. 
Noted for 






Gee Whizs 

Machines | are 

lived with gal- 
ized 


You want the 
a sive 


‘Manufactured 
by 


Capt. Randleman & Sons, 


DES MOINES, IOWA. 








Sheet Metal Ornaments 
Steel Ceilings and Hose Pliers 


WE MAKE THE FINEST CRYSTALLIZED 


STOVE BOARDS 


ON THE MARKET. 


MICHICAN HARDWARE MFC. CO. 
Grand Rapids, Mich. 





HOMESEEKER EXCURSIONS 


On First and Third Tuesdays in each month te 


VIRGINIA, 


Via NORFOLK & WESTERN RAILWAY: 


a ot information as to yo ond TickEgtTs and 
D PAMPHLETS and tive matter, 
address ALLEN HULL, DP. Agt. Golembus Obie. 
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destructib! 
in any other make. 


We sell our 


le. 


[The GLACIER Refriger 


—Not 
forthisfine 
28 in. wide, 17in. deep, 
42in high, holds 30 Tbs. 
ofice. Ash frame with 
golden oak 
panel, sliding adjust- 
able shelves, zinc 
lined; insulated with 
best mineral wool; 
spring hinges,airtight 
lock: cleanable; dry 
air; scientific. 

SUPERIOR to other 
makes in many ways. 
unequaled insulation is of 8 
DISTINCT WALLS, 1 of 
zinc, 3 of charcoal sheathing, 


figured 


is o2 per cent. air,-and 8 per cent. blast furnace slag, odorless and in- 
The airin provision chamber is “drier and colder than 
They arethe most easily cleaned, and all air 
passages can be got at quickly—keptpure by an occasional] washing. 
Glacier Refrigerators with a 
guarantee that they are perfeetly satisfactory. 
Shipped freight paid to towns where we have no 
dealer. Hast of Omaha and North of Tennessee. We 
have made refrigerators for 26 years and know how. 
Prices from $7.75 to $40.00. 
catalogue and booklet—"'A Machine, Nota Box.” 


Write for free 


NORTHERN REFRIGERATOR CO., 


© Ferry Street 


- Grand Rapids, Mich. 


ator | 


Q22 


Glacier, 


The 


The Ice Crop Is Good. 


Your sales of Refrigerators will also be good if 
you handle 


The GLACIER. 


This-advertisement appears in all the popular 
magazines and inquiries are referred direct to our 
dealers. We not only furnish you the best and hand- 
somest Refrigerators in the world, but we help you to 
sell them by our liberal advertising. We, also furnish 
you with colored circulars, electrotypes, window signs, 


Sof ait space sient wall sections, small catalogues and a booklet on the 
arranged. Mineral wooi re- . . . 
sembles glass shavings, and | Care Of Refrigerators which will please your customers. 


Refrigerators made in Grand Rapids will sell better 
than if made elsewhere. Let us help you sell Re- 
frigerators. Write us. 


Northern Refrigerator Co. 








Grand Rapids, Mich. 





THE 


WONDERFUL 


Don’t 


Handicapped 


Let a “Doran” Light 


Be 


antees, lamp for lamp, a 


can be tu 


“Doran” Lights are inexpensive to install and cost littl 
Efficient, economical, sotishactoey. Let us s¢nd you catalog. a? ee. 


Acorn Brass Works, 


15°23 So. Jefferson St., 


WE WANT AGENTS for “Doran” Lights, also for the ‘M. & M.” 
Portable Arc Lamps (600 Candle Power). Exclusive territory allowed. 


Dept. H, 


co 


Ss 
lig 


up or down at will. 





> DORAN LIGHT 


pon geive the light question for you. 
: more brilliant, more steady, m i 
than the electric arc at just about one-tenth the cost. Th 1 heen 
1,200 Candle power. White, soft, diffusive light and absolutel 
pressure gasoline tank situated outside the building ; connection wit 


made by seamless wire tubing. As many lamps in a system as desired. Light 


Reversible Cast 
Iron Shoe Lasts 
and Stands 


Made in7 sizes and 
ready sellers. 


By Big. 
Light Bills! 


It guar- 


safe. Air 
the lamps 


CHICAGO, ILL. 





Round Criddle 


With Bail Plain or Ground. 











THE NULITE | 
LAMPS£ 


VAPOR 
GAS 


For 
ARC ILLUMINATOR 


Make your stores light as day. 
“We like your lamps so well we are 
now working nights instead of days.’ 
We also manufacture TABLE LAMPS, WALL LAMPS, 
CHANDELIERS, STREET LAMPS, Etc. 
Power seven hours O 


The Nearest Approach to Sunlight and Almost as Cheap. 


Absolutely safe. 


ritory to good agents. 


NE CENT. 


A Hardware house writes us: 


No wicks. 
THEY SELL AT SIGHT. Exclusive ter- 
(Write for catalogue and prices. 


CHICAGO SOLAR LIGHT CO., Dept. 40, CHICAGO, ILL. 


We have the largest and best equipped fac- 
tory in the South for the manufacture of Sad 
Irons, Country and Stove Hollowware, Ground 
and Unground; Sugar Kettles, English Pots, 
Cast Iron Shoe Lasts and Stands, Kitchen 
and Corner Sinks, Grates, &c. 


Blacklock 
Foundry, 


South Pittsburg, 
Tenn. 


€. J. Scbultz, 







750 CANDLE POWER. 
? HOURS TWO CENTS. 


100 Candle 
No Odor. 





No Smoke. 





Kewanee, Ill., 









GEO. E. 


tinue my ad. in Che American Artisan, for it has done its work.’’ 





CHILLER, 





MONTRO 


writes: 














Mo. writes: “Please discon- *“*T can say that my advertisement in Che 
American Artisan convinces me that T can 


not afford ta be without vour paper.’ 
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A full 
assort- 
ment of 
these 
goods 


for sale 


by all the 


the enamel) “RE SAFE 











mm j Os fo 
A vethy ery opi hy Ura aia a | 
’ ‘ My, vey sii it 
y ; , : % 
x e ) 


; 
b 








We claim Purity and Safety, 
and Substantiate this claim 

















leading 


with Chemists’ Certificates. Hardware 
row A NAME OF UTENSIL. 

or this 

iat | GAD - 
Seas” b= °— 

Printed NO-gg v House- 
moe | Spee 

and Patented STERS nn furnishing 
on every ‘Analysis No. 72,330, New Youu, Deo. 7, 1896 

Kitchem | "stir mais caret! emmianion ofa 


AGATE Chemists to tho New York Produce Bashangs. 
Ry (Races em 
STEEL | tritelss Sicimad ae set 


Stores. 




































Lava Enametea Ware 


is furnished in solid color, blue or le out- 





Cleveland Stamping § Tool Co. 








PSRrw CRrw CRrw CRrw CRiw CRrw GRrw CRrw CBrx 
“] beg to take advantage of your kind offer of inserting 
a free want ad.in your journal. Ama regular subscriber 
te The American Artisan, and! can tell you, without ap 


C. C. Arbogast, 


ronterey, Da., writes, 


lota of flattery, that I find it indispensable. 


. 


PREDATED ADAM D MEDAL DAL DIALGD AWAD 


sel ANSBERRY MFG CO.WKS 


MANUFACTURE 


<HARDWARE: 
a spi! fa \ LTIE ¢ > 


TO ORDER 


| 
=> FOR THE 
= 


TRADE 
EN DIAN APOLIS.IND.-~ 


~ 
~ 
_— 






































Dividends 


are paid out of the profits of a 
business. Stockholders expect 


dividends. Economic m 


anage- 
ment creates profits. Shippers 
and manufacturers can pay larger 
dividends by being located on 


The Indiana, Illinois 
& lowa R. R. 


WHY? Because if = were on 


its line there would 


No switching charges. 
No teaming expense. 


From one to five days’ time saved in the 
receiving and shipping of your prod: 


This is worth looking into, 
Your ine 


can be had free of cost to you. 


Write or call for further particulars. 


The 


Indiana, Illinois & lowa R. R. 


573 The Rookery, 
Chicago, UL,USA. 


reased business means more 
earnings for the Railroad Company. 
Your interests and ours become mutual, 
Some desirable manufacturing sites 
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We Are Shouting Again. 


This time about our Side Cutting and Splicing Plyer illus- 
trated on page 73 of the GREEN BOOK of Hardware Specialties. 
Toughness and Hardness for cutting edges unequalled. Two 


Smith & Hemenway Co., tools in one. 
Manufacturers of Cutlery and Hardware Specialties. 
Utica Drop Forge & Tool Co., 
- Thomson Bros. & Co., Manufacturers of Nippers and Plyers. 
Manufacturers of the Seavey Mitre Box. Ask your dealer for these goods. 296 Broadway, New York City. 








Stanley Rule a1 Level Co. 


IMPROVED CARPENTERS'’-TOOLS. 801d by All Hardware Dealers 


NEw BRITAIN, CONN. 








Wo other “Just as Good” as the 
gap~ Enterprise~@agq Food Choppers 


oe TINNED @e Now made in TWO sizes 
lo. 100, chops 2 lbs. per minute, $1.50 
No. 300, chops 3 lbs. per minute, $2.25 


FOUR KNIVES WITH Pare MACHINE 
Fine Medium Nut Butter Cutter 


Order from your Jobber 
Catalogue mailed Free 


The Enterprise Mfg. Co. of Pa. 


Philadelphia, U. S. A. San francisco Branch, 105 Front Street 


DISSTON’S Morrill’s 
Slaw and Crout Cutters 


Made From Well Seasoned Cherry Lumber 
Hardened and Tempered Cast Steel Blades. 


























Has the three requisites for an article of 
this kind as it is simple, strong and inter- 
changeable. The most satisfactory 
bench punch made. 


Adjustable Crout Cutter. . 
This cutter is very simple in construction and can be adjusted to any cut C h Ni { | 
by loosening thumb screws on sides, moving slides backward or forward as as. orr I 5 








cequired. 270 B’way, New York City. 
WE MANUFACTURE A FULL LINE OF 
Slaw and Crout Cutters, Potato Shredder, sate : 
Care Grater, etc. Keene Combination eee, 
i 


sit 
* Will throw a solid 
inc. stream or spray. 
A perfect sink 
5 spout flusher and 
stoppage remover. 


KEYSTONE SAW, STEEL AND FILE WORKS, If your jobber does not handle them write 
PHILADELPHIA, PENNA. H. N. KIRK, Keene, N. H. 








A. 8. Sassheon, Castes City, tn., writes: 


, 
“Please take my ad for situation out, or I wilt 
i ° : have to hirea stenographer to do my correspond- 
Charles Hahn, Red Lodge, Mon., writes: “Please discontinue ad of i . I have u to date received dubseen letters 
; tools wanted.’ Much obliged. Had a dozen offers.” and jobs aad jobs.” Will ay I could not be without THs 


Beet C064 C444 KE Gt CEOEERREEEEE! C1 OE HEE OE EEL CE OE EES {CAN ARTISANS 
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Pig. Ne, 1. 
Fig. No. 1 illustrates the closing 
door bringing the plunger on the 
door in contact with the top of the 
rubber bumper, throwing it up to 
position as in Fig. No. 2. The door 
rebounds from the concussion and 
the rubber drops by gravity to posi- 
tion as shown in Fig. No. 3, allow- 


UE tii 


ing the door to close 


~~ 


Get 














Fig. Ne. 2. 


(PATENT 





THE DEMAND IS LARGE. 
THE SEASON SHORT. ... 


~~ ~~ = 


Your Orders in Early. 


~—S ~~ ~ > a — 


Se 


> 
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PACKED IN ATTRACTIVE 
DISPLAY BOXES TO 
RETAIL FOR 


10 CENTS. 














Note Our Prices. 





POULTRY NETTING 


We purchased at Sale, 7,000 
bales, hexagon Poultry Net- 
ting, Galvanized. It is all put 
up 150 ft. to the bale, and is in 
good CONDITION. 











2-inch Mesh. 1%-inch Mesh. 11-inch Mesh. 

ye} 20 |19 | 18 | 17 | 16 ) 15 | 14 | 20 | 19 | 18 | 17 | 20 | 19 | a8 

12 45)80.50)$0. 65180. 90/$1 10/$1 .50/$1 . 90}$0 . 60/0 . 70| $0. 90/$1 .45/$1 . 10/$1 .25\1.50 
18 }..... , ee Ree eee Sor 2.85}..... 1.05]... .[eeeesdeees .| 1.88) 2.25 
24 j.....] 1.00)..... 1.80}..... S.00) 2. feces 1.40} 1.80)..... BAM. 200 doses 
80 }..... 1.25)..... 2.25)..... 8.75) 4.75)..... * 3.63}.....| 3.13) 4.25 
36 | 1.35] 1.50).....).....]..4.- 4.50) 5.70)..... 2.10) 2.70).....| 3.30) 3.75) 4.50 
42 | 1.60) 1.75)..... 3.15}..... 5.25] 6.65]...../.....}..... 5.08] 3.85).....]..... 
48 | 1.80)..... 2.60) 3.60)..... 6.00) 7.60}..... 2.80) 3.60) 5.80} 4.40) 5.00) 6.00 
OO. 7 B.C B.BG on Pee intones chevcnssheses oho cosiseses devced 6.53}..... 5.63)..... 
60 |..... 2.50) 3.25] 4.50) 5.50) 7.25) 9.50]..... 3.50] ....-Jeeees 5.50].....].00-- 
ee PR ee er eee eer, Ce ee ay py 
72 | 2.70} 3.00) 3.90} 5.40} 6.60} 9.00).....]..... 5 Are eee 6.60} 750) 9.00 















































Prices are per bale of 150 ft. 
Terms—net Cash F. O. B. Chicago for immediate acceptance only. 


Sizes without prices mentioned are all sold out. 


When 


you are in want of bargains write for our confidential Catalogue No. 70. 


CHICAGO HOUSE ,WRECKING CO. 


West 35th and Iron Sts., Chicago. 














Frank Cornelius, Oshkosh, Wis., writes: 


“I have all of your Manuals up to date, and they make quite a nice encyclope- 


dia, and I often refer to them. They are certainly a great help, and should be of 
especial use for the younger class that are trying to become good machinists.”, 
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oD 


» >> /a»da>/a Sadddii 


4 
\ 





J. W. Chandler, 
Lily Lake, Til., writes: 


“Please take my add out 
of your paper for a tinner. 
I have received answers 


to be able to pick out one.” 
COSOOOS * 4xXOXe KAXOXOXOXO>DOD 


vw vv 


A>Ja> A> A> A> A> Adsl de> de> Jed, 


> 
OOO6OOobbolotohohohohoiosts 
ee 
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‘The Dime Screen Door Check. | 


CALDWELL MFG..CO., Rochester, N.Y.,U.S.A. : 


The Most Effective Device Ever Made to 
Prevent the Great Annoyance of 
Slamming Screen Doors. 


é 


4 


4 


4 
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ARTHUR B. CLARKE, Prest. 





OLD DOMINION 


Horsee 
Mule 
Shoes. 


All the popu- 

lar styles and 

weights. 
Illustrated catalogue 
and prices on applica- 
tion 











Old Dominion Iron and Nail Works, 


Richmond, Va., U.S.A. 








‘teh 
1 


585 to 603 Twenty-Second Street, . 


In Ordering 
STAR 
o NAILS NARS 4 
= State Whether F 
&S. You Want 2 
« 
< = 
— oO 


THE TOUGHEST AND BEST MADE 





MANUFACTURED BY 


UNION HORSE NAIL CO. 





| THE PHILADELPHIA LAWN MOWER CO. 


Star Horse Nails 





CHICAGO, ILLINUIS. | 





The only 
Scientific 


Grinds all kinds of Lawn Mowers 
absolutely perfect. 
Write for circulars and prices at once. 


Lawn Mower Grinder '= ™2<< » 
Schofield & Co., “iiiiNds: 





| Zlipper Lawn Mower Zo. 





Bot and a Seren Cases 


















All Cases Guaranteed. 
For Sale by all the Lead.ng J »bbers in Hardware. 
Send for Catalogue aud Price List. 


Che American Bolt § Screw Case Co. 
Dayton, Obio, U. $. A. 












8107, $109 Chestuut Street, 
PHILADELPHIA, PA. 
U, $. A. 


Send for Illustrated 
Catalogue. 









That will Kill all the 
Weeds in your Lawns. 
If you keep the weeds 
cut so they donot go 
i) to seed, and cut your 


\- Oe the small Senders 


ee ee OP 


of cottn, will become thick and 


weeds will diss The po will do it. 
Send for apes 1 


(INCORPORATED.) 


Norristown, Pa 





The Miller Catalogue Cabinet Co. 
ROY MILLER, Pres. H. KELLY, Sec. 
SYSTEMATIC FILING DEVICES 
For Catalogues, Price Lists, Etc. 

Box 49, 89-41 Cortlandt St. 


ALMA CENTER, WIS. NEW YORK. 
SEND FOR CIRCULARS. 


Orlan Clyde Cullen 


COUNSELOR-AT-LAW U. S. SUPREME COURT 
REGISTERED ATTORNEY U. S. PATENT OFFICE 


VU. S. and Foreign Patents 
Trade Marks and Copyrights 
700 Seventh St., N. W.. WASHINGTON, D. C. 
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TIME-TESTED 


; 2 Public 


Opinion. 
RY SEARS AND So 


1865 1902 








Endorsed 
By 

















Gilt Edge 


Shears 
Scissors 
Razors 
Pocket Knives 
Utah Solid 
Metal Ware 


Queen 


Shears 


HEN 


VT. HAND BURNISHED 


= cal 
8 eae me eee 
Knives»Forks 


EF TOWEAR 


Scissors 
Razors 


Pocket Knives 
Silver Plated 
Flat Ware 


= = 


























Farwell, Ozmun, Kirk & Co., “iain” 
wes | = TIME-TESTED | 10 























“Yankee” 
Screw Drivers 





No. 12—RATCHET, wiTH STUB BLADE 




















NAVE NO 
EQUALS. 
THEY ARE No. 11—RATCHET, RIGHT AND LEFT HAND AND RIGID 
SOLD BY 
LEADING 
JOBBERS. No. 16—-RATCHET, WITH FINGER TURN ON BLADE 
Send for 
“Yankee”’ 
Tool Book. NO. 30—SPIRAL RATCHET, RIGHT AND LEFT HAND AND RIGID 
North Bros. Mfg. Co., Philadelphia, Pa. | 
a ANVIL & VISE. 
The movable jaw has “ccvagntiene 
corresponding to the ones on side of 
anvil. This permits of a very close ad 
iehd soovable Saw made. ‘The opening 
between jaws is 12 inches. Has solid 
box for screw, finely finished, esauned 


ee ee 


jaws and fall, painted green. 








Star Anviland Vise 
No. 5, Closed. 


The Schreiber & 
Conchar Ming. Co. 


Manufacturers of 
Hardware. 


Dubuque, lowa. 


Srieeremnrnemareenepnnneneneneen ne 


=Carlt on w. Co. 9 Preiew ol Ses + Sas = 
=Calumet, Wich wrife 






Star Anvil and Vise 
No. 5, Open. 





wanted. We have had bushels = 
of applicants.’’ 





TOWER MFG. CO. 


OS fia 


MEAG ORERS 














THE 


HARLEV 


BURGLAR 
PROOF | 

VENTILATING 

SASH LOCK. |~ 













This Lock is always on guard. 


You can’t forget to lock it, 
It locks itself. 
Windows open for ventilation are still locked 
securely. 
The Burglar’s “‘Jimmy” can’t force this Lock. 
Better than a Policeman, in is there all the time. 
It never sleeps. But you can. 


Send for Catalogue. 


HARLEV BURGLAR PROOF VEN- 


TILATING SASH LOCK CO. 
92 La Salle St., CHICAGO. 


Standard Seit-Meiting, 
Self- Sealing Wax Strings 


Is the very best 
Sealing Wax made 
for all kinds of fruit 
cans. 
Very adhesive 
and economical. 
For price to the 
trade, address the 
sole manufacturers’ agent, 


Cc. Cc. FOUTS 


MIDDLETOWN, OHIO. 














What is worth 
AG sins 


fi sing 








SAMMLUuNAbAAddAdc4iddb l4ddsisacdb ssdudassaddaasie 


Rdvertising is the root of all money. 


























eon, 















ene Sar Gibeom te eet ee 
Retail Room, 225 ft. Deep, 55 Ft. Wide, 19 ft. Ceiling. 


MASONIC TEMPLE rit Floor 


THE boeecreupccmmal ARTISAN AND BAPDWARE RECOR 


arren’s Patent Glass Front Drawer Hard- 
ware Sectional Shelving 
Ces See. -Bolt and Screw Cases 
pm ne Fixtures 


Offices and Display Rooms 
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WARREN’S TIME-SAVING SHELVING — Make Your Goods Sell Themselves with 
eur that Doubles Your Popularity, Value of Clerks and Capital. 


COMBINATIONS TO SUIT ANY STORE, 
PERSON OR PURSE 


Expert Designers of 

Hardware Shelving 

and Correct Arrangement 
of Stock 


Manufacturers 


CHICAGO, U. S. A. 








U. S. Wire Mats and Matting 
The Only [lat 


That does not curl up. 
That will last longer than any other. 
That was awarded the only medal 
on wire mats at the World‘s 
Fair. 













Decatur, III. 








“What Kind of Shells 


Did you ship me last?” 


“Clerk, what shells did you ship our old friend, Mr. Merchant, last week?” 

“Shipped him the ‘Peters League.’ The boys all liked them so well I was sure 
they would suit him.” 

“Sorry, Mr. Merchant, if we did not send what you wanted, but I'll guarantee 
you will find them all right. Are selling lots of them—none better.” 

“Hold on, there, Mr. Jobber, you needn't be sorry; but you will be if you ever 
send me anything but Peters ‘League’ shellshereafter. Why,I have sold them all 
out already, and the boys won't have any others. Can you ship me more today? 
Now, mind you. NOTHING BUT PETERS will go in our town.” 


Handy Book for Shooters and Sportsmen sent free to all applicants. 


The Peters Cartridge Co., 


EASTERN BRANCH : 
8e Chambers St., NEW YORK. CINCINNATI, OHIO, U. S. A. 
HipBARD, SPENCER, BARTLETT & Co., F.B. Cuauestane woe Co., Cuas. G. GRuBB mt, 
CHICAGO, ILL. ST. LOUIS, PITTSBURG, P 








Lackawanna 


Railroad 


The Scenic Line 


0 
New York City 
Palatial Solid Vestibuled Trains 
Superb Dining Cars 
(Meals a la Carte) 
Observation Cars Latest Pullmans 
Elegant Day Coaches 


THROUGH TRAINS 
DAILY trom CHICAGO 


Arriving New York 
"aeas a.m. 8.35 p. m. next day. 


p.m, 7.80 p. m. next day. 
10: 30 p.m, . 2d day. 
CITY TICKET OPFIcE: 103 Adams Street 


GEO. A. CULI BN, Gen’! West'n Pass. Agt. 
CHICAGO 



































¢ Wm. Reckmeyer s Som, Zrtimaton nen. | 








2=*% @® & @& @ @&e8 G& @4 


“Please discontinue advertisement in want column. 
We received replies from quite a number.” 
ee en ee ee 
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THE UDELL WORKS. 


INDIANAPOLIS. IND. 
STEP LADDERS, CLOTHES BARS, HOOK RACKS, FOLD 
ING CLOTHES RACKS, TOWEL ROLLS, TOWEL ARMS, 
ROPE REELS, IRONING STANDS AND BOARDS, FOLD- 
ING TABLES, COMMODES, MEDICINE CABINETS. 


W.A.STOKES &CO., 30 Warren St.. New York 
UDELL-SAMSON WOODENWARE CO0.,501 N. Main St., St. Louis, Mo. 



















% AT YOUR DOOR 


THE SIGNAL MAIL BOX, Bates-Hawley Patent, IS THE 
















It is the largest, and the only box fuil government size, 18 in. x 6% in, x 
rgest, y u 

11% in.,and the only one which meets all the requirements. 7% million dollars 

just appropriated for extension of rural service this year. From 100 to 1,000 boxes 


will probably be put in in your vicinity. You should sell them. Write us for me. \\ , 
SIGNAL MAIL BOX CoO., 113 Benton St., Joliet, Il. 



















THE ARRAS 
CREAM SEPARATOR 


Separates cream milk thor- 
oughly without dilution and no 
@ machinery. The most convenient 

device for handling milk, winter 
and summer, on the market. 

A Sure Seller, sold only to one 
dealer in each town. 

Write for prices and descriptive 
catalogue to 
The Arras Cream 

Separator Co. 

Ohio. 


The Century Rural Mail Box 


OF DETROIT, 


For Rural Free Delivery. 


Nearly a million boxes have already been sold to 
farmers. Fifteen to twenty thousand are now being sold 
every week. 


Get Some of this Business. 


It should be handled through the hardware dealer. 
Write us for instructions for getting a Sample Free. 


Briscoe Manufacturing Co. 
DETROIT, MICH. 


N. B.—We also make the famous ‘‘Hecla’’ 
coperoid «il can, 


A Special Hardware Wagon. 




















Bluffton, 
Pat. May 21, 1901. 








FINALLY 
FOUND, 


— something that will in- 
terest everyone. 


B™ cosserrs 






























Low Down. eee 
Short Turn, a Detachabie 
High Wheels. fro © » — 
Saves the Heavy ogi eee tor wn 

Lifting. “ne suite "aang 
Makes Quick De- erat og one Sore me bees. 

livery, WRITE FOR CIRCULARS AND PRICES 

For Prices FP. D. KEBS., Manfr, BEATRICE, NEB. 

J] 
47 
Apame, Sc. a oi — = OOOOOOOGOOOCOOOOOOOG4OOOOOS 
Address, > 6 


SHIPMAN, BRADY & CO., 08 Mort 3451, DE KALB, ILLS. | ? TM FITCH MFG. Co., 


$ 
WAYLAND, MICH., Writes: 7 
© 


Jay Commons, Avrora, Mo., writes:—“Please take out my advertise- : “Take out the advertisement as it has more 
ment. It has been entirely satisfactory.” g 
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ASBESTOS ({—.) SAD IRON 


WEIGHT ——4 16 Pounps. 
ASBESTos 


SAD |1RON 
* eg ‘ 


“tgs! 


sz RY IR 
at 


TOURIST IRON BABY IRON 
WEIGHT 2%LBS. WEIGHT | 2 LBS. 






THE worp ASBESTOS APPLIED TO SAD IRONS MEANS THE BEST 
THAT CAN BE MADE-- WE STAND BACK OF THIS CLAIM AND GIVE A TWO YEARS 
GUARANTEE WITH EVERY SET WE SELL. THIS MEANS PROTECTION FOR 
YOU AND YOUR CUSTOMER. THE IRONS SELL THEMSELVES AND STAY SOLD. 
LET US SEND CATALOG AND QUOTE PRICES. 


THE DOVER MFG. CO. 


CANAL OOVER CHIC. 


SURRELL v 

























Highest d t all 

jalbdind* capeaithdaa The Standard of 
d fairs in th Id 

hare exhibited. 7, the World 


— nif 


Raw Pennsylvania 
Lawn Mowers 


These mowers are the recognized lead- 
ers in Grass Cutting Machines, both in 
Europe and America. No other mower has 
given such satisfaction to both the consumer 
and dealer. 


The Pennsylvania Horse Lawn Mowers 


Are used on more Parks, Cemeteries, Public Grounds, Golf Links and 
large lawns than any other mower made. Write for catalogues giving full 


description and information. 


Supplee Hardware Company, 
PHILADELPHIA, PA. 
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TIENRY ION SATS: 


“Tn the spring the young man’s fancy: 
lightly turns to thoughts of love.” 





In the spring the practical farmer’s fancy lightly turns to thoughts of barbed 
wire, poultry netting, steel goods, etc. In the spring people buy lawn mowers, bi- 
cycles, fishing tackle and other seasonable goods. This is the progressive hardware 
dealers’ busiest time and in order to get the most of this trade he should see the 
magnificent line of $easonable Goods we have to offer. Our lines are right as regards 
quality, right as regards price, right as regards promptness of shipment, right as 


meeting the popular demand. 


Why not write us for catalogue and prices 2 


Lee-CUass-Anpreesen larpware W. 
OMAHA, NEB. 


BSOo4 5SOSSSSOOSOSOOOD SOSSOSSOOOOOOSOON 5OOOOO4 OOD sO 9OOOODOOOOO > © © OOOO ° o® © oo } OOODOOOD $OOOOOO 


We Are Not In The Trust 


We have no connection with any other “Rogers” ¢ 
Company, and guarantee our silver ware to strip as 
much silver as any “Rogers Brand” on the market. 


~ 
x oe 


PODODOOON $9902 
ae j 


Puritan Oyster Fork. 


Send For Our New Catalogue. 


Simeon L. and George H. 
Rogers Company, 


P.O. Box 1205. - - HARTFORD, CONN. 
Factories : Hartford and Wallingford, Conn. 


DOODS oo ODS oS aA, DOO? eee eeeneeeins DOO vas POODOOODOOODODOOOL 9OOOOOOOOOQOOODDOOQOQOQOQOOODD® ~ OOOD oS pO? ae 
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j j . 2 fe | } ik wee 
ee SS ee ee See eT ey ae eee TS i d vvv 


$099994499OOO-0OO00O% OOQODE 
PRA } Bek e | | 
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he Jersey Cream Separator star Cream Separator 


is a paying spe- 
aity for hard- 


wate leaiers to 


x takes less than an hour to separate cream from | ges 
milk. It is beyond a doubt the most simple, TA Blig = handle. | It isa 
practical and reliable separator made. It is | PAHIMEl aig «80.000 butter 


makers, who tes- 


sold only to the trade. Prices will be fur-| ¢ a ae iy that itis the 
nished on application. ont 


est device ever 
used fort hecom 
piete separation 


™, _ 
be wr oe 
* “ 
orni aWks i mi _ = 
a | H i I. n n 
! { 


CALESBURG, ILL. heats, a Write for 


Catalogue 








a” Satisfaction 


=~ Flue Stopper) sae 
p p Lawrence Mig. Co. “SS 

Steel wire springs instead of sheet Iron Please address Dept. C. 

stays. : 

Stays where you put it, and is abso- % 

lutely soot and smoke proof. LEVATORS 

Made either plain or decorated. tmqwoved, Quick ond Tay 


Send for miniature sample and prices. Power. 
Kimball Bros. Co. 


i H 1061 9th Street 
Welling Manufacturing Co., caitsh gt Stet 
* Columbus, Oc Jog-110-112 ‘North ith St 
































: st". eels 

: ‘ ‘ , ey ail like tte 

Something / Kevstone Boiler | Every One BO 
New y Handle | Suaranteed sees Sxeentectey, Tret 


smoke stacks, give «mploy- 
ment to tinners and 





— ——EEE — 


The SS=__== —, ' = er — = Cover is 
= = | = Pay WW) e wG easiest made and most 
A ad | Write ‘a 


Highest effective. Wind blow- 


\ ing past cover makes 
* for * eT ae a vacuum, soneing 
: ous tall f =~ ag up en ‘ 
* WOER LUG ae \\ rchitects ecify 
Price ’ an) them. Tinners: all pre- 
fer them. Dealere sell 
them. Powers sel! Iron 








Mountings, Tinners 


Berger Bros. Co. |, 2 Stes: | os tows pros. 


237 ARCH ST., PHILADELPHIA. Round, Square XY Smeets, Ee. 


Sole makers. 
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Th 


Sperry’ $ Steam Reitles. The Builder may save = 


few sotare ae opera- 
: tion that wou ave given Pe 
Made from very thick metal, with- twice as much roof satis- 


out Stay Belts, Joint packed in such ? sy Metal Rochas. a 

@ manner as to never need repacking. OO notin anything if thatman F 
: : : ‘ ever nas another house to 

A little higher-priced than some, but 

they are safe and tight. 


D. R. SPERRY & CO., _ a peed ong 


HOLLOW-WARE FOUNDERS, 
weeBATAVIA, ILL. 


a> | 














Maglie Pattern Rule 


Will lay out patterns for any size and angle of elbows in three minutes’ time. 
Gan also be used as Straight-edge Rule, Circumference Rule and Trammell. 
Sheuld be in every.Tinshop. Will save its cost in a few weeks. Thousands 
are in use and every one giving excellent satisfaction. Price, complete in e 
Rice wooden box with Tbart. $4.00 net cash. (Mention Tax Aptprican ARTISAN.) 


Saginaw,Mich. 
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Don’t Be Deceived bent Snates 
NicClure’s Genuine Charcoal 


Iron Redipped Roofing Tin. 


MicCLURE & CO., 
Manufacturers of Tin Plate. 


PITTSBURCH, PA., PHILADELPHIA, PA., 
211, 213 & 215 Second Ave. 115 North 7th Street, 





THE ‘‘CENTENNIAL’’ 
Rain-Water Cut-Off 


The strongest, most dur 
able and cheapest. CUT. 
OFF « m tho marke *t. 

The only single Cut-Off 
made te fit CORRUGATED 
and Plain Pipe and which 
can be used without extra 
pipe or el 

ws. For 
on by all 
leading job 
bers. Patent 







applied for. 
Manufac- - 
tured only by @ 


Cooney & 
Geiger, 


19 and 21 E. 
South St., IN 





E. J. JOHNSON & CO., | O { 
88 PARK ROW, NEW YORK, 
Producers of 


ROOFING SLATE 


Slate Blackboards. “!..)\.0 


COKE PLATES 


14x20- 20x28 90-95-1000 ibs. IC-IXL-IX 


GOLDEN STAR COLD 
ROLLED STEEL SHEETS 


§6 to 28 gauge, regular sizes. 


IMMEDIATE SHIPMENT. 
Mills, Pittsburgh District. 


COLDEN STAR 
AND NEW PROCESS 


CALVANIZED SHEETS 


PROMPT Mills | eee W. Va. 
DELIVERY. Niles, O. 


TheJ.M.&L.A.OsbornCo,| 


COLUMBUS. CLEVELAND. 























A BIT OF HISTORY 


Established in 1864. 

Incorporated in 1886. 

Floor space in 1895—17,000 feet. 

Employees in 1895—44 people. 

1895, New Management—New Methods. 

Floor space in 1898—34,000 feet. 

Employees in 1898—150 people. 

Floor space in 1901—271,000 feet. 

Employees in 1901—900 people. 

On December 3rd, 1901—Another factory 
containing 42,000 feet added, which 
will increase our output of Rifles 50 
per cent. 

To-day the largest producers of Fire Arms 
for sporting purposes in * ie world. 


NEED WE SAY MORE? 


All Leading Jobbers Carry our ARMS. Send for Catalog. 


J. Stevens Arms & Tool Co, 


245 BROADWAY 
CHICOPEE FALLS, MASS. 











The “Globe” Ventilate 


Tn Brass, Copper, Galvanized Tre 
and with Glass Cops for Skyligh 
purposes. 


| TT ae Tai For : Reeeedly Ventilating 


~ Ll te 
tl mcLoE BE. pe a Andicace Roos ot py Be Fact 


Smoky Chimneys Cured. 


** Globe ’’ Ventilated Ridges. $ 
for Pamphlet. 


Manufactured by 


Globe Ventilator Co., Troy, N.\ 






















Athing 
Saws 


x ioe Winners \ 


They are the 
TAVORITES 


UNEEDUMin your business. 
ee 


































he Saws that mede 
Indianapolis Famous. 


“Factories s 


Indianapolis, Ind. 





Branch Houses: 
Ken York Cry “ok Reade &. 
Kem phis:yean, - Mi\anio Gov. 
Minneapolis - Poviland ,Oxe. 
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possesse: 
especiall 
lights, sc 
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